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Showing the crowds that greeted the Poultry Special at (left) Randolph, 


HE adoption of improved methods of farming, especially 
in the handling of live stock and poultry, inevitably is 
followed by inereased use of lumber on the farms. With 

increased knowledge there 
comes a demand for better 
buildings and equipment of 
every sort with which to carry 
on the production of crops 
and live stock profitably. 


Neb., and (right) Ord, Neb. 
discussion in the columns of the AMERICAN LUMBERMAN. 

The intimate relationship between this novel educational 
campaign and the lumber industry is shown by the fact that 
lumbermen in nearly one 
hundred towns of the two 
States lent their active in- 
terest and support to the 
movement. Not only that, 
but many of them supple- 





These facts are of impor- 
tance in relation to plans for 
extending the use of lumber. 
That is why an unusual and 
very successful campaign in 
the interest of improved poul- 
try products, through better 








mented the organized work of 
the railroad and agricultural 
college by local campaigns 
featured by the construction 
and exhibition of poultry 
houses of approved types, 





care and management, which 
was conducted last spring in 
Nebraska and Kansas by the ‘‘ Burlington’’ railroad, in codp- 
eration with the Nebraska State College of Agriculture, has 
such significance to the lumber business as to warrant its 





Some of the 2 


Flat car with two Nebraska type Colony brooder houses 


which were disposed of either 
at auction or given as awards 
in contests of different kinds, 
thus creating a degree of interest in better poultry equip- 
ment which has resulted in the sale of much material. 

As a direct result of this novel campaign [Turn to page 44] 


| 





729 interested persons who went through the Poultry Special during its stop at Milligan, Neb. 
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Our sales service embraces more 
than just the prompt delivery of good 
lumber. It enables you to positively 
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The Home as an Influence in the Building of Character 


| iy THE COURSE of their business retailers of lumber have oc- 
casion oftener perhaps than any other class to emphasize the 
importanee of the home. Not merely as a means of promoting 
the sale of lumber, but as a means of aiding people to get homes 
of their own, the lumberman is led to observe the need and the in- 
fluence of the home upon family life and upon the community as a 
Whole. Appreciation of the home is something more than a theory 
or a conversational platitude with the man who every day in his 
life is brought face to face with the problems as well as the aspira- 
tions of would be home owners. It follows, of course, that the lum- 
berman becomes interested in promoting home owning because he 
sees in it the most effective agency for building character and for 
increasing the real happiness of society. 
For several years a committee of the National Education Asso- 
Clation has been making a study, with a view to discovering and 


making known what in-its judgment “represents soundest current 
theories of character education.” Primarily, the committee con- 
cludes that the most potent influence upon the character of one 
person is the character and personality of another. This fact is 
demonstrated in the experience of nearly every person, for in the 
life of each comes at some time the influence of another to whom 
he looks as an example or as an ideal, or who in his position as 
parent, instructor or friend exemplifies the best in mind, conduct 
or character. 

Of late the tendency has seemed to be to rely upon the school, 
not only for instruction, but for the influence and direction that are 
calculated to mould the character of the younger generation. In 
the report referred to the committee says: “The school can by no 
means assume all the responsibility. The natural responsibility of 
parenthood and the intimate personal relations of the home at once 
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suggest that this institution should be the primary factor in char- 
acter development. Character development is also held to be one 
of the chief functions of the church; but because of its present lim- 
ited range of influence as compared with the schools, they may well 
assume responsibility next in importance to that of the home for 
the character training of the young.” 

Whenever education is considered it is commonly assumed to 
have reference to youth, but the committee emphasizes the fact that 
the various social agencies are designed to improve adult society 
as well. “Home, school and church,” the report says, “and all other 
social agencies should put forth every effort to improve the moral 
tone of society at large—adult society. Appeal should be made 
to all citizens to help this cause by their own example of good 


character, since this is many times more effective than precept 
alone.” 

Throughout this report runs the theme that society as a whole, 
that is the community, can not safely shirk the responsibility for the 
moral upbringing of its youth. In fact there is more than a hint 
in the report that a study of the “moral life of communities and 
the moral functions and obligations of social institutions” should 
have a place in the curricula of the high schools. Certainly, there 
is enough in the present situation to warrant careful consideration 
of any proposal calculated to improve the morals of society. 
Whether the situation is as bad as the more critical think it is or 
not, there can hardly be a doubt that the private example and pub- 
lic instruction suggested by this committee would prove helpful. 





Community’s Wealth Promoted by Diversified Farming .- 


URING THE HARVEST period when the small grains are 
D being cut and when the corn has reached a height that gives 

the whole country the appearance of a single field of green 
the traveler by auto or train is impressed with the marvelous pro- 
ductivity of the soils in the central agricultural region of the coun- 
try. Then if ever he is brought to a realization of the fact that the 
farm is after all the foundation of national prosperity and well 
being. Accustomed as he is, however, to the rush and hurry of 
the city, things on the farm appear to go slowly, and there are so 
few people on the vast areas that the city denizen wonders how 
all the work ever gets done. 

It is only when the products of these great agricultural areas 
have been garnered and when their aggregate is shown in bushels, 
tons or in dollar-and-cent values that their significance in the com- 
mercial world is approximated. It is then also that the novice 
begins to understand the meaning of diversified farming. He can 
see the crops growing, the animals grazing and the farmers with 
horses, mules or tractors working; but these mean little to him 
in food and clothing. He must know how much milk the cows give, 
how many eggs the hens lay, how many bushels of corn, or wheat 
or oats, and how many tons of hay result from all this effort. 

There may be some doubt if the average merchant in any agri- 
cultural community could tell within several thousands of acres 
how much land is in cultivation in his county. He likely will have 
scant notion of the number of cows milked, hens kept, eggs shipped 
or of any other of the really important facts that evidence the 
prosperity or lack of it in his community and county. This may 
be because the average man has a contempt for statistics, but they 
are important to all business men, particularly to lumbermen. 





The Missouri State Board of Agriculture, as do similar organiza- 
tions in other States, publishes periodically detailed statistics on 
farming operations in that commonwealth. In a recent bulletin 
are shown the products and their values by counties of the farms 
in the State. Taking one county, not as the average, but as quite 
representative, the following figures are presented for 1925: Corn 
crop, 3,356,700 bushels; wheat, 643,890 bushels; oats, 1,086,920 
bushels; tame hay, 58,630 tons; horses, Jan. 1, 1925—10,180; mules, 
5,460; sheep, 30,980; hogs, 69,250; milk cows, 8,980; other cattle, 
27,840; chickens, 506,500. The milk produced during 1925 amounted 
to 24,192,960 pounds and the eggs numbered 2,984,130 dozens. 

That story can be repeated in literally hundreds of counties in 
many sections of the country. Not all can give so good an exam- 
ple of diversified farming, but it is believed that more farmers are 
realizing the greater security of having a variety of crops to mar- 
ket, as well as the economy of utilizing roughages more closely and 
producing more of the living directly from the soil. No merchant 
expects the farmer to buy food that he can raise, and it is simple 
mathematics that the economies effected in the production of the 
farmer’s food from his own soil leave him with a greater margin 
for the purchase of other commodities and comforts that he must 
look to the local merchant for. 

To the lumberman an abundance of grain signifies the need of 
granaries and cribs. The possession of chickens implies good or 
better poultry houses. Milk cows suggest better barns, and so it 
is all through the list. Not only so, but the practice of diversified 
farming commonly means contentment and satisfaction on the farm, 
as well as prosperity for the farmer and for the community in which 
he lives and carries on his activities. 





The “Model Home” as a Lumber Selling Idea Is Spreading 


“CN HOW ME A SAMPLE,” is the natural demand of the prospec- 
S tive purchaser of almost any commodity except the most 
familiar staples. No one thinks of purchasing a new auto- 
mobile without seeing the actual machine. Men, and far less 
women, do not buy new apparel without close appraisal of fabric, 
color, style and fit. 

But when it comes to the vastly more important purchase of a 
home, the buyer must make his selection from pictures and blue- 
prints, unless he already has definite ideas as to what he wants. 
Of course, great strides have been made in providing practical aids 
in the way of plan books that picture the various types of houses 
in an attractive way, but after all, pictures are a poor substitute 
for the actual thing. 

In this respect the lumberman, or other seller of homes, labors 
under a real handicap in his competition with, for instance, the 
automobile salesman. Thoughtful dealers have long recognized this 
disadvantage, and have sought in various ways to overcome it. 

One of the most striking developments of the last decade, con- 
nected with the retailing of lumber, has been the rapid growth of 
what may truly be called the “model house movement,” for it is 
just that—a movement, moreover, national in its character and 
scope. But although the rapid spread of the idea doubtless is 
largely due to the well organized Better Homes movement sponsored 
by Secretary Hoover and others of national prominence, it must 
be noted that scores if not hundreds of model homes also have 
been constructed by semi-private or private interests, such as news- 
papers, real estate organizations, groups of lumbermen, and indi- 
vidual retail lumber firms. 

The underlying idea in all of these enterprises is that of respond- 
ing to the demand quoted at the beginning: “Show me a sample.” 
To what extent the development of this idea has contributed to 
the tremendous home building volume of the last few years, no 


one can accurately estimate. The pressing need for homes doubt- 
less has been the greatest single factor, but now that the much 
discussed “shortage” has to a large extent been made up, the need 
for demonstrations of better homes is even more urgent, in order 
to maintain home building volume. 

An instance very much in. point is that of Douglas, Ariz., a city 
of about 10,000 population, where home building has been prac- 
tically at a standstill for a number of years. In fact, according to 
The Dispatch, of that city, during the last six years there has not 
been an average of one home a year built there. That of course 
spells a serious situation for newcomers to the city who find them- 
selves unable either to buy or rent suitable dwellings, and also for 
the local dealers in lumber and other building materials. 

But relief is in sight, and it is coming by the “model house” 
route—at least those directly concerned in the construction and 
public inspection of an attractive demonstration house just com- 
pleted there are sanguine that it will have that effect. The details 
will be found in a news story appearing elsewhere in this issue. 
The local newspaper in its account of the opening says that no new 
houses had been built for so long that, prior to construction of this 
model house, any persons who might really want to build had no 
opportunity to see an example of uptodate house construction from 
which they might gain ideas and inspiration. That illustrates the 
fact that “model” houses, whether built mainly for public exhibi- 
tion or for private ownership and occupancy, supply a powerful 
incentive and impetus to home building throughout the community. 

Doubtless the best sort of model home demonstration is that 
afforded in any community where numerous attractive and uptodate 
residences of the most approved types constantly are being con- 
structed for private owners, but in the absence of such desirable 
activity, or supplementing it, the well planned “model house” eX- 
hibit may perform a very useful service. 
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Labor Day Reduces Lumber Movement 
(Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Sept. 16.—According to 

telegraphic reports received today by the 

National Lumber Manufacturers’ Association, 

from 369 of the larger softwood and 144 of the 

chief hardwood mills of the country, for the 
week ended Sept. 11, the 351 comparable 
reporting softwood mills show decreases in 
production, shipments and new business, when 
compared witi reports from 347 mills for the 
week earlier, due to mills closing for Labor Day. 

In comparison with reports for the correspond- 

ing period a year ago, the decreases in all three 

items are due to the fact that 1925 Labor Day 

did not fall in the compared week. 

The hardwood operations (allowing for the 
great disparity in the number of mills report 
ing) show no noteworthy change when compared 
with reports for a week ago. 

The unfilled orders of 223 southern pine and 
West mills at the end of last week 
amounted to 657,512,927 feet, as against 652,- 
237,558 feet for 220 mills the previous week. 
The 115 identical southern pine mills in the 
group showed unfilled orders of 249,578,830 
feet last week, as against 255,220,210 feet for 
the week before. For the 108 West Coast mills 
the unfilled orders were 407,934,097 feet, as 
against $97,017,328 feet for 105 mills a week 
earlier. 

Altogether the 351 comparable reporting soft 
wood mills had shipments 93 percent, and orders 
97 percent, of actual production. For the 
southern pine mills these percentages were re- 
spectively 99 and 90; and for the West Coasi 
mills, 88 and 103. Of the reporting mills, the 
321 with an established normal production for 
the week of 221,242,606 feet, gave actual pro- 
duction 93 percent, shipments 87 percent, and 
orders 90 pereent thereof. 

The figures for last week, the week before 
and the same week last year follows: Produe- 
tion—216,267,126 feet, against 236,460,519 
feet the week before, and 238,486,631 feet last 
year. Shipments—210,768,349 feet, against 
245,512,678 feet the week before and 229,681,546 
feet last year. Orders — 209,814,807 feet, 
against 244,191,210 feet the week before, and 
227,974,968 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first thirty-six weeks of this 
year with the same period of 1925: Production 

8,560,800,078 feet, against 8,583,396,948 feet 
last year. Shipments — 8,762,815,511 feet, 

against 8,530,821,046 feet. Orders — 8,786,- 

938,983 feet, against 8,404,592,375 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association made weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently the former are not 
how represented in any of the foregoing figures 
or in the regional tabulation below. Eighteen 
of these mills, representing 52 percent of the 
cut of the California pine region, gave their 
production for the week as 27,738,000 feet; 
shipments, 21,518,000 feet, and new business, 
16,243 000 feet. 

The West Coast Lumbermen’s Association 
Wires that new business for the 108 mills report 
ing for the week ended Sept. 11 was 3 percent 
above production, and shipments were 12 per- 
eent below production. Of all new business 
taken during the week, 40 percent was for 
future water delivery, amounting to 40,087,372 
feet, of which 24,986,197 feet was for domestic 
‘argo delivery, and 15,101,135 feet export. New 
business by rail amounted to 55,397,191 feet, or 
“9 percent of the week’s new business. Thirty- 
seven percent of the week’s shipments moved by 
water, amounting to 31,568,784 feet, of which 
-",689,987 feet moved coastwise and _ inter- 


Coast 


coastal, and 10,878,797 feet export. Rail ship- 
ments totaled 49,795,139 feet, or 57 percent of 
local 


the week’s shipments, and deliveries, 








5,519,772 feet. Unshipped domestic cargo orders 
totaled 154,775,367 feet; foreign, 117,221,811 
feet, and rail trade, 135,936,919 feet. 

Loggers who have been harvesting or on con- 
struction work east of the Cascades are returning 
to West Coast Douglas fir camps that are again 
engaged in active logging after weeks of sus- 
pended operations, according to the Four L 
employment service. From southern Oregon to 
the Canadian line in the Douglas fir territory, 





Long Leaf Piners Appoint Secretary 
[Special telegram to AMERICAN LUMBERMAN] 
BoGALusa, LA., Sept. 16—W. H. Sullivan, 

vice president of the recently organized Long 

Leaf Pine Association, today announced the 

appointment of O. N. Cloud, of Shreveport, La., 

as secretary-manager of 
the association. Mr. 

Sullivan says splendid 

progress is being made 

in perfecting the organ- 
ization and it is hoped 
and expected that much 
good for the long leaf 





0. N. CLOUD, 
Shreveport, La. ; 
Appointed Secretary 





pine producers, for the 
industry generally, and 
for the consumers of 
this product will result 
from the activities of 
the new association. 

O. N. Cloud, who has 
accepted the appoint- 
ment as secretary, is 
now general sales manager of the Peavy-Byrnes 
Lumber Co., of Shreveport, and an active and 
earnest worker on the sales promotion committee 
of the Southern He is now 
completing arrangements to take up his aetive 
duties with the Long Leaf Pine Association on 
October 1. He will move with his family from 
Shreveport to New Orleans, where headquarters 
will be located. 

The Long Leaf Pine Association is an organ 
ization 
yellow pine, and the efforts of the association 
will be in the direction of educating users on 
the qualities of that product for the particular 
for which it 
enlarging the markets for the product. It is 
understood that a production of over 2,000,- 
000,000 feet annually has been signed up for a 
funds being 
provided through a liberal assessment per thou 
sand feet on this produetion. Charles 
Gardiner & Co., Miss., is 
president of the association; J. W. Link, of 
Kirby Lumber Co., Houston, Tex., first 





Pine Association. 


composed of producers of long leaf 


purposes is best suited and in 


period of several years, ample 


Green, of 


Kastman, Laurel, 


vice 


president, and W. H. Sullivan, of Great 
Southern Lumber Co., Bogalusa, second vice 


president. 

O. N. Cloud is recognized as one of the most 
outstanding of the younger lumbermen in the 
South and has shown splendid sales and execu- 
tive ability in his position as general sales 
manager for the Lumber Co., 
which markets the output of that company, the 
Peavy-Wilson Lumber Co., and the Peavy-Moore 
Lumber Officials of the feel 
that they have been fortunate in securing his 
services as secretary-manager and it is expected 
that plans for publicity, promotion and trade 
extension will into 
shape. 


Peavy-Byrnes 


Co. association 


now be rapidly whipped 


active logging has been resumed in all districts, 
with camps and lumber manufacturing opera- 
tions now employing more men than any time 
since before the Fourth of July. East of the 
Cascades, logging and sawmill work is normal 
for September. Preparations for an active sea- 
son of winter logging to save timber damaged 
by fire are being made, and it is predicted woods 
work will soon be quite active in eastern Wash- 
ington and northern Idaho. Logging camps in 
the Grays Harbor district are practically all 
running, and a shortage of fallers and rigging 
men is reported. 

The Western Pine Manufacturers’ Associa- 
tion, with three more mills reporting, shows 
substantial decreases in production and ship- 
ments, and a considerable decrease in new 
business. 

The California Redwood Association reports 
production about the same, and marked decreases 
in shipments and new business. 

-The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows a small 
decrease in production, and heavy decreases in 
shipments and new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with five more mills reporting, shows 
substantial increases in production and ship- 
ments, and more than a 50 percent increase in 
new business. 

The twenty hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 870,000 feet; ship- 
ments 3,821,000 feet, and orders, 5,390,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 124 units production as 20,326,671 
feet; shipments, 20,200,223 feet, and orders, 
20,505,338 feet. The normal production of these 
units is 21,172,000 feet. 

For the last thirty-six weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 1,064,- 
074,385 feet; shipments, 1,032,730,709 feet, and 
orders, 1,058,600,279 feet. 

|The barometer of the Southern Pine Asso- 
ciation appears on page 54.—EprTor. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., Sept. 16.—For the week ended 
Sept. 11, forty-five mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 12,900,000 feet, manufac- 
tured 9,212,730 feet, shipped 8,211,791 feet, and 
booked orders for 8,060,500 feet. 


“Truth in Advertising”? His Motto 


OMAHA, NEB., Sept. 15.—Being a rather firm 
believer in ‘‘truth in advertising,’’ J. J. Dodds,,. 
of the Dodds Lumber Co., of this city, has ad- 
dressed a letter to the Saturday Evening Post, 
in which he directs attention to some apparent 
injustices in an advertisement that appeared in 
the current issue of that weekly. In his letter, 
Mr. Dodds says: 

Looking over the last issue of 
Evening Post, the writer notices on 
advertisement which is very peculiar. This adver- 
tisement to quote a conversation in which 
the owner of a certain house complains of his fuel 


the Saturday 
page 247 an 


seems 


bills as the house was cold in winter and hot in 
summer. 
Now wood is one of the best materials for use 


in preventing the escape of heat and entrance of 
cold. In other words, it is a non-conductor, much 
better than steel and much better than stucco. 
For an advertiser to attempt to influence the public 

probably unwittingly, however—by intimating 
that stucco on a steel base will make a house cooler 
in summer and warmer in winter is presuming 
somewhat that the intelligence of the public is at 
a low ebb. 


The Saturday Evening Post can not very well 
lend itself to a propaganda against the use of 
wood and maintain its position with the people 
who live in three-fourths of the houses in the 
country. There probably is no question of the 
value of the steel fabric advertised on page 247. 


(Continued on page 67) 
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Market for Apple Wood 


One of our customers in this community is about 
to eut a number of large apple trees and is there 
fore looking for a market for the wood Can you 
tell us what apple wood is used for and where we 
ean tell this customer that he can find a market 7 
INQUIRY No. 1,818. 


Illinois retail 
Among the articles listed as be 


| This inquiry comes from an 
lumber yard, 
ing manufactured from apple wood are tobacco 
pipes, professional and seientifie instruments; 
handles, particularly saw handles; 
rules, mallets, plane blocks and similar articles, 
This inquirer has been given the name of a saw 
manufacturer that has indicated an interest in 
obtaining supplies of apple wood and the names 
of several other concerns have been given us 


including 


The name of the 
inquirer will be furnished to interested readers 
EDITOR. | 


Figured Birch and Birdseye Maple Logs 

Can you advise us the names of suppliers of fig 
ured birch logs, also birdseye maple logs in carload 
lots Inquiry No, 1,820. 


possible huvers of this wood. 


on request. 


comes from a Massachusetts 
It is understood that often the 
bark must be removed and sometimes the log 


Sawn inh pi rt 


| This inquiry 
lumber concern, 


ut least before the birdseye figure 
is discernible. While there are a number of 
concerns that specialize in birdseye maple and 
figured birch, most of them market their out put 
in the form of lumber or veneer rather than as 
logs. This inquiry is published for the benefit 
of readers who may wish to dispose of their logs 
in quantities. The name of the inquirer will be 
furnished on request.—Eprron. | 


Why Seek New Uses for Lumber ? 


Epirok AMERICAN LUMBERMAN: While walking 
along “Main Street’ the other day I chanced to 
meet an acquaintance who is connected with and 
very keenly interested in the lumber industry. 
This man stated that his organization was en 
deavoring to bring forth some constructive think 
ing in regard to new uses for lumber. A worthy 
ambition, none will gainsay, and many will wish 
him well. In thinking of the matter the question 
arises, Why new uses? 

Why new uses when there are old uses, yea 
literally without number, that have been and are 
being neglected; old uses that have been allowed 
to become non-uses without a hand being lifted 
on the part of the lumber producers. 

One of red blood looks upon a football game 
with keen interest, knowing that the energy of 
contest will fit the young men for greater problems, 
and might one be pardoned for hoping that the 
energies being expended to “put over” certain ideas 
in the lumber industry will eventually fit the 
energizers for the economie production of lumber, 
not simply a low cost per thousand feet; for the 
cost of lumber is in use and not on the car, and 
it is quite possible that the lumber of lowest pro- 
duction cost could be of the highest cost and there 
fore the most uneconomical. 

Also might it be hoped that some of this energy 
may be turned into the channel of distribution to 
the end that the user may get lumber more eco- 
nomically sound for the purpose intended—that 
the public will be protected against the use of 
improper wood for a specific purpose? Of what 
value is it to the lumber industry to gain a new 
use for lumber and lose a dozen old ones through 
the use of unsuitable lumber for certain purposes? 

Most substitutes for lumber have come into be- 
ing, not because of their economic value, but be 
cause of unsuitable lumber having been used for 
the purpose. 

Composition shingles did not come because they 
were better than wood shingles, but because they 
were better than poor wood shingles and shingles 
of unsuitable wood. 

Substitute plaster bases did not come into use 
because they are better than wood lath, but be 
cause they are better than poor lath and lath of 
unsuitable wood. 

Papering bases are largely the result of par- 
tially dried lumber. 

Brick veneer houses are almost entirely the re- 
sult of unsuitable siding lumbér, together with the 
producer's disinclination to do anything except 
the way father did it. 





“While talking 


I could say to my acquaintance : 
enthusiastically about the probable new uses, look 
back along the trail for twenty years, count the 
bone yards of old uses and then “laff that off. 


When representative sawmills, having a_ total 
cost of $27, sell for $25 lumber that could be 
further refined and net $32 simply because they 
do not wish to add to their manufacturing cost, 
it is rather difficult for one to get much of a 
thrill out of a discussion of new uses. 

The shoestring operator will probably always be 
with the industry. Sut when mills financially 
capable of capital utilization stop paying freight 
on knot holes and water and stop making work 
for saw and hatchet carpenters, utilize 
their energies and money in economic production 
and scientifically intelligent distribution, then the 
lumber industry will have all it can do to supply 
the old uses without wasting its energy “putting 
things over’ and looking for new uses.——-INQUIRY 
No, 1,819. 


“seale’’ 


|The foregoing letter was written by a lum 
ber salesman, who, besides being a successful 
merchandiser of lumber, is a keen student of 
the lumber business. Comments on his observa- 
tions are invited.—Epiror. | 


ae a 


A number of years ago we had a book in our 
office which figured net prices on sash, doors and 
mouldings, with a range of discounts about twenty 
points, as, for instance, from 60 to 80 off ete. If 
we remember correctly, we bought this booklet 
either from you or from someone advertising in 
your columns, 

Do you have a book of this kind, figuring net 
prices from the present wholesale lists? If you do 
not publish such a book, do you know of any firm 
that has compiled one ?—INQuIRY No. 1,821. 


| This inquiry is made by a large sash and 


door manufacturing concern in the middle 
West. Thus far it has been impossible to 


identify the book asked for or to trace the 
publisher. This inquiry is published with the 
hope that some reader may, know of the book 





and can tell where it ean be obtained. The 
name of the inquirer will be furnished on re- 
quest.—EpITor. | 


Lengths of Spruce Siding 

We retail considerable “C"’ spruce siding, and 
when ordering do not specify lengths, as we usually 
receive the same 10 feet and longer. We are un- 
loading a car at present which we ordered without 
specifying lengths, and we note that it contains a 
little more than 50 percent shorter than 10 feet, 
and 22 percent under 6 feet, averaging about 7 per- 
cent of each length from 3 to 10 feet, the balance 
of the car running about the same proportion of 10 
feet and longer. 

We do not find anything in the rules governing 
the length of spruce siding except that the prices 
are based on standard lengths, and we will appre- 
ciate any information you can give us in regard 
to what standard lengths are. We might state fur- 
ther that the day after this car was ordered we 
received a quotation from a reliable concern at 
$5.25 a thousand under the price that the above 
was purchased at, but we do not believe in cancel- 
ing orders.—INQUIRY No, 1,817. 


| This inquiry comes from a Wisconsin retail 
lumberman, who in a later letter states that 
the spruce involved was western, and presum- 
ably was bought under the rules of the West 
Coast Lumbermen’s Association, 

According to the rules of that association 
under paragraph No, 328 entitled ‘*C Beveled 
Siding,’’ the matter of lengths is left entirely 
to the diseretion of the shipper. The para- 
graph referred to contains the following 
sentence: ‘*No specified percentage of lengths 
guaranteed; stock may run largely to shorts at 
shipper’s option.’’ 

Another provision in the rules of the West 
Coast Lumbermen’s Association provides that 
in the ‘*B’’? and 6*C’? grades of drop siding, 
and some other products, 15 percent West 
Coast hemlock may be ineluded at the shipper’s 
option.—Epitor. | 





1873 NEWS AND 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 


VIEWS OF 1926 








Several Michigan men are 
buying timber lands in Missis- 


sippi. Among them S. M. 
Wilcox has bought 12,000 
acres in Marion County,| struction of our 


Charles H. Shepard of Lans- 
ing, 40,000 acres in Hancock 
and Pearl counties, J. D. Nor- * 
ton and T. A. Flowers of 
Pontiac, 30,000 acres on Black 
River, and T. Hall of Ann Ar- 
bor, 30,000 acres in the same 
belt. 


other 


s 8 ® in 


SAWDUST CARRIERS Mass., 


and boiler fires. 
tion that needs and 
receive careful attention as a a = 
means of preventing the de- 


property.—Daily Re- 
publican (Saginaw, Mich.) 


Wooden wedding — marry- 
ing a lumberman. 


An immense frre is raging 
the forests 
burning 


cheaper than the old method 
of using barges. 


It is a ques- 


should 


The amount of lumber ex- 
ported from Portland, Me., to 
foreign ports in the West In- 
dies for the month of August 
* was 5,645,000 feet, the larg- 
est amount ever exported from 
this point in any one month. 

- @ «& 

The property of the Lick- 
ing River Lumber & Mining 
Co. of Kentucky, consists of 


43,670 acres of land, heavily 


mills and 


of Hancock, 
over large 








Among the appliances add- 
ed to our sawmills during 
the last few years are those 
known as sawdust carriers and 
feeders. It is pertinent to 
inquire if these devices are not 
proving more disastrous than 
beneficial. The records of 
fires in mills on the river for 
the last few years seem to 
point that way, and many 
careful and prudent men are 
discussing the problem with 
interest. Our own opinion is 
that no mill is safe from fire 
when the appliance enters 
the fire room, much less con- 
nects directly with the arch 





tracts of timber owned by the 
Richmond and the Lanesbor- 
ough Iron Works. 


* * * 


H. C. Hubbell, of Millville, 
Naugatuck, Conn., uses $25,- 
000 worth of lumber annu- 
ally in the manufacture of 
wheels. 

» 8 * 


It is estimated that upward 
of 75,000,000 feet of timber 
have been towed in rafts dur- 
ing the season from Michigan 
across the lakes to Tona- 
wanda, Toledo, Cleveland and 
other points. It is claimed 
that this method is much 





covered with virgin forests of 
valuable wood, as oak, ash, 
black walnut, hickory and 
whitewood, 200 to 300 years 
old, growing on high, dry and 
productive soil; many years 
yielding 50,000 to 100,00 feet 
and all averaging at least 25,- 
000 feet to the acre. 
* ¢ 6 

Messrs. Benjamin & Co. are 
erecting a new saw and shin- 
gle mill at Baldwin, Lake 
County, Mich. It will be in 


operation in three weeks and 
shipments will be made over 
the Flint & Pere Marquette 
Railway. 
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Demand for Southern Pine Decreased; Prices Are Firm 


Southern pine mills have experienced a falling off of new 
business, orders for the week ended Sept. 10 being 10.21 per- 
cent below production and 9.1 percent below shipments. This 
was apparently caused, by the short Labor Day week and gen- 
eral unsettled weather throughout the middle West which has 
curtailed retail yard activity. This letup in demand is a help 
to some of the mills as it gives them a chance to replenish 
their stocks which have been low and broken for several weeks. 
Reports from the Southern Pine Association show stocks on 
hand Aug. 31 at the lowest point of any time the last year. 

The cotton fields are calling for more labor, and mills 
throughout the longleaf producing region are beginning to 
note a scarcity, although very few with the exception of some 
small mills have been hampered in their activities by lack of 
help. Logging conditions are ideal. 

Retail yards continue to place mixed car orders for quick 
shipment. Timber demand from the oil fields of Texas and 
Oklahoma is apparently some weaker as a slump in oil prices 
has slowed up production and checked drilling operations. 
Prices as a whole are steady and are maintaining the advances 
of the last several weeks. 


Northern Hardwoods Moving in Good Volume 


During the four weeks ended Sept. 4, northern mills booked 
orders for hardwood amounting to over 16.5 million feet while 
the cut was only 7 million feet. These mills shipped 15 mil- 
lion feet during this period. Stocks therefore are gradually 
being reduced while order files show a slight gain. Many mills 
are nearing the end of their season’s cut and are running only 
part time. 

Business throughout the northern hardwood territory 1s 
showing a good fall volume; and prices, while not high, are as 
a whole steady. The flooring manufacturers are finding a 
brisker market for their product among the building trades, 
and while they have fair stocks of maple on hand, they con- 
tinue to take a good volume of lumber from the mills. Aute- 
mobile production holds up well, while the furniture manu- 
facturers are increasing their purchases of birch. Basswood 
has shown more strength recently than at any time within the 
last several years, and No. 2 and No. 3 are bringing satisfac- 
tory prices. At the present rate of consumption it is felt that 
stocks will be well cleaned up before this winter’s cut is ready 
for the market. 


Southern Hardwood Demand Steady; Dry Stocks Low 


Bookings of southern hardwood mills continue to top pro- 
duction ; and shipments, while less than new business, exceed 
the cut. Order files are therefore increasing while stocks are 
hice vediiend War the weak enaiul Sept. 4, 158 units reported 
new business 5 percent and shipments 4.5 percent in excess of 
production. while figures for thirty-five weeks this year show 
new business and shipments 2.8 percent and 1.4 percent above 
production. Dry stocks at southern, mills on Aug. 1 were 18.6 
percent below what they were a year ago, due probably 
‘0 a wet summer season which to some extent hampered log- 
“ing and drying. 

Demand is steady, specially from the furniture and automo- 
bile manufacturers. Gum, both sap and red, continues its 
upward trend and advances have been quoted all along the 
line. Export demand is picking up and that business is re- 
ported in better shape than for several months. Large vol- 
umes of oak flooring are being produced and are finding ready 
markets among the building trades at good prices. During 
August flooring manufacturers booked orders of 49.7 million 
eet while producing 46.3 million feet. Shipments also ex- 





ceeded production. Indications of active fall building points 
to increased flooring and interior trim business. 


Northern Pines in Good Demand; Eastern Spruce Slow 


Northern pine manufacturers are doing a good business as 
is shown by the fact that sales made during thirty-five weeks 
ended Sept. 4 amounted to 4.5 percent more than cut. Al- 
though the mills are operating full time, stocks have not 
accumulated in the mill yards. The supply of saw logs is 
sufficient to carry the mills through the cutting season. The 
line yards in Minnesota and North Dakota are placing the 
bulk of the orders, as the agricultural districts are reported 
to have had a prosperous season and are planning much needed 
building projects. 

Northern hemlock has been finding its best market in the 
country yards of Wisconsin and Michigan which have been 
taking good volumes. Mills report a dearth of No. 1 and be- 
‘ause of broken stocks are in some cases rejecting orders. 
This searcity has helped to move No. 2 and No. 3. Prices have 
not advanced, however, because of keen competition from 
other woods, and are being quoted at $4.50 off the list price. 

Eastern spruce frames are steady at $39. Canadian spruce 
is in better demand, while northern and eastern spruce is 
quiet but steady. A good fall business is being anticipated, 
but competition from West Coast woods is stiff, and may slow 
down the movement of eastern woods, 


West Coast Shipments Light; Prices Steady 


so0okings of West Coast fir mills for the week ended Sept. 11 
were 3 percent above production and shipments fell to 12 per- 
cent below production revealing increases in both order files 
and stocks. Orders for water delivery decreased to 40 percent, 
while 55 percent of new business was for rail delivery. Cali- 
fornia is taking the greater part of domestic cargo shipments, 
but no reserves have accumulated because the retail demand is 
excellent and stocks are low. Curtailed transit shipments to 
the Atlantic coast have produced a healthy condition in eastern 
fir centers. With Japan practically out of the market, export 
figures continue to dwindle. Log price advances have been 
firmly established, but considerable speculation is rife as to 
the permanency of the raise. 

Fifty-seven percent of the week’s shipments moved by rail, 
a good part of which went into middle western territory where 
accounts are buying on the replacement plan. Small mills are 
placing considerable dimension on the market, and some soft- 
ening is noted. Railroads are beginning to place orders for car 
material requirements, which activity has rid the market of 
some soft spots and given prices a steadier tone. 


Western Pines Mills Booking Good Business 


The order files of western pines mills have increased, new 
business booked for the week ended Sept. 4 showing an in- 
crease of 10.51 percent over production and 3.56 pereent 
over the amount of shipments. Stocks are also decreased, plae- 
ing the Inland Empire mills in a strong statistical position. 
This strength is not generally noted in quotations to middle 
West distributers who report prices at rock bottom. Yard 
items seem to be in better demand than shop. Considerable 
shop was moved several weeks ago, after which prices ad- 
vanced ; but the market is now quiet. 

California pine mills cut 152 million feet more than they 
sold for the first thirty-five weeks of this year and have well 
rounded stocks on hand. With inereased activity noted in 
southern California it is expected that the higher grades will 
move in better volume. Bumper fruit crops have strengthened 
low grades used for boxes. 


Lumber Statistics Appear on Pages 54 and 55;Market Prices and Reports on Pages 81 to 90 
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Another Step in Advanced 
Merchandising Methods 


New York, Sept. 15.—Marking another step 


in advanced merchandising methods by the 
Sales 


General 


Southern Vine Corporation, under the 


Sales 


Hill, this week is being devoted to conferences 


direction of Manager Charles 


between mill representatives, salesmen of the 


company and its customers. Beginning Mon- 


day and continuing until Friday, representa 
tives of the mills ure visiting customers in a 
territory extending from West Virginia to New 
England and from Pittsburgh to the east coast. 
In sending out to customers advance notices of 
these meetings, Mr. Hill said: 


In order that we may better understand your 
needs, improve the usefulness of our product and 
the quality of our service, we have arranged for 
representatives of the mills whose product we sell 
to call on as many of you as possible, during the 
week of Sept. 12, in the company of our salesmen. 
This is an extension of the merchandising policy 
adopted at the beginning of our organization ten 
years ago and consistently followed. 

Experience teaches us that most of our difficul 
ties arise from a lack of understanding. We de 
sire to give everyone connected with our business 
the best possible opportunity to understand all the 
conditions, beginning with the process of manu 
facture and continuing through to the final use 
of the product 

The first step in the accomplishment of this pur- 
pose was to arrange for annual visits of our sales 
men to the mills to familiarize themselves with 
the manufacture, grading, shipping and kindred 


subjects which vitally affect the success of our 
enterprise. The wisdom of this step has never 
been questioned. Our salesmen have acquired a 


first-hand knowledge of conditions, which is quite 
as valuable to our customers as it is to our mills. 

From this there naturally followed the next step ; 
namely, joint meetings of salesmen and mill man- 
agers. There has grown out of these meetings a 
completeness of understanding and a spirit of co- 
éperation which is most inspiring. The knowledge 
a salesman has that the efforts he is putting forth 
will have the sympathetic coéperation of the manu- 
facturer, as well as the knowledge the manufac 
turer has that each salesman is doing his best 
to move the product in a satisfactory manner, 
units them in a common purpose which over- 
comes obstacles and dissipates the spectre of 
failure. 

It is our present purpose to extend this idea and 
so to relate our services to your needs that there 
may develop a mutuality of understanding and 
dependence which will result in benefit to each 
of us. 

In meeting these gentlemen we hope you 
be very frank in stating your problems 
offering constructive suggestions for the 
ment of our service. 


will 
and in 
improve 


This week’s missionary effort is to conelude 
with a general meeting at the New York office 
of the company, on Saturday. 

In connection with the notice of these meet 
ings, Mr. Hill also announced an economic ad 
vanee in the manufacture of North Carolina 
pine, arrangements having been completed to 
supply the trade with end matched flat grain 
and rift grain flooring. In an effort to render 
the best service to the trade, this type of floor 
ing is being manufactured in three distinct 
groups of lengths and the buyer only needs to 
specify the group best suited to his require- 
ments. Group No. 1 comprises lengths 2 feet 
to 16 feet; not over 20 pereent 2 feet to 7 feet; 
group No. 2, lengths 2 feet to 7 feet; group 
No. 3, lengths 1 foot to 4 feet. This is a dis- 
tinct advance and this method of grouping the 
lengths makes it easy for the buyer to place his 
requirements and forestall the possibility of any 
misunderstanding as to percentages of lengths 
in any shipment. 


Manufacturing-Merchandising Features 


In a general letter to the trade, Mr. Hill dis- 
cusses some important features of manufactur- 
prove of 


ing and merchandising that should 


interest to every Jumberman. In this connee 
tion, he says: 
It is quite the present-day fashion to create 


alarms amounting almost to panic in various hu- 
man activities ; and lumbermen have not escaped it. 

The panie of lumbermen arises from two causes. 
First, they are fearful lest the forests will be ex 
hausted and untold suffering (mostly to them- 
selves) will follow. The second cause, although a 
contradiction of the first, is just as disturbing and 
arises from the fear that other building materials 
or substitutes for lumber will deprive lumbermen 
of their markets. It would be well to cease taking 
counsel of our fears and give consideration to real 
conditions. 

As relates to the first cause, 
the same general interest in 
as any other good citizen. The manufacturer's 
direct and personal interest arises from his very 
proper desire for a profitable market for that por- 


lumbermen have 
forest conservation 


Close Contact 
Between Mills 


and Customers 


tion of his forest product for which there is no 
present use. It is a mistake to claim anything 
more. 

The second condition is not confined to lumber- 
men, nor to producers or merchants in other lines, 
but is found in every phase of human experience, 
Everything created by the mind or hand of man 
has to justify its existence. If a substitute for 
our product gives better service than ours then 
our product will disappear and the substitute sur- 
vive. Obviously, the converse is true. Many of 
the substitutes will fill an early grave. It is idle 
to ask retailers to be loyal to our product if it 
means loss of business to them. The retailer ig 
not over-particular about making money out of 


one kind of building material as compared with. 


another any more than he prefers to thrive on one 
species of lumber as compared with another. 

The obligation is on the producer and not the 
distributer to make his product serviceable and 





high mark. 


GENERAL 


store sales ahead 1925. 


known. 


ernment, 


CONSTRUCTION 


519,445 in August, 1925. 
8.5 percent over year ago. 
and $2,964,900 over August, 1925. 
August, 1925, and eighty-two, losses. 


month to show production 


FUELS 


July, 1925. 


to market than at this time last year. 


PRICES 


and 145 for week ended Aug. 25. 


week last year. 


RAILROADS 


increase. 
period 1925 by $5,727,841. 





Business in Brief 


General business is fair to good and improving. 
Last month’s steel output exceeded any previous month in peace years. 

Railroad last week delivered largest weekly volume freight ever 
Wholesale and retail hold gains made in August. 
sales exceeding same period 
United States contain basic elements to sustain prosperity 
—good harvests, large foreign trade, a quiet political situation, a conservative gov- 
a high percentage of employment. 
Sept. 9 were 290, compared with 308 previous week and 286 same week 1925. Of 
these, 75.5 percent for less than $5,000; 14.4 percent for $5,000 to $20,000. 


August construction in 37 States east of Rocky mountains totaled $600,808,000. 
This was second largest monthly total ever recorded for these States, which include 
about 91 percent of total 
building permits reported to Bradstreet’s from 153 cities 
totaled $298,517,527, against $287,156,204 in July and $326,- 
There was a gain of 4 percent over July, but decrease of 
Chicago August permits increased $8,639,800 over July 
Seventy-one cities show gain in permits over 


Production of crude oil in July was 64,992,000 barrels, a gain of 2 percent over 
June, but a decrease of 4 percent under July, 1925. This was sixth consecutive 
increase. 
an increase of 900,000 barrels over June and a slight increase over 
For week ended Aug. 14 there was gain of 3.6 percent in 
bituminous coal production and 4.1 percent in anthracite over same week, 1925. 


In the corn States, corn green and growing due to wet weather. 
fall and floods have caused damage to crops in Mississippi Valley. 
have been beneficial. 
AGRICULTURE weather needed to ripen corn. 
ment forecasting yield of 15,166,000 bales. 

but yield and quality depends on dry weather from now on. 


Steel ingot production for August highest ever recorded for this month, 4,004,583 

tons being produced, an increase of 9.6 percent over previous month and 16.9 per- 

cent over August, 1925. Pig iron production decreased 1 percent in 

STEEL August compared with July, but gained 18.1 percent over same month 
1925. 


Bradstreet’s food index for week ended Sept. 9 was $3.47, compared with $3.45 
last week and $3.66 for week ended Sept. 10, 1925. 
percent over last week, but loss of 5.1 percent as compared with same 

Harvard wholesale commodity price index for week 
ended Sept. 8 was 147.3, as compared with 146 for week ended Sept. 1 


Car loading for week ended Sept. 4 set a high record for all time, totaling 1,151,346 
cars, against 1,136,233 cars week of Aug. 28, 1926, and 1,102,785 cars same week 1925. 
This was the fifteenth week this year that loadings have been 
in excess of a million cars. 
have been loaded, compared with 34,697,793 same period 1925. 
Coal, livestock and lumber loadings show decrease over 1925; grain loadings an 
Passenger revenue for first six months of 1926 exceeded that of same 


Internal trade, as a whole, at 


Auto 


last year. Collections fair. Chain 


Business failures for week ending 


construction volume. August 


Consumption, 52,993,000 barrels, 


Excessive rain- 
Rains in South 
Two or three weeks of warm dry 
Cotton promises well, Govern- 

Potato crop good, 
Less wheat moving 


This week shows gain of 1 


Since first of year, 35,850,857 cars 
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thereby hold present markets and gain new ones. 
If failure results then that is the end, but it is 
the producer's failure, for the retailer continues 
in the merchandising of the substitute. 


WHAT CAN THE PRODUCER DO TO MAIN- 
TAIN HiS PRESENTS MARKETS? 


The Attitude of the Manufacturer 

That which is conceived in the brain is reflected 
in action. If our product and our service are to 
be of the highest order then the attitude of the 
manufacturer is important. It would be unfortu- 
nate if there should be a general attitude such as 
this: “‘We own the forests and the mills. The 
thing we produce is vital to civilization. We will 
dictate the sizes, grades and conditions.” That 
attitude is too expensive to be employed in this 
day. 

The Nature of Our Product 


Fortunately, we do not have to create a_ senti- 
ment in favor of lumber. Man naturally, we might 
almost say instinctively, turns to the forest for his 
building material as well as material for many 
other uses. Nearly every implement that is made 
is first made of wood. As industry expands new 
uses appear. We are told that uses for softwoods 
have increased, in a comparatively brief period, 
from 2,200 to 4,400. In the natural course of 
events some uses for wood will disappear, but this 
only puts us on our mettle to make our product 
serviceable for other purposes. ‘There is no limit 
to our ability to do this. Like clay in the hands 
of the potter new shapes and sizes are always pos- 
sible for the service and satisfaction of mankind. 


Standardization of Lumber Sizes 


In the movement for standardization of lumber 
sizes there is a great opportunity for the improve 
ment of our product. Unfortunately, the impression 
created in the minds of architects and engineers, 
who specify the kind of material to be used in 
building, and the wholesale and retail dealers, the 
distributers of our product, is that the manufac- 
turers do not intend to make proper sizes. This 
is harmful to the industry and ought to be cor 
rected. The manufacturers have in storage at 
their mills lumber in its rough state which can be 
finished to sizes that will reduce the cost to the 
consumer approximately $5 a thousand board feet 
as compared with the cost of sizes finished to 
standard. Lumber being measured in its rough 
condition, the item of waste is a consideration to 


Mill Run of 


Recently the National Lumber Manufactur- 
ers’ Association has compiled data on mill run 
production of the various species of wood in 
terms of American standard grades. The data 


the user, but more important to the manufacturer, 
for if the finished piece is unnecessarily reduced 
in size the cost to the user is needlessly increased, 
thereby creating a sales resistance to the product. 
A correction of this condition would be helpful 
in retaining present markets. 
Improved.Methods of Distribution 

In one important producing section it appears 
that for the last two years sales have been 105 
percent of production and that notwithstanding 
this satisfactory condition prices have dropped 
continuously and have been below cost of produc- 
tion for a long period. Why? What would hap- 
pen to the steel industry, for instance, if such a 
condition existed? They are prosperous and 
happy, with a demand of about 80 percent of pro- 
duction. The reason for the difference is that the 
steel people do not dump their products in the 
same markets on the same day as lumbermen do. 
It is a severe comment on the merchandising prac- 
tices of lumbermen that they should have a de- 
mand 5 percent in excess of their ability to supply 
and yet be unable to realize a profit. 

Extravagant Sales Methods 

Not only is lumber poorly distributed but it is 
extravagantly sold. One of our salesmen recently 
reported that as he was about to call on the one 
retailer in a town of less than two thousand in- 
habitants he noticed seventeen lumber salesmen’s 
automobiles parked at this yard and he drove on. 
(We commended him for his good sense.) Many 
of those men were undoubtedly selling from the 
same stock sheets but different prices. So the 
selling methods are not only expensive but they 
depress prices just as the dumping process does. 


Lumber’s Huge Freight Bill 


WASHINGTON, D. C., Sept. 13.—The gross 
freight bill on lumber in 1924 amounted to 
approximately $408,500,000, or about $12 for 
every thousand feet of lumber consumed in the 
United States, according to the National Lum 
ber Bulletin which quotes these and other figures 
in its September issue from a recent preliminary 
compilation of the United States Forest Serv 
ice. 

The study covers softwoods and hardwoods 
shipped by rail and water for domestic and for- 


shown in the following table prepared by the 
national association were furnished by sub- 
scribing associations or by prominent lumber 
manufacturers, and show the approximate pro- 


eign consumption, and includes lumber, timbers, 
sawed ties and a small proportion of other items. 

The rail-shipped lumber was hauled on an 
average of over 700 miles; the average water 
haul was 2,500 miles. The average charge for 
rail haul, including reshipments, was approx- 
imately $13.83 a thousand feet; for primary 
rail haul from producer to distributer, $10; for 
water haul, $8. 

The freight bill, omitting redistribution, to- 
taled $309,700,000, of which $17,000,000 is due 
to imports of foreign lumber. To this should 
be added $98,800,000 for redistribution to eon- 
sumer, the total bill thus aggregating $408,- 


500,000. 


Detailed analysis is made of the primary haul. 
Of the $310,000,000 paid to carry lumber to pri- 
mary destination it is estimated that $273,000,- 
000 was paid the railroads in 1924 and nearly 
$37,000,000 the steamers, compared with $230,- 
000,000 in 1920 for the rail bill and $20,000,000 
for the water bill. 

Of this primary haul figure of approximately 
$310,000,000, the cost. of transporting the prod- 
uct of the southern pine region is given as $92,- 
000,000, or nearly one-third of the total; that 
for lumber from the Pacific Northwest as $80,- 
00,000, Intrastate shipping cost nearly $54,- 
000,000. 

New York paid about 12 percent of this total 
freight bill, New York, Illinois, Pennsylvania, 
California, Michigan, Ohio; Minnesota, and 
Texas together paid 54 percent of the total, the 
size of their contributions being in the order 
named. These eight States, with Indiana, 
Massachusetts, Iowa and Wisconsin, paid 66.6 
percent or two-thirds of the entire primary 
transportation charge of the country. 

Florida paid the lowest aggregate rate, or 
$5.26 a thousand feet; Iowa, the highest, or 
$15.12; Illinois, $11.19 and New York, $12.56. 
The average for the country as a whole, in- 
cluding imports, was $9.09 in primary distribu- 
tion. The charge for redistribution appears to 
have been about $2.90 a thousand feet, counting 
both rail and water. 


Standard Grades of Lumber 


portion in percent of the total mill run produc- 
tion of the commercially important species 
that consists of each American standard grade 
of yard and faetory or stock lumber: 


APPROXIMATE COMPOSITION, IN PERCENT OF TOTAL, OF THE MILL RUN PRODUCTION OF EACH COMMERCIALLY 
IMPORTANT SOFTWOOD SPECIES IN TERMS OF THE AMERICAN STANDARD GRADES 








As Reported by the Subscribing Associations of Lumber Manufacturers 
—- ——YARD LUMBER—— —- FACTORY AND SHOP LUMBER 








——Select Grades——— ———Common Grades— — 
Total No. 3 Total 
Total com- clear No.1 No.2 No.3 fac- Grand 
Species Region B&btr. C D select No.1 No.2 No.3 No.4 No.5 mon &btr. shop shop shop Box tory total 
Cypress, Red....... ., 6. Sarerer 18.9 11.1 2.7 32.7 12.5 8.2 13.5 5.2 ee 39.4 6.8 7.0 4.5 nae 9.6 27.9 100.00 
Douglas Fir ....... Pace N. W...c0:. 19.9 9.0 es 28.9 35.7 28.4 3.8 i 67.9 0.3 1.8 0.6 0.1 0.4 3.2 100.00 
Hemlock, Eastern.. Lake States ....... cae ees ae — 30.0 31.0 34.0 5.0 100.0 _ ein ss cote ae ee 100.00 
Pine, Calif. White.California .......... 6.5 0.9 1.4 8.8 sii 45.0 1.5 46.5 2.6 8.5 11.6 5.3 16.7 44.7 100.00 
Pine, Idaho White.Inland Empire ..... 0.8 4.0 7.8 12.6 9.9 31.7 27.6 13.7 2.0 84.9 ana 0.7 1.2 0.6 +e. 2.5 100.00 
Pine, No. Carolina.Mid. & So. Atlantic. 4.4 <a 8.2 12.6 an 73.5 13.9 stad i 87.4 ia mee sate a ain awl 100.00 
Pine, Northern ....Lake States ....... a oy 11.6 11.5 18.9 14,1 22:9 17.8 11.7 - 96.4 inn 0.5 0.5 0.6 1.5 3.1 100.00 
Pine, Pondosa ..... Inland Empire ..... 1.1 4.1 3.9 9.1 1.4 17.1 29.5 11.7 1.3 61.0 ces 5.2 7.0 5.0 12.7 29.9 100.00 
Pine, Southern 06h Ud, eee 15.0 0.5 astsy 15.5 25.0 44.0 14.0 1.5 84.5 ain ee ae ea ah eae 100.00 
Pine, Sugar ....... Ee 9.0 0. 0.3 9.7 37.0 1.0 puke 38.0 3.3 9.5 12.5 6.0 21.0 6562.3 100.00 
Redwood .......00¢ he eee wai ard Be ‘ie ee mp: “— ae sia res es ae as 
EXPLANATORY NOTES: The above tabulation is based on statistics in this species. The percentage under No. 3 clear and better, applies 
furnished by the associations producing the species in question, as only to No. 3 clear. The percentage under No. 2 common includes also 
further explained below. 


No. 1 common. 

Box, while not an American Standard grade, is included under factory Pine, Idaho White: 

for convenience. It includes also the lower common grade in some Pine 
Species, 

Cypress, Red: Based upn statistics furnished by five large manufacturers 
of red cypress. Percentages under B include association grade of clear 


3ased on average statistics furnished by Western 
Manufacturers’ Association, in part for the period 1914 to 1923, 
and in part for 1918 to 1924. Percentages under different grades of 
factory and shop lumber estimated with that under No. 1 shop, includ- 
ing some No. 3 clear and better and inch shop thrown with No. 2 shop; 
and American Standard grades of A and B; under No. 3 common, asso- data for all other grades based on actual statistics furnished by asso- 
ciation grade of peck; and under No. 3 clear & btr., only the associa- ciation. 
tion grades of FAS and selects approximately comparable thereto in Pine, North Carolina: Based on statistics for 1925 furnished by North 
quality. Carolina Pine Association. The percentage under C applies to asso- 
Dougla ir: 3ase statistics 925 ishe a e est Coas ciation grade of No. 2 & better, approximately equivalent in quality 
abersmaans ne Se ee ee ere Ba oP: = to American Standard B&better; under D to grade of No. 3, approxi- 
Sitka spruce also and incorporates cargo shipments pro rata approxi- mately equivalent to American Standard C and D and portion of 1 
mately to American Standard grades. Percentage under No. 1 common common; under No. 2 to grade of No. 1 box, approximately equivasent 
includes selected common and merchantable cargo; under No. 2 com- to No. 2 and balance of No. 1 common; and under No. 3 to gtdde of 
mon, common cargo; and under No. 3 common, mining. No. 2 box, approximately equivalent to No. 3 common. 
. ° 2a ca avoerag atic _ > 
Hemlock, Eastern: Based on average statistics compiled in 1925 by North- Pine, Northern: Based on average statistics for the 
ern Hemlock & Hardwood Manufacturers’ Association. The percentage 
under No. 1 common includes also small amounts of the select grades. 


Pine, Calif. White: Based on statistics compiled by California White & 
Sugar Pine Manufacturers’ Association several years ago when common 


lumber was not segregated to the extent now practiced so that the per- 
-entage 


low. 


five-year period 

1922-26, furnished by Northern Pine Manufacturers’ Association. The 
percentage under No. 1 common includes slightly less than 1 percent 
of select common and tank. 

Pine, Pondosa: See note for Idaho white pine. 

Pine, Southern: 3ased on estimate furnished by Southern Pine Associa- 

of box is probably too high and of Nos. 3 and 4 common too tion. 

Bé&better includes 1 and 2 clear, which is also a factory grade Pine, Sugar: See notes for California white pine. 








44 


AMERICAN LUMBERMAN 





SEPTEMBER 18, 1926 





Increased Farm Building Follows Campaign 


(Continued from front page) 
there have been hundreds of new brooder and colony houses built. In 
fact, many lumbermen in the territory traversed say that such a de- 
mand was created that for a time the sale of materials for poultry 
houses constituted the bulk of their trade. J. B. Lamson, agricultural 
development agent of the Chicago, Burlington & Quincey Railroad Co., 














An exhibit in Car No. 1 of Nebraska Poultry Special. In foreground is 
shown ‘*A Diversificd Farm,’’ with model poultry plant for 400 hens 


with headquarters at Chicago, under whose direction the tour was ar 
ranged, was recently interviewed by a representative of the AMERICAN 
LUMBERMAN in order to learn at first hand just what the results had been 
in the way of increased building of poultry houses. ‘‘The indications 
are that increased poultry production will follow as the result of adop- 
tion of improved methods,’’? said Mr. Lamson, ‘‘ You will be partie- 
ularly interested in the number of new poultry houses that have been 
built since the operation of the train. While returns are not complete, 
we have had reports of a considerable number of the Nebraska type of 
poultry houses that have been built from plans and specifications fur- 
nished by the State College of Agriculture. We feel that the campaign 
will have far reaching results in taking the poultry business out of the 
side line class and putting it on the higher plane that it deserves as one 
of the leading industries of the country.’’ 

It is highly significant that coincident with, and immediately following, 
the tour the Nebraska College of Agriculture, between March 1 and 
April 15, 1926, received 25,811 written requests for special information 
on poultry subjects, which, according to W. H. Brokaw, extension director 
of the university, is the largest number of written requests ever received 
in the same space of time. 

The Nebraska Poultry Special, consisting of nine cars arranged and 
equipped for exhibition and demonstration purposes, was operated over 





KEP HENS HEALTHY 

















An exhibit in Car No. 1: ‘*Keep Hens Healthy,’’ showing model nests, 
roosts, dropping boards and other equipment 


the lines of the Burlington railroad in Nebraska and Kansas, from March 
1 to April 7, 1926. Stops were made at ninety towns in Nebraska, and 
eight in Kansas, a total of 205,000 persons passing through the train 


and inspecting the especially prepared exhibits, which were furnished by 


the Nebraska College of Agriculture, the Nebraska Poultry, Butter & 


Egg Shippers’ Association, the Omaha Live Stock Exchange, the Ne- 


braska I oultry Association, and other agencies cooperating in the interest 
of agricultural progress. 


The attendance, as indicated by the total already given, averaged more 
than 2,000 persons at each stop. Lectures for farmers were given at 
town halls and other suitable places, 48,834 people attending these edu- 
cational talks, and 30,000 school children were addressed on subjects 
relating to poultry production. Over one million pieces of literature 
dealing with better methods of poultry production were distributed from 
the train and more than 100,000 inches of newspaper publicity was printed 
concerning the train and its exhibits, many of the published articles con- 
taining information of educational value and interest to poultry pro- 
ducers. 

F. A. Good, of Lincoln, Neb., well known in Nebraska retail lumber 
circles, accompanied the train as special representative of the Lincoln 
Chamber of Commerce, and wrote many columns of interesting matter 
which was published in the metropolitan and local newspapers of the 
State. Mr. Good first conceived the idea of the special poultry train and 
put it up to the Burlington railroad authorities, by whom the suggestion 
was cordially received and acted upon, with the results already stated. 

Of the nine cars composing the train, five were fitted up with exhibits. 
The first car was devoted to feeds, health, maintenance, and prevention 
and control of disease. The second was a live poultry transit car. Next 
came a flat car fitted up with two model colony brooder houses. These 
were full-size houses, built by students of the College of Agriculture in 
connection with their regular work in the agricultural course, and such 
as can be built by anyone who can use a square, hammer and saw. These 
houses were elevated on the car and the floor cut away so that people could 
pass through them, inspecting the inside as well as the outside construe- 
tion. Plans, in bulletin form, were available for distribution to persons 
interested. The fourth exhibit car was devoted to chicken and turkey 


management, including an exhibit of standard breeds of poultry, fur- 
The fifth and last exhibit car was that 
Here 


nished by Nebraska breeders. 


showing approved marketing methods. was shown how eggs are 











A Nebraska type brooder house, built by students of the Milligan 
(Neb.) high school, which was auctioned off by the Milligan Lumber 
Co. the day of the Poultry Special’s stop at that point 


graded and standard packing methods were demonstrated. Another ex- 
hibit in this car included dressed poultry, showing how it should be 
dressed, packed and graded. This exhibit was kept at an average tem- 
perature of 30 degrees. The remaining, or non-exhibit, cars were the 
Pullman sleeper housing the staff and attendants, the cafe-observation 
car, and the official business ear. 

Complete and educational as were the exhibits embraced in the various 
cars of the train, they by no means represented the entire force and 
effectiveness of the campaign, for all along the route exhibits and dem- 
onstrations were staged by local business men and merchants, in many 
of which the lumber dealers actively coéperated. Poultry exhibits by 
pupils of the publie schools featured many of the stops, and poultry and 
egg exhibits for prizes offered by local merchants aroused a good deal of 
interest. 

The stop at Milligan, Neb., a town of about 500 inhabitants, may be 
taken as an example of the enthusiastic cooperation given to the cam 
paign by the local lumber dealer and other merchants. The turnout which 
greeted the train at this town is shown in one of the photographs on the 
front cover. In spite of threatening weather, a total of 2,729 persons 
passed through the train at this point. But that is only part of the story. 
A poultry, egg and corn show was staged in connection with the visit 
of the poultry special, prizes amounting to more than $100 in trade 
certificates being given by local merchants. In addition, fifteen settings 
of eggs from the agricultural college were given as special prizes by the 
Milligan Chamber of Commerce. In the poultry division of the local 
show, eighty-five birds were exhibited. There were several classes for 
brown and white eggs. The corn section included fourteen classes © 
white and six classes of yellow corn. All exhibits were judged by agt 
cultural experts traveling with the train. The Milligan Lumber ©. 
exhibited a brooder house, built by High School students according t 
plans recommended by the State College of Agriculture, which house was 
sold at auction to the highest bidder, bringing $100. The merchants did 4 


tow 
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thriving business during the forenoon. One store received 105 cases of 
eggs, and the other three local egg markets each took in about as many. 
The AMERICAN LUMBERMAN is informed by 8. H. Michener, manager of 
the Milligan Lumber Co., that several brooder houses have since been 
built in accordance with the plans and specifications recommended by the 
experts accompanying the train. 

Argyle Tippin, manager of the Weller Bros. yard at Ord, Neb., where 
the train also made a stop, said recently in response to an inquiry by 
the AMERICAN LUMBERMAN: ‘‘ We think this demonstration was a suc- 
cess. No doubt all of the lumbermen in town profited from it; we are 
quite sure that we did. We sold quite a number of brooder houses, the 
desire no doubt having been created by this train. The method we used 
was as follows: We sent to the State agricultural college and secured 
the blueprints for brooder houses and had them built by the boys of the 
manual training department of the high school, who were glad to have 
some practical building work to do. We furnished all the material. The 
local auctioneer sold the buildings to the highest bidder, this auction 
taking place on the last day of the demonstration.’’ 

Alvin Bourlier, manager Farmers’ Grain, 
Lumber & Coal Co., Wymore, Neb., informs 
the AMERICAN LUMBERMAN that his company 
coéperated in the campaign by building a poul- 
try house according to the State agricultural 
college specifications and offering it as a prize 
to the person guessing closest to the number of 
eggs brought to town the day the train was 
there. ‘‘We thought this poultry train prop- 
osition a very good one; it made the people 
take more interest in better buildings, and 
proper care of poultry,’’ said Mr. Bourlier. 


SOME FIRST HAND IMPRESSIONS 


Believing that the impressions of a retail lum- 
berman who was instrumental in inaugurating 
the campaign, and who accompanied the train, 
would be of special interest, the AMERICAN 
LUMBERMAN asked F, A. Good to write his 
conclusions, which he has done, as follows: 

‘*Some ten millions of hens with their comple- 
ment of mal(e) factors have been bringing 
about forty millions of eggs and chicken pin 
money to the farm and town lot producers of 
our Nebraska commonwealth, for Lo! these 
several years. Gradually, either through their 
own initiative or by virtue of assistance from 
the State agricultural college, or both, the flocks have been improved so 
that the average hen is now producing about 76 eggs to her credit for 
each fiscal year of operation. 

‘‘But these agricultural college men are wise to the fact that efficiency 
is not typed by a bird which produces 76, or less, eggs in 365 successive 
opportunities, and so they took to poultry themselves and raised some 
4,000 birds in 1925. Then, too, they have fathered the ‘Record Flock 
Projects’ over the State, until tab is now kept on 45,770 hens, constitut 
ing some 237 record flocks, and those particular hens did average last 
year 120 eggs each. Mrs. J. A. Donahue, of Inland, Neb., accompanied the 
Poultry Special (she is a university woman) and her particular. flock 
of 269 birds averaged just 158 eggs per hen last year. One bright little 
Leghorn, yelept, ‘Cornhusker Queen,’ made the tour over the Burlington 
rails with us and she had a trap nest record, at the college, of 231 eggs 
it last year’s marathon. 

‘‘Now to spread the glad tidings of ‘efficiency first,’ was the par 
ticular mission of the Nebraska Poultry Special, and so it came about 
that after sundry conferences it was arranged to railroad, over the 
2,000 miles of Burlington tracks within the State, a competent exhibit 
of the necessities and opportunities of successful poultry and egg pro 
duction. Here is how the train assembled. First came the locomotive; 
sometimes two of them; nearly all the engine-men wore spic-and-span 
overalls. Then there was the dynamo ear, for of a truth, the train, from 
the inside, shown forth with most dazzling glory by night. Then a 
car of exhibits stressing sanitation. Next a brand new live poultry 
transportation car, with special end doors cut through to make possible 
the passing of the 





Jolly farmerettes who, with egg laden baskets, 
grected the Poultry Special 


of ‘Land o’ Sunshine’ trade-marked eggs; anyway, the one dozen pretty 
cartons were all trade-marked. Then there was a refrigerating plant 
to keep cool the fine dressed poultry display, presided over by Will Block- 
man, executive secretary of the Nebraska Poultry, Butter & Egg Asso- 
ciation. There were photographic enlargements of mites and lice and 
other parasites that are prone to attach themselves to and make friend 
hen their host. These animalculae were featured big enough so that one 
might think them game, big enough to shoot, or to set the dog upon. 

‘‘The Omaha Live Stock Exchange sent Dr. Spencer along with an 
exhibit having to do with tuberculous fowls, and then there were many 
coops of turkeys and chickens along that must have registered 100 plus 
on score cards. 

‘‘The remaining three ears of the train were a Pullman, a diner and 
a business car. This special train had been all ‘done over’ by the Bur- 
lington for the great occasion. Below the sills a dignified sign board read 
‘Nebraska Poultry Special,’ and ‘Burlington Route’ was subordinated 
to the big idea. 

‘*But we have not told yet of the one car about which the lumberman 
is particularly interested. Two brooder houses, 
built by the vocational class at the State agri- 
cultural college were placed on a flat car. They 
were all dolled up with white paint, and gates 
were made right through them so the crowd 
might stream along and get an eyeful of the 
interiors. On a raised deck in one of the 
houses were some 250 chicks—three days old 
when the train started. The other house had 
been converted into a colony house, and was 
tenanted by about 50 young ‘ fries.’ 

‘“The plan from which these houses were built 
was developed through much experimentation by 
the Nebraska agricultural college. They were 
8x12 in size. Through the agency of the Ne- 
braska Cornhusker Knot Hole Club, lumber- 
men at all contemplated stops had been sup- 
plied with pamphlets featuring this particular 
convertible plan. 

‘fAnd so it happened that at many of our 
stops we found a replica of this house on the 
Main Street pavement, or in front of some live 
lumberman’s place of business, or even hauled 
on its permanent skids to a point of vantage 
down in the railroad yards. At a number of 
stops we assisted in auctioning these brooder 
houses off to the highest bidder. It is worthy 
of note that at most points where the local school had established manual 
or vocational training the students had done the actual fabricating, and 
were happily proud of their handiwork. 

** How did it all go across? Did the Burlington folk think the expendi 
ture worth while? How about the agricultural college viewpoint? And 
how about the business men, notably the lumbermen? 

‘*No live stock exhibit train had ever before been assembled with such 
complete appointments nor scheduled for so long an itinerary. Loeal 
committees had been appointed to link up their respective communities 
to the end that the event of the visit to their town might be advertised and 
poultry and egg displays arranged. 
had essays and poster contests. 

‘*The schools, at each stop, were visited by speakers who, after 
a brief statement of what the scholars would see on the train, led the 
way thereto; and so it happened the students were through the train by 
the time the adults were adjourned from the auditorium, where an edu- 
cational demonstration of much interest was being lield. -Two farm 
boys, Billy Donahue and Dan Chatterson, aged thirteen and fifteen 
respectively, assisted by Mrs. Donahue (Billy’s mother), did a wonder 
fully effective line of demonstration work with live fowls and all the 
approved appliances incidental and pertaining to success with poultry. 

‘*In general the train resulted in dignifying the poultry business and, 
perhaps better yet, in establishing more friendly relations between the 
farmer and the business men. We, in a way, took the agricultural 
college to the people who needed it. We were their guests; they were 
our hosts. New contacts were established and many little courtesies re- 
ceived and extended. 


Then the schools at many places 





stream of guests who 
had perhaps never be- 
fore looked over the 
interior of a poultry 
tourist, diner and 
sleeper combined. W. 
E. Lapp, manager of 
the company operat- 
ng some 22.000 of 
these cars, was dem- 
onstrator in charge. 
“And now e¢ame 
three more cars, every 
foot of each given 
over to the elaboration 
of some detail of prae- 
Heal value to poultry 
raisers, There were 
Miniature refrigerator 
cars loaded with tiny 
cases of eggs: there 
was a fetching display 











Colony brooder house built by the Wymore (Neb.) Chamber of Commerce and awarded as a prize 
in connection with visit of the Poultry Special 


I quote from George 
Jackson, secretary 
Nebraska State Fair 
Board, that ‘the 
Poultry Special was 
the greatest thing in 
an economic way that 
ever happened to Ne- 
braska.’ A representa- 
tive of a large mill- 
work concern said that 
he had not 


selling sash 


missed 

adapted 
to poultry house con- 
struction at all towns 
where the train had 
stopped, for several 
weeks following the 
campaign. <A _ legion 
of Nebraska lumber- 
men attest the increase 
of business.’’ 
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Wisconsin Dairymen Make Money and Shrewdly Invest in Fine Barns-— 


Eau 


“Yes, this is a sawdust town,” said C. S. 
Lee, president of the Evans-Lee Co., Eau 
Claire, Wis., when we went into the down- 
town office of the concern. “It had its be- 
ginning with the lumber industry of the old 
days. I suppose there are a good many 
middle-aged and elderly men scattered over 
the United States who worked in the log- 
ging camps and brought the drives down the 
Chippewa and the Eau Claire and worked 
in the sawmills that comprised the only im- 
portant industries of those days. 

“T came out from Maine in 1880, and to 
the Wisconsin loggers I was a ‘green State- 
of-Mainer’ whose strange speech furnished 
them no end of amusement. I had worked 
in the Maine woods and knew the termi- 
nology of the loggers of the East, though 
I was just a youngster and had lots to learn 
about logging and lumbering. I began work- 
ing for the Shaw Lumber Co. and was sent 
out with a gang to establish a new camp. 
It was pretty hard going in those days, 
though we didn’t mind it. It was a hustling 
business that appealed to young men. I 
remember we got a tent up in the snow, 
put up a stove with a windbreak on two 
sides and had supper consisting mostly of 
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Finds Reputation for 


and it lodged in that juniper, and when I 
climbed up to cut it free I fell and went 
through the snow into the brook.’ Well, 
Kern’s face was like a full moon, and he 
shook so he could hardly light his pipe. 
When he got on his sled he rocked and 
roared with mirth. The joke was completely 
lost on me. But in Wisconsin terminology 
hornbeam was ironwood, juniper was tam- 
arack and of course brook was ‘crick.’ That 
night at supper, while I was still unaware of 
the fact that I’d said anything funny, Kern 
said, ‘Lee had an awful time today.’ Then 
he told the story, and the other loggers 
howled. For fifteen years after that, when- 
ever Kern got me into a crowd he’d tell that 
story with keen delight. 

“But it was a pretty good winter for me, 
for I did about every kind of work, and I 
came out in the spring a pretty good logger. 
Much of the time I handled chain. We did 
all the skidding with oxen and chains, of 
course, in those early days. 


New Industries Replace Mills 


“There were lots of sawmills in Eau 
Claire. One of the byproducts of the mills 
was firewood. All the waste was cut up and 





Quality Brings 


Business 


we can’t afford to use any but Gillette tires, 
for that company’s payroll keeps the mer- 
chants of Eau Claire going.” 

W. J. Bagley, vice president of this com- 
pany, has charge of lumber sales and spends 
his time at the yard. This is a big plant, 
and it was in process of enlargement at the 
time of my visit. Foundations were going 
in. Mr. Bagley says the season has been 
pretty good and has brought in an unusually 
large number of small and medium sized 
houses. Farmers are not especially de- 
pressed and, except during the bad weather 
in the early summer that stopped some 
country building, country trade has been fair 
enough on the average. 


*‘armers Are Comfortably Fixed 


“Thirty years ago,” said Mr. Lee, “if you 
sold the first hundred farmers you met each 
twenty-five dollars worth of stuff of any 
kind, three-fourths of them never would 
have paid you a cent. Now, if you were to 
sell the first hundred farmers you met each 
a hundred dollars worth, at least ninety of 
them would give you a check as soon as they 
agreed to buy the goods. That’ll tell you 
something about our farmers. If they’re 
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The Evans-Lee Co., of Eau Claire, Wis., has just built a new office, a large garage, is buying new land and expects to add to its warehouse capacity 


half-raw biscuits and tea. The cook got 
some beans baked or partly baked during 
the night, so that we had a hearty break- 
fast that probably no one but a logger 
could digest but that fortified us for the 
hard work we had to do. We slept that night 
on and under a big sort of a comforter, very 
heavy and fairly warm. We spread it right 
down on the snow. I noticed that the other 
men, most of whom knew each other, went 
to bed in the middle; and when all were 
under the covers I found myself crowded 
to the end where, if I turned over, I turned 
out on to the snow. 


Maine Speech Laughed At 


“My Maine speech furnished no end of 
amusement to the Wisconsin loggers. One 
day I had been sent out to cut some skids; 
and after a time an Irish teamster stopped 
to borrow a match. I was digging slush 
snow out of my pacs, and this teamster, 
whose name was Kern, asked what had hap- 
pened. ‘Why,’ I said, ‘I cut this hornbeam, 


sold this way. I can remember when 
eighteen sawmills sold everything they had 
to make into wood. One winter I myself sold 
eleven thousand loads, and in addition to 
that I sold two thousand cords of hardwood. 
Now there’s one sawmill left, and it has a 
hard time selling its slabs for wood. Each 
family will buy a single load every year or 
once in several years for kindling. People 
depend upon coal for fuel. Our company 
does a pretty large coal business. We 
handle the coal from this office. The lum- 
ber sales are made at the yard office, on the 
other side of the river. 

“Eau Claire has a good many industries, 
though not so much lumber is manufactured 
here as in my younger days. The Gillette 
tires are made here. This is perhaps our most 
important industry, and it is another indi- 
cation of the changes that have occurred 
since I first came to the town. Automobile 
tires and automobiles, too, are, of course, a 
completely new industry. We couldn’t have 
imagined it in the old days. I firure that 


not getting to be millionaires, and very few 
farmers are, they tell me, they are getting 
comfortably well fixed, and they buy quite 
a nice little volume of lumber.” 

In the office of the C. H. Bergman Co. the 
Realm was told by Mr. Willis much the same 
story about farmers. 

“TI don’t think farmers are so badly or- 
ganized as you would think from the stories 
in the papers,” Mr. Willis said, “and I 
don’t think they’re so hard up as their lead- 
ers have been saying for political purposes. 
True, our farmers are mostly dairymen, and 
are therefore in a class by themselves. ' 
could take you out into the country near 
here and show you herds of 120 cows. These 
dairymen have money to build, and they 
build well while they’re about it. 


Insist on Sound Buildings 


“Some little while ago a man came in with 
some ideas for a barn. We got the plans all 
agreed upon, and then he wanted me to give 
him a preliminary estimate on the cost of 











SEP’ 


all t 
it a 
ing 
chit 
abo 
the 
wor 
sur} 
to «¢ 
he a 
and 
1 a 
how 
No. 
tell 
bar? 
I w: 
wan 
for | 
on a 
farn 
harc 
to k 
he ¢ 
thei 
seen 
they 
with 
gooc 
chea 
“s 
roofi 
tious 
deal 
Whe 
footi 
the | 
He t 
valu 
that, 
roofi 
geste 
that 
ing 1 
on tl 
deale 
at fi 
of t! 
real 
We’r 
more 
we ¢ 
new 
has 1 
sales 


“Ty 
and 
years 
I us 
built 
smal 
coup! 
me ti 
to be 
toget 
boxin 
as [ 
leet r 
owne 
was 
back 
game 


duce 

why; 

me s 
made 
found 
him |; 
know 
Would 
Was } 








S, 


n- 
ds 
it, 
he 
ng 
en 
lly 
ed 
le- 


me 
air 


you 
ach 


uld 
> to 
ach 
r of 
hey 
you 
y’re 





— 


acity 


r few 
tting 
quite 


». the 
same 


y or- 
tories 
ind | 
lead- 
poses. 
n, and 
es, 1 
near 
hese 
they 


with 
ns all 
give 
st of 











SEPTEMBER 18, 1926 ¥ 


AMERICAN LUMBERMAN 47 





all the materials to build it. Our y##t makes 
it a point to carry complete stocK#®f build- 
ing materials; everything from*@ellar to 
chimney. So I figured it up. There was 
about 40,000 feet of lumber alone. Well, 
the bill came to a good, stiff sum, and I 
wondered how he’d take it. But he was 
surprised and pleased; said he expected it 
to cost almost half again as much. Then 
he asked me what kind of lumber I'd figured, 
and I told him the framing lumber was No. 
1 and the rest No. 2. He wanted to know 
how much more it would cost if all were 
No. 1, and I guessed about $100. ‘Well, I’ll 
tell you,’ he said. ‘I make my money in the 
barn. I not only want it well planned, but 
I want it well built out of lasting stuff. I 
want to be making money out of that barn 
for a good many years; so we’ll just figure 
on all No. 1 stuff.’ His barn is costing this 
farmer about $7,000. Some customers are 
hard to deal with, because the dealer has 
to keep them from hurting themselves, if 
he can, by persuading them not to cheapen 
their buildings. But our farmer customers 
seem to have a pretty shrewd idea that if 
they want a good building they must start 
with a good foundation and end up with a 
good roof. These two things can’t be 
cheapened and yet have satisfactory results. 

“For this reason we’ve selected a patent 
roofing which we can recommend conscien- 
tiously. It’s necessary to handle a good 
deal of patent roofing in this territory. 


When the company got reorganized on a new 


footing a few years ago, we went to one of 
the best Wisconsin retailers for some advice. 
He told us many things that have been of 
value, and among them was the suggestion 
that, since we had to sell manufactured 
roofing, we get the best available. He sug- 
gested a kind that he sells. He advised us 
that roofs are pretty strategic in the build- 
ing material business; that they can be sold 
on their merits by a real salesman; that a 
dealer with a good roof line can sell roofs 
at full prices when he can’t sell the rest 
of the building; and that such sales are 
real leaders that later bring in bigger sales. 
We’ve found all this true. We have sold 
more roofs even than we ourselves thought 
we could. And these sales have brought us 
new and valuable customers. This company 
has not tried to sweep together a volume of 
sales on just any basis. 


Jealous of His Reputation 


“We are all comparatively young men, 
and we hope to be in business here for many 
years, so our customers must be satisfied. 
I used to be a building contractor. I’ve 
built a good many buildings, large and 
small, in this town. Some time back a 
couple of real estate promoters approached 
me to build some houses for them. It was 
to be the cheapest work that would hold 
together; siding right on the studs with no 
boxing under it and all that stuff. The idea 
as I worked it out was to sell the lots, col- 
lect monthly payments from the prospective 
Owner until along in the wintery when he 
was hard up, and then take the property 
back for the purpose of working the same 
game on someone else. 

“I told these men that nothing could in- 
duce me to do it. They wanted to know 
why; said it didn’t make any difference to 
me so long as I got paid. I told them it 
made a lot of difference to me. If a man 
found his house pulling to pieces or freezing 
him.in winter, he’d be mad and want to 
know who built it. The real estate men 
would tell him I did, and they’d add that it 
was my fault, since they’d paid me to do 


a good job. That news would travel fast. 
Whatever else I did as a contractor, I saw 
to it that my work was sound and honest. 
A contractor can’t always cure a faulty floor 
plan, if the customer is determined to have 
it; but he can stay away from flimsy con- 
struction. Since I’ve been down here, hardly 
a week passes that someone doesn’t want 
me to undertake a job. I feel free to tell 
you this, since I’m now out of the contract- 
ing business. I admit that it’s a source of 
pride that these people still do hunt me up 
when they want work done. When I refuse, 
as I do refuse, since I’m definitely out of 
that work, they sometimes beg me _ to 
superintend some job, such as the laying of 








Your Hurry Is No'Excuse for 
Imperiling the Lives 
of Others! 


The total of all laws 
and regulations govern- 
ing the operation of mo- 
tor cars is summed up 
in two phrases. 


(1)—Drive with cau- 
tion in order to avoid 
accidents. 


(2)—Respect the 


ARULE TO right of other drivers 
REMEM.- and of pedestrians. 

BER! One need not have a 

memory for statutes to 

No vehicle keep his car and him- 
should be _ self out of trouble. 


driven at a 
speed such 
that it can- 
not be stop- 
ped within 


All that is necessary 
is to drive with common 
sense and consideration 
for others. 


the assured The excuses for vio- 
clear course lation of these rules on 
ahead. occasion are _ seldom 


good, and none will hold 
in law. 


“I was in a hurry,” is 
the most frequent. 


This excuse is about 
as good as that of the 
burglar who explained 
that he needed the 
money. 


City Council 


Think As You Drive; Your Sensible 
Caution May Save a Life. 




















Ignorance of the law is no cxcuse, but the Kau 

Claire City Council shows a progressive spirit in 

believing an ounce of sound advice that prevents 

violations of the traffic rules, is worth a pound 
of legalities to the community 


a hardwood floor. I like to think that my 
reputation for careful and thorough work 
has made lots of friends in this community.” 


Sticks to His Price List 


This company prints and issues a price list 
and then sticks to it. News of this kind 
travels pretty fast. A few arguments with 
customers who pride themselves on their 
ability to buy for less, provided the man- 
ager sticks by his guns, will save a multi- 
tude of later jangles. We don’t say that 
good dealers never cut prices. That would 
be taking in much territory. And every once 


in a while some situation arises which the 
rules don’t seem to fit. But it is easy to 
say that good dealers never like to cut 
prices, and they usually find some way 
around the difficulty, when less capable deal- 
ers would cut and be done with it. No one 
so far as we know has yet said the last 
word on the subject of maintaining prices. 
But a price list that means something more 
than a point of departure for a dickering 
contest has often been the corner stone of 
sound business. Mr. Willis says his com- 
pany never deviates from the price list on 
jag trade. For a lot of the rest of us, jag 
trade is about the only trade that carries 
much of a profit; and it would help us out 
if we had the nerve to insist upon reason- 
able jag-trade prices. If we begin cutting 
these small-sale prices, our profits are in 
danger of drying up and blowing away. 


No Discounts to Contractors 


“We make it a rule never to give dis- 
counts to contractors,” Mr. Willis said. “Be- 
cause of that fact we lose some jobs; but 
I can’t see the reason or sense of such 
things. Our prices are reasonable, and to 
cut them by giving discounts means that we 
must make up the amount on somebody 
else, or take a loss of legitimate profit our- 
selves. Neither of these things seems to 
me fair. I can’t ask a small buyer to help 
pay for stock the large buyer gets, and I 
don’t know why the company should give 
these contractors a free gift. If they want 
to buy from us at our usual terms, we’re 
glad to deal with them. But we have con- 
tractors who deal with us steadily, often 
without asking figures in advance. 


“Trouble Shooters” Are Welcomed 


“Then there’s a little trade hereabouts 
that some dealers consider trifling but that 
we value. There are probably fifteen or 
twenty old fellows in this end of town who 
do a lot of repair work. They’re informal 
trouble shooters. Some are old carpenters; 
others, just handy men. A lot of people 
know about them; and when a step sags or 
a siding board splits or a roof leaks, the 
householder or his wife calls up one of these 
men, and presently he comes up to the yard 
for a little stuff. Hardly a day passes but 
that we make a flock of little sales, ranging 
sometimes as low as 15 cents and seldom 
higher than $5. It’s easy trade to handle, it 
brings its margin of profit, and it’s a leader 
and a bit of publicity for us that may re- 
sult in larger sales later. We’re very glad 
to care for the trouble shooter’s trade.” 

This company, too, was doing some build- 
ing at the time of my visit. A garage for 
the eight trucks and a new office were in 
progress. More land is being purchased to 
allow for expansion. Very soon the com- 
pany expects to increase the capacity of its 
warehouses very materially. Mr. Willis had 
some appreciative things to say of his yard 
force and their alertness in watching for 
new business. 


Uses Customer Financing Plan 


The Builders’ Supply Co. feels that 1926 
has not quite come up to advance notices 
in the volume of trade yielded. Last year 
this company took on the services of a 
financing corporation that operates in many 
parts of the country. This corporation has 
a carefully worked out scheme of loaning 
building money to the customers of the 
agent yard; a certain amount each year, de- 
pending upon the amount of the yard’s sub- 
scription for stock or securities, or what- 
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ever they’re called, of the finance corpora- 
tion. The yard acts as collecting agent. 
Mr. Gillett said he believed it was an ex- 
cellent scheme in the main, and he attributed 
largely to it the fact that his 1925 business 
was a third larger than his 1924 business. 
Other matters than financing, he said, ex- 
plained the absence of a similar advance 
this year. 

The New Dells Lumber Co., the one re- 
maining sawmill in the city, maintains a re- 
tail lumber department, and several of the 


larger contractors have their own yards 
and do a little selling to the public. Prob- 
ably few cities with the long and brilliant 
history of lumber mannefacture behind 
them that Eau Claire has, can show a better 
record in the way of legitimate lumber re- 
tailing. It seems hard for these old saw- 
dust towns to understand that retailing is 
very much a business in itself, with its own 
standards and principles of efficiency and its 
own system of ethics. Most lumber towns 
have to go through quite a period of storm 


and stress before the retailers prove their 
point. I don’t know if Eau Claire has had 
such a period or not. But so far as the 
visitor can see, it is now working along 
sound retailing lines, as befits so progres- 
sive and so beautiful a little city. 

‘‘THE FIREMEN were slow in arriving on the 
job.’’ Maybe if the careless individual who 
started the fire hadn’t been in such a hurry, 
there would have been no call for the slow fire- 
men in the first place. 

















Intelligent Competition, Organization 
and Co-operation, Retailers Needs 


Price cutting to get the business away from the other 
fellow is viewed by a retailer operating in one of the 
larger cities of Ohio as an inevitable corollary of present 
trade conditions. In a letter to the AMERICAN LUMBER- 
MAN this dealer says: 

‘“The writer believes that in most cases the reasons 
for price cutting are very easily explained. During 
1925 the United States enjoyed a six billion dollar build- 
ing program. In spite of this enormous demand, build- 
ing material prices could not advance. The simple 
reason for this, to my mind, was the oversupply of 
building materials in the hands of too many dealers. 

‘*It appears to us that pretty soon someone must have 
the courage to take the lead in advising the building 
industry, particularly the lumbermen, that there are 
too many trying to take a profit out of the industry. 

‘*Taking our own city as an example, if the volume 
of building permits issued continues to recede to any 
great extent, isn’t it natural to assume that some shrink- 
age must take place in the number of dealers, or the size 
their stocks? To us it seems perfectly reasonable that 
some such adjustment will be made, either willingly, or 
by the operation of economic laws. 

““The conditions obtaining here are duplicated in 
numerous other cities. That is, the supply of lumber 
in local yards is more than ample for the present de- 
mand. Consequently there is the urge upon each 
dealer to try to dispose of his stock, maintaining his 
contact with customers who are finding it profitable to 
shop from one dealer to another, and to decrease his 
inventory. 

‘It seems foolish that, in any city, a given number 
of dealers should expect to take a profit on a volume 
of business that really is only sufficient to give a fair 
return to 25 percent fewer dealers.”’ 

Our correspondent has touched upon a sore spot in 
the lumber industry, though one that is by no means 

confined to that industry. In almost every line of 
retail trade, and in almost every community, the same 
complaint of overcrowding and of competition that de- 
generates into ruinous price cutting is heard. As 
Mark Twain said of the weather, “‘Everybody com- 
plains, but nobody ever does anything about it.”’ 

Indeed, just what can be done to reduce the number 
of dealers in any line? This is a free country and it 
is neither possible nor desirable to place any restrie- 
tions as to who shall enter any legitimate line of busi- 
ness; or, being entered therein, shall continue so en- 
gaged as long as his ineclination—and resources—may 
dictate. It is apparent that reduction in the number 
of individuals engaged in any line of endeavor, whether 


it be retailing goods, practicing law or performing any 
other service for remuneration, can be brought about 
only through the operation of those economic laws of 
which our correspondent speaks. And even then, though 
one ‘‘crop’’ of ineumbents because of -incompe- 
tence, recklessness or just plain ‘‘orneriness,’’ may be 
compelled to drop out, another takes its place, and the 
process is repeated. The old proverb truly says that 
‘*fools rush in where angels fear to tread,’’ and the 
school of experience never takes a vacation. 

Therefore, everything being as it is, there are two 
things that the wise retailer will do. First, he will 
compete fairly and intelligently for any and all busi- 
ness to which he may justly be entitled. What is fair 
and intelligent competition? Perhaps it is easier to 
tell what is not. Certainly ruinous price cutting, un- 
fair ‘‘poaching’’ or other tactics that arouse animosities 
and lead to reprisals are not intelligent, but foolish 
and suicidal. 

Some of the cardinal points of intelligent competi- 
tion are: Service and courtesy to the customer; 
adequate and well selected stocks, neatly kept; clean 
sheds and yards; attractive display rooms and show 
windows; good advertising; friendliness to young and 
old; active interest in community betterment, and last, 
but not least important, comprehensive and accurate 
knowledge of the products handled. 

Now as to the second of the two things which we 
said the wise retailer will do. This can be expressed 
in a very few words: Get acquainted with your com- 
petitors—‘‘ fellow dealers’’ is a better term in this par- 
ticular connection—and maintain friendly relations 
with them, wherever humanly possible to do so. Local 
and district lumbermen’s clubs, or other groups of 
lumbermen by whatever name called, have a wonderful 
influence in smoothing out difficulties and misunder- 
standings before they get fairly started. The discus- 
sion of mutual problems, and the social fellowship 
engendered around the luncheon table are great factors 
in fostering fair and intelligent competition. 

If a dealer can give himself a 100 percent score on 
these points, and in addition is industrious, optimistic, 
and resourceful in creating and promoting sales of his 
products, he will win out in the long run, even though 
the sledding may be a little rough at times. If it be 
thought that the requirements for success are rather 
‘*stiff’’ let it be freely granted that they are. Cer- 
tainly the retail lumber business is no bed of roses, 
and holds out few promises for the dealer who is lazy, 
incompetent, ‘‘cantankerous’’ with his competitors, or 
indifferent to the needs and interests of his customers. 
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News and Business Ideas for Retailers 


“Doc” Prescribes for Home Builders 


DETROIT, Micu., Sept. 14.—The C. W. Kotcher 
Lumber Co., of this city, has introduced into its 
advertising a comic character styled ‘‘ Doe 
Lumm Burr,’’ whose opinions on building prac- 
tices are being broadcast to contractors, as well 
as prospective home builders, through advertise- 
ments in newspapers and trade publications. 

One of the typical sayings of ‘‘Doe’’ is: 
‘“‘The strength of a building depends on its 


Doc Lumm Burr 


sez: 

The strength of a build- 
ing depends on its: Joists 
Sand Studding, and I am 
afraid a lot of people in 
Detroit do not know that 
inferior grades of lumber 
used for this purpose 
often cut down the 
strength of their building 
by 50%. 


C. W. Kotcher Lumber Co. 


Office 
North Yard and Mill—Conant and Holbrook Aves 
All Phenes—Melrose 3390 Business Established 1864 
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Showing how a Michigan retailer uses a comic 

trade character to broadcast sound building 

advice. The advertisement is reduced about 
one-half from the size of the original 


joists and studding, and I am afraid a lot of 
people in Detroit do not know that inferior 
grades of lumber used for this purpose often 
cut down the strength of their building by 50 
percent.’’? Another is: ‘‘If you are not well, 
you do not hesitate to consult a physician with 
an established reputation for success. When 
you are building a home it is just 4s important 
to buy your lumber and interior finish from a 
firm with a reputation for quality and service.’’ 

According to executives of the Kotcher com- 
pany this advertising already has attracted wide- 
spread attention. In addition they point out 
that the effective use of small space in present- 
ing this kind of message is made _ possible 
through the medium of a trade character of 
this sort. 

Aside from these considerations, particular 
emphasis is given to the qualifications of ‘‘ Doe 
Lumm Burr’’ to give professional advice on 
building by the use of the slogan, ‘‘Good Lum- 
ber for Over 60 Years.’’ 


Dealers Deprecate ‘“‘Poaching” Habit 

New York, Sept. 13.—A special committee 
of the Building Material Men’s Association of 
Westchester County met recently with the sales- 
manager of a firm which distributes a well- 
established building commodity. The purpose 
of the lumbermen was to show the disadvan- 
tages to the dealer and the unfairness of manu- 
facturers who deliver their products direct to 
the contractors’ jobs. 

The attitude of the lumbermen was presented 
about as follows: 


All progressive and alert manufacturers know 
that the proper way for them to market their prod- 
uct is through dealers. This provides stocks, widely 
distributed, ready for immediate delivery in any 
quantity the customer may desire. ; : 

Manufacturers wish to see these dealers prosper, 
for the more money they make the surer the manu- 
facturer is of being paid for his goods. If the 
dealer is weak financially, the element of risk 
cuts a figure, requiring greater care to prevent 
osees. As the dealer prospers, he naturally in- 
creases his delivery equipment in order to render 
Service. This equipment is not bought to stand 
in a garage, but to deliver his materials. 

The manufacturer should not be expected to 
take over this matter of delivery. That is a fune- 
tion belonging to the dealer. If deliveries are made 
dealers’ yards, the price is made up on trucking 
a from warehouse to warehouse. If the 
cavery is diverted after leaving the manufactur- 
“FS warehouse, there is an extra expense not 


covered by the original quotation to the dealer. 
Furthermore, there is a tendency to “poach” should 
the manufacturer make his deliveries direct to the 
job. 

A dealer in one territory is tempted to take 
business in that of his neighbor. The neighbor 
retaliates by going into the first dealer's territory, 
and so a war begins that yields no one a profit 
and the manufacturer is eventually called upon 
to stand a part of the price-cutting himself, thus 
losing a portion of his legitimate profits to help 
two dealers fight over a customer. 

Then there is the advertising value to a dealer 
in having his own trucks make all his deliveries, 
with his own name on the side of his vehicles. 
Men versed in the value of advertising state that 
trucks bearing the firm’s name or brand of mer- 
chandise provide a publicity not equaled by any 
other means. 

Thus it is up to all dealers to do their own 
business, deliver their own goods, make their own 
sales and get a profit. 

The lumbermen told the manufacturer em- 
phatically that the lesson to be learned is: Don’t 
poach. 

eaaneaaaaaaaane 
New Manager for Wood Homes Bureau 

CLEVELAND, OHIO, Sept. 14.—R. F. Goodnow 
has been made manager of the Wood Homes 
Bureau of the Cleveland Board of Lumber Deal- 
ers, succeeding 8. C. Fulton, who has resigned 
to take up other work. Mr. Goodnow formerly 
was manager of the Cleveland territory for the 
Lewis Co., manufacturers of ready-cut houses. 


A Progressive Retail Concern 

Rosinson, ILu., Sept. 13.—Despite the fact 
that in the early part of this year the name of 
the Otey Lumber & Coal Co. was changed to 
Robinson Lumber & Coal Co., many concerns are 
addressing communications to the company 
under the old name. The Robinson Lumber & 
Coal Co. is a progressive concern that handles 
lumber and other building material, millwork 
and coal. 


Retail Sales Make Good Showing 


PITTSBURGH, PA., Sept. 14.—Secretary H. F. 
Burnsworth, of the Pittsburgh Lumbermen’s 
Club, has just completed a survey of the amount 
of business in lumber moved through the retail 
channels of Pittsburgh during the first seven 
months of this year. He finds that the volume, 
although under the corresponding seven months 
last year, has held up remarkably well; in fact, 
has exceeded expectations, and is considerably 
ahead, proportionately, of the country at large 
for the first seven months of this year. This 
refutes predictions heard the first of the year 
that Pittsburgh would suffer a substantial re- 
duction in sales volume. 


Says Farmers Demand Delivery 


MINNEAPOLIS, MINN., Sept. 14.—In the last 
week many northwestern lumbermen were in 
the Twin Cities, taking in the Minnesota State 
Fair. One of these visitors was Phil Parsons, 
of the Parsons Lumber Co., Elkton, 8. D. A 
marked change in transportation and the ease 
with which the farmer now reaches market are 
having a decided effect upon the retail lumber 
business, according to Mr. Parsons. Farmers 
in these days, he said, do not spend months 
preparing for building work. They decide 
quickly what they propose to build and come 
in with orders. Mr. Parsons said that his com- 
pany has two delivery trucks not originally in- 
tended to make deliveries into the country, but 
now that the farmers know the trucks are avail- 
able they demand ‘delivery service. The result 
is that sometimes the profits are reduced, unless 
adequate delivery charges are made. The farm- 
er no longer is willing to come into the mar- 
ket with his team and wagon and haul lumber 
home. He is too satisfied with the quick motor 
trip to town. Sometimes small bills of goods 
are sold to farmers who attach the goods to the 
side of their automobiles and thus haul them 








This Week’s Timely Tip 


Roofs for Auxiliary Cribs 


Last fall an Iowa retailer sold several small bills of 
lumber to his farmer friends for a special use, developed 
by suggestion and personal solicitation. 

Noticing that many farmers in his territory had been 
obliged to store a part of their corn crop in portable cribs, 
of the picket type, it occurred to him that corn thus stored 
necessarily would deteriorate to some extent from ex- 
posure, and so he suggested to each farmer coming to his 
yard that he build a light roof of boards, supported by 
2x4’s, as uprights, to ward off the rain and snow. A num- 
ber of farmers saw the advantage of doing this, and cov- 
ered their temporary cribs in that way. 

While of course farmers should be advised and even 
urged to build permanent cribs sufficient to store their 
entire corn crop, there always will be some, especially in 
years when the yield runs above the average, who will 
make use of temporary open cribs, and a word spoken in 
due season may often induce them to roof these over, to 
their own advantage and to that of the lumber dealer. 


Watch for Next Week’s “Tip” 
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home. Mr. Parsons keeps a supply of usable 
wire on hand to assist the farmer who seeks to 
take his purchases home in this manner. The 
cream trucks are used also to advantage. They 
haul cream to the creameries and then take 
lumber home to the individual farmers. That 
the truck is coming in as an adjunct to the re- 
tail business in the rural districts is the opinion 
of Mr. Varsons. He believes that this will 
make some important geographic changes in 
the scope of business of some of the yards, the 
trade territory of which now is restricted. This 
may lead to reduction in the number of yards. 


Birch Trees Dying; Seek Cause 


Iron River, Micw., Sept. 13.—The State de- 
partment of ccnservation has been petitioned 
by C. I. Wells, logging superintendent of the 
J. W. Wells Lumber Co., to send an expert 
into the Iron River district to look into the 
activities of an insect which is thought to be 
destroying valuable stands of birch. Within 
the last few weeks Mr. Wells has noticed that 
numerous bireh trees are dying, evidently be- 
cause of the depredations of some insect. 


Since the situation may become more serious 
he has asked the assistance of the State. When 
a tree is affected, the leaves dry up and fall 
off. Then the trunk dies quickly within a few 
weeks’ time. Since birch is a valuable timber 
the ravage must be checked at the start or 
the loss will mount into thousands of dollars, 
A bug destroyed large areas of tamarack in 
Wisconsin, Michigan, and Canada in 1907 while 
timber operators stood by helpless, and ex- 
perienced observers think that a similar bug is 
at work on the birch trees. 


Model House to Revive Home Building 


DouGLAs, Anriz., Sept. 13.—A vast amount 
of interest has been aroused by the construe- 
tion and opening to public inspection of the 
Douglas Home Beautiful. The construction of 
this house is a purely local enterprise, con 
ceived and carried out by men eho believe that 
now is a good time actively to en- 
courage the building of homes in 
Which has seriously 
lagged during the last few years, 
until the housing problem has 
been for some time, and still is, 
a serious one. There is a growing 
demand for better homes than are 
available, with none of that de 
scription to be had, either for pur- 
chase or rent. 

Consequently a leading real es- 
tate organization of the city de- 
cided that the way to start the 
ball rolling was to build a house 
so attractive that it would arouse 
the latent desire for home owning, 
as well as supply an object lesson 
of what a good home should be. 
As a matter of fact, there has 
been so little building of homes 
in the city during the last six years that it is 
diffieult for anyone contemplating building to 
find a thoroughly modern home built during 
that period to secure ideas from. That need, 
however, has now been admirably met by the 
Home Beautiful which was opened to the pub- 
lic recently for a period of one week. 

The house is of the Spanish type of archi- 


Douglas, 


tecture, which has been so much in favor in the 
Southwest during recent years. The walls are 
covered with stucco, and the roof is of wood 
shingles stained a bright red. The interior 
is well arranged and nicely furnished. 

All the lumber and building material used in 








ee 


The ‘‘Home Beautiful’? recently built at Douglas, Ariz., to revive and 


encourage home building in that city 


the Home Beautiful were furnished by the 
Bassett Lumber Co., under the supervision of 
Albert Stacy, manager. The best grade of 
California white pine was used for the inside 
finish, maple flooring for the living room and 
dining room, and oak flooring for the other 
rooms. The four closets of the home are all 
lined with matched cedar, making very beau- 


tiful as well as strictly moth-proof interiors. 

The local daily newspaper codperated in a 
fine way, devoting a great deal of space to the 
enterprise, especially on the opening day. A 
number of the firms which supplied equipment 
of various sorts took advantage of the oppor- 
tunity to advertise their connec- 
tion with the Home Beautiful, so 
that the newspaper issue on the 
day of opening was largely domi- 
nated by matter pertaining to the 
enterprise, which of course was 
calculated to make a marked im- 
pression on the publie. 

A fund has been raised to ad- 
vertise Douglas in publications of 
national circulation. The ideal cli- 
mate and favorable location will 
be presented. It is expected that 
there will be a substantial influx 
of new population from the North 
and East this fall, and that as a 
result building business will be 
more active. 


THE LARGEST Douglas fir tree in the world, 
so far as known, stands 15 miles southeast of 
Eatonville, Wash. The tree measures over 14 
feet in diameter, is 48 feet in circumference, 
stands 225 feet high, and is still growing. It 
is estimated to contain 250 cords of 4-foot wood, 
or 125,000 feet of lumber. It is 90 feet to the 
first limb. It is 800 to 1,000 years old. 





Deforestation and Mineral Depletion 


WASHINGTON, D. C., Sept. 14.—The recent 
report of the Federal Trade Commission dealing 
with national wealth and income and the report 
of the oil conservation board are cited by the 
research bureau of the National Lumber Manu- 
facturers’ Association to prove that depletion 
of minerals is a far greater problem than de- 
forestation. While the forests may be renewed 
and kept growing, the irreplaceable supply of 
some industrial minerals is narrowly limited. 

The report of the oil board pointed out that 
theoretically the absolutely certain reserves of 
free petroleum will last only six years. By the 
same token the commission finds that the high- 
est grade iron ores will hold out only twenty 
to thirty years, and that, high and low, the great 
iron fields of Minnesota, Wisconsin and Miehi- 
gan will be exhausted in forty-five years. Cop- 
per on the same theory has only about forty 
years ahead of it. Of course, all of these esti- 
mates are based upon the present volume of 
production and the fully established extent of 
known deposits of the minerals. 

Of course, says the research bureau of the Na- 
tional association, nobody expects that liquid petro- 
leum will be exhausted within six years, but some 
pessimists warn that fifteen years may see the end 
of large seale production of petroleum from wells. 
The possibilities of new wells, new oil fields, 
new methods of recovery from old fields, the ex- 
traction of oil from shales and coal and other 
factors may give the petroleum industry an indefi- 
nitely extended span of life. New methods of 
recovery may bring huge quantities of low grade 
iron ore into availability ; similar methods and new 
discoveries may greatly extend the duration of the 
copper supply. 

Similarly, according to Federal Trade Commis- 


sion data, the timber supply of the United States 
may hold out only thirty-five or forty years. But 
the commission points out that already nearly 
one-third of the standing timber of the United 
States is on land that has been cut over and that 
replenishment is already one-fourth of annual 
consumption. In other words, timber is making 
progress in renewing itself; which is manifestly 
impossible with any of the inorganic natural re- 
sources. 

Just now there is a rage for substitution of 
mineral products for wood, but it is probable that 
the situation will be reversed in the future and 
that it will be wise national economy to use the 
minerals sparingly and substitute replaceable wood 
for them wherever possible. This will put a greater 
strain than ever on the producing capacity of the 
forests and seems to point to the early introduction 
of forestry into all woods operations. Forestry 
authorities caleulate that when all the forest land 
of the United States is used for systematically 
growing trees it can produce more forest products 
forever than even at present; when, for the most 
part, the forest industries consume but do not grow 
wood. One-third of the forest land is owned by 
farmers, about one-fifth by the publie and practi- 
eally all of the rest by commercial interests. As 
ownership of forest land is thus seen to be widely 
diffused, the benefits of an economic shift that 
would make tree growing an attractive business 
would be broadly distributed. 


New Detroit Commission Firm 


Detroit, Micu., Sept. 14.—The Krogh- 
Everett Lumber Co. has opened for business 
here with offices at 1500 Cadillac Square Build- 
ing, and according to announcements sent out 
will handle southern and West Coast lumber on a 
commission hasis. The new company is com- 
posed of Mrs. Ina L. Everett and G. H. Krogh. 
Mrs. Everett has been associated with the 


lumber industry here for several years and is 
severing her connection with the Charles L. 
Baxter Lumber Co., of this city, to enter busi- 
ness for herself. 


Organized Safety Work Discussed 


[Special telegram to AMERICAN LUMBERMAN] 

BREWTON, ALA., Sept. 15—The Alabama- 
West Florida Mill Managers’ Association met 
at the plant of the T. R. Miller Mill Co. here 
yesterday, with the largest attendance since its 
organization. J. I. Thompson, safety manager 
of the J. J. Newman Lumber Co., delivered 
an address on the why, how and what of or- 
ganized safety work, and also exhibited a film 
entitled, ‘‘Timber Toll,’’ showing how acci- 
dents oceur in woods and mill. Mr. Thompson 
stressed the humanitarian side of accident pre- 
vention, saying the foreman is the determining 
factor in what may be accomplished. He also 
said that not only mechanical guarding, but 
much educational work is necessary on the part 
of the employer to protect employees. Since 
the J. J. Newman company organized safety 
work two years ago, it has reduced the number 
of accidents 83 percent and the cost 55 per- 
cent. 

Following Mr. Thompson’s address and 
showing of pictures, members discussed experl- 
ences, and many indicated their intention to 
organize safety work. 

The members inspected the saw, planing and 
veneer mills of the fruit package and box fac- 
tory of the Miller company, whose officers acted 
as hosts at an elaborate luncheon. 

The next meeting of the association will be 
at the plant of the East Alabama Lumber ©o., 
Tuskegee, Ala., on Oct. 19. 
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August Next to Largest Building Month 


August construction contracts in the 37 States 
east of the Rocky Mountains amounted to 
$600,808,000, according to monthly report of 
the F. W. Dodge Corporation, just made public. 
This was the second largest monthly total ever 
recorded for these States, which include about 
91 percent of the total construction volume of 
the country. Last month’s record was nearly 2 
percent under that of August, 1925, the only 
month that ever exceeded it. The increase over 
July was 18 percent. Increases in the central 
western States and in the public works and 
utilities class of construction were largely re- 
sponsible for last month’s high record. 

The most important items in the August con- 
tract record were: $223,292,100, or 37 percent 
of all construction, for residential buildings; 
$125,682,900, or 21 percent, for public works 
and utilities; $81,342,500, or 14 percent, for 
commercial buildings; $68,279,000, or 11 per- 
cent, for industrial plants; and $42,124,000, or 
7 percent, for educational buildings. 

New construction started in the 37 eastern 
States during the past eight months has reached 


a total of $4,247,808,400, being an increase of 


9 percent over the corresponding period of last 
year. At the end of July the lead over last year 
was 10 percent. 

Contemplated new construction reported in 
August amounted to $571,414,600, this being a 
15 percent decrease from the amount reported 
in the previous month and a 32 percent de 
crease from the amount reported in August of 
last year. It will be noted that the amount of 
contemplated new work reported in August was 
somewhat less than the amount of contracts 
awarded, whereas the amount of contemplated 
work normally exceeds the amount of awarded 
contracts by a considerable amount. 


New York State and Northern New Jersey 


Building and engineering contracts were awarded 
during August to the amount of $153,701,200 in 
New York State and northern New Jersey. This 
figure, which was the highest monthly total since 
April of this year, showed an increase of 39 percent 
over July of this year. However, there was a de- 
cline of 27 percent from August, 1925. Ineluded 
in last month’s construction record were : $77,337,- 
600, or 50 percent of all construction, for residen- 
tial buildings ; $40,932,600, or 27 percent. for pub- 
lie works and utilities ; $12.198.800, or 8 percent, 
for commeréial buildings ; $7,296,100, or 5 percent, 
for hospitals and institutions ; $5,368,500, or 3 per 
cent, for industrial buildings: $4,865,400, or 2 
percent, for educational buildings: and $3,177,200, 
or 2 percent, for social and recreational projects. 

_The first eight months’ construction total for the 

district was $1,160,070,000, compared with $956,- 
943,400 during the corresponding period of last 
year, which was a gain of 21 percent. 

Contemplated construction projects were reported 
for New York State and northern New Jersey in 
August to the amount of $161,069,400. There were 
decreases of 6 percent from the amount reported in 
July of this year and 21 percent from the amount 
reported in August, 1925. 


New England States 


_ The total volume of construction contracts let in 
New England during August amounted to $44,634.,- 
500. The above figure exceeded July, 1926, by 8 
pereent. However, a decrease of 9 percent from 
August of last year is to be noted. Analysis of the 
August, 1926, building and engineering record 
showed the following important items : $16,151,800, 
or 36 percent of all construction, for residential 
buildings ; $9,200.400, or 21 percent, for commercial 
buildings ; $6,164,500, or 14 percent, for industrial 
buildings ; $4,702,600, or 11 percent, for public 
works and utilities: $3.838.700. or 9 pereent, for 
educational buildings ; and $2,356,000, or 5 percent, 
for hospitals and institutions. 

New England had $296.208,700 in contracts for 
hew building and engineering work during the past 
fight months, this being a 7 percent decrease from 
the total ($319,584,300) for the first eight months 
of 1925. 

Contemplated construction planned for the New 
wngland district, as reported in August, amounted 
to $31,235,200, which showed declines of 20 percent 


— July, 1926, and 14 percent from August of last 
year. 





Middle Atlantic States 


August construction contracts were Pet in the 
Middle Atlantic “States (eastern Pennsylvania, 
Southern New Jersey, Maryland, Delaware, District 
of ¢ Olumbia and Virginia) to the amount of $61,- 
475,800. There were increases of 26 percent over 
July, 1926, and 19 percent over August of last year. 

he more important items in the August building 
record were: $26,085,900, or 42 percent of all con- 
Struction, for residential buildings ; $10,281,200, or 

percent, for commercial buildings ; $9,255,800, or 


15 percent, for educational buildings; $6,385,200, 
or 10 percent, for public works and utilities; 
$4,039,700, or 7 percent, for social and recreational 
projects; $2,195,500, or 4 percent, for religious 
and memorial buildings ; and $1,950,300, or 3 per- 
cent, for industrial buildings. 

The middle Atlantic States had $426,505,400 in 
contracts for new construction work during the 
first eight months of this year, as compared with 
$376,891,000 in the first eight months of 1925, 
being a gain of 13 percent. 

Contemplated new construction reported for the 
district in August of this year amounted to $56,- 
654,600. This figure showed decreases of 22 per- 
cent from July, 1926, and 65 percent from August 
of last year. 

Pittsburgh District 


Construction started during August in the Pitts- 
burgh district (western Pennsylvania, West Vir- 
ginia, Ohio and Kentucky) amounted to $63,528, 
100. There were decreases of 16 percent from July, 
1926, and 19 percent from August of last year. 
The more important items in last month’s building 
and engineering record were: $22,875,300, or 36 
percent of all construction, for public works and 
utilities ; $18,350,900, or 29 percent, for residential 
buildings : $7,631,100, or 12 percent, for commer- 
cial buildings ; $6,378,500, or 10 percent, for indus- 
trial buildings ; $5,127,800, or S&S percent, for edu 
eational buildings; and $1,487,000, or 2 percent, 
for religious and memorial buildings. 

Building and engineering work started in this 
district during the first eight months of this year 
reached a total of $532,647,900, as compared with 
$594.056,100 in the corresponding period of 1925, 
being a decline of 10 percent. 

Contemplated new work reported for the Pitts- 
burgh district last month amounted to $55,869,900, 
which showed losses of 5 percent from July of this 
year and 64 percent from August of last vear. 


The Central West 


Building and engineering contracts were awarded 
last month to the amount of $196,030,500 in the 
central West (Illinois, Indiana, Iowa, Wisconsin, 
Michigan, Missouri, Kansas, Oklahoma and Ne- 
braska). The above figure, which was the highest 
monthly total on record, exceeded July of this year 
by 27 percent and August, 1925, by 57 percent. In- 
cluded in the August record were: $60,127,500, or 
31 pereent of all construction, for residential build- 
ings; $39,493,700, or 20 percent, for industrial 
buildings : $31,837,700, or 16 percent, for commer- 
cial buildings ; $27,336,800, or 14 percent, for pub- 
lie works and utilities ; $14,869,600, or S percent, 
for social and recreational projects: and $14,016,- 
300, or 7 percent, for educational buildings. 

During the first eight months of 1926 there was 
$1,056,548,800 worth of new construction started 
in the district, compared with $971,636,700 during 
the corresponding period of 1925, the increase being 
9 percent. 

Contemplated construction planned for the cen- 
tral West, as reported in August, amounted to 
$162,282,500, this being a 27 percent decrease 
from July, 1926, but at the same time a 14 percent 
increase over August of last year. 


Southeastern States 


The total volume of construction contracts let 
in the southeastern States (the Carolinas, Georgia, 
Florida, Tennessee, Alabama, Mississippi, Arkansas 
and Louisiana) during August amounted to $46,- 
104,300. The above figure was 22 percent under 
July, 1926, and 33 percent under August of last 
year. The August building record included the fol- 
lowing items of note: $14,774,900, or 32 percent 
of all construction, for public works and utilities ; 
$12,660,000, or 27 percent, for residential build- 
ings; $6,245,300, or 14 percent, for commercial 
buildings ; $4,390,200, or 10 percent, for indusrial 
buildings ; $2,742,400, or 6 percent, for educational 
buildings; $1,544,300, or 3 percent, for publie 
buildings ; $1,464,800, or 3 percent, for social and 
recreational projects ; and $1,176,600, or 3 percent, 
for religious and memorial buildings. 

New building and engineering work started in 
these States during the first eight months of this 
year amounted to $533,709,400, compared with 
$491,936,000 in the corresponding period of 1925, 
which was a gain of 8 percent. 

Contemplated construction planned for the south- 
eastern States, as reported in August, amounted 
to $61,673,700, being a decline of 17 percent from 
July, 1926, as well as a decrease of 45 percent 
from August of last year. 


The Northwest 


The Northwest (Minnesota, the Dakotas and 
northern Michigan) had $8,571,200 in contracts for 
new building and engineering work last month. 
This figure showed a loss of 27 percent from July, 
1926. However, there was a gain of 11 percent 
over August, 1925. Analysis of last month’s con- 
struction record showed the following items of im- 
portance : $2,910,700, or 34 percent of all construc- 
tion, for residential buildings; $2,070,100, or 24 
percent, for public works and utilities ; $1,059,400, 
or 12 percent, for educational buildings ; $841,500, 
or 10 percent, for commercial buildings; $481,500, 
or 6 percent, for religious and memorial buildings ; 
$318,000, or 4 percent, for hospital and institu 
tions ; $315,000, or 4 percent, for public buildings ; 
and $303,000, or 4 percent, for industrial buildings. 

During the past eight months there was $74,512,- 
700 worth of new construction started in this ter- 


ritory, compared with $67,774,500 in the first eight 
months of 1925, being an increase of 10 percent. 

Contemplated construction projects were reported 
for the Northwest in August to the amount of 
$11,315,400. The above figure exceeded July of 
this year by 27 percent and August, 1925, by 25 
percent. 

Texas 

Building and engineering contracts were awarded 
during August to the amount of $26,762,400 in 
Texas. The above figure exceeded July of this year 
by 52 percent and August, 1925, by 24 percent. In- 
cluded in last month’s construction record were: 
$9,667,700, or 36 percent of all construction, for 
residential buildings; $6,605,400, or 25 percent, 
for public works and utilities; $4,230,300, or 16 
percent, for industrial buildings ; $3,106,500, or 12 
pereent, for commercial buildings ; $1,455,000, or 5 
percent, for social and recreational projects; and 
$1,218,200, or 5 percent, for educational buildings. 

The construction total for the first eight months 
of 1926 was $167,605,500, compared with $128,293,- 
000, in the corresponding period of last year, which 
was an increase of 31 percent. 

Contemplated new work reported for Texas last 
month amounted to $31,314,100, which showed in- 
creases of 18 percent over July of this year and 76 
percent above August, 1925. 


Anti-Shingle Clause Is Repealed 

Wuits Puains, N. Y., Sept. 13.—The retail 
lumber dealers, contractors, real estate opera- 
tors, and citizens of White Plains were rewarded 
for their untiring effort to prevent the anti- 
shingle clause, incorporated and passed by the 
city council, from becoming effective and inter- 
fering seriously with the architectural develop- 
ment of the community. By a unanimous vote 
the council repealed that portion of the code 
which has been termed by those interested as 
the ‘*mysterious clause.’’ 

Two years ago a committee was appointed hy 
the city council, composed of architects, con- 
tractors and builders, to draft a new building 
code. This committee called upon the various 
technical societies and organizations to codp- 
erate in giving White Plains a building code 
such as would not only meet the present day re- 
quirements, but anticipating needs of ten years 
hence. There was considerable opposition of- 
fered by the director of public safety, the fire 
chief and the building inspector to further the 
use of wood shingles. The committee, however, 
after several hearings, stipulated in the code 
submitted to the council that edge-grain 5/2 or 
better wood shingles would be permitted outside 
the fire limits when applied with rustproof nails. 

In some way the code, after having been 
turned over to the council for final action by 
the building code committee, was changed and 
carried with it an anti-shingle clause which was 
not discovered until after final action had been 
taken by the council. The R. Young Bros. Lum- 
ber Co., the Conklin-Pfister Building Service 
(Ine.), and the Gedney Way Lumber Co. imme- 
diately called a hearing of those interested, in- 
cluding the building code committee, and plans 
were made to present objections to the city 
council at their next meeting. F. E. McKinley, 
president of the R. Young Bros. Lumber Co., 
acted as spokesman at this meeting, and a date 
was set for a public hearing. The proponents of 
the anti-shingle clause secured the services of 
Rudolph P. Miller, formerly building inspector 
of Manhattan Island and for two years presi- 
dent of the National Fire Protection Associa- 
tion, as well as of A. M. Woods, of the Ameri- 
can Water Works Association, who attempted to 
convinee the council that the conflagration haz- 
ard was of such great possibility that wood 
shingles should be eliminated regardless of the 
fact that their elimination would have no bear- 
ing on the insurance rates. Mr. MeKinley 
called upon various contractors and dealers to 
express their opinion, and also on Charles E. 
Marsh of the Red Cedar Shingle Bureau, who at- 
tended the meeting at the request of the lum- 
ber dealers. 

After due deliberation, the council unani- 
mously decided that wood shingles did not con- 
stitute a hazard such as would justify drastic 
action, until such time as there was a substi- 
tute that, by time, had proven itself worthy, 
not only as a roof covering, but likewise as a 
retardant of firebrands. 
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Trading Continues Brisk 

MEMPHIS, TENN., Sept. 14.—Trading in the 
southern hardwood market continues — brisk. 
Prices, which have been advanced in the last 
few weeks, are steady but with the continuation 
of the heavy demand can not be expected to 
stay at present levels very long. Sap gum and 
red gum lead the list in sales and prices, with 
many items becoming searce. Production re- 
mains below normal and about 5 percent below 
sales, which is a most satisfactory position from 
the standpoint of the producer, All groups are 
taking a nice volume of hardwoods. 

Southern hardwood operators appear to have 
learned a lesson on production and there is no 
indication that there will be any over-produc 
tion this fall. Logs are plentiful and there is 
an excellent opportunity for a heavy production 
of hardwoods, but operators appear not anxious 
to over-produce. Some are already laying aside 
logs for the winter run and the only apparent 
danger is that logs at present prices will not 
cut into lumber at more reasonable prices and 
manufacturers can not expect present prices to 
hold indefinitely. However, log prices remain 
at about the same level. 

There is some fear of a labor shortage which 
would work to the disadvantage of hardwood 
operators. Cotton pickers are needed through- 
out the Southland and in some sections it is 
said that lumber mills are being raided for labor 
to pick the large crop. 

A considerable better tone is noted in the ex 
port market. Shipments are beginning to pick 
up and September promises to be a good month, 
More inquiries are being received each day and 
more business being put on the books for ship 
ment the last few months of the year. 

J. D. L. Whitaker, who for a number of years 
has been sales manager for the W. H. York 
Lumber Co., of Tukerman, Ark., with office in 
Memphis, has announced that he is now sales 
manager of Edward Swinney & Co. (Ine.), of 
Des Are, Ark. He will maintain his office in 
Memphis. The York interests have cut out and 
have liquidated their business. Mr. Whitaker, 
in addition to handling the domestic sales for 
Edward Swinney & Co, (Ine.), will also handle 
lumber for export, which business he has been 
handling for many years. 


Notes of Baltimore Trade 

BALTIMORE, Mb., Sept. 13.—The steamer Syd- 
ney M. Hauptman, which docked here Sept. 5 
from Seattle, brought 600,000 feet of fir lumber 
for the Ryland & Brooks Lumber Co. The ship- 
ment, officials of the company say, is being rap- 
idly distributed, with demand good. 

M. 8S. Baer, of the hardwood firm of Richard 
P. Baer & Co., this city, has returned from a 
three weeks’ trip to mills at Mobile, Ala., and 
Bogalusa, La., operated by affiliated corpora- 
tions, and reports that work there is progressing 
in a satisfactory manner. Mr. Baer added that 
the situation in the trade, so far as the southern 
mills are concerned, has undergone appreciable 
improvement, so that the prospect of a resump- 
tion of exports on an inereased scale with the 
termination of the British coal strike is to be 
considered as distinetly encouraging. He added 
that prices have advanced $2.50 to $5 and even 
more in the last few weeks, with indications of 
further stiffening in the market, and that there 
is every promise of a marked increase in de- 
mand for hardwoods this fall. 

Harvey M. Dickson, seeretary National Lum- 
ber Exporters’ Association, in discussing the 
export situation said: 


The demand for American hardwoods in foreign 
markets always slackens during July and August. 
This year has been no exception to the rule, export 
business in the last two months having been slow 
and difficult. The United Kingdom is the largest 
foreign market for American hardwoods and busi- 


ness conditions there have been upset for months 
by the coal strike and other labor disturbances. 

American lumber in store has been ample to 
supply the limited demand in the United Kingdom, 
and as a consequence firm order business has suf- 
fered. The quantity of hardwoods arriving in the 
United Kingdom on consignment within the time 
under consideration has been considerably smaller 
than in any previous two months during the year. 
This fact, of course, has helped the situation to 
some extent, and a limited number of firm orders 
are coming over as a _ result. But the foreign 
demand still leaves much to be desired, even though 
there are indications of a slight improvement. 

There are three developments in the United 
Kingdom at present that must certainly tend 
toward a change for the better in the export trade : 
first, stocks of lumber in store have been some- 
what reduced; second, imports have been com- 
paratively light, and, third, United Kingdom buyers 
are beginning to realize that American hardwoods 
will appreciate in the next few months. If these 
conditions continue through September, exporters 
may look for a considerable revival in trade during 
October. 


Automotive Industry Active 


Detroit, Micu., Sept. 14.—-While leaders in 
the automotive industry are sounding a note of 
warning regarding the possibility of a slump 
during the last quarter of this year, it is in- 
creasingly evident from a survey of various 
plants that a production record of close to 
5,000,000 cars and trucks will be reached this 
year. This is strikingly shown from increased 
output thus far this month by manufacturers 
who set the production pace for the industry, 
as well as from the fact that the production 
total for the first eight months of this year is 
upproximately 3,200,000 units. 

Hudson-Essex is adhering to a schedule of 
900 cars a day. Hupp Motor is proceeding 
with a September schedule that calls for 5,000 
units. Studebaker is planning an output of 
$25 ears daily for this month, with indications 
of a production of about 35,000 cars for the 
third quarter. Chevrolet will build 76,000 mo- 
tors this month with production increasing as 
rapidly as new extensions in the enlarged plant 
building program are completed. It is apparent 
that the sharp decline in Ford production that 
was in evidence during former months has given 
way to good schedules which, while not record 
breaking, are on a normal basis. 


The wholesale market in softwoods is show- 
ing additional strength in some items. Buying 
is reported in improved volume. There are 
marked indications of a sustained business in 
retail yards during the fall season. 


Market Continues to Improve 


Macon, GaA., Sept. 14.—The hardwood lumber 
market continued to improve this week, with 
every indication that the demand will be strong 
throughout the fall and winter. A notable fea- 
ture was the big export demand, which was bet- 
ter than in many months. There were heavy 
loadings, the demand from abroad being prinei- 
pally for gum and poplar. The so-called North 
Carolina territory was active. The domestic 
trade took all lines, gum continuing to be in 
great demand for interior finish. There also 
was a considerable volume of oak sold. Heavy 
inquiries continued to pour in from the eastern 
section of the country, and some from Florida, 
indicating a revival of business both North and 
South. The situation in the hardwood trade 
was better this week than it has been. Mills 
were running to capacity; logging conditions 
were normal in most cases, the rains being over 
spotted areas, so that in some sections there 
was no interference with logging at all. Orders 
are in greater volume than production, accord- 
ing to reports, but the mills still have big stocks 
of thoroughly dried lumber that accumulated 
during the long dull period. 


Fair Volume for the Season 


LOUISVILLE, Ky., Sept. 13.—Reports from the 
local hardwood producers and jobbers indicate 
a very fair volume of business for the season, 
with prospects for the period from now to the 
close of the year as good as during the last 
sixty days. Prices are about holding their own, 
except on red gum which is much stronger. 
Poplar, while in fair demand, is showing no 
price improvement. Practically no quartered 
oak is being cut as there is very little demand, 
Production is less than earlier in the season, 
due to heavy rains, and high water coming 
into the South from the upper country. Gum, 
walnut and mahogany veneers have been in 
good demand, while plywoods show just a little 
improvement. The building trades continue 
taking considerable pine, cypress, poplar, floor- 
ing oak and trim. Movement to planers as a 
whole has been very good. 

Quotations, inch stock: 
red gum, FAS $102; common quartered, $60; 
common plain, $55; quartered sap, $62 and 
$47; plain sap, $57 and $43. Poplar, FAS, 
$97@100; saps and selects, $70; No. 1 $48@52. 


Quartered or plain 


Walnut, FAS, $215; selects, $145; common, 
$90. Plain red oak, FAS, $80@90; common, 


$60; No. 2, $46; plain white, $85@100; and 
$62; No. 2 common, $47. Ash, $90 and $50, 
Cottonwood, $55 and $38. 

On account of shorter days and colder weather 
the Louisville Hardwood Club has decided to 
change its meeting place from the Louisville 
Country Club to the Brown Hotel, until next 
summer. 

Paul and Angus MacLean, sons of W. A. 
MacLean, of the Wood Mosaic Co., Louisville, 


sailed last week for England, where Paul 
MacLean will enter Oxford University. Angus, 


after spending six weeks on the Continent, will 
return to Louisville. 

T. W. Minton & Co., Barbourville, Ky., manu- 
facturers of hickory specialties, including golf 
shafts and spokes, made principally from hick- 
ory produced within 200 miles of the plant, 
have been advertising for 5,000,000 feet of 
hickory logs. 


Strength Is Developing 


CoLuMBus, Onto, Sept. 13.—The hardwood 
trade holds up firmly and more strength is de- 
veloping in all items. In facet, prices are 
stronger than they were a month ago and there 
is practically little cutting of prices reported. 
Orders are coming in steadily from manufae- 
turers, planing mill concerns and retailers. Deal 
ers’ stocks are not large and buying to replenish 
them is the rule. Industrial concerns, especially 
furniture, automobile, musical instrument and 
box factories are buying steadily. Orders are 
mostly for immediate wants as no great change 
has been made in the buying policy. Dry stocks 
are not large and are being reduced by larger 
shipments to fill orders. Business so far in 
September has been about 25 percent better 
than in June and July. Inquiries from railroads 
are better, with considerable business coming 
from carriers. 

M. W. Stark, of the American Column & Lun- 
ber Co., reports a better feeling in hardwood 
cireles with prices stronger all along the line. 

The southern pine trade is sharing in the 
good feeling shown in hardwoods. Retailers, 
who have been going along on rather low stocks, 
are buying to take care of the fall building 
trade. Prices on southern pine are stiffer and 
there are no large number of transit cars on the 
market. Dimension and boards show more 
strength, while finish, siding, flooring and ceil- 
ing are all firm. 

W. L. Whitacre, of the W. L. Whitacre Lum- 
ber Co., reports a decided stiffening in southern 
pine. Mrs. Whitacre, who underwent an emer 
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gency operation in a Columbus hospital in June, | 


For Current Market Prices on Hardwoods See Pages 83 and 84 
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is recovering rapidly at a cottage at Harbor 
Hills, Buckeye Lake. 

D. S. Benbow, head of the Sowers-Benbow 
Lumber Co., has returned from a three weeks’ 
vacation spent at his cottage at Rye Beach with 
his family. Mr. Benbow reports work on the 
rebuilding of the plant which was partly de- 
stroyed in June as progressing rapidly. The 
steel work for the two sheds is being erected 
and all repairs to the mill and office buildings 
are finished. The plant will be entirely com- 
pleted by Nov. 1. 


Auto Industry Buying Freely 


Bay City, Micu., Sept. 14.—The lower Michi- 
gan hardwood manufacturers continue to enjoy 
a very satisfactory business. Prices on the high 
grades and also on culls are very firm, with 
the stocks reduced to a very low point on the 


Furniture Makers Stocking Up 


MILWAUKEE, WIs., Sept. 14.—The Milwaukee 
furniture manufacturers are now preparing for 
their fall production program, which will be 
good, as the advance orders are sufficient to 
warrant manufacturers going into production 
as heavily as in other seasons. They are stock- 
ing up for factory requirements and are taking 
southern gum more than other species. They 
do not anticipate buying northern hardwoods to 
any great extent this season, but will take some 
of the walnut species for their output. The 
price of gum has strengthened as it did during 
the previous period due to the demand created 
for it by furniture interests. The interior fin- 
ish factories were in the market during the 
last period to cover requirements for gum at 
present prices as they believe it will rise 
shortly. These firms are taking birch and wal- 
nut in better lots than are the furniture plants, 
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Cash Sales vs. 


Credit Losses 


A correspondent sends to the AMERICAN LUMBERMAN the following 
enlightening comment on a problem that is giving dealers in every line 


much concern: 


You who are bemoaning the increasing 
tendency toward credit business, with its 
attendant losses, should look about and con- 
sider the overwhelming effort to 
change the old reliable cash customer into 
a credit risk. 

Gaze on the following and weep. These 
sentences all were clipped from one edition 
of an Indianapolis newspaper—from the ad- 
vertising copy—each an appeal to buy on 
credit; any credit, even the loosest, just so 
it is credit. And the appeals come from the 
so-called legitimate stores, not regular chain 
credit stores. 


almost 


Three percent down—the balance by our 
budget plan. 

Shop on our 10-pay play, or if you prefer 
use a regular monthly charge account, or pay 
Cash if you like. 

Charge accounts invited. 

Easy payments; 30 days to a year to pay. 

The courtesy of a charge account is ex- 
tended to reliable people. We invite them. 

Five percent is all you need here. 

No payment down. Fifty-two weeks to pay. 

Terms—$1 down—$2 weekly. 

Open a Charge Account. 

Many are taking advantage of the con- 


venience of our Ten-Pay Plan—A Dignified 
Charge Service. 

Purchases made after the 25th of the month 
will not be brought to your attention until 
the first of the second month following. 

A Year to Pay. 

Pay the Thrift Way. 

Buy now for future delivery. Delivered in 
September, charged to your October state- 
ment, payable in November. 

See our Mr. Watson. He wants you to 
open a charge account. 


And this is not all of them. From the 
foregoing, I can buy everything I have to 
have in the way of food, clothing, shelter, to 
say nothing of personal adornment and 
luxuries. 

What is certain to be the psychological 
effect on the prospective customer when he 
peruses page after page of this guff ? 

The customer should be given eredit for 
common sense. Don’t you suppose he’s 
smart enough to know that if he pays cash 
he helps pay for all those bad accounts that 
are the result of such a system of doing busi 
ness? Is it any wonder he thinks prices 
are too high?) And yet many merchants are 
puzzled concerning the rapid growth of the 
chain store, which sells for cash, 
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desirable items. Hard maple is moving in the 
greatest volume, although soft elm and _ birch 
are also having a good eall. The automobile 
industry is buying freely and reports of pro- 
duction from a number of the principal manu- 
acturers lend encouragement for the future. 
The furniture industry is taking considerable 
stock, and box and crating manufacturers have 
en buying heavily. The hardwood flooring 
manufacturers continue to receive a steady de- 
mand for their products, and report an increased 
demand for the clear grade which has been ac- 
“umulating during the past few months. The 
Price on this grade has declined steadily, while 
‘0. 1 and faetory grades have remained firm, 
and as a consequence there is less spread be- 
tween the higher and lower grades which has 
undoubtedly inereased the demand for clear. 


but they are only buying lumber as they re 
ceive contracts, indicating that they still are not 
inclined to carry heavy stocks. 


22 ° 
Inquiries and Orders Increasing 

EVANSVILLE, IND., Sept. 13.—Trade with the 
hardwood lumber manufacturers and whole- 
salers in Evansville and other towns in south- 
western Indiana is much better than it was 
three or four weeks ago and both inquiries 
and orders have increased, and indications point 
to a good volume of business the balance of the 
year. Gum is in splendid demand and has been 
moving briskly during the last week or two. 
Gum prices have advanced materially and many 
furniture manufacturers have been purchasing 
liberally of gum. The lower grades of poplar 


wood Market—Production Below Sales 


have been in good demand, while upper grades 
have not been moving to any great extent. Wal- 
nut is in fair call. Quartered sycamore is in 
fairly good demand, and some nice orders have 
been placed recently. Cottonwood is moving 
well and box manufacturers have been in the 
market for liberal supplies of this wood. Ash 
has been moving fairly well, and handle and 
automobile manufacturers have been buying 
this wood fairly liberally. Chestnut has been 
a little off. Maple and elm have been in good 
demand. Little hickory is sold in this market 
and the supply is reported scarce. The sharp 
advance in gum has caused many manufacturers 
to buy in large quantities during the last two 
weeks. Furniture factories and in fact most of 
the other wood consuming plants of Evansville 
are being operated on good time and the in- 
dustrial outlook locally is much better than 
this time last year. The retail lumber trade has 
been holding up in good shape. Log supplies 
are coming in well and many of the larger mills 
are laying in large supplies for winter. 

Joe Waltman, who for many years was con- 
nected with the Evansville Band Mill Co. and 
who sold his stock to Graham Bros. when the 
latter took over the mill several months ago, has 
embarked in the lumber business for himself. 


News of Buffalo Trade 


BuFrFra.o, N. Y., Sept. 14.—Many local hard- 
wood wholesalers are planning to attend the 


National Hardwood Lumber Association ¢con- 
vention at Chicage on Sept. 23 and 24. While 


the list is not entirely completed, the following 
ure among those who hope to attend: H. A. 
Abbott, Atlantic Lumber Co.; Raymond J. 
Colvin; R. F. Kreinheder and Chester Oschuetz, 
Standard Hardwood Lumber Co.; J. W. MceKen- 
dry, Buffalo Hardwood Lumber Co.; Hugh Me- 
Lean and H. A. Plumley, Hugh McLean Lum- 
ber Co.; R. D. MeLean, R. D. McLean Lumber 
Co.; Charles N. Perrin, Blakeslee, Perrin & Dar- 
ling; Elmer J. Sturm, Miller, Sturm & Miller; 
Fred M. Sullivan, T. Sullivan & Co.; Horace F. 
Taylor, Taylor & Crate; A. H. Weaver, A. H. 
Weaver Lumber Corporation; Orson E, Yeager, 
Yeager Lumber Co. 

The hardwood demand has not picked up as 
extensively since the Labor Day holiday, as some 
members of the trade hoped it would, but there 
is a fair inquiry and it is improving at some 
yards, at least. Prices as a general thing are 
tending to advance. The strongest wood in the 
list is red gum, particularly in 4/- and 5/4 FAS, 
whi¢h are up about $10 from a month ago. 
Such stock is almost off the market and so prices 
are expected to remain strong for a while, or 
until there is either more stock available or a 
substitution for something more plentiful takes 
place. Sap gum in the same grades and thick- 
nesses is also strong. 

The wooden steamer Fleetwood, formerly the 
William H. Gratwick and a well known lumber 
carrier under the latter name, has been retired 
from the lakes. The boilers and machinery have 
been removed and the vessel, which was built in 
1887, will end its days as part of a dock for a 
washed-gravel company, on the Niagara River 
here. 

One of the local lumber wholesalers gives a 
sketch of the late changes in the movement of 
forest products which he admits is not a favor- 
able showing to the wholesale trade in general. 
He says there is a growing disposition on the 
part of retailers, builders and consumers to can- 
vass their buying market as sharply as they can, 
and then if they can not get what they want at 
their prices they will go to the mills direct. The 
eastern wholesale dealer has to depend very 
largely on rush orders. If he gets a good-sized 
order, or perhaps if he gets any at all, it takes 
some time to assemble and load. In a day or 
two the buyer is after the car numbers, and if 
he does not get them he is ready to throw up the 
order and buy somewhere else. It is estimated 
that the average wholesale dealer carries his 
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lumber months. If he pays $5 for 
freight and on the average $12 for other ex- 
penses his lumber that he bought for $35 goes up 


about nine 


to $52. It may be that some of these figures 
ire high, but if he ean sell the lumber for more 
than this liberal estimate of the cost he is doing 
well. 

Harold C. Kelleran, of the Trotter-Kelleran 


Lumber Co., will return next week to the Epis- 
copal Theological School, whieh is affili: ited with 
and after a two years’ 
I piscopal ministry. He 
year, but then 
company. Ie is a 
1915, and 
navy, en- 


Harvard Univ 
will 


; 


ersity 
course enter the 
attended this school for a 
been with the lumber 
University graduate, 
was an ensign in the 


since 
has 
Cornell 
during the 


class of 
Wil 
abroad. 


yaged in service 


Rains Retard Woods Operations 

MaAnkINETTE, WIs., 14.—Frank Fauecett, 
of Marinette, recently closed a contract with 
the I. Stephenson Co. of Wells, Mich., for 
logging of 6,000,000 feet of timber. He has 
started building near Hendricks Spur, 
Mich. 

The Sawyer-Goodman Co., of Marinette; the 
Thompson Wells Co., of Menominee; The 
Menasha Woodenware Co., and the CC. H. 
Worcester Co., all of whom extensive 
wood’s operations in the Ontonagon (Mich.) dis 
ing trouble getting timber out of 
to the excessive rains that have 
This 


mills to close 


Sept. 


Camps 


conduct 


triet, are ha 


the woods, due 


woods, condition may cause 


down for a 


mired the 


some of the twin city 


few days until logging operations can be re 
sumed, it was stated by some of the officials. 


The Von VPlaten-Fox mill at Iron Mountain, 
Mich., was foreed to shut down on Monday, 
owing to inability to get logs from the woods 
hecause of rond conditions after the heavy 
rains. It is believed the mill will) resume 
within «a day or so, 

The National Pole Co., of Mscanaba, Mich., 


has been sold to a group of Minnesota eapital 


nnnouneed and has estab 


ists, it was Tuesday 
lished offices in Minneapolis. 

The Raymond Lumber Co.’s big sawmill at 
Tomahawk has closed after a several months’ 


run. 


Competition Keen at Cincinnati 


Sept. 14. 
developed to the 
whole there is more 
there was in August but there 
hardwoods and competition 16 
mains keen. Rainy weather in the mountains 
has served to hamper production and mill 
stocks are being depleted faster than they are 
being restocked. But actual business coming 
to hand remains of the hand-to-mouth buying 
variety and this means orders generally are 
limited. Ilowever, where a buyer used to place 
a big order he now places a number of small 


Activity in 
extent 
busi- 
is no 


CINCINNATI, ONTO, 
hardwoods not 
anticipated. On the 


has 


ness than 
rush to buy 


ones and in the aggregate this business is of 
fairly good volume. Prices have been steady. 
There has not been much eutting as an in 


ducement to business and buyers show resistance 
to any attempts to make further price advances. 

The Cincinnati Lumbermen’s Club will hold 
its first fall meeting at the Hotel Sinton on Mon 
day evening, Oct. 4. Thereafter monthly dinner 
meetings will be held on the first Monday of 
the month during the fall, winter and spring. 

A large delegation of Cincinnati lumbermen 
will leave here Wednesday night, Sept. 22, to 
attend the annual convention of the National 
Hardwood Lumber Association at Chicago. 
Theodore Davis, manager of the Lumber Traffic 
Bureau, has arranged for two special Pullmans 
which will be attached to the Royal Palm on 
the Big Four leaving there at 9:45 p.m. About 
thirty reservations have so far been made. 

About eight delegates will leave here Tues 
day night to attend the meeting of the National 
Lumber Exporters’ Association to be held on 
Sept. 22 at Chicago. These will remain over for 
the hardwood convention. 

All idea of chartering a special steamer to 
carry the Ohio delegates to the New Orleans 
convention of the National Retail Lumber 
Dealers’ Association has been given up by Dis 


Secretary J. C. Richardson can- 
Ohio association and 


trict No. 1. 
vassed the district in the 
not enough interest was shown to warrant going 
ahead with the project. The Cincinnatians will 
go to New Orleans on a special Pullman leaving 
here on Nov. Be 

C. P. Haegemeyer, of the 
& Coal Co., returned from a 
spent at Asbury Park, N. J. 


Lumber 
vaeation 


‘Tennessee 


month’s 


Brisk Seamed ox Common 


MERRILL, Wis., Sept. 14.—No. 35 
hardwoods are in brisk demand, according to 
manufacturers in central Wisconsin, who credit 
the demand largely to the crating and boxing 
trade which is using «a large amount of !ow 
grade hardwood. In 4/4, the prices for No. 3 


common 


4. 


hardwoods are: Birch, $1920; basswood, $20; 
soft elm, $20; rock elm, $20; hard maple, 
$13@16, soft maple, $19@20; ash, $20. In 
5/4, the following prices are quoted: Birch, 
$20@21; basswood, $22@23; elm, $21; hard 
maple, $16@18; soft maple, $20@21; ash, $21. 


No. 2 common and better in 4/4 is unchanged 
in price and is in fair demand, All items in 
6/4 and thicker, elm and maple, are being pur- 
chased by the automobile trade and prices are 
as follows: 8/4, FAS, $90@95; No. 1 common, 
$70@75; 6/4, FAS, $85@90; No. 1 common, 
$65@70. Flooring factories are buying maple 
and furniture plants are very active. The 
and door people are buying considerable 
grade lumber and the refrigerator trade 
chasing a great deal of elm. Due to 


sash 
high 
is pur- 
continu 


ous rains, outdoor drying conditions aie 
unsatisfactory and logging is progressing witi: 
much difficulty. 

EK. J. Ellingson, lumberjack baseball ” iver 
of Wausau, has announced the purchase of the 


very 


controlling. interest in the Melma Manufactur 
ing Co., at Iron River, Mich., where he will 


assume the management with his brother, A. B 
Ellingson, of Hawkins, Wis. The plant is a 
one-band sawmill and employs forty to fifty 
men. 


Upper Grade Gum Moving 


WARREN, ARK., Sept. 14.—Demand for 
hardwoods is on a parity with the last few 


weeks; not enough change either way to be no- 
ticeable. Gum is moving in volume at good 
prices, especially the upper grades, No. 1 com- 
mon and better, both red and sap. Oak items 
are not as brisk as gum but there is a heavy 
movement of common oak items to the flooring 


manufacturers. Gum and oak interior trim 
is a popular item and is moving readily at 


good prices. Oak flooring is moving easily but 
not at prices the manufacturer is desirous of 
receiving. Production this week has been nor- 
mal, some of the mills still operating on reduced 
schedules and others sixty hours weekly. Stocks 
on yards are short and dry stocks are scuree, 
The log market is quiet. Hickory items are in 
light demand with practically no movement of 
hickory logs. The car supply is adequate for 
all needs and mill labor is plentiful, though 
woods crews are short because of cotton picking. 





North Carolina Pine 


NORFOLK, VA., Sept. 13.—The North ¢ 
Pine Association makes the following analysis 
of figures from thirty-five mills for the week 
ended Sept. 4 Percent of 

Normal Actual Ship- 


‘arolina 








Production Feet —_- — ments 
Normal ...... 10,410,000 eas ‘ 
eee 6,332,982 G 1 





: : 61 99.99 a 
6 044, TOO 58 95.00 96 
based on the amount of lumber 
a normal working day. 
preceding week there is 
in orders; although that 
mills. 


Shipments 
Orders} 
** Normal’ is 
the mills would produce in 
,As compared with the 
> percent 


an increase of 3 
week there were reports from forty-four 


California Redwood Data 


{Special to AMERICAN LUMBERMAN via Air Mail] 

SAN FRANCISCO, CALIF., Sept. 13.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended Sept. 4: 





- —Redwood—_———.._ White- 
No. of Percent of wood 
mills Feet production Feet 
Production .... 15 6,866,000 100 2,174,000 
Shipments .... 15 8,501,000 125 1,503,000 
Orders 
Received .... 15 7,198,006 105 eo 1,000 
On hand..... 14 35,199, 000 5,573,000 


Detailed Distribution of Redwood ‘for the. Week 
Shipments Orders 
3,231,000 3,144,000 
1 $30. 000 1,679,000 


California* 
California* 


Northern 
Southern 


Westerny ........... 112,000 57,000 
FO rr .. 2,158,000 1,208,000 
Foreign ....... ce ° 170 ,000 1, 110, 000 
I ini 4 eet aren eee oes $,501,000 7,198, 000 
*North and south of the line running through 


San Luis Obispo and Bakersfield. 
7 Washington, Oregon, Nevada and 
tAIll other States and Canada. 


Arizona. 





Southern Pine Barometer 
New Or.EANS, La., Sept. 14.—For the week 
ending Sept. 10, Friday, one hundred fifteen 


mills report as follows to the Southern Pine 
Association: Percent of 
production 
Production— Carst Fee ot Normal Actual 
Normal ..... 72,395,388 
Actual ...... 5 far a 62" 7S5, 409 86.7 7: 
Shipments* 2,968 62,013,392 85.6 6 98.77 


Orders— 
Received* .. 
On hand end 

IEE. ad 2 o's 11,945 249,578,830 
*Orders were 90.9 percent of shipments. 
{Basis for carload is July average, 
Of 112 mills reporting running time, 3 

shut down; 12 worked 

2 operated three days; 2, 

and 15, 


2,698 56,372,012 


four days; 17, 


five days, 
five and one-half days. 


77.87 89.79 


20,894 feet. 
were 
, Overtime ; 58, full time ; 


The West Coast Review 


SEATTLE, WASH., Sept. 11—For the week 
ended Sept. 4, 105 mills report as follows to 
the West Coast Lumbermen’s Association: 


. Feet 
EE «+ - 108,756,074 
NN Rr Eee ee eT 113,826,201 
AI oie ons as ne ire eee D alee eGR a eR 109,405,726 
Shipments— 

Water delivery: 

ib eb arepcnnieeoke aun 37,586,617 

CED. bd. Gener crnwkinmetns 14,376,022 

EE GD axarectivrreetsauun'e xoeun 51,962,639 
8. 2 area ern 54,451,352 
NN ER Pere er ee Pee eT 7,412,210 

co ee 113,826,201 


New Business— 
Water delivery: 


SEE iat cmns ea We este eae 38,396,004 
NG. eine we Wieece Ree eet 14,787,931 
DE SEED pcvdccvaweaneroeece dene ae 53,183,935 
SE SG Gi caennrnonaeenterees sdeanen 48,809,581 
eck cdbeuace kikaeas eeoten aemEbbas 7,412,210 
Total new business............e-eee 109,405,726 
Unfilled orders— 
TONES BONS o.6ik cp iavrcivdassaeeewesd 159,303,804 
I ca de A cas a viet lila Go CLO 112,499, 851 
DE Grrehdkeminaxckcscatwrsedieadseeoad 125,213,673 
Total unfilled orders... ....-ccesesece 397,017,328 





California Pine Sales 


[Special to AMERICAN LUMBERMAN via Air Mail] 

San Francisco, Cauir., Sept. 13.—The fol- 
lowing are sales of California pines as reporte: 
by the California White & Sugar Pine Manu- 
facturers’ Association for the week ended Sept. 


11. 
California White Pine Mixed Pines 
Feet Common— 
Nos. 1 & 2 clr. 157,500 oe 31,000 
= eee 591,500 SS eee 321,500 
D> SBBIOSt 2. cces 512,000 . SS aa 1 ,678,500 
No. 3 clear 323,500 Pe eke ae 655,500 
Shop— Timbers ...... 18,500 
ee 255,000 Dimension 
Sane 412,000 1 eS 759,500 
aaa 820,500 3S eee 20,500 
De  cchoens 9,000 No. 2 & btr.. 5,000 
Panel, %4xa.w. 11,000 Box .......... $23,000 
SN, canadien 1,427,000 
Sugar Pine Australian .... 137,509 
Feet Douglas Fir 
Nos. 1 & 2 clr. 193,500 Cébetter ....<:> 42,500 
i ere 137,000 No. 3 clear.... 16,000 
D select ...... 64,000 Common ..... 119,500 
No. 3 clear.... 55,500 pinenaton 284,500 
Shop— Ties and tim- 
~~ iene 53,500 ES ORES 20,000 
Sf Sees 150,500 White Fir 
ye eee 303,500 C&better ..... 12,500 
a eee ee 75,000 No. 3 & btr., 
ER OEE 126,000 
Cedar No. 4 com.... 225,000 
ee oe 1,156,500 No. 1 dimen.. 280, 500 
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National Production, Shipments and Orders 


WasHIncTON, D. C., Sept. 13.—The following statistics were compiled by the National Lumber Manufacturers’ 





Association: 








] Softwoods: Production Shipments Orders 
Week ended: 1926, Sept. 4, 1925, Aug. 23— 1926 1925 1926 1925 1926 1925 
Southern Pine Assoc iation a aah gl atin are a a hua ba gl ie aka Sod ea 69,994,084 73,502,720 72,481,286 78,872,244 74,925,884 84,247,988 
West CoGst LAIMROrMOn S AMBOCIREION. 5ccccccccicccccccccececces 108,756,074 107,220,163 113,826,201 103,312,788 109,405,726 113,482,276 
Western Pine Manufacturers’ Association................+2ce02- 31,554,000 38,368,000 33,612,000 32,412,000 34,808, 31,710,000 
California White & Sugar Pine Manufacturers’ Association...... 19,875,000 12,309,000 14,815,000 11,124,000 12,805,000 14,500,000 
CRUOTREE. THOU WOOE BORON, 6.62 bob skn eects ccs cedccecdesecen 6,866,000 7,121,000 8,501,000 6,338,000 7,198,000 6,447,000 
Diet CeCe Tee BGI cic cakesicwssccavesasndes dae omies 7,063,861 6,566,998 5,807,591 8,867,991 5,974,600 7,203,801 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,533,000 4,954,000 2,267,000 2,738,000 2,149,000 2 079, 000 
Northern Pine Manufacturers’ Association...........cc...-e008- 8,991,300 12,178,100 8,535,000 479, 900 9,205,000 9 245, 000 
9 ae TI, CNG “TI a oan hose en kee dae ds thewackexeees 255,633,319 262,219,981 259,845,078 254,144,923 256,471,210 268, 915,065 

Thirty-five weeks ended above dates— 

ee TU, se iicn 5 bo pacae keine soe end whee OS wlan as 2,529,868,672 2,702,331,600 2,608,330,220 2,643,678,088 2,615,113,357 2 644,464,902 

i West Coast Lumbermen’s Association... ......-ccccscesccsescvess 3 ,658,372, 744 3,499,284,279 3,767 ,227 ,285 3,667,983,665 3,787 ,511,182 3,638,248,754 
Western Pine Manufacturers’ Association.............+...006: . 1,210,846 ,000 1,115,790,000 1,202,763 ,000 1,056,148,000 1,260,866 ,000 1,046,565,000 

5 California White & Sugar Pine Manufacturers’ Association...... 1 027, 611,000 770,515,000 968,010,000 726,974,000 875,123,000 622,297, 000 

‘ CoMformian. BeGWOOR AAWGCIO soo cccccscc Kaeser 6 eesescvcesene 271,960,000 261,869,000 264,853,000 241,813,000 269,807,000 243,844,000 

y i Siete COT Fe DOO aa oo 5.066008 ot cine en cing ose pceieee'e 269,078,536 295,786,238 279 641,757 290,787,947 219,791,637 238,912,751 

y I} Northern Hemlock & Hardwood Manufacturers’ Association..... 93,645,000 111,511,000 103,616,000 89,916,000 93,411,000 71,804,000 

. Northern Pine Manufacturers’ Association.............c.eeeeee0: 293,437,800 358,793,200 324,937,300 310,238,400 321,108,000 292,230,000 

t Total sottwoods, thisty-BVe WeGRB. o0cdc dines cicccccvssicneces 9,354,819,752 9,115,880,317 9,520,378,562 9,027,539,100 9,442,731,176 8,798,366,407 

t Hardwoods: 

I Northern Hemlock & Hardwood Manufacturers’ Association 

I I a ral a Beer a ah ata a ea A ot 1,023,000 2,646,000 3,065,000 1,854,000 2,674,000 et 000 

1 eR; SII oo as pa cae ok eta ate arm ielwn ote are eee waar 163,489,000 174,869,000 135,387,000 114,216,000 134,306,000 111,834,000 

Hardwood Manufacturers’ Institute— 

° Gn I a ee A a ahs wale tin bea cg alae SURO meNeN eae TR nk kb 0S se0s SE: Sieninceenea% LP | Bee 

° ee. CURIS © o655 5 oso 85k eee rsa aeennendaaenaers FO rere re rr rer ee SRR, xecesKanwk we 

n *Due to a typographical error the totals for thirty-three and thirty-four weeks appearing in the Sept. 4 and Sept. 11 issues were incorrect. Produc- 

if tion, oar nts and orders respectively for thirty-three weeks were 597,559,020 feet, 602,350,478 feet and 640,813,746 feet; and for thirty-four weeks were 

r ° 612,263, 474 feet, 618,424,507 feet and 656,024,783 feet. The fig re s for thirty-five weeks are correct. 

h 





Western Pine Summary 


PORTLAND, OrE., Sept. 11—The Western Pine 
Manufacturers’ Association summarizes as fol- 


: Census Bureau Delivered Prices 


WASHINGTON, D. C., Sept. 13.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 





k for shingles, as the average paid Aug. 1 by contractors for building materials delivered on the a of ge = the ‘week ended Sept. 4, from 
job, these being selected from the complete list: urty-five member mills: 
Lo job, these being § I ° Percent of— 
No. 1 Dimension, Flooring, 1x4” Shingles Extra Pro Ship- 
S1S1E, 2x4—16’ Common 10 to 16’ Clear, 16”, 5/2 Production Carst Feet duction ments 
74 Southern Douglas Boards Southern Douglas Normal sate i 32.200,000 ..... 
01 1x6” pine fir Red Actual ... FS Re 
26 pine fir No. 1 “C”’ eg. No.2v.g. cedar Cypress Shipm'ts (ear). 1,260 32. 7 YY oe 
EE ee er ee $55.00 ee $40.00 $100.00 $95.00 oo or Local deliveries, RE, keank “enlace 
? I Sh 5 science: a keane wer Ohne ae 5.00 $45.00 42.00 90.00 85.00 eer _— - 
f ee. re rrr 50.00 55.00 41.00 | | ies | es Total shipments.. 3,612 000 106.52. ...«<a% 
| SEE COTFT OCCT CCR COR 43.00 47.00 41.00 \!) fie 6.00 $6.25 Orders 
39 | RII: oo gu ariel ac ail Bm rien ier "+ 50.00 -o' Xe 2 Se Cancelled .. 18 ee 
52 ee OR rere 40.00 40.00 ol ee | eee Booked 
mr Jacksonville .........cceecceceees ea 90.00 6.40 6.00 (Car)* ..1,306 23,956,000 ..... ..... 
* RE Pe rrr 54.00 ee. -xeane 6.00 6.80 Focal ..... asda SE ksacs walters 
01 i Dt Se Sisciareoas nee keere Ce 57.00 a > «epee Seti 6.60 --—— 
sas “ERASER A ea eee | eer 60.00 eer 6.00 7.00 Total orders..... 34, 808, 000 110.31 103.56 
SP en ere 49.00 418.00 eee ee On hand end 
ea ee Sree ee ee 86 asees 50.00 | ee Ss) eee week 4,289 111,514,000 
EE ee eer ey is 50.00 10.00 60.00 106.00 acces Ct renee +Car hasis ia 26 "aS 
| Re cree cemeer eens sraney ee oy - at ee cae chee <n nace Bees bn. yng 
35 ' Wat: siete Ben ete ee Co 45.00 45.00 40.00 95.00 95.00 an 060C : sookings forthe week by thirty four identical 
581 NE Soe ss deeeic ce wre reaiomnaa doe 49.00 =. see 55.00 a ee ees mills were 97.15 percent of those for the previous 
210 ee tS ee 46.50 46.50 50.00 ee ae week, showing a decrease of 988,000 feet. 
— PP BRIE ooo rcs ima nscaiecioss 90 8=—Ss k.wees 53.00 2 ae 6.50 6.50 During the week, production was 99 percent of 
126 OG acc wsinnee iis anal OP Kise oan 44.00 42.00 115.00 75.00 a ere normal; shipments, 104 percent of normal, and 
Los Angeles ...... asc ages ae ia oh os oa 32.00 eta §2.00 ], Zao orders, 109 percent of normal. Average for the 
804 i SUR Ns ge Ne 21.00 Se 54.00 oe corresponding week of the last four years was as 
Q5] Seattle bith ate ga See R Sun ease wie wae 20.00 SS ere 52.00 ae 0th K'8'wse follows: Production, 105 percent; shipments, 76 
673 j percent, and orders, 70 percent, of normal. 
— i “Normal” base is average for the corresponding 
28 f ° week of last four years. Production is so season 
: Stock Report of Coast Mills able that, during two winter months, actual pro- 
ae duction amounted to only 53 percent of normal, 
SearrLe, WasH., Sept. 11.—The Sept. 1 stock report of the West Coast Lumbermen’s Associa- | While during two peak summer months the pro 























P : : duction increased to 114 percent or normal. 
tion is as follows: ; 
ail) ——Stock report Identical mills, 94—— Item comparisons 
Fol- 103 mills 105 mills Percent No. Average stock - s 
' Sept. 1 Aug. 1 Se pt. 1 Aug. 1 increase mills Sept.1 Aug. 1 
te Flooring, v.g. B, 1x4"....5+++. eERoon Sahin gabon shemune”™ Voy 54 Libs “a9 National Analysis 
nu- Flooring, f.g. B&btr., 1x4”.... 3, 3'816,000 3,417,000 3, 816, 000 3,27 4, 000 16.55 59 64,678 64,472 a - 
spt. Dr. siding (106), B&btr., 1x6”. 3,587,000 3,654,000 5 eer aoe 3,683,000 3.69* 51 70,333 64,105 WASHINGTON, D. C., Sept. 13.—The National 
, Ceiling, B&btr., 54x4”......... ! 5,357,000 4,712,000 357,000 4,717,000 13.58 60 89,283 87,259 | Tumber M: acturers’ Associati aa ian 
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Gleaned from Coast Lumber Centers 


Forest Service Plans Box Tests 

PorTLAND, OreE., Sept. 11.—Tests which are 
expected to have an important bearing on the 
uses of the socalled less desirable species ot 
woods left standing after logging operations, 
and the closer utilization of the lower grades of 
lumber now produced, have been planned by the 
United States Forest Service. The information 
specifically sought is the adaptabilities of west 
ern hemlock, western yellow pine and silver fir 
from fhe Pacifie coust, and lodgepole pine, west 
ern larch, uspen and the true firs of eastern 
Washington, Montana, Idaho, California and 
Utah for boxes, particularly boxes of dimen 
sions commonly used for shipping canned sal 
mon, canned fruits and other food products. 

The tests will be made at the Forest Prod 
ucts Miudison, Wis. The lumber 
will be made up into boxes of the exact dimen 
sions of cases commonly used and stored under 
various conditions for months before 
being tested in the drum. At least forty boxes 
will be made from each species of wood and 
both green and well seasoned lumber will be 
used. When the tests are completed it is hoped 
there will be deta available on how much han 
dling «a box made of any of the above-mentioned 
lumber will stand, how strong a case for canned 
salmon should be, and the Northwest woods best 
suited in every particular for box manufacture, 


Laboratory, 


several 


To Tour Country 

ONALASKA, WASH., Sept. 11.—Jack Smith, 
sales manager for the Carlisle Lumber Co., will 
leave Sept. 12 for San Francisco on the first leg 
of a sixty-day trip that will enable him to visit 
the various selling connections of his firm. 
From San Francisco he will go to Los Angeles, 
Calif., Amarillo, Fort Worth, Dallas and Waco, 
Tex., Ardmore, Oklahoma City, Tulsa, Muskogee 
and Ponea City, Okla., Wichita, Hutchison, Man- 
hattan, Topeka and other points in 
western Kansas; then to Kansas City, Mo., and 
Omaha and Lineoln, Neb., Chieago, St. Louis, 


several 


Mo., Pittsburgh and Philadelphia, Pa., New 
York City and Buffalo, N. Y., Detroit and 
Grand Rapids, Mich., Cleveland and Toledo, 
Ohio, Milwaukee, Wis., Minneapolis and St. 


Paul, Minn., and to various connections in the 
Dakotas. He reports the company’s volume of 
business as being as heavy as it can handle. 


Coast Operator Plans Reforestation 


LONGVIEW, WASH., Sept. 11.—Based on the 
belief that legislation will be enacted by which 
the growing of timber will be made profitably 
possible, the Long-Bell Lumber Co. is planning 
to place its lumbering operations on a perma 
nent basis by replanting its large timber hold 
ings as rapidly as they are logged off. A com 
prehensive and scientific plan of reforestation 
has been approved by the officials of the com 
pany, and is being worked out by J. B. Woods, 
the company forester. . 

At Ryderwood, Wash., seat of logging opera 
tions, a nursery has been established. Two sets 
of seed beds were planted this spring and the 
seedlings are now several inches high. There 
are the equivalent of 300 standard size seed 
beds, which are 4x12 feet in size. In these beds 
are growing 800,000 Douglas fir, 300,000 Port 
Orford cedar and 400,000 redwood seedlings. 

A field of five acres is being prepared to 
which these seedlings will be transplanted next 
spring. In the spring of 1928 the seedlings 
should be 4 to 10 inches tall. They will then 
be taken to logged-off areas and set out. With 
500 seedlings to the acre it is estimated there 
are sufficient to plant 3,000 acres. One hun- 
dred acres of logged-off land has already been 
replanted, 

A wave of legislation favorable to timbermen 
is sweeping the Pacific coast States. The State 
of Washington has submitted to the voters a 
constitutional amendment to pave the way for 
legislation that would provide for a low yearly 


tux on timber-growing lands, and a ‘‘yield’’ 
tax on the timber when cut. The Oregon legis- 
lature next winter will act on a bill providing 
that growing timber shall be tax free, and pay a 
124% percent yield tax when cut, the land to be 
tuxed 5 cents an acre during the growing pe- 
riod, Californians will vote on a constitutional 
umendment this year providing that growing 
trees shall be tax free for forty years from 
time of planting or previous logging, and then 
au yearly tax, with the land taxed all the time. 

The State of Washington has segregrated 60, 
000 ueres of ecut-over land for reforestation. 
The Weyerhaeuser Timber Co. has 150,000 acres 
set aside pending completion of plans, and the 
Crown-Willamette Paper Co. has a nursery at 
Tualatin, Ore., where seedlings are raised to 
restock large areas of lands. 


Transport Sawmill on Packhorses 


SPOKANE, WASH., Sept. 11—A sawmill plant 
has been dismantled at Superior, Mont., and 
it will be carried by packhorses over a moun- 
tain trail at a placer belt on a tributary of the 
St. Joe River, where it will be used in cutting 
timbers for the operations of the Golden Valley 
mining company. 

It is suid that the base of the engine weighs 
upward of 600 pounds. A frame is being 
built to carry it on two horses. On account 
of its weight it is the plan to shift the load 
from time to time upon fresh horses. The 


frame is to be so constructed that one of the 
horses will be in front of the other and it is 
said the relay will be changed 


from a half 


Shortages in Intercoastal Business 


SEATTLE, WASH., Sept. 11.—In a circular sent 
out this week by the West Coast Lumbermen’s 
Association attention is called to shortages 
claims in intercoaustal business in the follow 
ing language: 

Shortages in lumber from the West Coast to 
the New York metropolitan district have resulted 
in the organization of a checking bureau under the 
control of the Marine Underwriters. The Inter 
coastal Shippers’ Association, Grand Central Ter- 
minal, New York City, is on record that hence 
forth it will be a condition of all firm booked 
orders that notice of all shortage claims must be 
furnished by purchasers as quickly as ascertained 
and not later than ten days after receipt of ship 
ment. Shortages reported after the 10-day period 
will not be allowed. The Intercoastal Shippers’ 
Association will appreciate the codperation of 
members of West Coast Lumbermen’s Association 
in supporting this policy, designed to eliminate, if 
possible, the growing shortage evil. 


Boy Scouts Honored 

SEATTLE, WASH., Sept. 11.—Boy Scouts of 
the Pacific Northwest this season have done 
more in forest protection and fire prevention 
than in any other activity. The results are so 
valuable that a report covering the main activi 
ties along these lines will be made to the Na- 
tional Conference of Boy Scouts at Hot Springs, 
Ark., Sept. 22 to 29. Posters used in exhibits 
this season by the Washington Forest Fire As- 
sociation and samples of Douglas fir woodwork 
in the shape of panels will be taken to the con- 
ference by Stuart P. Walsh, executive secretary 
of the Boy Scouts of 





Boy scouts erect fire prevention sign near Seattle, Wash. 


mile to a mile apart, depending upon the char 
acter of the trail and the condition of the 
horses. A derrick will be packed along to trans 
fer the load fiom one relay to the other. It 
is said that the trail is so narrow in places 
that there will be room for but one horse at a 
time to get through. 


Ten-Day Record on Orders 

BouRDEAX, WASH., Sept. 11.—Russel Bor 
deaux, manager of the Mumby Lumber & 
Shingle Co, here, states that during August its 
average detention time of orders, figuring every 
order, including timbers, oil rig specifications 
and other cutting orders, was 10.11 days. This 
means that the average elapsed time from the 
time the order was received at the mill until 
the shipment went forward, was slightly over 
ten days, which seems a very good record. He 
further explains that included in this reeord 
were shipments where customers had wired ask- 
ing that their order be held up awaiting addi- 
tions which had been mailed ete. He cited 
instances where orders for oil rig timbers had 
been received, cut and shipped within twenty- 
four hours. 





the Seattle district and 
Ronald R. Ruddman., Mr. 
Walsh, furthermore, will 
be equipped with a State 
commission issued to 
scout firewardens, a 
scout firewarden badge, 
a copy of ‘‘ Forest Pro- 
tection Laws’’ and a 
letter from the Wash 
ington Forest Fire As- 
sociation commending 
the services of the scout 
firewardens during the 
season just closed. In 
the educational cam- 
paign to make the pub- 
lic fire conscious, two 
scouts were selected 
from each of several 
different localities, 
sponsored by the scout 
leader and regional di- 
rector, and appointed 
by the State supervisor 
of forestry as scout firewardens. Their duty 
was to call attention to infractions of the fire 
laws and bring about a better understanding 
among recreationists, such as tourists, fisher- 
men, hunters, berry-pickers and the pleasure- 
seeking public—including all those who through 
ignorance of the laws of nature and the con- 
stant danger fail to take proper precaution 
against forest fires. 

The present season is the first time an educa- 
tional campaign has been made. The Washing 
ton Forest Fire Association anticipates that the 
movement, which was inaugurated early in the 
year at a banquet featured by the presentation 
of State commissions and badges to the scout 
firewardens, will spread to other States. 


Lumber Waste Turned into Profit 


PORTLAND, OrE., Sept. 11.—Arrangements to 
obtain lumber mill waste from the Long-Bell 
Lumber Co. at Longview, Wash., to augment 
the supply provided by mills in Portland has 
been made by the Northwestern Electric Co. 
here to insure sufficient fuel for steam genera- 
tors, in addition to its hydroelectric plant on 
the White Salmon River. With the aid of two 
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new river barges, regular shipments of mill 
waste are being received from Longview in ad- 
dition to the fuel brought from mills in Port- 
land by eight similar carriers. Thus gradually 
waste that a few years: back offered a problem 
for solution is being turned into profit. New 
paper and pulp manufacturing plants are also 
utilizing great quantities of sawmill waste and 
the time is not far distant when waste from a 
sawmill in this vicinity will be used to as full 
extent as the waste in the Chicago meat pack- 
ing plants. Considerable sawdust is used for 
heating dwellings and apartment houses in 
Portland, several different types of sawdust 
burners having been invented by local men. 


Adding New Mill Equipment 


MALONE, WASH., Sept. 11.—The Mumby Lum- 
ber & Shingle Co.’s mill here has recently in- 
stalled a new sorting table, three additional dry 
kilns are to be built, and other improvements 
made. Just recently two Ross Carriers of the 
latest improved type have been placed in service. 


Wharf Lease Means Expansion 


Port ORFORD, ORE., Sept. 11.—C. C. Inman, 
of the Inman Mines Co., has negotiated from 
the Port of Port Orford a fifty-year lease on 
the port wharf, conditioned on certain plans of 
development. It is announced that the pro- 
ject will result in a lumbering enterprise of 
magnitude, since it contemplates the building 
of a mill and manufacturing plant here, the 
building of splash dams, and the marketing 
of millions of feet of timber from the upper 
Sixes River. The Inman interests are said to 
control 250,000,000 feet of timber; also that 
billions of feet of timber must eventually come 
down the Sixes River. The stands run 18 to 
20 percent cedar, with the remainder fir. 

At Pine Ridge, near Klamath Falls, the first 
lumber has been surfaced in the new planing 
of the Forest Lumber Co., on which construction 
began July 1. 





Sounds Optimistic Note on Fir 

SEATTLE, WASH., Sept. 11.—An optimistic 
note is sounded in the current number of the 
Worth Lumber Market Bulletin, issued by Harry 
I. Worth, of the Worth Lumber Co. Discussing 
“Stability vs. Fluctuations,’’ the bulletin re- 
cites that for a long time whenever fir sales were 
greater than production manufacturers advanced 
prices steadily until the demand was destroyed. 
A surplus stock immediately resulted in price 
cutting. Formerly all were playing the market; 
profits depended on anticipating fluctuations, 
and frequent mistakes brought ruin. The legiti- 
mate margin for service rendered was not suffi- 


cient. Mr. Worth Says: 
During the last two years conditions have 


changed. Prices have remained practically stable. 
Changes have come slowly, as adjustments to un- 
derlying causes rather than to speculation. The 
market over long periods has fluctuated less than 
the variation at any one time between quotations 
of different shippers. The industry has been more 
or less unconsciously enjoying the steady market 
that had long been desired. : 

During the first half of 1926, fir sales were well 
above production. In past years this would have 
caused advancing prices, but a lesson had been 
learned from previous advances that inevitably 
killed the buying movements; so this year shippers 
have kept prices down and sales have continued 
pas Phenomenal volume. Margins have been smaller. 
Efficiency is necessary to show a profit, but mills 
have operated at capacity, men employed at reason- 
able wages, and lumber furnished at minimum 
Prices to build innumerable homes. 

The automobile business learned the secret of 
Success by reducing prices when volume increased, 
and giving customers the benefit of lowered costs. 
Advancing prices always curtail markets and con- 
sumption of any product. 

August sales of fir were below production, but 
con he mills are comparatively small.  Ship- 
éntee or seven months total slightly above pro- 
pr i. Prices are in no sense inflated. Dealers 
"an safely buy their requirements for fall trade 
— enough to assure necessary deliveries. Busi- 

88 should continue prosperous. 

The bulletin, 


- in addition to a graph repre- 
Senting relative 


fir sales and production in mil- 


lions of feet per month during six years, sets 
forth a table giving annual lumber production 
in Washington and Oregon during twenty years 
—a period long enough to give an idea of the 
condition of the industry. In 1906 the total 
production was 5,910 million feet; in 1926 (esti- 
mated), 10,700 million feet. On this point, the 
bulletin says: 

This shows a well-sustained, healthy growth, due 
to the high quality of Douglas fir, which is the 
predominating wood produced. Efficient manufac- 
turing and successful distributing have been large 
contributing factors. Douglas fir is now taking its 
rightful place as the most useful wood in America. 
It is constantly making new friends in its rapidly 
expanding territory. 


Two Additional Prize Contests 


SAN FRANCISCO, CALIF., Sept. 11.—R. F. 
Hammatt, secretary of the California Redwood 
Association, has announced that the organiza- 
tion will hold a regional prize contest for the 
two best original devices or methods that will 
decrease waste in logging or milling, improve the 
quality of the lumber or reduce logging or manu- 
facturing costs. This local contest supplements 
that held by the National Lumber Manufactur- 
ers’ Association, and all entries entered in the 
local competition will be accepted in the Na- 
tional assoGation contest. The contest is open 
to all employees in the redwood region and ap- 
plies to operations peculiar to the lumbering of 
this particular wood. The first prize will be 
$50 and the second $25. 

The directors of the association are con- 
vinced that there are many employees in the 
redwood industry who have the ability and the 


ingenuity to perfect worth-while devices to pre- 
vent waste and reduce manufacturing costs, and 
it is hoped that many such ideas will be re- 
ceived. The contest will close March 1, 1927. 
Entries may be sent either to the California 
Redwood Association, 24 California Street 
San Francisco, Calif., or to the National Lum- 
ber Manufacturers’ Association, Transporta- 
tion Building, Washington, D. C. 


WELLS, Micu., Sept. 14.—Another layer of 
prizes for the national waste prevention con- 
test, conducted each year by the National Lum- 
ber Manufacturers’ Association, is likely to re- 
sult from the example set by the I. Stephenson 
Mills, of this city. George N. Harder, general 
manager of the mills, has announced that he 
is supplementing the prizes offered by the 
National and the Northern Hemlock & Hard- 
wood Manufacturers’ Association with a mill 
prize of $25 for the best entry made by an 
employee of the mill, regardless of whether it 
wins a national or regional prize. 

If other individual manufacturers follow the 
example of this mill, the prospect of getting 
some substantial reward for any waste preven- 
tion idea of merit, even if only of local applica- 
tion, will be so good, it is thought, that there 
may be thousands of entries in the national 
and regional contests. None of the prizes are 
exclusive so that a winner of a local prize may 
also win regional and national prizes. 

THe UNITED STATES imported 12,234,287 
pounds of wood flour in 1925, 7,217,495 pounds 
of which came from Norway. The total import 
was valued at $89,542. 





Michigan Industry and Agricul- 
ture Flourishing 


SAGINAW, MICH., Sept. 13.—Michigan stands 
first in the growth and development of the auto- 
mobile industry, but not satisfied with this 
record, is taking a ranking place in fruit grow- 
ing and agriculture, including the production 
of chicory, beans and potatoes. The chicory 
industry is looming large as one of the im- 
portant activities. In Isabella County about 
700 acres are now under cultivation in this 
crop. Other counties gradually are increasing 
their acreage in chicory, and Brazilian coffee 
growers may lose the sale of many tons of 
coffee beans when the enormous tonnage of 
chicory to be harvested this fall finds its way 
to market. The average yield of the 700 acres 
under cultivation in Isabella County will be 
about eight tons to the acre of chicory and 
about twenty chicory factories now are strung 
along between Mount Pleasant, the county seat 
of Isabella County, and Port Huron, which is a 
big chicory roasting and distribution point. 
While not much is known about chicory in 
other parts of the country, it promises to be- 
come one of the big money crops in Michigan 
and readily salable at about $10 to $12 a ton 
for the roots. With an average yield of eight 
tons per acre, the farmers’ income is safely as- 
sured with a good margin of profit. 

Throughout Michigan this year with diversi- 
fied crops, fruit and dairying, the farmers 
should reap splendid returns, and for the first 
time in years be financially independent with 
vastly greater resources at command than they 
have ever had. With industry flourishing, agri- 
culture better off than it has ever been, and 
the resort country becoming increasingly im- 
portant, no State offers greater opportunities 
for the extension of trade in all its forest 
products. 

Of about thirty industries canvassed during 
the last ten days, turning out various manu- 
factured products, automobiles, automobile ac- 
cessories, furniture, machinery, maple flooring, 
caskets, door and window screens, automobile 
bodies, all without exception reported fully 80 
percent capacity production, this including also 
the canning factories. While production was 


not up to expectation during the earlier months 
of the year, order files now are well filled and 
prospects are good for a full ninety days’ run 
on orders on hand and additional ones that 
are sure to come in. 

In the fruit belt north there was an unusual 
yield of cherries, and the crop sold at good 
prices. Near Hart, Fremont, Grand Haven, 
Muskegon, and as far south as Benton Harbor 
the crop of grapes, peaches and apples will be 
extraordinary, if early frosts do not damage 
them. The potato crop is assured, and ex- 
perienced potato growers say the average pro- 
duction throughout the entire potato growing 
section in the State should be close to 150 
bushels an acre. Last year the village of 
Rodney, in Mecosta County, shipped over 100 
carloads of potatoes and this year that figure 
will be exceeded. The present price f. 0. b. 
car at shipping point is $1.25 a bushel, and as 
farmers can make good money at $1 a bushel, 
the outlook is quite favorable. Corn, alfalfa 
and hay all are in good condition and with the 
exception of a few scattering localities where 
damage to beans and sugar beets occurred dur- 
ing the dry season, the entire agricultural sec- 
tion of Michigan is in fine condition, with out- 
look excellent. With this splendid outlook for 
the agricultural sections, there is every reason 
to expect much building activity and conse- 
quent good business for the lumber industry. 


To Represent Redwood Manufacturer 


MINNEAPOLIS, MINN., Sept. 14.—Announce- 
ment was made this week that the Pacific Lum- 
ber Co. of Illinois is to establish offices in 
Minneapolis, in charge of James Sexton, of Ash- 
land, Wis. Mr. Sexton will make his home at 
St. Paul, where he will take up his residence on 
Oct. 1. He is well known in the middle West. 
For more than a dozen years he was associated 
with the R. Connor Co., of Marshfield, Wis., 
hemlock, white pine and hardwood lumber manu- 
facturer. He covered this territory extensively 
until he went with the Sutliff Lumber Co., of 
Ashland, Wis. 
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Happenings of Interest in the South 


Creating Demand for Longleaf Pine 

Tampa, Fua., Sept. 13.—Conditions in the 
southern pine industry have had the effect of 
bringing out frank statements from some of the 


mill owners themselves with regard to what they 


ought to do about the situation. J. B. Leaton, 
of the R. F. Darrah Lumber Co., Meridian, 
Miss., is quite sure that the manufacturers 


sé 


should receive some education as to the merits 
and uses of their products.’’?’ To a representa 
tive of the AMERICAN LUMBERMAN he recently 
said: ‘*You seldom hear a longleaf pine mill 


man bragging about the virtues of his goods. 


Most of us do not know enough about our 
product. Wi should tuke a lesson from the 
makers of substitutes—learn all we ean about 


our stuff and then go tell the world, collectively 
and individually.’? 

The importance of securing and holding the 
good will of the retailers and properly adver- 
tising to the consumer is stressed in a striking 
way by Mr. Leaton, who continues: 

To get and hold the codperation of the retailer 


it will be necessary to create a consumer demand 


for longleaf pine produet This will have to be 
done by advertising that will effectively reach the 
consumer, The retailer will codperate with the 


producer who will help him sell something Per 
sonal missional work should be done among th 
retailers Exhibits showing 
superiority tests and useg of longleaf pine should 
be shown where the consuming public can see and 


prospective customers 


understand them, as well as in retail offices or 
plants Such a campaign of advertising and pub 
licity must be more than spasmodic, It must be 
continuou It will cost the manufacturers a lot to 


regain and add to their markets, but they have lost 
a lot of money by neglecting their field and letting 
the substitutes convinee the publie that they have 
the better produet As the longleaf people have not 
talked back the consuming public has taken it for 
granted that what the substitute people have said 
was true, 

The individual manufacturer can do a great deal 
along the line of education among his customers, 
and his customers’ customers, but it will require 
an organized advertising campaign by all the long 
leaf mills to effectively educate the public. This 
advertising should be in mediums that will not 
only reach the lumber trade but the general public, 
and especially the women In the last analysis it 
is the women who do the buying My wife has 
always been an advocate of hardwood floors. 1 
have tried to convince her that kiln dried, well 
manufactured longleaf edge grain pine flooring 
would be better, more beautiful and just as lasting 
if given the care that hardwood floors receive. So 
far I have not convinced her, but if she should 
read about the virtues of longleaf pine in one of her 
favorite journals I am sure she would be impressed. 


Mr. Leaton thinks that architects and con- 
tractors can be reached and econvineed of the 
importance of advising and demanding quality 
materials through the trade journals they read, 
and he also feels that the same copy may be 
used effectively in campaigns seeking to reach 
the general public. Qualified speakers could do 
much good where they ean get hearings at con 
ventions and other meetings of architeets and 
contractors. ‘*Campaigns like Mr. Putman put 
over for the Southern Pine Association among 
the retail dealers’ associations would be effee- 
tive if applied to architeets and contractors,’’ 
Mr. Leaton said. 

The methods used for spreading the propa- 
ganda that longleaf pine is rapidly playing out 
should be the same as used by the enemies of 
the product, thinks Mr. Leaton. 

Advertising must be the weapon of defense, he 
said. It is not sufficient to advertise only in the 
lumber journals. Intelligent and concerted gen- 
eral advertising will be required to combat the 
erroneous impressions created about longleaf pine. 
It should be most profitable to cultivate the terri- 
tory that has been lost to the substitutes—those 
centers where longleaf pine was once used largely 
but has faded out in the battle with substitutes. 
It would be logical to cultivate the eastern States. 
The consumer there has not forgotten the virtues 
of longleaf, and he needs to be convinced that it 
was an error to change to substitutes. Let us re 
cover the lost ground first. 

Steel in tall buildings is, of course, in line of 
progress, but there are many medium sized build- 
ings constructed of steel or concrete where longleaf 


timbers would be more economical and practical. 
Many hard usage concrete floors would be better 
for the purpose if made of longleaf pine. People 
have been educated by the substitute interests to be- 
lieve that the substitutes are better. Even the lum- 
ber manufacturers themselves use substitutes un- 
necessarily. 

Mr. Leaton urges and advises care in the 
handling of trade. He points out the value of 
creosoting timbers, and cautions against the use 
of flooring, siding, ete. containing excess resin. 
The mills should exercise care to keep the resin 
down where « nice surface is required or paint 
is to be used. Produets carrying an excess of 
resin should be confined to sales where rot-resist- 
ing qualities are important. 


Look Out for This Party 

New Or.Leans, La., Sept. 13.—The Southern 
Pine Association has sent out a circular to its 
members, calling attention to a notice being 
distributed by the Frost-Sibley Lumber Co., of 
Lamison, Ala., warning against the activities 
of a negro traveling under the name of Mark 
Medicor, alias Mark Smith and possibly other 
names, who is calling on the mills, stating that 
he can furnish considerable labor, usually lum- 
her stackers or woods Jabor. The negro is de 
scribed as being a little above medium height, 
rather slender, very nervous and about 55 years 
old. The Frost-Sibley Lumber Co, offers a re- 
ward of $25 for his arrest and identification, 

Mill owners are warned to be on the lookout 
for this negro should he attempt to solicit 
funds in their communities, 


Pine Operator Buys Timber Rights 

JACKSONVILLE, FLA., Sept. 13.—Sale of the 
timber rights on more than 145,000 acres of 
Gulf County timber land for a consideration 
suid to be in excess of $1,000,000 has been an 
nounced by EK. Z. Jones, of N. D. Suttles & 
Co. of this city. Mr. Jones has just returned 
from New York where the negotiations took 
place. 

The purchaser of the timber right is the St. 
Andrews Bay Lumber Co., of Millville, Fla., 
one of the largest mill operators in the South. 
Logging rights, only, were purchased, turpentine 
rights being reserved by the sellers. Mr. Jones 
and Harry W. Witters, Boston attorney, repr: 
sented the Suttles-Jones Corporation, owner of 
the lund, while the purchaser was represented 
by W. C. Sherman, president St. Andrews Bay 
Lumber Co., and Henry C, Prine, attorney, both 
of Panama City, Fla. The tract upon which 
the timber is located was purchased some time 
ago by the Suttles-Jones Corporation from the 
Park-Wood Lumber Co., Port St. Joe, Fla, and 
Boston, Mass. The purchaser in the deal re 
ceived the saw timber rights for eight years. 
The timber will be logged and shipped to Mill- 
ville by rail. 

*e#ae eee aeaaeaen 

Erecting Fire Observation Towers 

CROSSETT, ArK., Sept. 14.—Desiring to pro- 
tect its reforestation project from fire in every 
way possible, the Crossett Lumber Co., here, 
is erecting five 90-foot fire observation towers 
on its property in southern Arkansas and is 
helping to maintain a sixth one in its Louisiana 
territory which the State government is erect- 
ing. By means of these towers it will be pos- 
sible to keep all of the young timber under 
constant observation during the fire season. 

From these towers it will be possible to ob 
serve the land within a radius of 11 miles and 
during the hazardous season a man will be 
stationed continually in each one. Each tower 
is connected by telephone with the main office 
at Crossett and they are all connected with 
each other. There will be a house at the foot 
of each tower where the caretaker will stay, 
and where complete fire fighting tools will be 
kept. Due to the many rains all summer the 
timber has been free from fires, and with the 
fall fire season coming on the timber is in 
better condition than vsual at this time of the 
year. 


Installs Dry Kiln System 

ELEcTric MILLS, Miss., Sept. 14.—The Sum- 
ter Lumber Co. has installed the Welsh forced 
recirculation moisture system of kiln drying, 
The kilns are equipped with automatic controls 
to govern the temperature and the humidity se 
that operators can follow a definite schedule 
according to moisture content of the lumber, 
The company is now producing ‘‘ Nearwhite’’ 
that does not check, twist, shrink, or warp. 
This is especially valuable for all interior trim 


and flooring. 
Saas 


Clear Colorado River of Log Raft 

MATAGORDA, TEX., Sept. 15.—Opening of the 
Colorado River to its normal flow by clearing 
it of the great raft of logs which extended from 
its mouth up-stream for thirty miles is regarded 
ag one of the most remarkable feats of its kind 
ever known in contracting cireles. For more 
than thirty years the river was blocked by this 
almost solid mass of timbers, and with each 
flood the raft was extended up the river farther 
and farther. The obstruction caused disastrous 
overflows of an enormous area in time of flood. 
In 1922 an overflow occurred which caused 
losses aggregating more than $3,000,000 to 
farmers and other interests. 

The people of the affected district finally re- 
alized that action must be taken to remove the 
raft. When the time came to award the econ 
tract, engineers declared that the task was al- 
most hopeless. Finally, the Howard Kenyon 
Dredging Co. undertook the work for about 
$400,000. It began dynamiting the raft at the 
mouth of the river and slowly progressed up- 
stream until the channel was opened a few days 
ago. For the first time in thirty years the 
river was opened and it is possible for small 
boats to traverse its entire lower course. It 
is expected that each flood will pick up and 
carry into the Gulf logs that still border the 
present open channel and that in due time the 
full width of the river will be cleared of all 
obstructions. 

Besides obviating the dangers of overflow 
of a big area of rich land and the flooding of 
several towns, the removal of the raft will re- 
claim more than 100,000 acres of farm land that 
was under water by reason of the great log dam. 
This land will be planted in cotton, sugar cane 
and a variety of other products, it is stated. 

aaa amas 
Appointed to Utilization Committee 

SHREVEPORT, LA., Sept. 13.—O. N. Cloud, 
sales manager of the Peavy-Byrnes Lumber Co., 
has received notice of his appointment to mem- 
hership on the National Committee on Wood 
Utilization. Mr. Cloud has been assigned to 
the subcommittee on loggers and lumbermen, 
of which John W. Blodgett, of Grand Rapids, 
Mich., is chairman. The subcommittee is 
direetly concerned in the source of supply and 
primary manufacture for the whole of the in- 
dustry. Mr. Cloud is recognized as one of the 
best informed lumbermen of the Southwest. 


New Way of Packing Closet Lining 

MEMPHIS, TENN., Sept. 14.—A new method of 
packing lumber products has been adopted by 
George C. Brown & Co. in the packing of *heit 
‘*Supercedar Closet Lining.’’ This company, 
which is the largest manufacturer of aromatic 
red eedar lumber in the world, and which has 
within the last two years gone to manufacturing 
the finished product, is packing its closet lining 
in corrugated fiber board boxes. These boxes 
are 8% feet in length and after the stock 
is placed in them, the ends are sealed and the 
package fastened with three steel straps. The 
sales department of George C. Brown & Co. 
states that retail dealers all over the country 
are becoming enthusiastic over this system °f 
packing, as the stock can be handled with 4 
great deal less labor, stored in less space, and 
delivered by the retail yard to the job in the 
same fresh, clean condition in which it leaves 
the mill. 
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Seventh Illinois District Meets 


ALTON, ILL., Sept. 15.—Problems of the man- 
ufacturers of lumber and building materials, 
and how manufacturers are trying to help retail- 
ers through association effort, were related to 
members of the seventh district of the Illinois 
Lumber & Material Dealers’ Association in con- 
vention in Alton yesterday. The talks were fol- 
lowed by a roundtable discussion. 

Sandwiched in between the discussions by the 
representatives of manufacturers’ associations 
and individual manufacturers were talks by two 
dealers—J. W. Mackemer, of Peoria, president 
Illinois Lumber & Material Dealers’ Associa- 
tion, and Ray Durham, of Harrisburg, State 
vice president. John B. Bruso, district chair- 
myn, presided at the luncheon, the business 
session in the afternoon and at the banquet. 
About eighty-five persons were present, includ 
ing the ladies. 

Mr. Bruso read a telegram from J. F. Bryan, 
State secretary, expressing regret at his in- 
ability to attend on account of illness. 

Mr. Mackemer, who extended greetings to 
the district members of the association, said that 
he passed through a city that day where a deal- 
er wanted all the business in the plaee and 
that he was persistently, consistently and al- 
ways cutting prices. 

I dislike a fight, he said, but if you have that 
kind of a competitor, who has no charity in his 
soul, who has no vision, the only thing to do is to 
fight. If your profits should be $7,000 a year, for 
example, and they have been reduced to 82,000 
through a price-cutting competitor, then you are 
losing $5,000 a year. If these methods drag on 
for five years, you will have lost $25,000. 

Why fight for five years, and then not have 
the thing settled perhaps? Make it a real fight 
from the start and be prepared to lose $5,000, and 
have it over with. Make your cost your selling 
price: do not add anything for overhead. This 
will be a fight in which there will be a whole 
lot more fun than if you let it drag along, and 
you will find that your competitor will soon get 
sick, and there will be peace, lasting peace, that 
will redound to the benefit of not alone the dealers, 
but to the home builders of the community as well. 

R. P. Munger, speaking for the Prepared 
toofing Association, said that its members 
wanted to distribute their products through the 
retailers. He said that a new plan of selling 
was now being worked out so as to do away 
with quantity discounts, so that the small and 
large dealers would pay the same prices for 
earlots. He said, in answer to questions, tha‘ 
it was the desire of the manufacturers that 
the retailers should go into the business of ap 
plying roofing. 

Mr. Bruso said that he noted 24 different 
colors and types of roofing in one ear recently 
received by him. ‘‘Tf the average lumber dealer 
should undertake to carry a full line, he would 
have to tie up more money than he could afford 
to in this one item,’’ he said. Joseph J. Spring- 
man of the Springman Lumber Co., Alton, said 
that he believed the roofing manufacturers were 
on the right track, but cited an instance of their 
selling a carload to a contractor whose credit 
was bad at the same price made to the dealer. 
He said that at times the roofing manufacturers 
disturbed pleasant relations existing between 
dealers and contractors. 


Outlines West Coast Lumber Publicity Plans 


C. I. Lane, of the Long-Bell Lumber Co., 
spoke for the West Coast Lumbermen’s Asso- 
ciation on Pacifie coast lumber, beginning with 
an outline of the advertising plans of the asso- 
lation to remove the misconception of the fu- 
ture supply of lumber by advertising, ‘‘ Amer- 
iea’s Permanent Supply of Lumber.’’ His own 
concern, he said, was reforesting as it cut the 
timber. The association would spend $500,000 
annually for three years to advance lumber as 
a building material. He said that the manu- 
facturers in the West had improved the manu- 
facturing of lumber. A determined effort 
would be made by the association to get back 
markets lost to substitutes. 

Mr. Durham delivered an inspirational ad- 
dress on ‘*Building Future Business.’’ One 


of the ways, he said, is to keep young in busi- 


ness, and one should remember that youth knows 
that one must make good or make room. He 
said that a business succeeds in proportion to 
its ability to satisfy customers. 

He said that as advertising has created a de- 
sire for bicycles, phonographs, radio and autos, 
so it must create a desire for bathtubs and sun 
porches. The biggest thing in business in the 
last twenty-five years, he said, was the exchange 
of information and ideas. ‘‘We should invite 
our competitors to sit in our office and expect 
frankness to be met with frankness,’’ he said. 

Persistence was one of the virtues required by 
the retail lumber dealer, he said. Mr. Durham 
said that it was fortunate that the lumber retail- 
ers were in a business that was good for folks. 
The speaker referred to the expression of Elmer 
©. Hole, manager of the AMERICAN LUMBER- 
MAN, that as there were the three Rs—reading, 
’riting, ’rithmetic, so there were the three Ls— 
living, loving, learning and the three Ss—sell- 
ing, serving, saving. 


To Feature Durability of Southern Pine 


J. F. Carter, field representative of the South- 
ern Pine Association, prefaced his remarks with 
an invitation to the dealers to attend the con- 
vention of the National Retail Lumber Dealers’ 
Association at New Orleans in November. Mr, 
Carter told of the advertising plans of the 
Southern Pine Association, and said that the 
copy would feature the durability of southern 
pine. Ile also said that the association would 
place greater stress on grade marking. 

Mr. Carter explained that the association 
mills were planning to eliminate the shipment 
of crooked dimension, and would sell their low 
grades and short lengths to fabricating plants 
for various uses. Crooked dimension, it is 
planned, will be eut into bridging, ready for 
the nail to be driven into it. It also is planned 
to make low grade short lengths into summer 
houses, pergolas and trellis work. The dealers 
seemed to regard the latter two ideas good 
when asked about them in the open-forum dis 
cussion. Charles Goedde, of B. Goedde & Co., 


Kast St. Louis, said that they had had suceess 
in selling trellis and pergolas. Mr. Carter 


closed with an appeal to the association mem- 
hers to stand by the members of the Southern 
Pine Association in their efforts to help the 
dealers. 

ben Rodgers, speaking for the American 
Face Brick Association, said that the difficulty 
in their industry is that it is too easy to get 
into it. Lawyers, doctors and others who have 
a piece of property containing clay which they 
wish to develop find it easy to organize a com- 
pany and interest the banker. Knowing nothing 
of the business, they soon come to grief. He 
assured the dealers that the members of the 
association wanted to work with them and assist 
them in every way possible. 

Mr. Mackemer, in the open-forum diseus- 
sion, told the representatives of the manufac- 
turers that too often their salesmen lacked in- 
formation as te woods, and he suggested that 
something should be done to educate them. Mr. 
Mackemer also said that it would be better if 
joists could be sold on the basis of the weight 
they will carry rather than on grades. 

John B. Harris, field engineer of the National 
Lime Association, gave an illustrated talk on 
the uses of lime. 

While the men were in business session, the 
ladies held a card party, the entertainment be- 
ing in charge of Mrs. Louis Buenger, president 
of the ladies’ auxiliary of the district. 

The session at the country club adjourned at 
5 o’clock. This and the banquet were arranged 
by Joseph Springman, State director, and Val 
teis, of Wood River. The speakers at the ban- 
quet were Mr. Mackemer, Mr. Durham, W. G. 
Joyce, secretary Cahokia Lumbermen’s Club, 
and A. C. Gauen, of Collinsville, former State 
president. Mr. Gauen spoke on ‘‘Compari- 
sons,’’ one of them being that dealers should 
compare their stocks and watch inventories. 








For the 
Greater End 


T was a large gathering of men in 
the interest of some civic move- 
ment. As the company filed in 

and took its place about the long tables 
for the dinner that was to precede the 
speech making, two of its number 
grasped hands cordially: 

“Haven’t seen you in that car of yours 
for a long time, Jim,’ one of the two 
exclaimed heartily. “Where have you 
been keeping it the last few months? 
Thought you were a dyed-in-the-wool 


enthusiast.” 


HE other smiled faintly. “I’m an 

enthusiast all right, Tom. More 

than I ever was, I guess; but I 
suspect you won’t see me out in my 
old buss for some time. Fact is,” and 
there was a tinge of real regret despite 
the brusque attitude, “I’ve had to give 
up motoring for the present. Doctor’s 
orders, you know. Nerves won’t stand 
it. It’s pretty hard, I'll confess. Still, 
when it comes to choosing between a 
man’s health and a few joy rides I 
guess there’s just one thing to do. The 
joy rides will have to go.” 


© 


NCONSCIOUSLY, perhaps, the 
speaker was illustrating a great 
principle of life when he uttered 

these words. Everywhere we turn in 
this world we find men and women 
who are giving up something pleasure- 
able or desirable for the sake of some- 
thing more important or necessary. 
For the sake of his health one man 
finds he must live abstemiously and 
perhaps deny himself the very foods 
that seem most palatable and appetiz- 
ing. That his eyesight may be spared 
the ambitious student must abstain from 
the books he loves and not so much as 
permit himself a glance through the 
eye piece of his microscope. It is thus, 
at every turn our higher goals lay ex- 
actions upon us and solemnly challenge 
us to bear a cross for their sake. 


© 


EMEMBERING this, should it be a 

l surprising thing that the most won- 
derful faith that ever came into 
this world should have much to say 
about the cross? Christianity’s call to 
men is a call to life—higher life—a 
more abundant life than the world 
without can give. Is there any other 
way by which the highest can be at- 
tained than by the way of the cross? 
According to Jesus there is not. There- 
fore, if pride stands in the way of our 
highest usefulness, pride must be 
crucified. If avarice, avarice must be 
nailed to the cross. If intemperance 
in conduct or habit, intemperance must 
go. If your eye offend, says Jesus, 
pluck it out and cast it from you. 
Setter enter into life maimed than not 
to enter into it at all. “I have come,” 
He declared, “that they might have 
life and that they might have it more 
abundantly.” But there is but one door 
to it and that is the door of sacrifice. 
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Lumbermen Relax at Golf and Outings 


Plans for Fifth Golf Tournament 

PITTSBURGH, Pa., Sept. 14.—The fifth and final 
golf tournament of the season for Pittsburgh 
lumbermen will be held Sept. 20 at the Pitts 
burgh Field Club. At least fifty players, repre 
senting both wholesale and retail lumbermen, 
are expected to participate. There will be 
special entertainment at the dinner in the eve 
ning, when prizes for the season will be dis 
tributed. A male quartet has been engaged 
for the occasion. Elmer A. Diebold, of the 
Higgins Lumber Co., chairman of the golf 
committee of the Pittsburgh Lumbermen’s 
Club, has arranged for the dinner. 


Lumbermen Golfers Win Trophies 

INDIANAPOLIS, IND., Sept. 15. The Indian 
apolis lumbermen’s golf tournament, held at 
the Highland Golf & Country Club last Friday, 
was an unusually pleasant and suecessful event 
that was participated in by a large number of 
The prize winners for the 
various trophies were as follows: 
trophy, low net 36-hole play, K. W. 
wholesalers’ 


local lumbermen., 
Simpsou 
Atkins; 
trophy, low net 18-holes, morning 
play, J. P. Gray; retailers’ trophy, low net 18 
holes, afternoon play, E. S. Story; Atkins 
trophy, low gross 36 holes championship, John 
M. Simpson; salesmen’s trophy, low choice, 
gross score 18 holes, Frank Binford; Standard 
Dry Kiln trophy, low choice net score 18 holes, 
Lem Mace. These trophies are to be won three 
times for permanent possession. Two trophies 
offered, to be won permanently, were the presi 
dent’s plate, won by KE, 8. Storey, and the Pa- 
cific Lumber Co, trophy, won by K. W. Atkins. 
There were ten other handicap trophies offered, 
and the contests were both keen and interesting. 


Four Companies in Outing 

SPOKANE, WASH., Sept. 11.—The employees 
of the Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho, were the victors in many of the 
events at the 4L Labor Day pienie last Monday 
at Coeur d’Alene and carried off the silver cup 
awarded to the firm winning the largest number 
of points. The pienie, which was the eighth 
annual, was attended by employees and their 
families from the Rutledge, Blackwell, Winton 
and McGoldrick companies. The crowd was 
variously estimated at from 8,000 to 10,000 peo- 
ple, men, women and children. Some of the 
events were run off in the morning, and at noon 
there were basket lunches in Blackwell Park. 
Coffee and ice cream were served by the enter 
tuinment committee. 

Rutledge won the tug of war, the lumber 
piling event, the lumber loading contest and the 








log sawing contest. In addition to the above 
there were regular field events for men and 
women, boys and girls. Other attractions were 
bathing in the lake, a parachute drop from an 
airplane and dancing. 


Hold First Annual Barbecue 


DALLAS, TEx., Sept. 13.—Meadow Brook 
Park, Arlington, half way between Dallas and 
Fort Worth, was the 
scene of the first annual 
barbecue held by the 
Dallas-Fort Worth lum 
bermen and the affair 
wus a complete success 
in every respect. Lum- 
their 
children and employees 


bermen, wives, 
turned out for the occa 
sion to the number of 
800, and there was base 
ball, bathing 


contests, concerts, bar 





beauty 
becue, lemonade = and 
dancing to wile away 
the time. In the base- 
ball game the Dallas 
lumbermen defeated the 
Fort Worth lumbermen 
14 to 0. W. C. Barns, 
of the Groves-Barns A 
Lumber Co., was man 

ager of the Dallas Lumbermen Steers, and 
Roger Hughes, of the Sloan Lumber Co., Fort 
Worth, was manager for the Fort Worth Lum 
bermen Cats. 

In the Charleston contest honors were carried 
off by Fort Worth, the prize winners being Miss 
Sloan Lumber Co., Miss Quarles Quality, Miss 
Kelsay Lumber Co., Miss Teel-Penry Lumber 
Co., and Walter Sloan, of the Sloan Lumber Co. 

In the bathing beauty contest, nine girls from 
Dallas and nine from Fort Worth, each repre 
senting a lumber company, paraded in front of 
the judges and the appreciative audience at the 
Meadow Brook Park pool. Each girl was an 
employee of the company she represented, with 
the exception of Elizabeth Anne Penry, 9 years 
old, daughter of one of the owners, who repre- 
sented the Teel-Penry Co., of Fort Worth. The 
judges were unable to agree on the prize win- 
ning beauty, so a compromise was reached by 
presenting each of the entrants with a five-dollar 
gold piece. 

D. H. Conner, of Arlington, representing the 
Boykin Lumber Co., was chairman of the ar- 
rangement committee. J. Lee Johnson, jr., of the 
Cicero Smith Lumber Co., was chairman of the 


Prize Winner 





Fort Worth committee, the other members be 
ing, Walter Sloan, Sloan Lumber Co.; Seott 
Teel and Clyde Penry, Teel-Penry Lumber Co.; 
A. C. Barber, Barber Lumber Co., and Sam 
Milstead, Burton-Lingo Lumber Co. 

Ben C. Varner, Varner Lumber Co., was chair- 
man of the Dallas committee, the other members 
being, EK. V. Mumpower, Lingo Lumber Co., 
and W. C. Barns and Harry Groves, Groves- 
Barns Lumber Co. 

So successful was the event that plans al 
ready have been made to make this picnic of 
lumbermen of the two cities an annual affair. 


Memphis Golf Tournament 


MEMPHIS, TENN., Sept. 14.—Approximately 
150 of the best golfers in the lumber industry 
have been entered in the tournament of the 
Lumbermen’s Golf Association of Memphis 
which is to be held over the course of the Colo- 
nial Country Club on Friday, Oct. 1. The af 
fair will be a one-day event with eighteen holes 
played in the morning hours and eighteen in the 
afternoon and the champion will then be crowned 
at a banquet which ig to be held in the evening at 
the club. There will be approximately thirty 
events with prizes for each. The main event 
will be the championship which goes to the 
golfer having the lowest gross score on eighteen 
holes. 


To Hold Annual Fish Fry 


MILWAUKEE, Wis., Sept. 14.—The South- 
western Wisconsin Lumbermen’s Club has sent 
out word that the annual fish fry will be held on 
Sunday, Sept. 19, at Cassville. There is a munici- 
pal park on the banks of the Mississippi River at 
Cassville, and the lumbermen will fish off this 
park. Fishing will occupy the morning and 
at noon the catch will be baked over coa!s. 
Karl Kleinpell, of Kleinpell Bros., Cassville, 
aus host, is arranging for the party which will 
include the lumbermen and their families. 


Ladies’ Lumber Bowling League 


DeTROIT, MICH., Sept. 14.—Eight teams rep 
resenting lumber companies in this city have 
been entered in the newly organized Ladies’ 
Lumber Bowling League which opened the sea- 
son this week. Organization was formally ef 
fected at a meeting which was held at Hotel 
Tuller on Friday evening, Sept. 10. Officers 
were elected as follows: Miss Mary Arndt, John 
F’. Beyster Lumber Co., president; Miss Marie 
Dunlop, Sibley Lumber Co., vice president; Miss 
Louise Frederick, Detroit Suburban Lumber 
Dealers’ Association, secretary; Miss Meda 
Graham, Sibley Lumber Co., treasurer. 








CS illi, y 
Seat * 0: . 











(Left to right) E. V. Mumpower, Lingo Lumber Co., Dallas; A. C. 
Barber, Barber Lumber Co., Fort Worth; D. H. Conner, Boykin Lumber 
Co., Fort Worth; Harry Groves, Groves-Barns Lumber Co., Dallas; 
Ben C. Varner, Varner Bros., Dallas; J. Lee Johnson, jr., Cicero Smith 
Lumber Co., Fort Worth and W. E. Black, Morris Lumber Co., Dallas 


Park, Arlington. 





Dallas lumbermen and ladies who took part in the first annual barbecue 

of Dallas and Fort Worth lumbermen, held recently at Meadow Brook 

So successful was this outing that plans are being 

made to make the event an annual affair for the members of the lumber 
industry of these two cities 





SEP 


Sept 
Sept 
Sept 
sept 
Oct. 
Oct. 
Oct 
Oct. 
Oct. 


Oct. 


Oct. 


Oct 


Jan. 


Jan 


Feb. 
Feb 


Feb 


nou 
dea 
¢ia’ 
sev 
19 

olis 


be 


Lu 
ma 
hol 
199 


tie 

anc 
De; 
dee 
hug 
Ole 
up 

wil 
dis 
utn 


80¢ 
of 


me; 














SEPTEMBER 18, 1926 


AMERICAN LUMBERMAN 61 





What rhe Associations Are 
Planning and Doing 


Sept. 22—National Lumber Exporters’ Association, Pal- 
mer House, Chicago. Semiannual. 


Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


Sept. 25—Hardwood Interior Trim Manufacturers’ As- 
sociation, Palmer House, Chicago. Annual. 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Mueble- 
bach Hotel, Kansas City, Mo. Annual. 


Oct. 7—Empire State Forest Products’ Association, 
Cornell University, Ithaca, N. Y. Annual. 


Oct. 7T—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Annual. 


Oct. 11—-Association of State Foresters, Baltimore, Md. 
Annual. 


Oct. 12—Roofer Manufacturers’ Club, Macon, Ga. An- 
nual, 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 


Oct. 13-15—National Association of Wooden Box Manu- 
facturers, Hotel Commodore, New York City. Semi- 
annual, 


Oct. 14-15—Small Sawmill Demonstration, New York 
State College of Forestry, Syracuse, N. Y. Annual, 


Oct. 19-—-Alabama-West Florida Mill Managers’ Associa- 
tion, Tuskegee, Ala. 


Oct. 22-23—California Retail Lumbermen’s Association, 
Hotel Senator, Sacramento, Calif. Annual. 


Oct. 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 


Oct. 27-30—Pacific Logging Congress, Vancouver, B. C. 
Annual. 


Nov. 4-5—Georgia Retail Lumber & Millwork Associa- 
tion, Henry Grady Hotel, Atlanta, Ga. Annual. 


Nov. 9-12—National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, La. Annual. 


Nov. 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Atlanta, Ga. 


Nov. 17-18—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. General meeting. 


Jan. 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 


Jan. 18-20, 1927--Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 


Jan. 26-28, 1927-—-Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 


Feb. 2-4, 1927—Michigan Retail Lumber Dealers’ Asso- 
ciation, Olds Hotel, Lansing, Mich. Annual. 


Feb. 9-10, 1927—-National Association of Commission 
Lumber Salesmen, Palmer House, Chicago. Annual. 


Feb. 24-25—Western Retail Lumbermen’s Association, 
Tacoma, Wash. Annual. 


Feb. 24 25, 1927—Tennessee Retail Lumber & Millwork 
Association, Memphis, Tenn. Annual. 


Northwestern Lumbermen’s Annual 

MINNEAPOLIS, MINN., Sept. 14.—Official an- 
houncement is made by Secretary W. H. Ba- 
deaux, of the Northwestern Lumbermen’s Asso- 
ciation, this city, that the organization’s thirty- 
seventh annual convention will be held Jan. 1s, 
19 and 20, 1927, at the West Hotel in Minneap- 
olis. The building material displays will also 
be held in the West Hotel. 


Commission Salesmen’s Annual 


The National Association of Commission 
Lumber Salesmen, according to announcement 
made by F. J. Shead, director of publicity, will 
hold its next annual meeting on Feb. 9, and 10, 
1927, at the Palmer House, Chicago. 


Date for Michigan Convention 
_LANsING, MIcu., Sept. 15.—At an enthusias- 
tie and well attended meeting of the directors 
and officers of the Michigan Retail Lumber 
Dealers’ Association, held here today, it was 
decided after some discussion to hold the an- 
nual convention on Feb. 2, 5 and 4, 1927, at the 
Olds Hotel, Lansing. It is the intention to set 
up a program for this coming convention that 
will be thoroughly practical and teeming with 
discussions and new ideas that will be of the 
A nest value to the attending dealers. Fred 
oan aul, of Three Oaks, president of the as- 
a - on; Secretary Manning and Norm Cove, 
= 4ansing, were appointed to make all arrange- 
ents for the convention program. Secretary 


A. M. Manning, of Grand Rapids, reported that 
the association has made a remarkable growth 
in the last seven months, sixty new members 
having been added to the roster. 

In addition to three group evening meetings 


of the association which will be held, respec- 


tively, on Sept. 21 at Ludington, Sept. 22 at 
Traverse City and on Sept. 23 at Petoskey, 
twelve snappy district evening meetings are 
scheduled to be held during the next six weeks. 
District No. 9 will meet Sept. 29; No. 8 on 
Oct. 1; No. 3 on Oct. 6; No. 4 on Oct. 8; No. 
10 on Oct. 13; No. 5 on Oct. 15; No. 7 on Oct. 
20 and No. 6 on Oct. 22. Various matters of 
importance to the dealers will be discussed at 
each of these meetings and suggestions will be 
offered for topics and problems to be brought 
up at the annual convention. 


Western Retailers Set Date 


WINNIPEG, MAN., Sept. 13.—Announcement 
is made by Secretary F. W. Ritter, of the 
Western Retail Lumbermen’s Association (of 
Canada), this city, that its annual convention 
will be held Jan. 26, 27 and 28, 1927, with head- 
quarters at the Fort Garry Hotel, Winnipeg. 


Forest Products Association Annual 


ALBANY, N. Y., Sept. 14.—The twenty-first 
annual meeting of the Empire State Forest 
Products’ Association and the second annual 
wood utilization conference will be held Oct. 7 
at the New York State College of Agriculture, 
Cornell University, Ithaca, with headquarters in 
Fernow Hall. Following registration and in- 
spection of exhibits at the hall a trip will be 
made to the woodlots of the university. Then 
will be held the business meeting of the Em- 
pire State association, including committee re 
ports and a directors’ and officers’ luncheon. 
An open meeting of the wood utilization com- 
mittee will begin at 2 p. m., followed by an 
open forum on ‘The Farm Woodlot as a Po- 
tential Producer of Timber,’’ led and _ partieci- 
pated in by various university specialists. The 
annual banquet will be held at 6:30 p. m. with 
several addresses by men of note. For the ben- 
efit of those who wish to stay over additional 
trips have been arranged for the mornings of 
the two days following, permitting visits to the 
university woodlots and plantations or to the 
State parks; cr those who wish can play golf 
at the Ithaca Country Club. This program will 
be repeated Friday afternoon and Saturday 
morning. 


Association of State Foresters 


BALTIMORE, MD., Sept. 13.—Forestry officials 
from all parts of the United States will gather 
here next month for the annual meeting of the 
Association of State Foresters, the sessions 
beginning on Oct. 11. Maryland State Forester 
F. W. Besley, who is president of the associa- 
tion, is making preparations for the convention 
and for a three-day inspection and field trip 
through the Maryland timber sections of the 
State. This trip will be taken after the close 
of the business deliberations. 

Winners in this year’s tree contest held by 
the State department of forestry are to be 
determined late this month. Entries closed last 
month with about 450 trees entered. State 
Forester Besley is going on a trip this week 
to inspect the trees entered, which must be 
officially measured to determine their standing. 
He will visit Queen Anne’s, Kent, Cecil, Har- 
ford and Baltimore counties. More than forty 
species of trees are represented among the 
entries. Framed certificates will be awarded as 
prizes for the best trees in each species. The 
contests were started last year to bring out in- 


All products guaranteed 


and delivered quick 


Over-night delivery within 100 miles of Chicago 
on orders phoned or wired, our expense, before 
noon. Quality strictly guaranteed according to 
Association rules, with satisfaction to you and 
your customer or money back. No quibbling. 


Oak and maple flooring; 

Tennessee red cedar boards K. D.; 
Aromatic red cedar linings; 

Philippine mahogany (Lauan) finish; 

Sap and red gum K. D. and S25; 

Plain red oak finish; 

Poplar, basswood and southern hardwoods. 


Shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. ; 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. . 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 

_ 1751111. Mer.Bank Bld. 80 Maiden 
Se eee eee chicags, Ill. New York, N.Y. 


—_— 






































Planning a 
New Mill? 


Whether it is an entirely new plant’ 
or just an addition, let our engineers 
help you plan and build economically. 
Thirty-six years’-experience is back 
of our guarantee of satisfaction. 

This sawmill plant was erected un- 
der our supervision :— 


La. Central Lbr. Co., Clarks, La. 
Write for data on our service. 


“THRALL&SH EA 


SAWMILL. ENGINEERS AND DESIGNERS > 
Lake Charles, La. 
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For your protection! 
And gain your dealers’ confidence 


Knowing the value of grade marking, you'll insist on 
grade markers that can be depended upon to make 
cleancut, readable, permanent marks. 


Careful study of these needs has developed Swisher 
Grade Marking Utilities that have proven unusually 
satisfactory 


Use these utilities—they assure perfect 
and lasting imprints. 


We offer Steel Grade Markers sturdily built and deep- 
ly engraved in high-grade tool steel that assure unus- 
ually deep, clear, satisfactory imprints. 

Our Rubber Grade Markers also offer interesting ser- 
vice because of deeply cast characters 
in specially selected tough rubber 
that assure thousands of imprints 
with long life. 

Then, too, our special Inks specific- 
ally meet the purpose, assuring im- 
prints of fast color that will stand 
handling and weather conditions. 

Your guarantee is dependable ser- 
vice of 38 years’ standing. 














Write for our 
general catalog 
No. 186-A-26 


R. D. Swisher Mfg. Co. 
411 S. Clinton St., CHICAGO, ILL. 
Established 1888 


Quick service with dependable 
quality. 

Rubber Stamps, Seals, Stencils, Logging 

Hammers, Metal Trade Checks; in fact, a 

complete line of marking accessories. 


LM 50 














“SERVICE” 


Means Continuous 
Watchclock Protection 


A watchclock is a mechanical device. When 
cleaning, replacement or repair is imperative 
you want your watchclock system restored to 
its protective function with the least possible 
delay. 
Wherever you are, there is a DETEX service 
station less than 500 miles away, competent to 
render complete aid. In most parts of the 
country there is a service station much closer. 
All repair, replacement and cleaning orders are 
handled as emergency work to be shipped the 
same day,if within human power. 
Consider the service you may expect. It’s a 
factor in watchclock system satisfaction. 
DETEX WATCHCLOCK CORPORATION 
4142 Ravenswood Ave., CHICAGO 


71 Varick Street 28 Beach St 
NEW YORK BOSTON — 


|One night o 
faithful watching DETEX Watch- 
may prevent clock Systems 


> 


> 
> 
> 
> 





oe of oon. Alert Portable 
production. z 

rh x Wate h.| Patrol Portable 
cteainn tomenue Newman Portable 
faithful watch- Eco Portable 
ing every night 





Boston (Magneto Type) 


WARREN AXE & TOOL CO. 
WARREN, PA. 
Mien fae eseeeies GRAND PRIZE 


ALSO ALAGKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tc) capacity 3500 Axes @ Tools 









formation regarding large trees found in Mary- 


land, 


National Retailers’ Program 

The tenth annual convention of the National 
Retail Lumber Dealers’ Association, to be held 
at the Roosevelt Hotel, New Orleans, on Nov. 
9-12, inclusive, promises to be the most construc- 
tive business gathering in the history of the or- 
ganization. In addition to the customary three 
days with four business sessions, a fourth day is 
added this time, which will be spent at a large 
sawmill operation. While the program commit- 
tee has not sifted the many suggestions made by 
the dealers, numerous topics will be discussed 
which include the following: Improving distri 
bution; a more stable retail market created by 
a stable wholesale market; means for the re- 
tailer to free himself from carpenter-contracto 
dictation; cutting the cost of doing business 
during 1926 and how it was done; what the 
dealer can expect from the manufacturer in the 
matter of moisture content in lumber ordered 
kiln dried; guaranteeing delivery of same mate- 
rial as invoiced, 

The fourth day of the convention will be spent 
in an inspection trip to the plant of the Great 
Southern Lumber Co. at Bogalusa, La., as guests 
of that company. The lumber mill will be in 
spected, as will the reforestation project of the 
Great Southern company, its paper manufactur 
ing plant, ete. 

The New Orleans convention committees are 
actively at work under the direction of Claude 
Hortman, general chairman, providing for the 
comforts and diversion of the visitors during 
the convention. There will be special trips for 
the ladies attending, including a visit to the old 
French quarter, and the Southern Pine Asso- 
ciation will welcome the convention visitors on 
the first evening with an informal reception, 
dance and entertainment. The annual banquet 
of the association will be held in the evening of 
the second day, and the annual golf tournament 
on the afternoon of the third day. The visitors 
not engaged in golfing will be taken by auto for 
a trip to points of interest in New Orleans or 
by boat to inspect the famous New Orleans har- 
bor. 

Following the close of the convention, two 
post-convention tours have been arranged for. 
One is a sixteen-day tour to Cuba, the Canal 
zone and Panama; the other is an all-rail tou 
to Old Mexico and particularly Mexico City, 
from which side trips may be made to many 
points of historical interest. 

Special rates have been secured from the rail- 
roads, whereby one and one-half fare will be 
charged on the certificate plan for the round 
trip to and from New Orleans. 


Wholesalers Codperation on Standards 

NEw York, Sept. 13.—The Central Com 
mitteee on Lumber Standards recently referred 
to the National-American Wholesale Lumber 
Association a communication distributed by the 
division of simplified practice of the Depart 
ment of Commerce, after the department hail 
received word from a lumber manufacturers’ 
association intimating in effect that lumber 
wholesalers were not supplying the mills with 
the expected amount of business based on the 
adopted lumber standard sizes. 

Believing it would be unfair to charge the 
wholesale lumber industry with any lack of 
whole-hearted coéperation in this matter, Seere- 
tary Schupner of the National-American has 
addressed a letter to the Central Committee on 
Lumber Standards, in which he states: 

It has always been the wholesaler’s aim and 
desire to coéperate with both manufacturers and 
retailers in this movement. Naturally he has to 
serve both, but his one hope throughout has been 
for an agreement between manufacturers and re- 
tailers on all points under discussion. Since the 
adoption of the standards this association has 
advocated their use and our members individually 
have done what they reasonably could to promote 
their sale, and, as you know, a large percentage 
of business through wholesalers has been based on 
the standards. 

However, notwithstanding his desires in this re- 
spect, the wholesaler can only offer his mills 
orders based on standard sizes when such orders 


are obtainable from customers. If, because of 
competition in his neighborhood, the dealer ig 
called upon to handle so called non-standard sizes 
naturally he will buy these sizes from the whole- 
saler, especially when there is no secret of the 
fact that non-standards are so readily available 
from the mills. Under these circumstances, and 
regardless of his most persuasive arguments in 
favor of the standards, the wholesaler must either 
accept the business as offered or lose it entirely. 

Of course, this all reverts to the oft-repeated 
statement to the effect that until building codes 
are amended, or the public so educated as to de- 
mand standard sizes, this undesirable condition is 
bound to exist. We recognize the situation which 
manufacturers must face who desire to have their 
mills on a standard basis only, and while there 
are many reasons why the wholesaler prefers to 
handle standard sizes only, he has to meet com- 
petition as he finds it. He is constantly hoping, 
however, that the educational work under way 
will be effective and gradually result in putting 
the entire lumber industry on the desired stand 
ardization bases. 


Hardwood Convention Program 

The program for the two-day session of the 
twenty-ninth annual convention of the National 
Hardwood Lumber Association, held for the 
first time in September—on Thursday and Fri- 
day, Sept. 23 and 24 

is replete with a 
number of excellent 
features. The opening 
session will start at 
10:50 a.m. in the Red 
Lacquer room of the 
Palmer House , Chi- 
cago, with the an 
nual reports of the 
president and scere- 
tary. Then Wilson 
Compton, of the 
National Lumber 
Trade Extension Com- 
mittee, will 
the assemblage on 
‘*Full Speed Ahead 
for Lumber.’’ The 
afternoon session will be featured by addresses 
hy J. J. Cornwell, of the Baltimore & Ohio 
Railroad, John H. Kirby, J. B. Edwards, presi- 
dent of the Hardwood Manufacturers’ Institute, 
und V. Hi. Sonderegger, lumberman-forester. 

The several important committees will make 
their reports on Friday morning and at the 
afternoon session action will be tuken on the 
report of the inspection rules committee, fol- 
lowed by election of officers and directors. 

The usual annual banquet and entertainment 
will be held on Thursday evening and the com- 
plimentary dinner and vaudeville on Friday 
evening. 

Following a long established custom, beauti- 
ful identification badges will be furnished by 
Kk. C. Atkins & Co., saw manufacturers of 
Indianapolis, Ind. These badges are made from 
oxidized silver and jewelers’ hard fire enamel, 
in colors, containing the symbol of the National 
association, and will be prized by the recipients 
as the badge can be used as a watch fob by at 
taching the leather strap and eliminating tli 
name bar. 





address 


Badge furnished by 
i. C. Atkins & Co. 


Material Men Open Fall Season 

New York, Sept. 13.—The Building Material 
Men’s Association of Westchester County 
opened its fall season last Thursday with 4 
meeting at the Lawrence Inn, Mamaroneck, . 
Y. The attendance was the largest ever as 
sembled for a gathering of Westchester lum 
bermen outside of the annuals. President 
James A. Floyd, of the Yonkers Woodworking 
Co., presided and expressed great satisfaction 
with the large turnout and said it betokened 
the most successful season the association has 
ever enjoyed. 

Many questions of particular interest to tlie 
members were discussed, and the general opinion 
of those present was that a satisfactory summer 
would he followed by an equally profitable fall 
season. 

The speakers included William Lucas, secre- 
tary Eastern Millwork Bureau; Frank Me- 
Kenna, of the Atlas Cement Co., and Frank L.. 
James, a representative of the National Retail 
Lumber Dealers’ Association. 
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The Melting Pot 


We talk about the melting pot. 
I’m pretty certain it is not 
In city slums, 
3ut when man comes 
From shores of gray to shores of green, 
To woods, and camp, and sylvan scene, 
The verdant shores 
Of God’s outdoors; 
Then something happens to a man 
That makes the real American. 


For there were many that I knew 
In many a camp and many a crew, 
Irish and Swede, 
Each race and creed; 
And, in this land of oak and pine, 
There God soon wiped out every line. 
No stroke of pen 
Had made them men, 
‘But stroke of ax, and song of saw, 
Had taught them liberty and law. 


Outdoors they toiled, outdoors they shared 
The woodland dangers that they dared. 

In that wide place 

There was no race, 
And but one land, that land their home. 
The past lay far across the foam; 

The past was dead, 

And straight ahead 
Their future lay, the past forgot, 
Our lumber camps our melting pot. 


We See b’ the Papers 


Europe has buried the hatchet, but kept the 
ax. 

Andy Mellon is on his way home, and Europe 
no longer believes in Santa Claus. 

The chief trouble of the Farmer-Laborites 
is that so few of them farm or labor. 

What this country needs is less hand-to-mouth 
buying and more hand-to-pocketbook buying. 

George Brennan is in a hospital with a 
wrenched knee. Slipped on a wet platform, 
presumably. 

‘*Building is sagging,’’ says a Bradstreet 
report. We know that some of the mail-order 
buildings are. 

Still, if one lives in Nebraska and doesn’t 
approve of a bread and water diet, there is a 
way to avoid it 

A bathing beauty contest, according to our 
way of thinking, is something that is worth go- 
ing miles to miss. 

It is pretty hard to make an Omaha man 
understand why they call Pittsburgh one of 
the western teams, 

One by one the records fall. M. Michel, as 
we understand it, is the first baker ever to swim 
the English Channel. 

Chicago wants a name for her centennial 
exposition in 1933, but there is no name for 
the things in Chicago that could be exposed. 

The musicians’ strike in Chicago is over, 
and the musicians are back, but we intend to 
keep right on going to the movies, nevertheless. 

There are 11,000 millionaires in the United 
States, and a considerably larger number of 
people who spend it as though they were mil- 
lionaires, 

The old name of the American League used 
to be the Western League; and it looks like 
that would be a good name for the National 
League right now. 

n sill Stuart says in the Chicago American that 
the Perry naval vietory saved many States to 
the Union.’’? But let us not forget what Jack 
Pershing did at the battle of Valley Forge. 
J g 

We used to doubt that Roosevelt had really 
Said some of the things that people said they 
had heard him say; and we doubt all of the 


things that people say they have heard Coolidge 
say. 

The papers keep printing things about Mrs. 
Corson, ‘‘the Yankee woman who swam the 
channel,’’ who was born and raised in Denmark, 
and probably was never in New England in her 
life. 

An Illinois teacher spanked a boy, and now 
his father is suing the teacher for $5,000 dam- 
ages. We don’t know anything about the 
merits of the matter, but we do know this: there 
has been many a time in our experience when 
nothing less than a $5,000 licking would have 
fitted the case. 


Between Trains 

NIAGARA FaLus, OnT.—At a village store in 
Vermont, when Henry had returned from his 
honeymoon, old Hiram inquired: ‘‘ Well, Henry, 
where did you go on your trip?’’ ‘‘ Niagara 
Falls.’’ ‘‘ Niagara Falls! Gosh, is that darned 
thing running yet?’’ It is, the power compa- 
nies to the contrary notwithstanding. In facet 
Niagara has not only been harnessed but the 
power used to turn spotlights on the falls at 
night. The falls now run night and day, but 
there has been no strike and no demand for 
time-and-a-half or anything of that sort. 

A taxi driver charged us $2 to haul us across 
the bridge to the Clifton, but you mustn’t judge 
the length of the bridge by that. We guess it 
was worth it, for on tle other side we found the 
gas and oil men of Canada in convention assem- 
bled. It was our third meeting with them, and 
their eighth with each other, and if you knew 
Sid Morse, of Chatham, and Coste, of Niagara 
Falls, and Steele, of Port Colborne, you would 
realize that there are almost as fine men outside 
the lumber business as there are in it. 

And you would find they have the same kind 
of problems we do. For example, they used to 
pipe natural gas across the Niagara River and 
sell it for 25 cents in New York State. Now 
they buy New York State gas through the same 
pipes and pay 80 cents for it. Why did they do 
it, and why do they do it now? Because that 
was all it was worth then, and that is what it is 
worth now. The lumbermen are not the only 
men who sold white pine for $8 a thousand in 
1882, and it was all for the same reason. 

Conservation and reforestation are the things 
in the lumber industry now, as far as our fool 
laws will permit. In the gas business it is con- 
servation and mixing manufactured gas with 
natural. After all, we are all in the same boat, 
and not so far from the falls. 


Speaking of Poverty 


A Chicago paper, speaking of some local his- 
torical personage, says, with characteristic loose 
thinking, ‘‘and the people of Chicago let him 
die a pauper.’’ But in America, if a man has 
his health, and his folks have theirs, the only 
person who lets him die a pauper is himself. 


The Good You Do 
Seems like that every soil has power 
To give the world some sort of flower, 
Even among the arctic snows 
Some sort of little lichen grows, 
Even amid the tropic heat 
Some perfume makes the noonday sweet. 


Seems like it ought to be like that 
With folks, wherever they are at, 
That even in our hardest mile 

We somehow ought to fetch a smile, 
And even in our toughest days 
Manage some sort of song to raise. 


Seems like, although a smile, a song, 
Would help a lot of hearts along, 
Another would forget to groan 

And grieve, and that would be our own; 
Seems like, whatever good you do, 

That most of it comes back to you! 




















Here’s 


Dealers! 
Opportunity on 
Flooring and Trim 


Some of our good dealer cus- 
tomers have worked up a nice 
extra business buying our five 
kinds of hardwood flooring and 
five kinds of trim in mixed cars 
with Poplar bevel siding and 
jobbing a part of the car to 
neighboring dealers. 


We believe there are many 
more dealers who can do the 
same thing and in territories 
where we do not already have 
established distributors, we can 
offer a worth-while proposition 
to the right dealers. 


Our products are satisfac- 
tion-giving products — made 
from famous West Virginia 
Hardwoods. We are an old es- 
tablished firm with a known 
reputation for square dealing 
and quality products. 


Distributors and dealers who 
meet our standards will be 
given protected territory. 


THE MEADOW RIVER LuMBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 

















IDAHO 
MINNESOTA 
WESTMONT 


White Pine 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 




















| B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 























A NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A JOY 


COME ON HOME 


, By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE. ROAD AWD TRAIL” “THE WOOD? 
“IN FOREST LAND,” ETC 











Douglas Malloch us tnowe afl over Ameremy 
swherever people gather to hear clean momen 
enyey happy evemngs, and read aloud of sere 
to were wach as tes, filled wnth homely senth 
ements and a happy pint. ~The port whe 
enches Irving 4 oy,” they tay of bom. 

Ths new collecnon contams favorte: thao 
Mr. Malloch has read on vecued 

the country. All udes of life and tumer are 
ecpresented, but perhaps the commonest aets 
the one struck om the lines, “His Heruage,” 
where « father says to bes boy: “1 know you 











, qt long” and adds 
wa “[ know, somehow on other, 
Becouse pou always hed 
A wtasde lot of praee erochee, 
Aad » bathe of yous ded ~ 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 

ourself, and to send to the absent. 

ostpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











Restoring Cut-over Timber Land 

‘Tha West is wide awake on the question of 
restoring its cut-over timber land,’’ said Shirley 
W. Allen, forester of the American Forestry 
Association, on returning from a three-month 
trip through the lumber operations of the Pa- 
cific coust. ‘*The old idea that timber is a 
single crop,’’ he added, ‘‘is giving way to con- 
vietion that timber harvests may be planned and 
kept up indefinitely when owners are willing to 
attack the forest fire prevention game in good 
earnest, and gradually to modify destructive 
logging methods. They are rapidly coming 
te 3." 

Mr. Allen states that it is vastly to the credit 
of the associations of timber land owners and 
of the States that they have codperated in fire 
protection with the Federal Government under 
the Weeks law and the Clarke-MeNary Act. 
They have shown more enthusiasm in this, he 
declares, than Congress has so far. It is agreed 
that effort on a vast undertaking of this sort 
must be of a codperative nature if it is to sue- 
The West has a right to inquire just 
how seriously a law should be considered if the 
funds to make it work are to be chronically in- 
adequate from the Government’s end. 

The important matter of keeping western for- 
est lands productive rests upon three contin- 
gencies, says Mr, Allen. 

The most important of these, he said, is the 
recognition by Congress and the bureau of the 
budget of the economic importance of the forests 
of the country. This means scrapping the penny 
wise treatment accorded that efficient bureau, the 
Forest Service. Another consideration is willing- 
ness on the part of local governments to adopt 
more equitable taxation practice on immature for- 
California, Oregon and Washington voters 
are struggling with reforms in this direction at 
present. <A third consideration is the possibility 
of securing partial fire insurance on young forests 
to help protect the investment represented by fire 
prevention and carrying charges as they begin to 
pile up. This is receiving study by some of the 
best minds in the industry. 


ceed, 


ests. 


Waste Elimination Campaign 

The economic and industrial significance of 
the movement for the elimination of waste and 
the gains resulting therefrom to manufacturers, 
distributers and consumers will be discussed by 
Ray M. Hudson, chief of the division of sim- 
plified practice, Department of Commerce, who 
is to be guest-speaker at a number of meetings 
scheduled to take place in Spokane, Seattle, 
Tacoma, Portland, San Francisco, Oakland, Los 
Angeles, San Diego, Salt Lake City, Denver 
and other western cities between now and Oct. 
16. The meetings are being held under the 
joint auspices of associations of manufacturers 
and purchasing agents, chambers of commerce, 
Rotary clubs, management associations and 
other groups interested in hearing the story of 
important progress being made by many manu- 
facturers in the campaign to reduce waste. 


Furniture Trade Practice Submittal 

The Federal Trade Commission advises 
that since its last announcement—Aug. 16—in 
connection with the Furniture Trade Practice 
Submittal, worked out by the commission with 
retail furniture dealers in New York City, 32 
more concerns have accepted the submittal, 
bringing the total on Sept. 11 to 796 accept- 
ances. Up to date 57 concerns have refused to 
subscribe to the rules laid down in the submit- 
tal. The commission states that a majority of 
the refusals are based on the provision requir- 
ing veneered furniture to be described as such. 
This provision has been given careful consid- 
eration and the commission has determined that 
further hearings upon it are unnecessary. There- 
fore it has denied the petitions of the Furniture 
Manufacturers’ Association of Grand Rapids, 
the Rockford Furniture Manufacturers’ Asso- 
ciation and the Chicago Furniture Manufac- 
turers’ Association to reopen the submittal. 

After investigation of a considerable num- 








ber of concerns which have refused to subscribe 
to the rules the commission has issued complaints 
against twenty-four Grand Rapids manufactur- 
ers, charging the use of unfair methods of com- 


petition. In these cases is involved the question 
as to whether the description of veneered fur- 
niture as ‘‘ Walnut,’’ ‘‘ Mahogany,’’ ‘‘ Walnut 
and Gumwood,’’ ‘‘Combination Mahogany’’ 
und similar terms is false and misleading. 

While the National Retail Furniture Associa- 
tion adopted a resolution approving the rules, 
this action was reversed following the refusal 
of the Grand Rapids manufacturers to sub- 
scribe to them. 


Window and Door Screen Data 

The Department of Commerce announces 
that according to data collected in the biennial 
census of manufactures, 1925, the establish- 
ments engaged primarily in the manufacture 
of window and door sereens and weather strips 
reported products valued at $22,157,907, an 
increase of 4.2 percent as compared with $21,- 
256,148 in 1925, the last preceding census year. 


Revolution Interfering With Trade 


The revolution in Nicaragua continues to in- 
terfere with the lumber business. Recently the 
situation at Bragmans Bluff was straightened 
out by dispatching the armored cruiser Roches- 
ter, flagship of Rear Admiral Julian L. Latimer, 
commanding the special service squadron, to 
that place. The Rochester has since proceeded 
to Bluefields, where the revolutionists are seek- 
ing to gain control of Nicaragua’s chief sea- 
port. Admiral Latimer has advised the Navy 
Department that it is impossible for vessels to 
load mahogany while E] Bluff, near by, is under 
actual armed attack, since there is danger to 
boats towing the rafts from shots going over the 
bluff. 


Wood Utilization Activities 


Millions of dollars will be saved the house 
builder and millions of feet of lumber, now 
often wasted, will be diverted to useful pur 
poses if the recommendations of the construc 
tion subcommittee of the National Committee 
on Wood Utilization are followed by the con- 
suming public. 

This statement is made in connection with 
an announcement that the subcommittee on con- 
struction, of which John Foley is chairman, 
will hold a meeting Oct. 1 in the Department 
of Commerce Building for the purpose of con- 
sidering the report, which is now ready, and 
determining what method shall be followed in 
acquainting the public with its findings. 

The membership of the subeommittee includes 
leading architects, engineers and builders from 
all sections of the country. It has assembled 
a mass of material on house construction in- 
cluding farm dwellings. The study is by far 
the most complete of its kind ever undertaken 
and has developed methods whereby the pros- 
pective home builder can specify such sizes as, 
in many cases, would save one-third of the lum- 
ber bill. 

When it is realized that about 35 percent of the 
cost of the average house covers lumber, and that 
we have just passed through a six billion dollar 
activity, says the announcement, it may readily be 
seen that the subcommittee’s work will save a very 
substantial sum to the American home owner. 

Another feature, perhaps more important, is the 
maintenance of reasonable lumber prices for all 
time to come. This, the committee believes, can 
best be done by educating the public to purchase 
its requirements cut as nearly as possible to exact 
sizes needed, instead of buying long lengths which 
can be had only with difficulty and at extra cost, 
cutting these lengths into shorter stock on the job. 

‘@@@aaaanaaaaeaa 

On Aug. 1 there were 18 wood vessels aggre- 
gating 8,205 gross tons building or under con- 
tract to build in American shipyards for private 
owners, compared with 39 wood vessels of 15, 
285 gross tons building or under contract July 
1. The decline in volume is largely seasonal. 








SS 








to 


mi 


mi 
ou 
be 
ou 
te! 


po 


enc 
Ser 


Jar 
the 
Co. 
neg 
ter 
£00 
wit 
thi: 
gro 


ind 
cre; 
Tan 
spo 
iror 
sla; 
oth 
ine} 
wit 
are 





to 
jer 
to 
he 


ise 
Ow 
ur 
uc 
tee 
ONn- 


ith 
on 
un, 
ent 
on 
ind 
in 


des 
“om 
led 
in 
far 
ken 
ros 
as, 


um- 


the 
that 
ar 
vy be 
very 


the 
all 
ean 
hase 
xact 
hich 
cost, 


job. 


ere- 
con- 
vate 
15,- 
July 
il. 
















SEPTEMBER 18, 1926 


AMERICAN LUMBERMAN 65 














Southwest Shippers’ Board Meets 

CHATTANOOGA, TENN., Sept. 13.—The lumber 
manufacturers may anticipate an increased demand 
of 25 to 30 percent during October, November and 
December in the South and Southeast, according 
to the report of J. S. Farish, of Jacksonville, Fla., 
chairman of the lumber and forest products’ com- 
mittee, to the fifteenth regular meeting of the 
Southeast Shippers’ Advisory Board in session here 
Sept. 10. It is predicted, also, that the demand 
in Florida will be 50 percent greater in that period 
than for the preceding months. The report follows: 
Lumber and Forest Products’ Committee Report 

“T feel now that the demand for transportation 
to accommodate the movement of lumber in Octo- 
ber, November and December will be materially in 
excess of that demand for the preceding three 
months. 

“It is rather difficult for me to properly deter 
mine even an approximately correct estimate of 
our anticipated needs in the matter of percentage, 
because of radically differing conditions through- 
out the eastern part of the southeastern board's 
territory. 

“But in order to present as clear a picture as 
possible of conditions, in order that the report may 
serve the purpose for which it was intended, it 
seems advisable to separate the territory, that is 
I mean, the southeastern territory. We feel that 
the demand in Florida for October, November and 
December will exceed the demand for the preced- 
ing months by at least 50 percent. 

“Such estimate is based upon a splendid increase 
in building permits, a healthy and pleasing ad- 
sorption of the vast accumulation of stocks that 
followed the immense voluane of business occurring 
last winter, when the movement of all kinds of 
building materials into Florida via water and rail, 
caused a vast accumulation which it has taken time 
to absorb. 

“We feel also that the demand in Georgia should 
easily approximate. 25 percent in excess of the 
demand for the three months prior to October, 
November and December, because of the increased 
buying power of the agricultural interests, which 
will result from the marketing of possibly the 
greatest crop of cotton, tobacco, corn and other 
commodities which that State has possibly ever 
known, which condition will be reflected in a rela- 
tive degree as to southern Alabama and South 
Carolina, while the general prosperity of North 
Carolina, not only in its agricultural but in its 
manufacturing interests, will create a strong de- 
mand for lumber in that State. 

“In addition, southern manufacturers, certainly 
insofar as softwoods are concerned, and I under- 
stand so far as hardwoods go also, are feeling a 
slight improvement in demand along the eastern 
seaboard and in the interior east, with an im- 
proved demand also in the West and middle West. 

“Taking all these conditions into consideration, 
in addition to the fact that it is logical to assume 
that the general demand and movement will be 
stronger in the fall months than during the sum- 
mer, I believe that I am entirely conservative in 
stating to you that the lumber manufacturers in 
the South and Southeast can be reasonably con- 
fident that the general demand within, in and from 
this territory will approximate an increase of 
around 25 or 30 percent for the months mentioned. 

“T feel also that I should state that the splendid 
performance of the carriers in the matter of 
ample and efficient transportation within the last 
three months has had a steadying effect upon the 
lumber industry, and with reasonable assurance 
that we will not be confronted during October, 
November and December by the specter of em- 
bargoes, additional security and material help will 
be given to the lumber people.” 

Urges Coéperation Between All Interests 

A. G. T. Moore, of New Orleans, La., traffic 
Manager of the Southern Pine Association and 
general chairman of the Southeast Shippers’ Ad- 
visory Board, presided. He urged coéperation be- 
tween the transportation men and shippers to the 
end that adequate and satisfactory transportation 
service be afforded all interests. ; 

A feature of the meeting was an address by 
James B. Hill, of Nashville, Tenn., president of 
the Nashville, Chattanooga & St. Louis Railway 
Co., who bespoke the aid of the shippers and busi- 
ness men in preventing passage of laws that ‘“‘in- 
terfere with operation of railroads for the public 
good,” and even closer codjperation among shippers 
with the railroads. He said the South has great 
things ahead for it, and is in need of the right 
£rowth in railroad facilities. 

Reports of the various commodity committees 
indicated that during the last quarter of 1926 in- 
creases may be expected in volume of business 
ranging from 10 to 25 percent over the corre- 
sponding period last year in the furniture, cement, 
iron and steel, machinery, stone, sand, gravel and 
slag, pulp, paper and products industries, while 
others expect but slightly smaller percentages of 
increase, A survey developed that conditions 
Within all industries, both current and prospective, 
are very good. Stocks on hand were generally re- 











ported normal, indicating that the present de- 
pendable transportation service permits of a rapid 
turnover, the carrying of smaller stocks and the 
making of purchases only for immediate require- 
ments. 

It was brought out during the meeting that, 
with the possible exception of coal, the railroads are 
in splendid shape to handle the heavy fall business 
in prospect. With regard to the coal situation, 
it developed that many roads reported that coal 
cars are already “tight” and shippers are urged 
to load and unload this equipment promptly. One 
report indicated that coal production is very heavy 
at present and during the balance of the year the 
railroads will be called upon to move 12,000,000 
tons of coal a week. 


Week’s Loadings Greatest on Record 

WASHINGTON, D. €., Sept. 15.—A new high 
record for all time in the number of cars loaded 
with revenue freight was established for the week 
ended Sept. 4, according to reports filed today by 
the carriers. The total for the week was 1,151,346 
cars, the greatest number for any one week ever 
recorded. The total for the week of Sept. 4 ex- 
ceeded by 15,113 cars the previous high record 
established the preceding week when 1,136,233 cars 
were loaded. 

This was the fifteenth week this year that load- 
ings have been in excess of one million cars a week 
and brought the total number of cars loaded 
with revenue freight from Jan. 1 to Sept. 4 up to 
35,850,857 cars, an inerease of 1,153,064 cars over 
the corresponding period last year, and 3,375,496 
ears above the corresponding period in 1924. This 
record freight movement, however, is being han 
dled without car shortage or other transportation 
difficulties. Compared with the same week last 
year, the total for the week of Sept. 4 was an in 
crease of 48,561 cars. It also was an increase of 
230,043 cars over the same week in 1924 which 
included Labor Day, however. Increases over the 
preceding week in the loading of all commodities 
except coal and ore were reported. 


Loading of grain and grain products amounted: 


to 57,361 cars, an increase of 142 cars above the 
preceding week and 1,253 cars above the corre- 
sponding week in 1925. Compared with the same 
week in 1924, however, it was a decrease of 7,635 
cars. In the western districts alone, grain and 
grain products loading totaled 37,376 ears, a de- 
crease of 4,305 cars under the corresponding week 
last year. 

Coal loading totaled 197,877 cars, a decrease 
of 3,282 cars under the preceding week this year, 
but 19,456 cars above the same week in 1925 and 
47,932 cars above the same week in 1924. 

Forest products loading totaled 71,645 cars, 743 
cars above the week before and 117 cars above the 
same week in 1925. It also was 8,770 cars above 
the same week in 1924. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., Sept. 14.—J. H. Townshend, 
secretary-manager Southern Hardwood Traffic Asso- 
ciation, announces that through rates to Mexican 
points have been discontinued, because of Mexican 
laws, which will result in combinations to border 
points being assessed. This will affect a number 
of lumber shippers. 

Mr. Townshend further announces that District 
Manager Morris, at Knoxville, Tenn., has obtained 
a reduced rate of 21 cents a hundred pounds on 
lumber and cross ties from Cincinnati, New Or- 
leans & Texas Pacific stations, Burnside to Green- 
wood, Ky., inclusive, to Bristol, Tenn. These rates 
are to become effective on Oct. 15. The present 


Or 


rate is 25 cents a hundred pounds. 
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Commerce Commission Decisions 


WASHINGTON, D. C., Sept. 13.—Division 4 of the 
Interstate Commerce Commission in a decision in 
Docket No. 16,724—-Manassa Timber Co. vs. Louis- 
ville & Nashville Railroad et al.—finds that the 
period within which claims may be presented to 
carriers for refund of demurrage charges collected 
on account of bunching of cars is not unreasonable ; 
that demurrage and track-storage collected for the 
detention of two cars of lumber at Detroit were 
applicable, while charges collected for the deten- 
tion of three cars at Louisville were in excess 
of those applicable. Prompt refund of the over- 
charges is directed and the complaint dismissed. 

In Docket No. 17,829, Division 4 finds that the 
applicable through rate on a carload of lumber 
shipped from Milledgeville, Ga., to Edenton, N. C., 
and reconsigned to Arlington, Md., was not unrea- 


sonable, but the shipment was overcharged. Re- 
fund of the overcharge is directed. The complaint 
in this case was filed by the traffic bureau of the 
Lynchburg (Va.) Chamber of Commerce. 

Division 4 in another decision, handed down in 
Docket No. 16,329, finds that the Stuckey-Odem 
Lumber Co., Camden, Ala., is entitled to $43, with 
interest from Sept. 27, 1922, as reparation on ac- 
count of inapplicable demurrage charges exacted 
on a carload of lumber shipped from Camden, Ala., 
to Pottsville, Pa., and ordered diverted to Tamaqua, 
Pa. The Pennsylvania Railroad is held respon- 
sible for the demurrage overcharge. Division 4 
also finds an outstanding overcharge of $10 on this 
shipment and directs that it be refunded. 


SASSER EAaS: 
THE CHICAGO Great Western has ordered 300 box 
cars and 100 automobile cars from the Pullman Car 
& Manufacturing Corporation. 


Northern Woods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 














Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Hemlock—Complete Stock 


4/4 Birch No. 1 C. &B...350,000" 4/4 Basswood No. 2 Com....8,000" 

4/4 Birch No.2 Com __.175,000’ 4/4 Soft Elm No.2 C.& B. 100.000" 

4/4 Maple Sel.& FAS... 15,000’ 8/4 Soft Elm No.2 C.&B ..30.000" 

4/4 Maple No. 3 Com......150,000’ 8/4 No.2 Com Hard Maple. 15,000" 

4/4 Basswood No.1C. &B.30, 13/1612” Fac. Wa.Floor .40,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 




















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 
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Delivering Good 
Satisfaction 
In Hardwoods 


We are serving a grow- 
ing list of hardwood buyers 
—delivering the very best 
of satisfactioninOak,Gum, 
Ashand Elm. Buyers are 
coming back for more of 
our stock because they 
know they can depend on 
it to be well-manufactured, 
reliably graded and pro- 
perly dried. 


Let us have your inquiries 
on Hardwoods. 


The Breece-White 


Manufacturing Co. 
SALES OFFICE: 
Bank of Commerce Bldg., MEMPHIS, TENN. 


Sales Representatives : 
H. O. Pence, 610 Lombard Bidg., Indianapolis 
Hoyd White, 210 E. Fifth St., Jamestown,N.Y,. 
Richard Koehler, 7214 E. End Ave., Chicago 
I Newsome, 912 Grand Rapids Savings Bank 
Building, Grand Rapids, Mich. 
Frank Handeyside, - - Appleton, Wis. 
Albeit D. Fears, P.O. Box 347, Omaha, Neb. 


Mills: Arkansas City, Ark. 
Fondale, La. 
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ROUGH OR DRESSED 


4 MOULDINGS, LATH, 
| SHINGLES 


| Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 
SAVANNAH RIVER LUMBER 


Pineora, Ga. 
Also agents for 


COMPANY, DIBERT, STARK & BPOWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil ia Mill, Gil ia, $. C. In territory east of Pittsburgh. 





Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 














Plan to Advertise Woodwork 


taken at the last an- 
nual meeting of the Millwork Cost Bureau, provid- 


In accordance with action 


ing for a special advertising and publicity com- 
mittee, E,. J. Curtis, president of the bureau, has 
this week announced the personnel of this adver 
tising committee, as follows: 
Kk. C. Noelke, chairman; C. B. Harman; J. A. 
Loetscher; C. A. Rinehimer; D. T. Teachout. 
The committee has had one or two sessions and 


a plan has been formulated providing for the co- 


operation of the millwork 
million dollar advertising campaign inaugurated 
by the National Lumber Manufacturers’ Associa- 
tion. It is planned to raise a large sum from the 
millwork industry to be expended in advertising 
woodwork and in combating wood substitutes, with 
the proviso, however, that a corresponding sum be 
set aside by the National Lumber Manufacturers’ 
Association for the same purpose. 


industry with the five 


Training Millwork Employees 
Much 
few vears, 


has been said, especially during the last 
regarding the desperate need of the 
millwork industry for a medium through which to 
interest and educate its younger generation. With- 
out exception, those who gave thought to the mat- 
ter have agreed that something must be done to 
shorten the unproductive period through which 
every new employee in the industry must pass. 

The effect of this agitation has been manifested 
in a number of highly commendable efforts on the 
part of individual firms and trade 
Foremost in achievement of the desired 
has been the Estimators’ Correspondence Course, 
condueted by the Millwork Cost Bureau of Chi- 
This bureau started its educational program 
early in the year 1917 and in five years had as- 
sisted 2,200 employees of its constituents to a bet- 
ter understanding of practical and orderly methods 
of estimating. The present Estimators’ Corre- 
spondence Course was issued in 1922, and has en- 
rolled 2,800 students, many of whom have com- 
pleted the study. Painstaking instruction in plan 
and specification interpretation, surveying of quan- 
tities and approved methods of estimating special 
millwork from Cost Book “A” schedules has greatly 
improved conditions in this department of the 
mills of bureau members. With the existence of 
this course there is no longer a reason for adher- 
ence to the “‘eatch-as-cateh-ean” method of in 
struction that has discouraged many a fine young 
man from entering the industry. The uniformity 
of method promoted by widespread study of the 
same course has, to a great extent, eliminated the 
necessity of “breaking in” estimators who have 
received their experience in other plants. 

The remarkable success of this program has led 
to a demand for a similar program dealing with 
another of the millwork producers’ problems. The 
Millwork Cost Bureau again stepped to the fore 
when, at its twelfth annual convention last April, 
its officers and directors sanctioned a correspond- 
ence course for detailers and billers. At that time 
there were some who, having heard of this action, 
declared that it was impossible, in such a course 
of instruction, to present information that would 
give the student a practical working knowledge of 
this subject. Nevertheless, this has been done, and 
the first assignment of the course is now in the 
hands of over a hundred students in all parts of 
the country. Another great stride has been made 
toward the correction of a universally recognized 
weakness in the industry. The beneficial effeet of 
this course will be felt in every plant whose execu- 
tives avail themselves of its assistance. Its effect 
will be shown in the work of every employee in 
this department of the business who is conscien- 
tious in his study. 

There are at present 


associations. 
results 


cago 


many highly efficient de 
tailers and billers. These men have, in most in- 
stances, developed themselves by a long process 
of careful observation and study of the demands 
of their work. There has been no medium through 
which they could obtain the benefit of the experi- 
anyone but their immediate co-workers. 
result is that a man who may be of great 
value as a detailer and biller in one plant or 
community has found himself lost in a maze of 
unfamiliar methods and practices in another com- 
munity. Such a condition works to the disad- 
vantage of both employer and employee and a uni- 
versal understanding of similar methods will result 
in untold savings to the industry. This is the 
inevitable result of the bureau's detailers’ and 
billers’ correspondence course and operators every- 
where will reap the benefits. 

Some of the greatest needs and problems of mill- 
work manufacturers are being very ably dealt with 


ence of 


The 


in this educational program. The manufacturers 
have themselves brought the matter to a head by 
constant repetition of these problems. It is now 
their turn to support the industry’s greatest move- 
ment toward the solution of these problems, and 
their harvest will be only as full as their support, 


Inside Versus Outside Wages 
The Eastern Millwork Bureau, New York, is this 
week sending out to its members the results of a 
recent questionnaire on the following interesting 
point: 


How much less should a workman get working 
in a factory, protected from sun and rain in the 
summer, and from rain, snow and cold in the win- 
ter and given a continuous job, than when he is 
working in an outdoor gang? 

For example: <A carpenter comes to your shop. 
He is a frame maker. He is not a cabinet man 
or a shaper or a molding man, but he is an all- 
around carpenter. Perhaps he can do some cabinet 
work, perhaps not. Should he get the same wage 
working in a shop as he does when he is doing 
carpenter work? 

In one town the shop men get less than the 
union scale outside, because during the year they 
have all the protection from the elements and haye 


very little lost time, so that they get more per 
year than the outside man drawing the higher 


wage. sut we notice in several reports from union 
towns that they are paying almost as much for 
men in a shop as for those outside. Does this 
look reasonable to you? 

Following is a summary of the replies received: 

An Elmira (N. Y.) firm advises that the trades 
and labor council has taken this factor into con- 
sideration and the inside or shop rate is 75 cents 


and outside or carpenter rate is $1.10 per hour. 
Note: This is a strong union district. How many 


other union districts have been accorded a similar 
differential? In this instance the shop mechanics 
accept 30 percent less than the outside men. 

Four Philadelphia (Pa.) firms state that they 
pay shop men approximately 10 percent below the 
outside seale. This enables their employees to earn 
more wages during the entire vear than the outside 
workmen receive. One firm says 20 cents per hour 
is their differential. Another says 20 percent is 
their differential. 

Three Boston (Mass.) firms report a 15 percent 
differential between shop men and outside carpen- 
ters in their employ. 

Portland, Maine, reports a 10 percent difference 
in wage seale. No difficulty in keeping their shop 
men on this basis. 

Peru, N. Y., reports an average of 20 cents per 
hour differential, which is acceptable to both em- 
ployer and employee. 

Three Connecticut firms advise that shop men 
are paid from 20 to 30 percent less than outside 


men. One firm states that the outside man must 
furnish his own tools and suffer much lost time 
on account of weather conditions, all of which 


have been taken into consideration when fixing the 
inside and outside wage scale. 

Two Long Island firms state that 20 percent 
seems to be a fair differential on Long Island and 
experience has shown that shop men accepting 
the outside work and higher rate of pay almost 
invariably return to shop work because of the 
steady employment assured. 

Binghamton (N. Y.) reports a differential of 
49 nereent and all parties satisfied, except in case 
of skilled cabinet workmen. 

Two Hudson River (N. Y.) firms report. One 
says there is a difference of 40 cents per hour. 
The other says there is and should be a differen- 
tial. but submits no figures. 

New Hampshire reports a differential of 25 cents 
per hour. 

New Bedford and Fall River, Mass., report that 
there is a difference in force now in their factories, 
but do not give any figures. 


Notes on Trade Conditions 


Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district have been operating on a “quiet 
period” basis, although there are indications that 
trade will begin to show improvement within the 


next few weeks. Farmers throughout this terri- 
tory still are busy in their fields, but have been 


giving some attention to repair work. Orders have 
been coming to the sash and door mills from widely 
seattered territory, especially from districts where 
crops were good. Prices of the products of the 
Twin Cities mills have ben holding up fairly well, 
although because of the keen competition which 
has developed, due to the lull in trade, there are 
some deviations from the price card issued early 
in the spring. 

The demand for millwork in Columbus and cen- 
tral Ohio territory is holding up well. Many new 
building projects, principally for dwellings, have 
started, and they are being rushed to completion 
before the cold weather sets in. Mills are working 
up to 75 or 80 pereent of capacity. Competition 


is still strong, causing low bidding on contracts. 
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The volume of business at Kansas City (Mo.) 
plants is about as good as it was a month ago, 
but is expected to show a drop through Septem- 
per as far as local business is concerned. Outside 
demand is fair and some special work is included. 

The door and millwork trade at Buffalo, N. Y., 
js on about a steady basis this month, with promise 
of increase over the volume of a month ago. At 
the same time it is considered doubtful if as much 
work will be in progress in the building line this 
fall as was the case last year, and fewer dwellings 
are likely to be erected. 

The Baltimore (Md.) sash and door:men are 
expressing themselves as sanguine over the future 
of this division of the lumber trade, and, in fact, 
continue to report that they are getting orders 
enough to keep busy practically all the time. The 
local mills which are called upon to supply sash 
and doors of special sizes find their products to 
pe in sufficiently broad demand to maintain the 
activity that has prevailed, with perhaps some gain 
in the volume of material called for. 

The smaller cities and towns in southern Cali- 
fornia are increasing the frequency of their orders, 


according to reports from the Los Angeles (Calif.)° 


sash and door factories. There is also an improve- 
ment in millwork items, with prices generally hold- 
ing firm. 

The American Glass Review sees “a spotty mar- 
ket for window glass, with generally an even de- 
mand for plate glass and rough and rolled glass 
to mark the beginning of the fall season.” 


(SRB EBBBAEAAS 


Completes Central American Mill 


PurrTO CABEZAS, NICARAGUA, Aug. 30.—The 
work of constructing a modern sawmill plant 
for the Bragmans Bluff Lumber Co., which has 
been in progress for the last eighteen months, 
finally has been completed and it stands as 














HOO-HOO DOINGS | 


Newark, N. J., Sept. 13.—The New Jersey 
jurisdiction of Hoo-Hoo held its first concatena- 
tion last Thursday night in the Elks’ Club here, 
when eight kittens were inducted into the mys- 
teries of the order. There have been other in- 
itiations in Jersey, but this is the first exclu- 
sively under New Jersey auspices and was pre- 
sided over by Grover G. Perdew, Vicegerent 
Snark. 





3EAUMONT, TEX., Sept. 13.—The Beaumont 
Hoo-Hoo Club elected Andrew J. Kaulbach, of 
the Kaulbach-Sprouse Lumber Co., president 
to serve for the ensuing year and went on record 
as sponsoring ‘‘Lumbermen’s Day’’ at the 
South Texas State Fair this fall, at its monthly 
meeting last Thursday night. 

Other officers elected for the club were: W. A. 
McKinnon, vice president; W. C. Steinhagen, 
secretary-treasurer, and Hubert Oxford, P. P. 
Butler, Wallace Sprouse, J. A. Robecheaux and 
J. D. Crockett, directors. 


SEATTLE, WASH., Sept 11—Sam P. Johns, 
retiring president of the Hoo-Hoo Club of Se- 
attle, laid aside the cares of office at Thurs- 
day’s luncheon, in the Marine room of the 
Olympic Hotel, and in the course of a brief 
speech installed Roland C. Williams as his sue- 
cessor for the ensuing year. Other officers were 
installed as follows: First vice president, Roy 
A. Dailey; second vice president, Cary Black- 





9 ity: 9 


Sawmill plant of the Bragmans Bluff Lumber Co. at Puerto Cabezas, Nicaragua, C. A. 


probably the most modern and uptodate lumber 
manufacturing plant in Central America. This 
plant was designed and built by F. E. Van 
Alstine, a well known designer and mill builder 
from the United States. Having completed 
his work here, which was carried on under 
extreme difficulties, Mr. Van Alstine has left 
for his home in East Marinette, Wis. The 
Bragmans Bluff Lumber Co. is owned by 
the Salmen interests of New Orleans and Slidell, 
La., and Vacarro Bros. & Co., owners of steam- 
ship lines and interested in numerous other en- 
terprises both in New Orleans and Central 
America. The new mill which recently has been 
completed is a double circular, with a capacity 
of 90,000 feet daily. This, with several smaller 
mills being operated by the company, will bring 
its production up to 250,000 feet daily. The 
output is marketed largely in the West Indies 
and Central America. 

Construction work on the new mill has been 
‘arried on while this country has been disturbed 
by revolutions and counter-revolutions. The 
War is still in progress and this place has been 
‘aptured on two separate occasions. At present 
it is being held by representatives of the orig- 
inal government, but there is no certainty as to 
the tenure of its control. 

Mr. Van Alstine, builder of this mill, has 
many friends in all parts of the United States 
who will be glad to know that he is in fine health 
and has suffered no personal inconvenience as 
4 result of the war. He expects to greet his old 


friends in the United States within a short 
time, 


stock; secretary, Phil G. Hilditch. New mem- 
bers of the board of directors are Mr. Johns, 
Frank A. Compton and Hugh P. Brady; and 
hold-over members are Alvin Schwager, C. C. 
3ronson and §. L. Johnson. All were present 
except Mr. Johnson, who is home recovering 
from illness. 

St. Louis, Mo., Sept. 14.—Seeretary-treasurer 
Isherwood has returned to St. Louis from Kan- 
sas City, where he attended the opening of the 
Hoo-Hoo Annual at Hotel Muehlebach at 9:09 
a.m. Sept. 9. The actual opening session will 
begin at 9:09 a. m. Sept. 28, with Snark of the 
Universe Hager presiding. Reports received 
at local headquarters indicate that the forth- 
coming meeting undoubtedly will exceed all 
previous ones from the standpoint of attend- 
ance, 


“Truth in Advertising” His Motto 
(Continued from page 39) 


Would it not be in better taste, however, to leave 
out all reference to “wood” as a covering for the 
house ? 

Also please note the two sketches. The adver- 
tisement deals with the outside covering of the 
house. In the second sketch the porch is changed 
materially. There is no tower to the house in the 
second sketch and the character of the roof has 
been changed. There is again the question of re- 
liability in the comparison of the two houses by 
changing some of the parts of the building itself. 

We would like your comment on an advertise- 
ment of this sort. 


Used in the 


Finest Apartments 


During the past few years 
hundreds of architects have spe- 
cified Maple, Beech and Birch 
flooring for beautiful apartments 
and hotels. They know that 
these three kinds of flooring sup- 
ply every need of builders. Each 
species of wood is naturally 
suited to certain places in the 
home, apartment building, hotel, 
school or store but when used 
it gives long service. 


“Old Reliable” Maple, Beech 
and Birch Flooring has been spe- 
cified by many of the most ex- 
acting architects in the country. 


For many years we _ have 
manufactured more Maple, 
Beech and Birch flooring than 
any other manufacturer. In 
fact, we have furnished prob; 
ably 20% or better of this floor- 
ing sold. 


Surely, such a record proves 
that “Old Reliable” flooring 
pleases dealers and builders. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all fu- 
ture stock lists. This does not 
obligate you in any way. Do 
it now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. a, 


Receiver for William Horner 


Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 


latest stock list of ‘‘ Old Reliable’. 
Hardwood Flooring. 


I would like to receive future lists as 


they are issued. This will not obligate 
me in any way. 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’? Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir —Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - ° ° 














W. M. CARNEY MILL CO. 


SPA Atmore, Ala. SPA. 


Grade Marked Southern Pine 


Lumber Manufacturers 
Since 1881 


























HARDWOOD FLOORING 
Maple - Oak - Beech 


Zand} Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 






















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 











The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
4) Seath Dearhers St,, CHICAGO 

















Business Changes 


ARKANSAS. Arkadelphia—I. M. Wheelis purchased 
the sawmill west of Arkadelphia formerly operated by 
the Wheelis Lumber Co. and will probably continue its 
operation. 

Pine Bluff—Leslie Lumber & Supply Co. 
the Pine Bluff Building & Material Co. 

Stuttgart—-Hammans Land & Lumber Co. 
name to Hammans Lumber Co. 

ILLINOIS. Decatur—Pogue Lumber Co, succeeded by 
Hunter-Pogue Lumber Co. 

IOWA. Adel—Adel Lumber Co. 
K leaveland. 

Des Moines—-Wheeler Lumber, Bridge & Supply Co. 
withdraws from the retail field here and will devote 
itself to the wholesale trade and development of its 
supply and bridge business. The company will occupy 
offices in the Hubbell Bldg. after Oct. 1, and will 
maintain its offices at Minneapolis, Council Bluffs, Stur- 
gis, S. D., and Portland, Ore. 

Gardiner—-MeColl Lumber Co. 
Tierney. 

KENTUCKY. Greenville—Greenville Milling Co. pur- 
chased lumber yards formerly owned by Leamon, Cooke 
and Green. 

MASSACHUSETTS. Quincy—Col. Warren E. Sweetser 
has bought an interest in the Quincey Lumber Co. and 
assumes the duties of sales manager. During the last 
five or six years he has been the New England sales 
manager for the Upson Co. 

MICHIGAN. Escanaba 
by Backus-Gilkey Co, 

MISSOURI. Hale—kh. H. 
Iagan & Moore Co. 

Jefferson City—-Capital City Planing Mill now owned 
by Frank and Max Neutzler 

MONTANA. Roundup--A. Shaw & Co. succeeded by 
M. H. Wallace in lumber and hardware business. 

NEW YORK. Amsterdam—-Henry (€. Grieme Co. 
changing name to Grieme Lumber & Supply Co. 

OHLO. Dayton—J. € 
to Indianapolis. 

Twinsburg—-F. J. Bissel & Co 
burg Supply & Lumber Co 

OKLAHOMA. Moore—E. F. Platt Lumber Co, sue- 
cveded by L. F. Platt. 

PENNSYLVANIA. New Brighton-—Fred 
Lumber Co, sold to P. K. MeNutt Lumber Co, 

TEXAS. Redfield & Sons succeeded by A. 
i. Kunz. 

Naples—Denman Lumber Co. has purchased the yard 
of the Moore Lumber Co. 

VIRGINIA. Lexington—I. L. 
Ruble & Hutcheson (Inc.). 


WASHINGTON. Renton—L. E. Peterson is reported 
to have purchased the business of the Bear Lake Log- 
xing Co. 

WYOMING. Sheridan—The T. W. Vickere Lumber 
(Co, and the Big Horn Lumber Co. have been consoli- 
dated under the name of T. W. Vickere Lumber Co. 
with T. W. Vickere as owner and manager; will oc- 
cupy Big Horn Lumber Co.’s yards. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa-—-The lumber sales offices of the 
Canadian International Paper Co. have been moved 
from Ottawa to 355 Beaver Hall Sq., Montreal, Que. 

Tweed—-The Houston Co., which recently purchased 
the plant of the Steel Co. of Canada (Ltd.) at Belle- 
ville, Ont., intends to install machinery during the 
coming winter and to have the mill ready for busi- 
ness in the spring. 

QUEBEC. Montreal—The Rockland Avenue plant of 
the Mount Royal Lumber & Flooring (Ltd.) was sold 
at public auction to L. P. Forest, contractor. The 
other plant of the company on Ontario St. East, was 
sold to J. A. Laferte. 


New Ventures 


ALABAMA, Ariton 
opening office in 
business. 

ARKANSAS. Blytheville—Arkmo Lumber Co. opening 
retail lumber yard; shed being built. 

Gillett—Hammans Lumber Co. has started a saw- 
mill. 

Kingdom—Evans Luther has started a stave manufac- 
turing business. 

Little Rock—West End Lumber & Material Co. re- 
cently opened a retail business. 

Newport—Jones-Ulen Hardwood Co. has started a 
sawmill. 

CALIFORNIA. Alhambra—Hickman-Moulding & Sup- 
ply Co. has started a molding manufacturing plant. 

Banning—Dill Lumber Co. has opened a retail yard. 

omona—Home Builders Supply & Lumber Co. has 
started a retail yard. 

DISTRICT OF COLUMBIA. Washington — Bailey 
Lumber Co. has started a wholesale and commission 
lumber business. 

FLORIDA. Quiney—Thomas-Little Lumber Co. has 
started a manufacturing plant. 

Sulphur Springs—Emerick Lumber Co. has started a 
retail business. 

GEORGIA. Adel—A. D. Shaw has started a sawmill. 

INDIANA.  Evansville—Meredith & Kratz will open 
a millwork plant and lumber yard on Fares Ave. near 
Lincoln Ave. 

KANSAS. Bendena 
tail business. 

LOUISIANA. New Orleans—Southport Corporation 
opening wholesale hardwood lumber and stave business 
at 204 Bayronne Bldg. 

MICHIGAN. Detroit—Krogh-Everett Lumber Co. 
opening commission lumber business at 1500 Cadillac 
Square Bldg. 


purchased 


changing 


succeeded by O. I. 


succeeded by Ray U. 


National Pole Co. succeeded 


Browning succeeded by 


Tucker Lumber Co. moving 


succeeded by Twins- 


MeDanel 


Cameron 


Ruble succeeded by 


National Lumber Co., of Ariton, 
Montgomery to conduct wholesale 


Bendena Lumber Co. opening re- 


NEW JERSEY. Iselin—Lincoln Highway Lumber Co. 
starting retail business. 

NEW YORK. Queens Village—-Weisman Coal & 
Lumber Co. opening retail yard. 

NORTH CAROLINA. Fayetteville 
& Fuel Co. opening retail yard. 

OKLAHOMA. Woodward—H. B. Peebles opening 
lumber yard; sheds, office and display room being built. 

OREGON, Baker—Nock-Prentice Moulding Co. has 
begun manufacturing business. 

Tillamook—J. T. Edwards has engaged in business 
as the J. T. Edwards Logging Co. 
PENNSYLVANIA. Johnstown 

opening retail business. 


TEXAS. Amarillo—Montgomery 
started a retail business. 

Borger—Hall Turner Lumber Co. opening retail busi- 
ness, 

Hamlin—D. C. 
here. 

Ison and Panhandle 
retail yards. 

San Benito—Valley Cash Lumber & Supply Co. open- 
ing retail yard. 

WISCONSIN. La 
opening retail yard. 


Incorporations 


ALABAMA. Birmingham—Watson Lumber Co., incor- 
porated; capital, $15,000. 

Montgomery—-Humphrey Blow 
porated; capital, $50,000. 


ARKANSAS. Little Rock—West End Lumber & Ma- 
terial Co., incorporated; capital, $50,000. 

ILLINOIS. Batavia—Appleton Mfg. Co. 
eapital from $200,000 to $400,000. 

Chicago—H. H. Kittleman Lumber Co., incorporated; 
capital, $25,000. 

Chicago—-Ridge Lumber & Mill Co., 
capital, $50,000. 

Chicago—Inlay Cabinet Co., 
$10,000; 1830 Ellen St. 


INDIANA. Evansville—Rainbow Mfg. Co., _ ineor- 
porated; capital, $10,000; to manufacture furniture. 
MASSACHUSETTS. Quincy—Wollaston Lumber Co., 
incorporated; capital, $30,000. 

MISSOURI. St. Louis—American Jointless Flooring 
Co., incorporated; capital, $50,000. 

NEW JERSEY. Perth Amboy—aAllied Products & 
Supply Co., incorporated; capital, $100,000; retail. 
NEW YORK.  Brooklyn—Liberty Hardwood Supply 
Co., incorporated; capital, $30,000; lumber and wood 
products; will do business in Manhattan; address 
sSeatrice Ross, 1836 66th St., Brooklyn. 

New York, Manhattan—Commonwealth Lumber Co., 
incorporated; capital, $20,000; address Henry Ruschin, 
193 2nd Ave. 


NORTH CAROLINA. Charlotte—Charlotte Hardwood 
Flooring Co., incorporated; capital, $50,000. 
Creedmore—Creedmore Mfg. Co., incorporated; capital, 


$25,000. 
New Mills and Equipment 


ALABAMA. Dothan—J. I. Mauk Lumber Co. (Inc.), 
now located at Headland, Ala., will move to Dothan 
about Jan. 1. The company is incorporated for $20,000 
and will build a planing mill at Dothan. 


ARKANSAS. Helena—Pekin Wood Products Co. re- 
ported to enlarge plant for manufacture of parts for 
automobile bodies. 


FLORIDA. Quincy—Thomas-Little Lumber Co., of 
Midville, Ga., will establish sawmill, planing mill and 
kilns here to develop timber holdings in Quincy and 
Gadsden counties. 

GEORGIA. Atlanta—Massell Lumber Co., 269 Simp- 
son St., reported to construct two-story brick addition 
to plant to cost $20,000. 

Warsaw—Warsaw Lumber Co. acquired Twin Tree 
Lumber Co. and will expend about $75,000 on improve- 
ments to plant and logging equipment. Expects to be 
ready for operation by Oct. 10. 


INDIANA. Dunkirk—Dunkirk Novelty Works com- 
pleted erection of a new building and has purchased 
machinery for the manufacture of blackboards and 
wooden novelties. 

KENTUCKY. Hopkinsville—Wadsworth-Campbell Box 
Co., 2309 Russell St., Detroit, Mich., will remodel 4 
building on Water St. to use for cigar box factory. 


LOUISIANA. Lake Providence—The Mark H. Brown 
Lumber Co. will rebuild burned mill. 


NORTH CAROLINA. Thomasville—Russell Furni- 
ture Mfg. Co. has acquired a site and will erect 4 
plant to specialize in living room furniture. 


OREGON. Albany—Cameron Lumber Co. has been 
adding about $2,000 worth of new equipment to its 
sawmill. ' 

Portland—Nicolai-Neppach Co., 227 Davis St., will 
rebuild planing mill recently burned. 

Yamhill—Benlokke & Nelson have recently added about 
$6,000 worth of new logging equipment. 

VIRGINIA. Martinsville—Craig Furniture Co. (Inc.) 
will erect 200x500-ft. plant for manufacturing of bed- 
room furniture to cost about $100,000; will install 
equipment to cost $150,000. 

WASHINGTON. Kelso—Hammond Lumber Co. is ex- 
tending its lumber road a mile east of this point. 

Olympia—Van’s Hardwood Mfg. Co. will erect new 
office and dry kiln to replace those that were burned. 

Spokane—Northern Tie & Treating Co., of Minneapolis, 
will erect a branch plant near here to cost about 
$500,000. 

WISCONSIN. Sheboygan—Northern Furniture ©° 


(Continued on page 80) 


Builders’ Supply 


Ferndale Lumber Co, 


Lumber Co. has 


Gibson, of Abilene, will open yard 


Sutherland Lumber Co. opening 


Crosse—Consumers Lumber Co. 


Lumber Co., _ incor- 


increasing 


incorporated; 


incorporated; capital, 
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Local Club Activities 


Milwaukee Retail Club Meets 

MILWAUKEE, WIs., Sept. 14.—The Milwaukee 
Retail Lumbermen’s Club held a get-together 
meeting last night, with one of the largest 
attendances since the organization of the elub. 
There were about forty-two present represent- 
ing nineteen of the twenty-two yards in the 
club. Walter Dunlap, a publicity expert of 
Milwaukee, was the principal speaker. The 
keynote of his talk was owning one’s home as 
the first step in life. Ben Springer, of the 
John Schroeder Lumber Co., appointed the fol- 
lowing committee to work on the Milwaukee 
Home Show project after the club decided to 
go into the Home Show as a unit: Ray Coerper, 
North Milwaukee Lumber Co., chairman; John 
Bertling, Badger Lumber & Supply Co., and 
E. J. Schaefer, Schoenwetter Lumber Co. 


Club Holds First Fall Meeting 

EVANSVILLE, IND., Sept. 15.—The first fall 
meeting of the Evansville Lumbermen’s Club 
was held last night at the Vendome Hotel here, 
and there was a good attendance. Charles 
Wolflin,. president of the club, presided. 

Dan Wertz suggested it would be a good idea 
to see the various planing mill owners and re- 
tail lumber dealers of the State and induce 
them to become members, and President Wolflin 
appointed Francis Davis to see these prospcc- 
tive members. He will make a report at the 
next meeting of the club, which will be held 
at the Vendome Hotel, Oct. 12. 

Frank C. Storton, of the Evansville Veneer 
Co., who has been at Mobile, Ala., for several 
weeks looking after the factory and business 
of the local company, reported that trade con- 
ditions in the South are looking up, and that 
manufacturers expect a good fall and winter 
trade. 

Joe Waltman, secretary of the club, was in- 
structed to send flowers to W. L. Roth, of the 
Evansville Band Mill Co., who was stricken 
with paralysis a few days ago and who now is 
at his home here in a serious condition. 

Several members discussed trade conditions, 
and expressed the opinion that business has been 
on the upward grade during the last month. 
The consensus was that things would get a 
good deal better during the next month or two. 
The retail lumber business is keeping pace with 
the wholesale business and a great amount of 
home building was reported. Local furniture 
factories are running on better time and manu- 
facturers are more enthused over the outlook. 


Appalachian Hardwood Club Formed 

CINCINNATI, OHIO, Sept. 15.—Progress was 
made in the lining up of hardwood manufae- 
turers in the Appalachian district for member- 
ship in the newly formed Appalachian Hard 
wood Lumber Manufacturers’ Club, at a meet- 
ing held at the Hotel Sinton here on Tuesday. 
About twenty mills were represented at the 
conference, 

The temporary organization was continued 
with Bartlett Hagemeyer, of the Tennessee 
Lumber & Coal Co., as temporary chairman, 
and $. O. Moore, sales manager of the Vir- 
¥inia Hardwood Lumber Co., Tazewell, Va., as 
secretary. 
_ The club took action to make it clear that 
it Was not antagonistic to the Appalachian Log- 
ging Congress, but that its sole purpose was to 
build up the lumber industry and to do such 
things as would help the best interests of the 
hardwood trade in general. 

The club is to devote its efforts to problems 
‘onnected with .the marketing, merchandising 
and advertising of hardwood lumber, while the 
thief interest of the Appalachian Logging Con- 
Sress has been in the production problems of 
the industry. 

Substitutes for lumber have been cutting in 
on the lumber industry and have become a seri- 


ous problem, and this will be one of the chief 
studies of the club, it is said. 

The new club plans to organize in groups with 
group meetings at frequent intervals with the 
entire association meeting together once or 
twice a year. It is felt that this will expedite 
the consideration of many problems and give 
districts opportunity to concentrate on prob- 
lems of peculiar interest to limited territories. 

The members are to hold another meeting in 
about a month at the call of the chairman, at 
which it is expected a permanent organization 
will be effected. 


Baltimore Exchange Activities 


BALTIMORE, MD., Sept. 13.— Because today is 
a legal holiday in Maryland, observing Old 
Defenders’ Day, the quarterly meeting of the 
Lumber Exchange will not be held until Oct. 
4, when the matter of the exchange endorsing 
the code of ethics formulated by the Forest 
Products Association of Maryland (Ine.), will 
come up. 

That organization is represented in the ob- 
servanees related to Baltimore Day at the 
Sesqui-Centennial Exposition in Philadelphia 
today by a committee including Daniel Mac- 
Lea, of the MacLea Lumber Co.; Lewis Dill, 
of Lewis Dill & Co.; John L. Aleock, of John 
L. Aleock & Co.; David N. Wolf, of the Canton 
Lumber Co.; Henry D. Dreyer, of H. D. Dreyer 
& Co., box makers; F. A. Ascherfeld, of the 
James Lumber Co.; Henry Suchting, of William 
Suchting & Sons, box manufacturers; Francis 
T. Bayne, of the Lewis Waggner Co., and Harry 
M. Burgan, of the Burgan Lumber Co. 

This delegation, together with others repre- 
senting various additional business bodies, went 
to Philadelphia with Mayor Jackson on a 
special train. At the exposition a varied pro- 
gram of exercises was observed. 


Lumbermen’s Club Banquets Hoo-Hoo 


SHREVEPORT, LaA., Sept. 13.—One of the most 
delightful occasions that ever transpired in the 
history of the Lumbermen’s Club of Shreveport 
took place Sept. 9 at the Youree Hotel, when a 
banquet was served in the roof garden in honor 
of Hoo-Hoo. 


To Study Forestry Conditions 


New York, Sept. 13.—A four-day trip for 
the study of forestry conditions and progress 
made in reforestation of the Adirondacks and 
northwestern New York will be taken under 
auspices of the conservation commission, it was 
announced today. 

The trip will be made by State and county 
officials, representatives of Chamber of Com- 
merce and the extension service of the State 
college of agriculture at Cornell University and 
take in fifty-five points illustrating every phase 
of the reforestation movement in this State 
from the seed to the mature trees and planta- 
tious in various stages of growth. 

At Glens Falls, one of the most successful 
municipal forests in the State will be visited. 
Between Glens Falls and Chestertown several 
points of historic interest will be visited. At 
Chestertown, the party will visit a natural pine 
forest that was a wheat field in 1865 and 
now has a stand of 30,000 board feet of lumber 
to the acre. A number of planted forests will 
be visited in Essex County. 

In Franklin County, a number of the older 
forest plantations in the State will be visited 
and as well the conservation commission’s 
forest nursery at Lake Clear, the Clara Barton 
forest planted last year in memory of the 
founder and first president of the American 
Red Cross and the Adirondack fish hatchery. 
On the last day of the trip, the party will 
pass the State’s youngest and largest forest 
plantation, consisting of 2,000,000 young trees 
planted last May on the highway between 
North Creek and Tahawus. 








11 kia: SIDING 


Buy only what you need 
when you need it. 


Quick service guaranteed on 
any order for siding. Give ser- 
vice to your customers without 
stocking slow moving items. 





During the past year we have 
picked up several items of lumber 
from your yard and have found 
your service excellent. 


WOOD RIVER LUMBER CoO., 
Val Reis, Pres. 











REDWOOD COLONIAL OR 
BUNGALOW SIDING 


"x8" Clear 
¥%” x10" Clear ¥”x8" “A’’ Grade 
%”"x12” Clear 5”x8”" “‘A’’ Grade 
REDWOOD BEVEL SIDING 
Y2"x6”" Clear Vo" x6" “A"’ Grade 
V2"x4”" Clear V2"x4" “A” Grade 


Y2"x6”" Clear Silver Fir Bevel Siding 


54” ” Clear 


Write or wire your order to 
our Wholesale Department. 
Today's orders shipped today. 


Goodfellow 


Lumber Company 
Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 
CAbany 6407 ST. LOUIS, MO. Cabany 6407 























Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 

















Bedna Young Lumber Co. | 
JACKSON, TENNESSEE 


Manufacturers of | 

TERED LA 
UATE AND RED’ OAK 
GUM, ASH, POPLAR | 


YOUR INQUIRIES APPRECIATED. | 








ii Why Worry 


about holding your trade when 
you can get lumber like our 


0 ON. C. Pine sim 


Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., “zicumonb: va" 














%" and %" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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Why have your money tied up in 
stock when we can ship you the 
stock you need by local freight so 
that it arrives at your station in | 
or 2 days? You deliver direct to 
your customer's job. No handling 

You just add your profit to 
delivered price. You know 
sell how much money 
Give our 


costs. 
our 
when you 
you're going to make. 
local lot shipments a trial. 


everything 
construction, 


service on 
used in building 


Sernele 


LUMBER CoO. 
St. Louis, Mo. 


( du rT k 

















Reliable for 
40 Years 








Long Flooring 
and Ceiling 
Short Siding 
Leaf Roofers 
Air Dried or Dimension 
Kiln Dried Boards({ 5.2%"; 


Shipments within 24 hours. 


Gordy Lumber Co. 


VALDOSTA, GA. 
All Sales Subject to S. P.A. Rules & Inspection 





















Yellow Pine 


r r . 
imbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














Cummer Gypress Go. I 








Mills: Jacksonville and Sumner, Fla. 


wea LUMBER 
Cypress funwa pees 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 











News Notes from Ame 


TACOMA, WASH. 


Sept. 11 Discussion of the coming advance in 
log prices occupied most of the regular session of 
the Tacoma Lumbermen’s Club last Wednesday. 


Word of the advance, which goes into effect today, 
had just been received by the millmen and some 
of those present were confident that the movement 
would force some mills to shut down as the present 
lumber market was declared too unstable to absorb 
the advance. 

The loggers are reported to have declared a 
straight advance of $1 on all logs in Puget Sound, 
The new prices on fir are reported as $14, $19 and 
$25. 

Aside from the discussion of the log prices no 
business was done. R. P. Arkley, former Tacoma 
lumberman and now with King & Jardine (Ine.), 
of Vancouver, B. C., was a guest at the meeting 
and gave a brief summary of the British Columbia 
lumber situation. Mr. Arkley said that the farm- 
ing districts of Canada are again buying heavily 
and lumber prices in this section have advanced 
materially. 

The usual meeting of the waterfront 
held following the club meeting. 

Announcement that the site for the new plant 
to be erected by the recently organized Osgood 
2anel & Veneer Co. has been purchased was made 
today by F. S. Townsend, treasurer of the company. 
The site is located between the Puyallup waterway 
and Canal Street, and was formerly occupied by a 
shingle mill destroyed by fire two years ago. The 
remains of this plant will be cleared away and the 
new factory constructed immediately so that opera- 
tions can be begun by the first of next year. 

The St. Paul & Tacoma Lumber Co. has com- 
pleted the construction of four new dry kilns and 
a new unstacker shed. The latter will take the 
place of the structure formerly used for this work 
which will in turn be used for storage purposes. 

Cargo shipments of lumber were unusually heavy 
this week. The records show that from the Porta- 
coma piers, Shaffer, Baker, Milwaukee, Sperry and 
Oriental docks the shipments totaled 5,035,000 
feet; Wheeler Osgood Co., 800,000 feet; St. Paul 
& Tacoma Lumber Co., 2,950,000 feet ; Puget Sound 
Lumber Co., 370,000 feet; Diekman Lumber Co., 
740,000 feet; Dempsey Lumber Co., 300,000 feet ; 
Ship Lumber Mill Co., 200,000 feet ; Defiance Lum- 
ber Co., 1,800,000 feet, and Tidewater Mill Co., 
1,220,000 feet—a total of 13,415,000 feet. Desti- 
nations: Atlantic coast, 7,450,000 feet : California, 
2,165,000 feet; Japan and China, 1,400,000 feet; 
Europe, 100,000 feet; South America, west coast, 
1,200,000 feet, and the Hawaiian Islands, 100,000 
feet. Other than lumber: Atlantic coast took 1,- 
500,000 shingles. China took 900 tons box shook. 
Europe took 6,000 doors and 100 tons floor blocks. 
The Hawaiian Islands took 50 tons box shook and 
500 doors. 

Cc. B. Withee, manager Washington Manufactur- 
ing Co., left last Monday for an extended trip to 
the East and middle West. He will be away for 
six weeks,’ during which he will visit the principal 
cities of the Atlantic coast. 

A bond issue for $750,000 to provide funds for 
opening a new paved street to the tideflats indus- 
trial district will be voted on at the coming general 
election in November. The placing of the bond 
issue on the ballot was accomplished by the efforts 
of a committee of lumbermen who operate plants 
in the district affected and who are working for 
improved facilities. 

G. L. Hatehell has resigned as receiver for the 
Midland Lumber Co. because of ill health. Charles 
M. Anderson, who has been acting as accountant 
for the receivership, was named receiver by the 
court in Mr. Hatchell’s place. 


EVERETT, WASH. 


Sept. 11.—New log prices are in effect this week, 
advancing fir and hemlock $1 in each grade, as fol- 
lows: No. 1 fir, $25; No. 2, $19; No. 3, $13; 
hemlock, No. 2, $14; No. 3, $12. While the sched- 
ules are in effect on the lower Sound and Grays 
Harbor, it is understood that there has been no 
increase by independent operators on the upper 
Sound, and that Columbia River prices remain 
unchanged. 

There is no surplus of fir in Snohomish County, 
No. 1 stock having practically disappeared during 
the summer shutdown. Camps are now operating 
approximately 100 percent, with an input of about 
4,000,000 feet of logs a day. The Sultan Railway 
& Timber Co. is running two sides; Sauk River 
Lumber Co., four sides; Monroe Logging Co., three 
sides; Lyman Timber Co., three sides; Sound 


mills was 


a 


Timber Co., three sides; Cavano Logging Co., three 
sides. 

Shingle cedar has been plentiful all season, owing 
to the fact that many shingle mills have been idle, 
and consequently the log market is soft with ocea- 
sional concessions as to price. The $18 base has 
prevailed, with 25 cents added for each 1 percent 
of lumber logs. There is a growing tendency to 
bill out log rafts on a new system, with the base 
price at $18 and $1 added for each 3 percent of 
lumber logs; if a raft exceeds 10 percent of lumber 
logs, the shingle stock is billed by some loggers 
at $18 and the lumber stock at $33. 

A welcome visitor to Everett this week was 
Thomas M. Shields, manager Seattle branch of the 
Simonds Saw & Steel Co., which has recently put 
in a factory branch equipped to supply all the needs 
of fir territory. Mr. Shields was in Everett prior 
to making his annual visit to the main factory of 


the Simonds company, at Fitchburg, Mass. He will 
leave for the East this evening, and will not 


return until about the middle of October. 

The plant of the George Wagner Lumber Co., at 
Monroe, will soon resume operation, after a shut- 
down of about six months. It is equipped with a 
band mill in the headrig, and has a capacity of 
175,000 feet in eight hours. 


PORTLAND, ORE. 


Sept. 11.—Log prices in the Columbia River dis- 
trict are slated for an advance of at least $1 a 
thousand feet within a few days, it was indicated 
here today by several loggers. The demand for 
logs is stronger than it has been for some itme 
and the camps are putting into the water a rela- 
tively small amount. While most camps are oper- 


ating, they are not working to full capacity. An- 
other thing tending to stiffen the market is that 
when the summer shutdown came, none of the 


camps had any logs on hand worth speaking of. 
Mills were pretty well stocked up at that time, 
however, and the general situation of the lumber 
industry was not affected by the absence of logs 
in loggers’ hands. But now things are different. 
The loggers, as said before have no great amount 
of logs on hand, they are working under “slow 
bell,” so to speak, and the mills are coming 
stronger into the market every day. It will un- 
mistakably mean that lumber prices will reflect the 
increase in the price of logs, for the lumber manu- 
facturers can hardly absorb the added cost to 
their raw material. 

While complaints of poor business are heard, the 
lumber business as a whole seems to be revealing 
signs of improvement. Export business is brisk 
and there is a good local demand throughout the 
Pacific Northwest. California is buying freely and 
rail business is about normal. 

Figures dealing with lumber shipments by water 
from the Columbia River during August furnish 
a striking illustration of the growth in volume of 
business during the year. During August of this 
year, 12,209,165 feet were shipped in excess of the 
shipments during the corresponding month of 1925. 
The Columbia River Loggers’ Information Bureau 
gathers figures on shipments from every possible 
source and comparisons for the two months show 
as follows: 

August, 
1925, Feet 
31,433,134 


‘ oor 
9,380,560 


August, 
1926, Feet 
17.083 ,000 
17,675,523 


Astoria to California..... 
Astoria to foreign ports... 
Astoria to Atlantic sea- 


| pS a a 11,164,858 9,424,829 
Portland to California.... 11,618,000 14,715,000 
Portland to foreign ports. 34,365,930 13,908,642 


Portland to Atlantic sea- 


board 13,504,516 


14,340,722 


I, saad, 5 bi'er'9 wh woe ce 105,411,827 93,202,662 

Increase of 12,209,165 feet during August. 1926, 
as compared with shipments for August, 1925. 

The Beaver-Linnton Mills at St. Johns, formerly 
known as the St. Johns Lumber Co., is now operat- 
ing steadily, cutting about 175,000 feet daily. 
A. G. Peterson is president of the company which 
owns and operates it, after having purchased the 
plant from the St. Johns Lumber Co. 

Building of summer homes in the picturesque 
sections surrounding Portland, within a radius of 
50 miles of Portland, is becoming very popular 
here with the result that smaller mills in the 
country are finding a new outlet for lumber. Many 
of these summer homes are quite pretentious. 
Hundreds of such homes were erected this sum- 
mer along the highway that forms a loop around 
Mount Hood, the 11,000-foot mountain about 69 
miles east of Portland. Indications are that next 
summer will see a still greater activity along 
this line. Heretofore most of these “cabins,” 2% 
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they are popularly known, have been erected on 
Government land, tracts in the national forests 
leased from the Forest Service at a small annual 
rental, but now many privately owned tracts are 
being platted into lots and sold for summer camps. 

An idea of the activity of the lumber export 
business may be gained from the number of vessels 
here loading. Among these the Norwegian motor- 


ship 2Lstrella is loading lumber and doors for 
Zuenos Aires. The American steamer Monticello 
is loading for the Atlantic coast, the Japanese 


steamer Norfolk Maru began loading at Warrenton, 
near Astoria, for Shanghai, with the Japanese 
steamer Nankoh Maru loading at the same place 
for Osaka, Japan. The British steamer Doonholm 
arrived here during the week to load lumber for 
Fremantle and Newcastle, Australia, and the 
steamer Munrio put alongside at Longview to take 
on lumber for New York. Another arrival this 
week was the Japanese steamer Usuri Maru to 
load lumber for Kobe and Osaka, Japan. 

J. D. Tennant, vice president and manager of 
the Long-Bell Lumber Co. at Longview, Wash., and 
prominent factor in the trade extension department 
of the West Coast Lumbermen’'s Association, is at 
the Portland Surgical Hospital where yesterday he 
underwent a major operation. Reports from the 
Hospital today indicated that he was recovering 
nicely from the effects of the operation, but that 
he would be a patient there for at least three 
weeks. 

John Ronald Sullivan, son of F. A. Sullivan, of 
the Sullivan Lumber Co., this city, left early in 
the week for Notre Dame University, South Bend, 


Ind. He is the eldest of seven children. The 
Sullivan Lumber Co., of which F. A. Sullivan is 
the owner and founder, is one of the most im- 


portant factors in the wholesale lumber fraternity 
of Portland and is a concern of many years’ stand- 


”” SAN FRANCISCO, CALIF. 


Sept. 11.—There has been a continued reign of 
violence between disgruntled carpenters and work- 
men laboring under the so called American plan 
of employment and as a result building, especially 
in the residential districts, has been retarded seri- 


ously this month. Increased idleness, even over 
August, when the strike was in full swing, has 
been reported by retailers. Downtown building, 


where masonry is used to a large extent, is being 
carried on under protection of city and special 
police. Along the peninsula the strike situation 
has not been felt so keenly and as a result building 
has increased rapidly during the summer. This 
increase is somewhat attributed to conditions in 
San Francisco which, retailers declare, is sending 
home builders down the peninsula. The permit 
system, installed by the Industrial Association and 
the retail lumbermen of the city, is still in effect, 
and is being felt by those not in accordance with 
the policy of the lumbermen, who are endorsing the 
American plan of employment. 

Edward P. Ivory, extension manager Sugar Pine 
Sales Co., will leave Sept. 20 to attend the annual 
convention of foundrymen at Detroit. <A _ repre- 
sentative exhibit of California sugar pine for pat- 
tern making has been sent ahead and will be assem- 
bled in a booth at the convention. 

The lumber division of the Fruit Growers’ Supply 
Co. has completed the transfer of the offices from 
Los Angeles to San Francisco, where a new suite 
on the fifth floor of the First National Bank Build- 
ing has been fitted out, remodeled and renovated 
for the new occupants. This move of the Fruit 
Grower's company will centralize the lumber man- 
ufacturing operations in central California. The 
other divisions of the company will maintain the 
Present offices at Los Angeles. 

The Red River Lumber Co., having acquired a 
100-ton Deisel-electric locomotive for rapid hauling 
of logs, has again acquired more motor equipment. 
Eight “Caterpillar” tractors have been ordered for 
immediate delivery to be added to the fleet of more 
than twenty already in operation. 

John W. Blodgett, of Grand Rapids, Mich., ac- 
companied by his son, spent the week in San 
Francisco on a general survey of business condi- 
tions. 

Vie Johnson, chief inspector California White 
& Sugar Pine Manufacturers’ Association, is spend- 
ing the week at the Sugar Pine Lumber Co., Fresno, 
Madera Sugar Pine Lumber Co., Madera; Yosem- 
ite Lumber Co., Merced Falls, and the Pickering 
Lumber Co. at Standard City and Tuolumne, dem 
onstrating the new grade-marking machine of 
the association and instructing graders in its use 
Prior to the meeting of the stockholders of the 
association here next Friday where final action on 


ricas Lumber Centers 


the process of grade marking all California pines 
will be taken. The manufacturers who have tried 
the new grade-marking machines are enthused over 
its adoption as a standard grade-marking device 
of the association, officials here declare. 


ABERDEEN-HOQUIAM, WASH. 


Sept. 11.—The Pacific Lumber Agency reports 
the heaviest month in its history in the operation 
of its Sumner (Wash.) concentration plant. Dur- 
ing August almost six million feet of lumber moved 
in and out of the yard. A great deal of this was 
short lengths and all of it was surplus items from 
the various mills. 

Sam M. Wheat, of Fort Worth, Tex., accompanied 
by his wife, was a visitor on the harbor last 
week. Mr. Wheat is the Fort Worth representa- 
tive of the Grays Harbor Sales Corporation and 
was the guest of Ted Connor while in this section. 
sesides visiting the several mills which make up 
the Grays Harbor Sales Corporation, Mr. Wheat 
was also taken to various points of interest, includ- 
ing Hoods Canal, where for the first time in his 
life he saw salmon running up one of the streams 
flowing into that body of water. The week-end 
was spent at the lovely country home of Mr. and 
Mrs. Connor on the north end of Lake Washing- 
ton. Mr. Wheat says Texas is using much better 
shingles than formerly and that it is less difficult 
to sell the high grade perfects and perfections of 
the Grays Harbor Sales Corporation. Mr. and 
Mrs. Wheat, after visiting Victoria and Vancouver, 
will return home by way of the Canadian Pacific 
Railroad and connections. 

Through A. J. Morley, president, the Saginaw 
Co. has purchased from the State a tract of timber 
comprising 7,000,000 feet. The bid made by 
Mr. Morley for this tract of 186 acres was sub- 
mitted in July, being the only one made, though 
not accented at that time as a spirited controversy 
arose over the correctness of the State cruise. The 
bid now accepted was the exact figure at which the 
timber was appraised. 

With twenty vessels in port and two arriving 
today the waterfront presents a very busy appear- 
ance. Loading for Holland: One at Grays Harbor 
Lumber Co. For Australia at the Port Dock, two; 
Aberdeen Lumber & Shingle Co., one. For the 
Orient: One at the Hoquiam Lumber & Shingle 
Co., one at Donovan mill No. 2; one at the Port 
Dock. For Atlantic seaboard: Hulbert Mill, one; 
Donovan mill No. 2, one. For California: Grays 
Harbor Lumber Co., one; E. K. Wood lumber Co., 
two; A. J. West Lumber Co., one; Wilson Bros. 
Lumber Co., one; Bay City Lumber Co., one; North- 
western Lumber Co., one; Saginaw Shingle Co., 
one; Hoquiam Lumber & Shingle, one; and Schafer 
Bros. mill No. 4, one. 

N. J. Blagen, of the Grays Harbor Lumber Co., 
who makes his home in Portland, is spending some 
time at the mill in Hoquiam. 


LOS ANGELES, CALIF. 


Sept. 11.—From the standpoint of lumber cargoes 
unloaded at the Los Angeles harbor during the 


week, the last seven days has been the largest of 
any during the last four months, according to 
estimates submitted by various mill representatives. 
Shipments are placed between 45,000,000 and 55,- 
000,000 feet. ‘Despite the tremendous increase in 
shipments, the reserves at the docks are not par- 
ticularly in evidence,” according to E. D. Tennant, 
secretary Los Angeles Retail Lumbermen’s Asso- 
ciation. ‘The retail and wholesale trade have been 
particularly good during the week and sales are 
expected to hold the present average for some time 
to come.” Mr. Tennant confirmed his statement 
with citing the fact that on one day during the 
week there were eighteen lumber carriers in the 
port at one time with two more carriers due at the 
port within six hours. For the last three or four 
months vessels have been bringing in 90,000,000 
to 110,000,000 feet of lumber, materially less than 
normal, but this has been attributed solely to low 
prices. The advance of $1 and $1.50 in fir is still 
holding, with mill representatives freely pointing 
out that other advances will very likely take place 
in the near future. The retail demand is excellent 
and stocks everywhere are well below the general 
average for this time of year. 

Under the business title of Wood & Walter, lo- 
cated at 458 Spreckels Building, San Diego, the 
newest lumber concern in that city has opened for 
business, doing a general lumber and mill broker- 
age business. C. H. Wood for three years has 
represented the Hammond Lumber Co. in San 
Diego, while Wallace A. Walter has been connected 
with the Pacific Door & Sash Co. The new firm 











the kind of logs which make the 


best lumber. Our woodsmen 
and “drivers” in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 
WASHINGTON, D. C. 
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You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
oO 


You'll find our prices 
right and our quality 
unexcelled in 


o, 
SG Partition, Ceiling, 
% Moulding, Trim, 

Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union : 
Trust Building, Baltimore, Maryland 
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will continue to represent the Pacific Door & Sash 
Co., and other concerns. 

L. B. Morrison, associated with the C. D. John- 
son Lumber Co., of Portland, Ore., who has been 
spending his vacation in Los Angeles and other 
southern California cities, has returned home. 
While in Los Angeles he was the guest of R. T. 
Gheen, local manager for the Portland concern. 

The George M. Huff Lumber Co. is erecting 
buildings for a new yard at 116th and Main streets. 
The company is also operating another yard at 
116th and Broadway. 

Walter C. Abendroth, treasurer Robbins Flooring 
Co., Rhinelander, Wis., is spending his vacation in 


southern California with headquarters at Pasa 
dena. 
BELLINGHAM, WASH. 
Sept. 11.—Another logging camp, that of the 


Heaton-Olsen Logging Co., will end a long period 
of idleness next week, when it will begin shipping 
to Bellingham from its new location on the Milwau- 
kee Railroad. It will ship about ten cars daily. 
The camp was closed last May when the Imperial 
Fir Lumber Co.’s sawmill at Lynden, which it 
supplied with logs, was burned to the ground. 
Oscar Olsen, who is president of both concerns, 
says no decision has been made regarding rebuild- 
ing. 

One of the largest slash burning permits ever 
issued in Whatcom County was granted this week 
to the St. Paul & Tacoma Lumber Co. It was 
given permission to burn 840 acres. This is pre- 
liminary to resumption of logging operations on 
a large scale under the superintendency of John 
Southerland. 

Daily train service will be restored on the Kul- 
shan branch of the Milwaukee Railroad next week 
to handle the increased log traffic. This week the 
company received the first of three new locomo 
tives for log and lumber 


rather chaotic condition and it was reported here 
last week that several transit cars of shingles 
were purchased at the buyer’s own price. 

George Fuller, general manager of the Reliance 
Lumber Co., was a business visitor last week 
and reported that the fall business outlook is very 
bright, provided weather conditions permit thresh- 
ing to get under way and completed. 

R. J. Gourley, president of the Western Retail] 
Lumbermen's Association and general manager of 
the Beaver Lumber Co., left the city the early 
part of this week on a motor trip to Toronto and 
other eastern points. 

Donald Konantz, of the North American Lumber 
& Supply Co. (Ltd.), who has been on the sick 
list for a considerable time, left Winnipeg last 
week with his family to spend the winter in 
California. 

Frank Mitchell, of the late firm of Tomlinson & 
Mitchell, arrived in Winnipeg last week from Van- 
couver where he intended to wind up the affairs of 
the company. 


DULUTH, MINN. 


Sept. 14.—Without any special high spots, the 
lumber trade is averaging up about normal for the 
season. Retailers over the territory are continu- 
ing to buy strictly on an immediate requirements 
basis, and with payments of current bills claimed 
to have been more satisfactory during the last 
month than in a considerable period back, the 
eredit situation is regarded as sound all around. 
The bulk of the orders placed recently were re- 
ported from line yards in Minnesota and North 
Dakota agricultural districts, where farmers are 
preparing to carry through deferred improvements 
to farm buildings as a result of realizing upon 
crops. Mixed carlot shipments of northern pine 
continue to be the outstanding feature. With the 





traffic. 

Cargo business this 
month promises to main- 
tain the year’s monthly 
average of about 15,000,- 
000 feet. This week the 
Bloedel Donovan Lumber 


Mills shipped 4,000,000 
shingles to the Gulf of 
Mexico, 300,000 feet of 
shook to California, 1,- 
000,000 feet to Japan, 
570,000 feet of lumber 
and shook to Honolulu, 


500,000 feet to Cali- 
fornia, and 1,000,000 feet 
to the Atlantic coast. The 
Morrison Mill Co. shipped 
50,000 feet of shook to 
Honolulu and some shook 
to California, 

State Senator FE. J. 
Cleary, log buyer for the 
Whatcom Falls Mill Co., 
and Charles F. Nolte, 
president Comme reial 
Shingle Co., a member of 
the State house of repre 
sentatives, were endorsed 
this week for renomina- 
tion by the Bellingham 
Central Labor Council. 


President Ossian Ander- 





Many portable houses of this type can be seen in 
suburbs of German cities, and they are provided with wheels so that 
they can readily be moved to a new location. 

to give them a more home-like appearance 
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son, of the San Juan Pulp 
Manufacturing Co., says that bunkers are being 
built for it at Blaine to contain refuse box waste 
from the Morrison Mill Co.’s factory. The pulp 
concern will use box waste from the Bloedel Dono- 
van factory also. It will begin operating about 
Oct. 15, employing 125 men. 


WINNIPEG, MAN. 


Sept. 13.—Retailers report that business so far 
during September has been very disappointing. 
Weather conditions have had a great deal to do 
with this and as threshing operations have been 
held up, it naturally has made trade very quiet. 
It is hoped, however, that conditions will improve 
as the weather becomes more settled. Very little 
buying has been reported during the last week and 
it is very apparent that the retailers intend to 
follow a very conservative policy in their purchases 
this fall. This has had some effect on the wholesale 
price situation and the market for Coast products 
continues to be very unsteady. Some mills that 
seem to be anxious to book orders are offering 
stock considerably off list E, but mills that are 
fairly well booked with orders are holding strictly 
to this list. There has also been some weakening 
in northern spruce prices, as certain small mills 
which are anxious to move their stocks are now 
offering slight concessions. The large spruce mills, 
however, are holding fast to their list price and 
representatives report that they are heavily booked 
with orders. The shingle market continues in a 


larger sawmills in northern Minnesota still operat- 
ing on a full time basis, stocks of lumber in mill 
yards are not showing any undue accumulations. 
A survey indicates that mills at Cloquet, Virginia 
and International Falls have sufficient sawlogs 
on hand to carry them over the season, so that 
full-time employment is regarded as certain over 
an indefinite period. 

Quotations are being firmly held in all items 
of northern pine with sales officials of the com- 
panies generally optimistic in their views regard- 
ing the outlook for the late fall months. 

A Duluth lumber operator, just returned from 
Cloquet, reported that the Cloquet Lumber Co., 
Northern Lumber Co. and Johnson-Wentworth Co. 


are running their mills on a normal log supply. 
The Northwest Paper Co. there is making book, 


envelope and fiber paper, and is getting out a good 
volume of production. He found northern pine 
shipments to the trade to be fully up to the aver 
age for the season, and he noted with interest that 
the Wood Conversion Co. had doubled its output 
of Balsam-Wool and insulation for buildings pro 
duced from mill refuse. The Cloquet and Norther 
Lumber companies are extending the track of the 
Duluth & Northeastern railway fifty miles in Lake 
and Cook counties, in preparation for active 108 
ging operations this fall and winter. 

The mills are continuing to make good 
overs in box lumber, that buying helping to keep 
stocks of the lower grades down. Shipments of 
that lumber are being made in volume to Milwat 


turn: 








S 
Nor 
the 
the! 
the 
witl 

M 
not 
crea 
nor! 
bety 
busi 

F 
clea} 
the 
the 
give 
reas 
smal] 
ects 

TI 
the | 
week 
busir 
perit 
ufae 
yet t 
that 
to de 
medi. 
large 
is to 

pend 
of ep 
have 
and 
futur 
how 
parer 
lowe 
hand. 
at th 
below 
It 
retail] 
hess | 
and a 
ritori. 
indep 
for tk 
biddir 
their 
It 
Yards 
there 
tative 
Placin 
tage ; 
the m 
tion 
crease 
Nor 
ing in 
heavy 





ail 





of 
rly 
ind 


ber 
‘ick 
ast 


1 & 
an- 
s of 


the 
the 
inu- 
pnts 
med 
last 
the 
und. 
re- 
orth 
are 
ents 
ipon 
pine 
the 





s and 
» that 
‘ help 


——— 
pperat- 
in mill 
ations. 
irginia 
awlogs 
0 that 
n over 


jtems 
e comMm- 
regard- 


ad from 
er Co., 
rth Co. 
supply- 
ia book, 
a good 
rn «pine 
1e aver- 
pst that 
output 
igs pro 
‘orthern 
< of the 
in Lake 
ive log- 


yd «turn 
to keep 
yents of 
Milwau- 








SEPTEMBER 18, 1926 


AMERICAN LUMBERMAN 





kee, Chicago, and other middle West points. In 
that conection P. L. Berke, manager Zenith Box 
& Lumber Co., Duluth, reported that its plant is 
still running on orders for boxes, shook and crates 
placed during the summer and calling for progres- 
sive deliveries. 

Some belated shipments of lath are being made 
by operators to some of the larger centers in this 
territory, including Chicago and Milwaukee, to 
take care of building now in progress. The lath 
market holds steady. 


MILWAUKEE, WIS. 


Sept. 14.—Lumber is moving in the local market 
in good lots for early fall business, according to 
local firms, and there is a good amount of activity 
in the building trades. To fill this demand retailers 
are still buying. The building trades are taking 
southern pine and fir mainly for construction work 
which includes for the most part residences and 
apartments, with a few large business buildings. 
The flooring manufacturers again reported busi- 
ness on the upgrade, and they are producing more 
maple flooring now than for the last two months, 
put they still complain of the competition from 
oak flooring. There has been no let-up among sash 
and door factories which are operating at the maxi- 
mum in order to complete deliveries for orders on 
file. The local box business is still good and the 
production of boxes and crates is running about 
normal. The cheaper grades of hardwood are being 
used and box factories furnish a good source for the 
disposal of these grades. Automobile plants have 
continued their normal production and are taking 
hard maple, soft elm and other items. During the 
period it was reported that wood-using factories 
showed an eagerness to cover on maple, birch, 
basswood and other lumber from the North, but 
mills did not want to take the heavy orders and 
were not keen about the business. 


MINNEAPOLIS, MINN. 


Sept. 14.—Improved farm conditions in the 
Northwest, as stated in official reports, have given 
the lumber industry renewed optimism and already 
there are evidences in some of the branches of 
the lumber industry that business is developing 
with the approach of colder weather. 

Most of the leaders in the lumber business do 
not expect that there will be any noticeable in- 
crease in business this fall as a result of the fairly 
normal crop yields but they predict a fair business 
between now and the freeze-up and much improved 
business in the spring. 

Farmers are still actively engaged in their fields, 
cleaning up the crops and preparing the soil for 
the winter. This naturally is detracting from 
the lumber trade for the farmers are too busy to 
give attention to construction work. For that 
reason the lumber industry figures that only a 
small number of new jobs or extensive repair proj- 
ects will be started this fall. 

There have been some outstanding features of 
the lumber industry and its trends in the last few 
weeks. One of them is that, while some lines of 
business have been reflecting the increased pros- 
perity of many districts in the Northwest, the man- 
ufacturers and wholesalers of forest products have 
yet to share in it. This is due largely to the fact 
that the retailers of lumber have been reluctant 
to deviate from their policy of buying only for im- 
mediate needs. In other words, according to the 
large manufacturers and wholesalers, the tendency 
is to hold back in the hope of reduced prices, de- 
pending upon the railroads to make quick delivery 
of emergency orders. The line yards, particularly, 
have not been buying freely in the last few weeks 
and there is no disposition to place orders for 
future needs. Buyers for these yards are inclined 
now to shop around and to delay purchasing, ap- 
parently with a hope of gaining advantage of 
lower prices which are foreseen. On the other 
hand, however, there is less disposition than ever 
at this time of year for the manufacturers to go 
below the level which has prevailed for their prices. 

It is a fact, also, that some of the independent 
retail yard operators have shown some aggressive- 
hess by making purchases for future requirements 
and as a result are getting some business from ter- 
ritories actually outside their zones. Some of these 
independents, according to sales representatives 
for the manufacturers, are utilizing trucks and are 
bidding for business long distances away from 
their yards. 

It is incorrect, however, to say that the line 
yards are not buying. According to sales forces 
there is a disposition on the part of the represen- 
latives of these yards to be cautious. They are 
Placing orders wherever they can see an adyan 
tage and they are keeping exceptionally close to 
the market, Jest they be in an uncomfortable posi- 
tion should there be sudden and substantial in- 
creases in prices. 

: Northern pine salesmen say that business is go- 
ing in spurts. Some days business is unusually 
heavy to be followed by days of little or no buying. 


The last week has been marked by heavy rains 
and unusually cold weather. All of this has reacted 
to the disadvantage of corn, over which there is 
some anxiety, lest it will not mature before frost. 
What now is needed in this territory is hot 
weather and a late frost. 

August has been decidedly favorable for corn 
growth, as shown by the report of the United States 
Department of Agriculture. This report, over 
which there was much interest by the lumber in- 
dustry, showed a gain of 20,000,000 bushels in 
condition in Minnesota. The report for South 
Dakota also showed improvement. ‘The total crop 
should equal last year’s, according to the Federal 
report of conditions. A 4,000,000 gain in the 
Montana wheat crop also was a decidedly favorable 
factor in the Government’s report which enlisted 
attention of the lumbermen. 

An interesting picture of conditions in Minne- 
sota, North and South Dakota was brought back to 
the Twin Cities in the last week by Cy Giere, repre- 
sentative of the Learned Lumber Co., of Minne- 
apolis, who has been on a month’s tour of that 
territory. He said that crop conditions have been 
improved in that district. He emphasized that the 
retail dealers are using precautionary measures in 
making purchases to replenish stocks. Mr. Giere 
was impressed, he said, by the strong position of 
independent dealers in competition with the larger 
companies. The independent realizes his competi- 
tion and is aggressive te obtain the business. The 
idea of dealers to contract to sell lumber and actu- 
ally build farm structures is a capital one with 
many of the retailers, according to Mr. Giere. In 
this practice, the retailer sublets the contract to 
builders and figures only to make his profit on the 
lumber. The experiment is proving successful, Mr. 
Giere said. 

B. C. Finnigan, of Grand Rapids, Minn., whole- 
saler of lumber, who operates a number of mills 
and logging camps in Minnesota, gave a suggestion 
for a new and economical use for by-products of 
ties. He said that in preparing the ties at the mills 
a large amount of slabs are produced. Because of 
high freight rates which do not permit their trans- 
portation at a profit they are permitted to lie in the 
woods, where they rot or become kindling for forest 
fires. If the railroad rates could be reduced, he 
said, these slabs, which make excellent fire wood, 
could be shipped to population centers and easily 
would find a market as a substitute for coal. 


KANSAS CITY, MO. 


Sept. 14.—-Lumber demand last week was “off” 
due to Labor Day and bad weather in various parts 
of the country, and floods in some places. Re 
ports from salesmen in eastern territory are not 
encouraging, and even low prices are not producing 
business in some sections. There was a small 
spurt in buying in the eastern territory late last 
month in anticipation of heavier fall business 
which has not yet been realized. In this market, 
thé South, Southwest and middle West continue 
to produce most of the business, with a sprinkling 
of orders from eastern Missouri and Iowa. Of 
late there has been a demand for badly mixed cars 


both for southern and western mills, but these 
have been hard to place, especially in southern 
pine. Stocks at some of the fir mills and many of 
the southern pine mills are broken, especially in 


the cheaper grades of flooring and boards. 


TORONTO, ONT. 


Sept. 13.—The lumber trade in Ontario, like 
nearly all other lines of business activity, has 
marked time during the last two weeks because of 
the fact that such a large percentage of the citizens 
have been in attendance at the Canadian National 
Exhibition, Toronto. The lumber industry was 
chiefly represented at the exhibition by the White 
Pine Bureau, Ontario department of forestry, Brit- 
ish Columbia department of lands and forests, and 
a number of firms manufacturing or distributing 
various lines of interior trim, and wood manufac- 
tured articles. Inquiries at all of these exhibits 
indicated that the outlook for active fall trade is 
fairly good. At present, business is quiet. Some 
increase in the volume of trade is noticeable, but 
unsatisfactory prices continue. Quotations on 
practically all softwood lines are a shade lower 
than a vear ago. The output of Ontario sawmills 
during 1926 is expected to be about the same in 
quantity as that of 1925. Zuilding operations in 
Ontario are slowing down. A splendid crop is be 
ing harvested by Ontario farmers. Collections are 
improving and the industrial outlook is better. 

J. K. Muir, Toronto, for many years engaged in 
the wholesale lumber business, is enjoying a motor 
trip to Quebec, Halifax, the White Mountains, 
Maine and other eastern points, in company with 
his wife and daughter. 

L. H. Richards, manager Laidlaw-Belton 
Lumber Co., Sarnia, Ont., gave an interesting 
talk recently to the members of the Luncheon Club 
at Sarnia, on “Timber Resources and Transporta- 
tion.” Referring to transportation Mr. 
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This Brand 
On Every 
Stick 





N addition to other 
things we have just 
begun the operation of a 
paper mill at Elizabeth. 


This paper mill will 
carry on our town when 


the virgin timber is ex- 
hausted. 


However, we have many 
years yet to cut in ori- 
ginal forests of Calca- 
sieu long leaf pine, and 
twenty - eight years of 
past “sawmilling” has 
taught us how to fill 
your order to the high- 
est degree of satisfac- 
tion to yourself. 


Ask for CALCASIEU 
—the best of the long 
leaf. 











(The Southern Pine Asso- 
ciation, New Orleans, will 
give you any information 
you want regarding South- 
ern Pine. Write them.) 
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The PIONEER 
LUMBER CO. 
inal RE 
ll: 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edége and Flat Grain. 


Write or wire for prices on 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








SIPSEY VALLEY 






SHORTLEAF PINE 




















Sipsey Valley Softlite 
Shortleaf is an excellent 
textured lumber, every 
foot well - manufactured. 
Order it in mixed cars of 
finish, flooring, siding, 
ceiling, boards and ship- 
lap. 











150,000 Feet Daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 








Announcing 
Warrior River Lumber Co. 


Successor to 


Deal - Parsons Lumber Co. 


Plant: 


Office: Alston Bldg., 
Northport, Ala. 


TUSCALOOSA, ALA. 
Manufacturers 


of High Grade Yellow P ine 


Flooring, Ceiling, Mould- 
ings and Complete House 
Patterns. 


Warrior River Lumber Co. 


Mixed Cars 
a Specialty. 











Richards stated that a vessel carrying 5,000,000 
feet of lumber arrived recently at Montreal from 
the Pacific coast at a cost of $12 a thousand less 
than it would cost to ship the same lumber to 
Sarnia by rail. 

Il. ©. Hodgson, formerly of Toronto, who has 
been assistant sales manager for the Vancouver 
Lumber Co. at Madison, Wis., has been moved 
to Vancouver, B. C., where he becomes associated 
with Charles Plant, the company’s sales manager. 

W. M. Marsh, of the staff of the R. Imrie Lumber 
(o., Toronto, was married recently to Miss L. M. 
Robinson, Toronto. 

R. McDonagh, Toronto, has joined the staff of 
A. N. Dudley, wholesaler, Toronto, and will be in 
charge of the hardwood department. 

C. G. Anderson, widely known in the lumber 
business in Ontario, has joined the staff of Rose- 
MeLaurin (Ltd.), Toronto, and will be in charge 
of buying and selling of eastern woods. 

W. J. Merkel, vice president Schroeder Mills & 
‘Timber Co., Milwaukee, Wis., made a business visit 
recently to Toronto and to the company’s plant at 
Pakesley, Ont. 


PITTSBURGH, PA. 


Sept. 14.—Wholesale lumber dealers report that 
buying in the immediate Pittsburgh district is fall- 
ing short of expectations, with the retail trade 
about 40 percent behind last year. The demand 
for hardwoods by the furniture manufacturing cen 
ters in the East, however, is showing more activity, 
and there are searcities in some items, notably 
wormy white oak, which are causing slight price 
ndvances. Retailers report a 10 percent let-up in 
house building, as compared with last year, the 
decline being more marked in the city than in the 
country districts. The volume of business all- 
round is slightly below that of last year, although 
the industrial trade is better than it was in the 
summer, Continued improvement in the coal min- 
ing industry is making the volume of business 
larger in that line this year than last. Whole- 
salers report prices generally indefinite, especially 
in southern pine and in all the white pines. Prices 
on southern pine vary from $1 to $10. The only 
items in southern pine that are hard to obtain are 
mixed ears of shed stock and roofers, but this, it 
is said, may be due to continued wet weather in 
the South, rather than to any shortage. A better 
demand for Idaho and Pondosa white pines is 
having a tendency to strengthen the market a little 
in those lines. Nos. 2 and 4 Pondosa are reported 
up $1. Fir in straight car items is easy to be had, 
but orders for mixed cars of shed stock are re- 
ported rather hard to handle. West Virginia hem- 
lock is a little scarce owing to the fact that the 
mills have already cut what they had peeled this 
year. A fair degree of activity continues in hard 
woods, especially in the lower grades. There is 
some searcity of sound wormy white oak. Oak 
flooring is moving well. The market for red and 
sap gum is being well maintained. A little scarcity 
of hardwoods is reported in the Ohio area. Hem- 
lock and spruce lath are reported weaker in the 
Pittsburgh district. They are now obtainable at 
$7.50, wholesale, in Pittsburgh, whereas they were 
$8 and $8.50 some time ago. 

S. W. Means, of the S. W. Means Lumber Co., 
has returned after a sojourn in Florida, where he 
visited the Means lumber yard at St. Petersburg, 
of which his son, Eugene, is manager. 

J. W. Kendall, secretary of the Kendall Lumber 
Co., who has charge of the company’s New York 
office, is spending this week at the head offices of 
the company here. 


BOSTON, MASS. 


Sept. 13.—-Some quickening has been noted in the 
New England lumber market during the last week. 
The improvement is not affecting all lumber items 
equally. Eastern spruce frames are easier and 
there is a range of $38@39 now in the base price. 
There is no change in random lengths of spruce, 
except a slightly better demand. Eastern and 
northern boards are quiet but steady. Douglas fir 
looks firmer. Nearly all southern pine items show 
an upward tendency. Roofers are firmer. Oak 
flooring is firmer and hardwoods generally sell 
better. Western pines are quiet. 

The Long-Bell Lumber Co. has opened a Boston 
office at 100 Milk Street, and it is understood that 
this will be the headquarters for the New England 
distribution of stock produced in the company’s 
West Coast mills. The Davenport, Peters Co., old- 
established Boston wholesaler, have for some years 
been the New England representative of the Long- 
Bell company’s southern mills, and has also been 
handling rail shipments from the West Coast mills. 

The St. Paul & Tacoma Lumber Co. also has 
opened a Boston office at 100 Milk Street for direct 
handling of New England business. 

These two developments are arousing intense 
interest among all here engaged in the distribution 
of lumber items from the Coast. 

Two cargoes from British Columbia arrived here 
last week, including some 4,000,000 feet of fir 


and 1,270 bundles of red cedar shingles from 
Victoria and New Westminster, for local distriby-. 
tion. Green & Wood, retailers at New Bedford, 
received 1,051,227 feet of fir and 650 bundles of 
red cedar shingles on a steamer from New West- 
minster, B. C. Arrivals from the Maritime Proy. 
inces included 659 random lengths hardwood from 
Yarmouth, N. 8., 874 hardwood squares and 1,474 
bundles hardwood squares from Yarmouth, and 637 
random lengths hardwood squares from the same 
port for Shawsheen Lumber Co.; 186,659 feet 
spruce boards and scantling and 130,000 feet of 
spruce plank from Advocate, N. 8., for Blanchard 
Lumber Co., and 54,835 feet spruce for Godfrey 
Lumber Co. . 


NEW YORK, N. Y. 


Sept. 13.—While the lumber market has failed 
to improve as rapidly as expected with the advent 
of fall, there has been steady betterment. There 
have been no advances in prices to speak of, but the 
entire list of hardwoods and softwoods is holding 
firmly to schedules. There are shortages in some 
items, particularly air dried pine roofers, and some 
southern mills have been slow to overcome the digs- 
advantages and drawbacks of flood conditions, 
Hardwood distributers generally are well supplied, 
The situation in West Coast items continues to 
improve. 

All of the local associations are preparing to 
resume activities. Nylta will have its first session 
Oct. 1, and the executive committee of the New 
Jersey Lumbermen’s Association will meet. this 


“week to select a date for the first fall meeting in 


October. The Long Island Salesmen’s Association, 
otherwise known as LISA, will meet Sept. 28, and 
the following day the concluding tournament of the 
Lida Golfers will be held at the Riverhead Coun 
try Club. 

M. J. Moriarity, of the Midland Mill & Lumber 
Co., Tuckahoe, N. Y., returned last week from a 
trip to his old*home in Ireland. 

Jacob Pfister, who is visiting his old home in 
Switzerland with his wife and daughter, has de- 
cided to extend his stay until the latter part of 
October. ‘The family has made an extensive tour 
of the European continent and will return by 
way of England. Mr. Pfister is a prominent retail 
lumberman of Valhalla, N. Y. 

Fred W. Jackson & Sons (Inc.), well known 
retailers of Hampton Bays, Long Island, are build- 
ing a large plant, opposite the railroad station, in 
that village. The new plant will house all the 
machinery and equipment now in the old buildings 
at Riverhead Road and Montauk Highway, which 
will be abandoned. Much new machinery will be 
added. 

The Hicksville branch of the Brislin Lumber 
Co. has ordered machines necessary to complete 
the mill, some of which have arrived and have been 
installed. Frederick C. Junker, jr., is in charge 
of the mill. 

The Amityville (Long Island) plant of Garrett 
Busch & Son has been purchased by a corporation 
organized for the purpose, composed of the Zaret 
brothers of Freeport, Long Island, Harry Sulliman, 
Fred Sorries and J. P. Nordeck. The corporation 
is known as the Zaret Lumber & Coal Co. 

Arthur E. Lane, head of the Arthur FE. Lane 
Corporation, spoke recently on “Lumber” before 
the Rotary Club at Huntington, Long Island. His 
address was illustrated. 


NORFOLK, VA. 


Sept. 13.—The demand for North Carolina pine 
is still rather spotty. The volume of business last 
week did not compare favorably with that of the 
week previous, when from reliable statistics it 
would seem that new orders taken about equaled 
actual production for the week ended Sept. 4. Pro- 
duction recently has been curtailed to a great 
extent by rains, cotton picking etc. 

The demand for 4/4 edge No. 2 and better, both 
band and circular sawn, has been very light dur- 
ing the week. Yards that have been buying rather 
heavily are now stocked up pretty well and want 
to move out some lumber before buying further. 
New England is taking very little edge at present. 
No. 2 and better 4/4 stock widths have not been 
very active. Wholesalers have been covering 00 
old orders but new business has been very light. 
In circular stock, buyers surround offers with 60 
many conditions that these are hard to fill at 
present prices. Some mills have advanced prices 
on stock widths but thus far these have not tse 
established. Edge 4/4 No. 3, also edge and er 
widths mixed, continue very quiet. No. 3 4/4 stoc 
widths have been moving a little better with inter 
est centered on 10- and 12-inch widths. Edge —e 
and better 5/4 and thicker have been quiet and t 4 
same is true of Nos. 1 and 2 bark strips. No. - _ 
better miscuts 4/4 are in good demand but are 
hard to buy for quick shipment. 

There has been very little demand for 4/4 S 
No. 1 box kiln dried or air dried during the a 
week. Local box makers are well supplied. — 
box makers are buying cautiously. No. 1 stock 
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4/4, rough and dressed, has been moving fairly well 
and there is not much surplus stock available for 
quick shipment. Good air dried is rather hard to 
get for the rainy spell has not been conducive to 
drying lumber. Edge No. 2 box 4/4 does not seem 
to be moving at all even at the low prices mills 
quote. No, 2 stock box 4/4 is moving a little bet- 
ter, but is far from active. There has been a little 
petter demand for 5/4 and 6/4 stock box, dressed 
and resawn. Box bark strips 4/4 dressed have been 


selling a little better but total sales are still 
small. Low grade poplar and gum, rough and 
dressed, have been moving much better. Pine 


dunnage is also more active. 

Sales of flooring, thin ceiling, partition etc. have 
heen very light, even though planing mill men have 
peen actively soliciting business. Prices continue 
to vary to quite an extent but unless stock is really 
needed buyers are not much interested. Kiln dried 
6- and 8-inch roofers have been moving fairly well, 
but other widths are slow. Air dried roofers have 
been moving better even though no large blocks of 
stock have been sold. Prices quoted by some mills 
are higher but the majority in Georgia are getting 
19 for 6-inch and $20 for 8-, 10- and 12-inch f.o.b. 
ears mill. More air dried roofers are being offered 
at higher prices, but wholesalers are not taking 
these very fast as it has been rather difficult to 
sell cars bought a short time back for less money. 
Lath and dressed framing continue to move rather 


slowly. 
WARREN, ARK. 
Sept. 14.—-There has been a very. noticeable. in- 


crease in demand this week over the last few weeks, 
the dealers seemingly beginning their fall: buying, 
and this volume should continue for some time. 
Prices have held firm throughout the entire list 
and some of the mills are making slight advances 
on some of their stock, putting prices on the same 
basis as existed before the summer slump. Demand 
is especially good for yard items of boards, 6- and 
S-inch, with some dealers wanting good amounts 
of dimension. Flooring is moving, especially up- 
per grades of edge grain. There is also some 
demand for B&better flat grain which has been 
very quiet for a long period. Finish and finish 
products are moving readily and the dealers are 
having some trouble in placing orders for mixed 
cars as stocks at the mills are short and broken. 
This holds true at virtually all the mills in this 
vicinity. Inquiries are heavy for both mixed and 
straight cars of stock. Industrial inquiry is pick- 
ing up and a volume of business from this 
source is being placed with the mills for prompt 
shipment. Buying of car stock is light. Produc- 
tion this week has been normal under the reduced 
schedule as the weather has been favorable for 
logging. Shipments have exceeded production at 
most plants and new business is in excess of either 
production or shipments. Small mill production 
this week is still low because employees are laying 
off to work in the cotton fields. 


SHREVEPORT, LA. 


13.—The 
have slowed up 
such as 


good 


Sept. yellow pine market 
to some extent 
dimension, boards, shiplap and = center- 
matched flooring, but the demand is said to have 
been a little stronger for uppers, particularly finish. 
Not so many timber orders seeking placement are in 
sight, due to a slump in oil prices in some terri 
tories, which is xenerally followed by cessation of 
drilling operations and rig timbers and derricks 
are consequently off the buyers’ lists. Wholesalers 
say that the demand in Texas and Oklahoma is 
Somewhat better than the demand over toward the 
East. Some St. Louis buyers have been making 
faney offers which other buyers in the same sec 
Hon criticize as not representative of the market, 
IU is stated, and are warning millmen to investi 
kate financial standings carefull before taking on 
any fancy priced orders. Such staple stock generally 
has a fairly well known basis, and millmen can 
fenerally tell a reliable from an undesirable order. 
There are plenty of well rated buyers closer at 
home who are more profitable to deal with in the 
long run, it is stated, even though such enticing 
offers can not be made by those who expect to 
stay long in the wholesale lumber business. This 
‘omment is made because the wide range of offers 
ean readily be understood. 

The mills, both large and small, are running 
Steadily everywhere, though there is considerable 
Scrambling for labor here and there. Cotton pick 
‘ng has undoubtedly made the situation a little 
More difficult for the sawmills, but no very serious 
complaints have been reported. The daily papers, 
however, show more want ads directed toward 
‘awmill labor. There has been practically no rain 
this week, and logging conditions are nearly per 


— The railroads are doing their part as to 
‘ars, 


appears to 


on commom stock, 


wae hardwood market was somewhat inactive 
a Week, and the situation has not stiffened up 
? any extent. Considerable buying continues, but 


while steady, there does not seem any upward 
tendency in prices. 

T. E. Banks, assistant general manager here of 
the Long-Bell Lumber Co., has been elected presi- 
dent of the Shreveport Lions’ Club. Mr. Banks, 
who is active in civic affairs, succeeds F. A. Key, 
jr., railroad man, who resigned to accept a promo- 
tion with the company at Texarkana. 


BOGALUSA, LA. 


Sept. 13.—The officials of the Lamar Lumber Co., 
who recently announced the selection of a site in 
North Bogalusa for their mill, are already at work. 
The survey for the railroad switch has been com- 
pleted and the site for the mill is being cleared. 
Plans for the building are being rushed with the 
hopes that the plant will be ready by the first of 
the year. Several of the officials have already pur- 
chased homes and moved their families here. 

The new furniture plant recently installed near 
the White Woods Products Co. began operation sev- 
eral days ago and has made and shipped its first 
carload of furniture. The plant represents an 
investment of over $25,000, and at present is em- 
ploying about twenty-five people. 

Mayor W. H. Sullivan, general manager of the 
Great Southern Lumber Co., who has been spending 
several weeks with his family at Signal Mountain, 
has returned to the city. 

The house shortage here has called forth com- 
ment from the editorial columns of the Bogalusa 
Enterprise, which pronounces the situation serious. 
About Jan. 1 a new industry will locate here which 
will employ about 200 men and at least 100 of these 
will need homes. The editorial urges more citizens, 
who have the growth of Bogalusa at heart, to build 


homes and to do it soon. If enough individuals 
will not build, then a company sufficiently large 


enough should be organized to construct the needed 
homes. 

The new planing mill of the Great Southern 
Lumber Co. began operation last Friday, several 
days ahead of schedule, and other machinery is 
rapidly being installed so that the plant which was 
destroyed by fire several weeks ago, will soon be 
in operation at full capacity. 


JACKSONVILLE, FLA. 


Sept. 13.—The lumber industry continues to 
show increased activity, more pronounced in some 
species of woods but never the less an average 
betterment. Pine has been the most prominent 
during the week, and as during the preceding week, 
shortleaf finish and roofers were perhaps the most 
called for items. Roofers continued their advance 
amounting to about 50 cents on the average, but 
shortleaf finish steadied down and did not show 
further advances. This was perhaps brought about 
by the resumption of operation by several mills 
that had been closed down and also by better 
weather, which of course has increased volume. 
Florida has not been the prime factor in either 
of these commodities sales. In fact, most of the 
stock has been moving into Central Freight Asso- 
ciation and middle western territories. Of course, 
there has been some stock used in this State but 
nothing more than has been called for during the 
last several weeks. 

Longleaf continues to move to yards in mixed 
ears. Shed stocks, especially are moving very 
well and are beginning to show suflicient volume to 
encourage mills to better production records. Tow 


ever, framing and sheathing are not making a 
creditable showing and while the stock is moving 
in straight cars, demand is not heavy enough to 


Prices have remained 
good demand for tim 


take care of accumulations. 
steady. There has been a 
bers and special cutting, which mills have been 
able to handle to advantage. They could in fact 
handle a greater volume of such business without 
interfering with the orders they have on file and 
are getting. The returns such cuttings bring made 
this class of orders far more attractive under pres- 
ent prices than shed or yard stock orders. 
Hardwoods have been moving very satisfactorily 
and prices on the upper grades have strengthened. 
Red and sap gum, oak, poplar and even tupelo have 
been in decidedly better demand than at this time 
a month ago. FAS and No. 1 common red gum, 
especially in 4/4, is called for by all users of such 
woods. Sap gum too has been in demand from fur- 
niture manufacturers but mostly in No. 1 common, 
The FAS has dragged slightly at times, as has 
No. 2 common. However, this lower grade is show- 
ing improvement caused by demand from box manu- 


facturers. The eastern market is buying a little 
FAS oak. There has been some very attractive 
inquiries out on No, 1 common and lower oak 


during the last week from furniture factories, who 
seem inclined to buy wherever they can find the 
right stock at the right price. ; 
Cypress continues to move for the most part in 
mixed cars; in other words, yards are the larger 
buvers. There have been some straight car ship- 
ments which, as usual, have moved to millwork 
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plants. There has been some stock moving to con- 
centration yards, which is for the most part mov- 
ing from that have cut out and are 
cleaning up their yards. The cypress mills in this 
section are in need of cutting orders, which have 
fallen off. Railroad timbers, trunking and capping 
and the like are just what the mills need at this 
time. 

Weather conditions have been steadily on the 
mend. There has been very little rain and the 
woods have dried out to such an extent as to make 
logging about a normal affair. Most mills are 
running again and accumulating some stock. Rail- 
road conditions continue satisfactory. 


operations 


Mark Hendricks has joined the sales forces of 
the ‘Terrell-Chiasson Lumber Co. as southwest 
Florida representative. Mr. Hendricks will cover 


the territory bounded by Tampa, Orlando, Sebring 
and Sarasota, in which section he is well known. 

G. W. Patterson, former yard owner of Orlando 
and Lake Wales and more recently connected with 
the Ansley Lumber Co., of Tampa, was in Jack- 
sonville during the last week attending to per- 
sonal business matters. 

Cc. A. West, of the Union Lumber & Manufactur- 
ing Co., Greenville, Fla., was a business visitor 
to Jacksonville Sept. 13 in the interest of his com- 
pany. Mr. West was accompanied by Mr. Stand- 
ridge, who operates a mill near Greenville. 
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LAUREL, MISS. 


13.—Local mills report well filled order 
files and the demand up to normal. A few advances 
in prices have been made during the last two weeks, 
but no reductions are noted. Stocks continue about 
normal, but a good many regular items are lacking. 





Sept. 


The insistence of the buyers for immediate ship 
ment continues to feature the situation. Special 
cutting of all sorts and descriptions is eagerly 


sought after. The mills generally are loaded to the 
limit on timbers for quick shipment, and additional 
orders, as a rule, can be accepted only for delayed 
shipment. Fairly heavy purchases by the West 
Indian Islands and Central America have featured 
the export market recently. Some South American 
orders have been booked and Europe continues to 
take a fair amount, but the export market generally 
not displaying any extraordinary amount of 
activity. Local mills report a fair volume of export 
shipments during the last week. Export prices show 
little, if any, change. 

Cc. C. Searcy, of the L. F. Driver Co., Thomas 
ville, Ga., was in Laurel during the last week, call- 
ing on the mills. 

John M. Bissell, vice president and general man- 
ager of the Marathon Lumber Co., spent a few days 
this week in Memphis, Tenn. 

Brown Katzenbach, treasurer of the Mason Fibre 
has returned to his home in Wausau, Wis., 
after a visit to the plant. 

Victor C. Langley, logging superintendent for the 
Wausau Southern and Marathon Lumber companies, 
with Mrs. Langley, has returned from an extensive 
motor trip through the North and West, covering 
various points of interest on the Pacific coast. 


TUSCALOOSA, ALA. 


Sept. 13.—The market on southern pine con- 
tinues to gain strength in demand as well as in 
orders placed, but prices have not responded as 
well as might be expected. The price advances 
are not in keeping with the strong statistical posi- 
tion of the market. The mills are well supplied 
with orders and it is becoming difficult to place 
new business for quick shipment and particularly 


Is 


Co., 


for specially manufactured stock. Trade is be- 
coming fairly general in all consuming territory 
and this situation is taxing production capacity. 


Some hardwood mills report a much better sit- 
uation with reference to prices and available or- 
ders. However, other hardwood producers report 
considerable difficulty in getting what they con- 
sider fair prices. These apparently contradictory 
statements are most likely explained by the fact 
that manufacturers do not agree as to what con- 
stitutes a fair price, especially as no two manu- 
facturers have exactly the same production costs. 


BROOKHAVEN, MISS. 


Sept. 13.—Orders in the last week have been 
better than the average for the southern pine mills. 
Prices fluctuate to some extent, as a few items are 
much stronger and price advances are justified, 
while on the other hand price reductions are en- 
tirely in order on other items to develop business. 
There is a shortage of labor, as this is cotton 
picking time in the South. This condition will 
maintain for three to four weeks, and shipments 
will most likely be cut short on this account. Mills 
have nice order files. Weather has been favorable 
in most sections. 

The movement of dressed shed stocks has been 
encouraging, as the sale of flooring in grades of 
No. 2 and better has been very heavy; in fact, the 
surplus of and 4-inch flooring is lower now 
than at any time this year. There has been some 
movement of drop siding in certain patterns, while 
other patterns are not responding. Ceiling in all 
grades in %-inch and %-inch is moving well, 
while the sale of partition has been disappointing. 
The general movement of finish has been disap- 
pointing, especially in the thicker sizes of B&better. 

No. 2 fencing, 4-inch, is showing a little surplus 
for the first time in many weeks. Six-inch No. 2 
fencing and flooring are heavily oversold and it 
will most likely take six weeks to catch up with 


° 
v- 


orders. The export demand for 8- and 10-inch 
No. 2 longleaf boards is getting very heavy and 


the surplus of this item is being gradually wiped 
out. There is a heavy demand for 12-inch No. 2 
in longleaf, beth from interior and export sources, 
and there seems to be no surplus at any of the 
mills. The price on this item is stronger by about 
$4 a thousand than two months ago. There is no 
particular surplus of 8-inch No. 2 shortleaf, and 
only a small surplus of 10- and 12-inch No. 2 
shortleaf. Four-inch No. 3 fencing is well sold 
ahead, and recent sales of 6-inch No. 3 have been 
heavy, but not quite sufficient to absorb the sur- 
plus. ‘Bhe price on this item has been very satis- 
factory. Sales of 8-, 10- and 12-inch No. 3, in 


both longleaf and shortleaf, have been satisfactory 
and the price seems to hold well on this stock. 
Sales of No. 1 lath have been very heavy and 


most customers want immediate shipment, but this 
can hardly be accomplished on account of heayy 
oversale. No. 2 lath sales about keep pace with 
production, but the market is not very firm. Ip- 
quiry for B&better moldings is more brisk, but 
prices offered are hardly any inducement to sell, 
Southern pine shingles for the fall trade have 
moved out nicely and there is a heavy oversale on 
No. 2 sap pine shingles, with only a small surplus 
of Mo. 1 heart and a fair surplus of select heart. 

Longleaf dimension is moving well in both Nos, 
1 and 2 grades, and the export demand is active, 
Opportunities are passed up each day to furnish 
heavy amounts of this stock for export, but due to 
badly broken stocks the business has gone to other 
mills more fortunately situated. Shortleaf dimen- 
sion sales hold up well with production. Long. 
leaf timber business is extremely encouraging and 
prices hold well. Shortleaf timbers are being sold 
in nominal amounts. Box factory business jg 
scarce. 

The hardwood market holds fairly firm and there 
is a good supply of orders on hand, some of which 
is sold against green stock, and can not be shipped 


now. Flooring oak sales cover all dry and green 
stock on hand. Poplar remains firm with little 


surplus in dry stock. Plain red gum sales cover 
all dry and green stock available. 


MACON, GA. 


Sept. 14.—Further activity of the Seaboard Air 
Line Railway and the Atlantic Coast Line Railway 
in extending their systems in southern territory 
tended to strengthen the longleaf pine market this 


week. The demand continued good, takings being 
about equal to production, though all mills are 


running to capacity, and the indications are that 
the demand will be above the production in a short 
time. There were no changes in prices of longleaf. 

Roofer manufacturers continued operations of 
their mills to capacity and shipments were con- 
siderably above normal. There is a good demand, 
especially from the East, prevailing prices being 


$19.50@20.50 a thousand feet. Weather condi- 
tions have been unfavorable for logging in some 


sections, but as a whole the mills have been able 
to obtain an ample supply of logs. The eastern 
market has provided the best outlet this week, but 
there have been shipments to the middle West. 
Many inquiries are being received by the manu- 
facturers in Georgia and Alabama. 


HATTIESBURG, MISS. 


13.—Even though there has been an in- 
in demand there has been no increase in 
production. Most of the mills are suffering be- 
cause of the scarcity of common labor. Heavy 
read building and railroad work have taken care 
of the surplus labor during the summer and now 
the farms have drawn hundreds of laborers away 
from the mills. Most of the medium and small 
mills are running less than half capacity because 
of this scarcity and it is expected that it will last 
for sixty days at least. By that time winter will 
have set in and it is not likely that full produc: 
tion will be attained before next spring. With 
the exception of a very few items, stocks are low. 
Usually at this season of the year this section is 
full of decking held for the fall demand, but there 
is much less decking on sticks now than for many 
years. Special cutting demand continues very 
good, the mills being well loaded up on such cut 
ting. Yard and shed stock are moving better. 
The local demand continues good and is expected 
to be much heavier as soon as the crops are 


gathered. 
| BEAUMONT, TEX. 


Sept. 13.—Southern pine mills throughout this 
section have materially inereased their order files 
during the last thirty days and the market con- 
tinues strong, with the heaviest demand coming 
from Texas and Oklahoma. It is becoming 1 
creasingly difficult to place mixed-car orders. The 
Southwest generally is experiencing a period of 
prosperity and the lumber trade is getting a share 
of it. The general demand from the country at 
large is expected to show a still further improve 
ment as crops are harvested. A late crop has some- 
what delayed buying from the cotton-producins 
territory, but, with an excellent crop outlook, this 
trade is expected to be large and lucrative this 
fall. Stocks at most yards are low and they are 
still lower at the mills. On all staple items the 
mills are battling with depleted stocks and the 
only items they are long on are those that usually 
prove to be a drug on the market. Prices — 
stiff, with one-inch No. 3 stock the strongest, W! “ 
Nos. 1 and 2, in 1- and 2-inch thicknesses — 
ing No. 3 closely. Bé&better stuff, which has yer 
inclined to be a little slow, is strengthening be 
getting in better demand. The market on tim as 
for domestic consumption continues excellent, | 
the export demand has slackened off el 

Hardwood production has been kept well i “ 
this summer and, as fall rains may reasonably 
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expected shortly to have an adverse effect on mill 
operations, the continuing improvement in demand 
for hardwood is a logical one. Sap gum-.is the best 
seller, but other gums and oak are looking up 
and the demand is better than it has been. While 
many of the buyers are still pursuing a hand-to- 
mouth policy, many more show an inclination to 
place orders for thirty to sixty days’ delivery. 

vradual enhancement in price on nearly all hard- 
wood items is noted and still further advances are 
expected. 


HOUSTON, TEX. 


Ze @D 
a 


0 ' Sept. 13.—There has been scarcely any change, 
Y in the pine or hardwood market the last week, ac- 
n- cording to Houston sales managers. The domestic 
g if demand is generally good, and the best demand 
id ' is for mixed yard stocks. The upper grades of both 
ld pine and hardwoods have strengthened slightly. 
is 29x factories are buying heavily of the low 
grades. Export trade is quiet, and indications are 
re there will be no early improvement. Crop reports 
oh from various points in the Southwest indicate a 
ed good harvest of cotton and corn this fall in most 
en sections. 
te NEW ORLEANS, LA. 
Sept. 13.—Local market news was not quite so 
good as for the preceding week—but nothing to 
worry about. A decline in bookings for southern 





pine was indicated by mill reports, with a gain 











oe in production. Prices were reported well held, 
yay mill stock assortments considerably broken and 
od inquiry brisk. The recent bulge in buying, it was 
na noted, had set another flock of transit cars in 
pe motion, which may help to explain the lesser vol- 
- ume of orders booked by the mills during the 
hat week. Cypress is said to be a little more than 
“9 holding its own in respect of demand, with prices 
a unchanged. In the hardwoods, FAS red gum is 
" mentioned as enjoying improved call, with thick 
_ elm and maple is sustained active request and sap 
<r gum moving in good volume. Prices apparently 
ndi. were well maintained. 
ome Specializing in radio cabinets and in hardwood 
able office fixtures, the Riecke Cabinet Works, which 
tern some months ago moved into a large new plant 
but building at Tulane Avenue and South Solomon 
Vest. Street has been working day and night shifts of 
anu- late to keep pace with orders. Among large local 
contracts being filled by the company is one for sup- 
plying walnut fixtures for the Pere Marquette 
Building, now nearing completion and another 
for mahogany fixtures and equipment for the Postal 
n in- Telegraph Co.’s new offices in Gravier Street. 
em | Washington dispatches announce that the Inter- 
phe state Commerce Commission has authorized the 
leavy New Orleans Great Northern Railroad to build an 
care extension into Jackson, Miss., and establish ter- 
now minals there, the estimated cost being $622,956. 
away This includes a six-and-a-half mile extension of 
small | trackage from Nogan, Miss., into Jackson, where 
cause the New Orleans Great Northern will effect phys- 
! last ical connection with the Jackson & Eastern, thus 
r will completing the expansions provided for in the 
roduc arrangements between these two lines and the 
With Burlington system, to permit the latter’s entrance 
low. into New Orleans. 
goons R. J. Robichaux, assistant manager of the Brag- 
many man’s Bluff Lumber Co., in Nicaragua, who was 
very brought to New Orleans for hospital treatment 
h cut- after being wounded by a stray bullet during the 
hetter. recent revolution in Nicaragua, was today reported 
pected out of danger by the hospital surgeons. 
ys are 
PHILADELPHIA, PA. 
| Sept. 14—The lumber business in Philadelphia 
it this | and vicinity has reached a standstill, according: to 
er files reports received from various wholesale and retail- 
at con- ' ers whose veracity can be depended on in times 
coming ff of dullness as well as in the days of prosperity. 
ing inx § Hardwoods are moving slower than they were a 
s. The month ago, building permits have fallen off and the 


riod of 
_ share 


big construction jobs at the Sesquicentennial are 
Mished. Lumber continues to arrive at the port 


itry at of Philadelphia but the majority of ship loads are 
nprove rag further inland. This let-up in the lumber 
is Some: “siness will not continue, however, in the opinion 
ducing “ men who are prominently identified with the 
yk, this trade. Prices remain about the same as last week, 


ve this Indicating that in spite of the falling off in business 


yey art there is demand enough to stabilize the quotations. 
- po I _ Philadelphia lumbermen are participating in the 
nd - Congress of Am¢ rican Industry which is being held 
pearson ; this month in the Commercial Museum. Wednesday 
ft with rb week the members of the Lumbermen’s 
follow: . Ge sane were present at the morning session when 
as been ak aa . Norris, governor of the Federal Reserve 
ng and finance : Philad« Iphia, addressed the congress on 
timbers vee and the financier, 





P Under the auspices of the forestry committee of 
bere wundelphia Lumbermen’s Exchange, the mem- 
Ruteerien a day visiting the lumber yards and 

wes in the southeastern part of the State. 


nt, but 
what. 

n pand 
ably bé 












The trip will be taken on Oct. 8 and the group will 
meet at Westtown, near West Chester. After a 
short visit to the nurseries there, the tourists will 
proceed to York, a distance of 100 miles. Here 
they will be entertained at luncheon by the officers 
of the York Water Co. After a visit to the nur- 
series in town, the motorists will proceed down the 
Lincoln Highway to Gettysburg, the famous battle- 
field, and then go on to Graeffensburg Inn, where 
they will spend the night. Saturday morning the 
group will visit the State forestry school at Mont 
Alto, and will be the guests of the exchange at 
luncheon, 

The nearby dealers who handle Curtis woodwork 
will leave Philadelphia Sunday night for Clinton, 
Iowa, where they will attend the annual sales con- 
vention of the Curtis Companies (Inc.). 

The Sash & Door Manufacturers’ Association of 
Philadelphia is making arrangements for its annual 
meeting in October, which will be the occasion for 
reports from the various committees, several ad- 
dresses on new sales methods, a banquet and the 
yearly report of progress by T. Oliver Keely, sec- 
retary of the organization, 

Owen M. Bruner has returned from a delightful 
trip to Newfoundland, and is getting ready for a 
fall campaign. Mr. Bruner admits that business at 
all shore points has greatly decreased but he is 
not the kind of a dealer to sit down and worry 
about these things. Instead, Mr. Bruner gets busy, 
goes out and gets the business and makes prepara- 
tion for the coming of activity. ‘There is no busi- 
ness in sight at Atlantic City just now nor are 
there any immediate prospects, according to the re 
ports received from the architects in this part of 


Jersey,” Mr. Bruner stated, “but you can tell the 
world that we have the most beautiful crop of 
peaches on earth.” Mr. Bruner states that the 


peach growers have been heavy buyers of lumber 
this year, but unless they can sell these crops they 
will have no money to meet their bills. 

J. Randall Williams, jr., has been 
honorary member of the Philadelphia Wholesale 
Lumber Dealers’ Association. This action was 
taken at the September meeting of the organiza- 
tion, held Monday of this week. 


SEATTLE, WASH. 


Sept. 11.—Hale Hetherington will leave tomor- 
row for an absence of about thirty days, during 
which he will visit his mother, sisters and brother 
in the family home at Atchison, Kan. He will be 
accompanied by his 11-year-old son, Webster. Mr. 
Hetherington will attend the Hoo-Hoo Annual at 
Kansas City. 

Arthur Bevan, assistant manager and treasurer 
of the Red Cedar Shingle Bureau, will leave in a 
few days for San Jose, Calif., where he is sched- 
uled to deliver an address on “Shingles,” before 
the annual conference of the Pacific coast building 
officials. He will be absent three weeks. 

Alexander Robson, of the Timberland Lumber 
Co., New Westminster, B. C., and Herman Schu 
macker, of the Monroe Street Lumber Co., Spokane, 
Wash., were guests at the regular bimonthly lunch- 
eon of the Hoo-Hoo Club of Seattle Thursday. 

Donald Hf. Clark, manager Starks Stained Shin- 
gles, will leave next Tuesday for a tour of practi- 
eally the entire consuming territory, requiring an 
absence of about two months. He will place him- 
self in intimate touch with the trade, in South, 
East and middle West, and everywhere will spread 
the gospel of stained shingles as the ideal roof 
covering. Mr. Clark, who has served as Bojum 
of the Supreme Nine, has arranged his itinerary 
so as to attend the Hoo-Hoo Annual at Kansas 
City Sept. 28-30. 


SPOKANE, WASH. 


Demand continues fair and there has 
change of price in the last two weeks. 
Lumbermen generally are anticipating a good fall 
business. Stoeks are in good shape, but the fear 
is expressed that with the drying season prac- 
tieally past, it is going to be only a short while 
with the present demand before some items will be 
short and stocks considerably broken. 


elected an 


Sept. 11.- 
been no 


John Humbird, vice president and general man- 
ager of the Victoria Lumber & Manufacturing Co., 
of Chemainus, Vancouver Island, and son of T. J. 
Humbird, of this city, was in town early this 
week on business. 

Gene Reynolds, in charge of the fir department 
of the Weyerhaeuser Sales Co. here, returned this 
week from a trip of inspection of the fir stocks of 


the Weyerhaeuser affiliated mills at Everett and 
Snoqualmie Falls, which he reports in excellent 
condition and moving. 


C. (. Koerner, statistician and credit manager of 
the Weyerhaeuser Sales Co., with Mrs. Koerner, 
left tonight for a six weeks’ trip east to Chicago, 
New York, Boston, Philadelphia, New Orleans, and 
home by way of Denver and Salt Lake City. 


C2 PORTLAND, ORE. Co 








Sumpter Valley 


P; 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. * 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


Sa Portland, Oregon 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 














SALES AGENTS: 
Griswold-Grier 
Lumber Co, 


Evergreen 


Lumber Co, 





| Ties, Plank 
| Long Joists 
| Timbers 

| Long Dimension 
| Give us a trial. 


| TheGriswold LumberCo. 


| Gasco Building, PORTLAND, ORE. 
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Sitka Spruce 


| 
We cut our own timber, in a modern | 
Band Mill, equipped with latest type | 
Kilns and High Speed Planers. | 


OUR SPECIALTY IS SHOP 
65 TO 80% EDGE GRAIN 
We Also Manufacture 


FIR AND HEMLOCK 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. 
SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. | 
Mill at Reedsport, Ore., (on Winchester Bay) 
I MEMBER WEST COAST LUMBERMEN’S ASSN. ao 
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VANLANDINGHAM LBR. Co. 


19 South La Salle St. 
Telephone—State 6427 


CHICAGO 


W. B. VANLANDINGHAM 
E. T. VANLANDINGHAM 
C. B. CUNNINGHAM 
LAWRENCE F. BRAUN 
WILLIAM E. KRUEGER 


Sales 
Service 


ona 
Commission Basis 


VANLANDINGHAM LBR. Co. 








The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single 
milloperators. Let us lighten the load 
invoice your stock direct tous. We 
W handle for § %, carry accounts and ad- 
vance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 
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Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 


HUTCHINS Stcrave Co! 
Saw Mill, Band Resaw and PlaningMill 


GENERAL OFFICES, YARDS AND MILL: 

139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 

Blue Island 800 Pullman 8020 (No Toll) 











GILBERT NELSON & CO. 


Public Accountants 
It SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical ‘eoeiedios who traveled 
many thousands of miles to gather the necess 

information. Bound in Red Leather. $2.50, 
postpaid, 
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J. W. MeCurdy, vice president of James D. 
Lacey & Co., was in Kansas City, Mo., on business 
this week. 

If. L. Wanbury, a well known Chicago lumber- 


man, is the proud father of a baby son which was 
born last week at St. Luke's Hospital. 


Halstrom, of the Levissee Lumber Co., was 
the first of the week on one of his 
trips to call on the lumber trade. 


Dan 
in Chicago 
periodical 

kK. B. Canby, secretary-treasurer of the Industrial 
Lumber & Supply Co., Gary, Ind., was in Chicago 
last week getting a line on market conditions. 


Charles Holmquist, of the Holmquist Lumber & 


Fuel Co., Rockford, IL, was in Chicago last week 
calling on his friends in the lumber fraternity. 
oO. ©. Censky, special representative of the 


Charles W. Fish Lumber Co. Trustees, Elcho, Wis., 
was in Chicago this week calling on the trade. 


Among Chicago lumber trade visitors this week 
was Bert Lorenger, of the W. T. Bailey Lumber 
Co., Virginia, Minn., who spent most of the week 
here, 


M. J. Fox, president of the Von Platen-Fox Co., 
Iron Mountain, Mich., arrived in Chicago Wednes 
day for a conference with the Chicago office of his 
company. 


A. H. Abendroth, president of the Robbins Floor- 
ing Co., Rhinelander, Wis., made one of his period- 
ical trips to Chicago this week and visited with 
his relatives. 

V. I. Ruhmer, of the National Lumber & Cedar 
Co., Park Falls, Wis., was in Chicago this week on 
his way to Michigan and stopped to call on some 
of his friends. 


Kk. F. MeLeer, of the HL. A. Muffley Lumber Co., 
Minneapolis, Minn., arrived in Chicago the latter 
part of last week to spend several days calling on 
the lumber trade. 


Murray Hl. Bissell, sales manager of the Mara- 
thon Lumber Co., Laurel, Miss., arrived in Chicago 
the last of the week from Vortland, Me., for a 
visit with his company’s representative. 


Kugene Bridgers, assistant general manager and 
manager of the sales of Sumter Lumber Co., Elec 
trie Mills, Miss., spent several days last week in 
Memphis, Tenn., calling on trade in that territory. 


Among the well known lumbermen from the 
North who were in Chicago last week was James 
R. Andrews, manufacturer and wholesaler of 
Escanaba, Mich., who called on his friends in the 
lumber fraternity. 


A. B. Hammond, president of the Hammond Lum 
ber Co. (Ine.), San Francisco, Calif., left Chicago 
Sunday for Missoula, Mont., after a visit with the 
Chicago office. Ile was on his way home from an 
extensive castern trip. 


W. A. Owings, sales manager of the Ewauna Box 
(o., Klamath Falls, Ore., spent some time in Chi- 
eago this week on an extended eastern trip. He 
was on his way to Pittsburgh, Pa., New York City 
and other eastern points. 


J. W. LeMaistre, manager, E. C. Gates, assistant 
manager, and John L. Bair, sales manager of the 
Jackson Lumber Co., Lockhart, Ala., made a flying 
trip to Chicago for one day last week on business 
and went right back south. 


W. T. Culver, vice president of James D. Lacey 
& Co., left Friday for an extended trip to the 
West Coast on business. He will be gone about 


three weeks and will stop at Vancouver, B. C., 
Seattle, Wash., and Portland, Ore. 


William Gregertsen, son of Nils Gregertsen, of 
Gregertsen Bros. Co., is in New York City prepar 
ing to sail on the Ryndam Sept. 18 on an 8-months’ 
world tour being conducted for university students 
which is known as the “university afloat.” 


W. R. Schofield, of the Wausau Box & Lumber 
Co., Wausau, Wis., and Mrs. Schofield, drove to 
Chicago this week to see their son Bill off to pre- 
paratory school in the East. They were here for 
several days and then drove back to Wausau. 


W. J. Whyte, secretary of Gregertsen Bros. Co., 


left last Friday for a two or three weeks’ trip 
through the East, principally in New York and 
New Jersey, to familiarize himself with market 


conditions and to investigate the prospects for fall 
business. 


S. E. Moreton, general manager of the J. J. New- 
man Lumber Co., Brookhaven, Miss., was in Chi- 
cago the latter part of last week en route to the 


general offices of the Newman company at Seran 


ton, Pa., and called on some of his friends. 


W. E. Guild, general manager, and C. E. Klump 
sales manager of the Finkbine Lumber Co., Jack. 
son, Miss., were in Chicago Monday for a_ short 
visit. They were on their way to Des Moines 
Iowa, to confer with some of the company officials 

P. PD. Flanner, of the Flanner Co., Blackwell], 
Wis., and his mother Mrs. H. E. Flanner were jp 
Chicago the first of the week. Mr. Flanner wag 


conferring with the John H. Shook Lumber (Co 
the Flanner exclusive representative in Chieags 
territory. 


J. B. Deutsch, president: of the Lake Independ 
ence Lumber Co., Big Bay, Mich., accompanied by 
Mrs. Deutsch, wus in Chicago Monday and left op 
the Twentieth Century Limited for New York City 
They will be joined next week by H. H. Spaulding 
vice president of the company. 


J. B. Coleman, field representative of the North 
ern Hemlock & Hardwood Manufacturers’ Associa 
tion with headquarters in Milwaukee, Wis., passed 
through Chicago Monday on his way to Michigan 
Ile reported the northern mills doing a good volum 
of business and moving lots of lumber, but prices 
are not as strong as they should be. 


W. W. Wooster, of the Bock & Wooster Lumber 
Co., Spokane, Wash., is on an extended trip through 
the country and visited with friends in 
this week. Ile stopped in Denver, Colo. ; 


Chicago 
Omaha 


Neb.; Minneapolis, Minn., and several points in 
Iowa on his way here, and was on his way t 
New York, studying business conditions. He will 


return to the West by way of St. Louis, Mo. 


R. E. McKee, former assistant manager of the 
tie and timber sales department of the Long-Bell 
Lumber Co. at the home office in Kansas City, Mo 
has been transferred to the position of manager of 
the New York office of the company. Mr 
McKee has been with the Long-Bell company six 
teen years, the last seven of which have been in 
the tie and timber department. Mr. and Mrs 
McKee left Kansas City for New York Sept. 16. 


I. L. Leidinger, in charge of the western pine 
department of the Burnaby Lumber Co., left 
Friday for Spokane where he will spend the rest 
of this month on a combined vacation and business 
visit. Hle intends to inspect a number of the In 
land Empire mills to get a line on stocks and ship 
ping conditions, and will also visit friends. Mrs 
Leidinger is already in Spokane and will accom 
pany Mr. Leidinger back to Chicago about Oct. 1 


F. A. Hofheins, president and general manager 
of the Weatherbest Stained Shingle Co., of Nort! 
Tonawanda, N. Y., was in Chicago this week visit 
ing the distributing plant of the company here an 
making arrangements for more complete represe! 
tation in this territory. Col. J. W. Warden, for 
merly a field man for the Red Cedar Shingle B 
reau, has recently joined the Weatherbest organiza 
tion and is to have charge of the district sale 
office in Chicago. Col. Warden already has move 
his family to this city and is located on Junewa 
Terrace, 


sales 


sros. 


The Chicago Lumber & Coal Co., of St. Leuis 
has announced that on Sept. 1 G. R. Simpson b 
came associated with its Norfolk (Va.) office. Mr 
Simpson for many years was associated with th 
Roanoke Railroad & Lumber Co., of Norfolk. Th 
Norfolk office of the Chicago Lumber & Coal Co 
supplies the trade with band sawed hardwood lu 
ber, cypress, kiln dried North Carolina pine roug! 
and dressed, longleaf pine, fir, western pine, wes! 
ern hemlock, Idaho white pine, spruce, cedar a0 
North Carolina pine roofers and sheathing, making 
shipments by rail and water. 


William T. Osgood, of the Western Wood Prod 
ucts Co., returned Monday from a week's driv 
through Missouri and Iowa calling on the trade 
He said that in all his experiences in automobil 
driving he never encountered = such impassabl 
roads and treacherous driving accounted for by th 
terrible floods. Outside of the flood areas Mr 
Osgood said that the corn looked wonderful, bi 


that excessive rains had practically ruined 2 
wheat and oats and other small grain still } 
shock. He told a representative of the AMERIC 


weather, tb 


LUMBERMAN that because of the bad ’ 
standstill. 


lumber business was practically at a 
Gates and John Watzek; ¢ 


A. Trieschmann, €. C. ae 
returned Monday 1 


Crossett Watzek Gates, 


a week’s visit to their Arkansas mills. 
several days at the plant of the Fordyce 
Co., Fordyce, Ark., and four days at the C 
Lumber Co., Crossett, Ark., and brou 


rosset! 
ght back fine 
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reports of the progress being made in the const - 
tion of their new 2-unit flooring mill at Fordyce. 
The machinery is all on the floor now and the téw 
mill, which according to Thrall & Shea who buikeit, 
is one of the finest in the South, will be in oppta- 
tion by Oct. 15 manufacturing oak and pine flooting. 
The oak strips will be furnished by the Crossett 
Lumber Co. The building will have room for four 
units and probably two additional units will be 
added at a later date. 
S@S@eeeaaeaaaaae 


Opens Oak Flooring Warehouse 


The district sales offices of the E. L. 
the largest manufacturer of oak 
world, have been moved from 720 North Michigan 
Avenue to 1524 South Western Avenue, according 
to Walter J. Wood, district sales manager, where 
the Bruce company now has its office in connection 
with a new warehouse just established. The reason 
for opening a warehouse in Chicago is to improve 
less than carload service and at the same time have 
a stock of flooring in Chicago from which local 
vards can secure odd items and small rush orders 
which do not necessitate tar shipments. The new 
stocked with approximately 300,000 
feet of flooring and Ceda’line in plain and quarter 
sawn red and white oak’of %-inch and = }-inch 
thickness, and is ready to care for the needs of all 
bruce customers, 


Bruce Co., 


warehouse is 


Resume Weekly Meetings 
The local unit of the National Association of 
Commission Lumber Salesmen resumed its weekly 
noon luncheons Thursday at the club rooms of the 


Lumbermen’s Association of Chicago. This was 
the first meeting the commission men have held 


since July 1. 
'Seaeeaeeaeaaeaae 


Making Extensive Eastern Tour 

Mandel Nieder, of the Hansen-Nieder Lumber Co. 
(Inc.), at Seattle, Wash., was a Chicago visitor 
this week. Mr. Nieder is making an extensive 
eastern tour for the double purpose of getting first 
hand information as to trade conditions present 
and prospective and increasing the facilities of his 
company for rendering high Class service of which 
it makes a specialty. Mr. Nieder has visited Min- 
neapolis, and from Chicago will go east, stopping 
ata number of the important business centers. His 


flooring in the 


ords of tests for each individual engine are made 
and kept on file in our engineering department and 
certificate of test and inspection is supplied with 
each machine. Our boilers are thoroughly tested 
by steam as well as by the usual hydrostatic test. 
These tests insure our complete engines being in 
proper working condition on arrival at their 
destination.” 

Included in the equipment deseribed in the eata- 
log are: Single 2- and 8-drum, double cylinder 
hoisting engines, with and without boiler; derrick 
swinging gear; swinging engine, double cylinder, 
compound geared: builders’ hoist,- single and 2- 
drum, double eylinder, with link motion; dock 
Wheels and steel trucks for light hoists; dredge 
engines ; concrete tower hoist, single and 2-drum, 
double cylinder, with and without boiler; parallel 
friction drum hoists; horizontal engines for log- 
ving pull boats, coal elevators, ice houses, dredge 
boats, driving conveyors ete. ; bucket holding drums : 
belt hoists, single, 2- and 3-drum; Clyde electric 
hoists ; gasoline hoist ; Clyde derricks and fittings: 
material elevators; Clyde hand powers; Clyde 
steam logging machinery ete. 


Celebrates Ninety-fifth Birthday 

SPANISH FoRK, UTAH, Sept. 13.—-William Jex, 
founder of the Jex Lumber Co., and a widely known 
Utah lumberman for many years, celebrated his 
ninety-fifth birthday last Thursday surrounded by 
200 of his descendants. A program was given 
in the city park under the direction of one of his 
sons and included a talk by the venerable Mr. Jex. 
“Papa” Jex, as he is affectionately known to every- 
one in Spanish Fork and vicinity, was born in East 
Anglia, England, and came to this country as a 
youth. He worked as a laborer and small con 
tractor in the lumber industry for a number of 
years before getting a good start in business for 
himself. He holds the rank of patriarch in the 


Latter Day Saint or Mormon church, a_ position 
of great honor in that organization. IIe is the 


oldest man in Spanish Fork and one of the oldest 
in the State. 
See eeaaeaeaeaaaeaaaaa 


Tells of Swedish Forestry 


MINNEAPOLIS, MINN., Sept. 14.—Forestry is 
i major industry in Sweden under a system of 
taxation similat to one proposed in Minnesota 





WHY NOT TRY— 





A little more appreciation and a little less razzing on the sales force? 
A little more frankness and a little less stalling on your banker? 

A little more coéperation and alittle less knocking on the police force? 
A little more work and a little less loafing on your territory? 

A few more smiles and a few less frowns on the home folk? 

A little longer day and a little shorter complaint on the job? 

A little more study and a little less luck on a new situation? 








company specializes in lumber service to the indus 
trial trade. So far on his trip, Mr. Nieder has 
found the outlook for business unusually encour- 
aging and feels that the lumber demand will be 
even heavier during the remainder of the year than 
it has been up to this time. 


Hoisting Engine and Derrick Catalog 


The Clyde Iron Works, of Duluth, Minn., has re 
cently issued a 150-page, 11x8%-inch, catalog, 
illustrating and describing the Clyde line of hoist- 
ME engines and derricks. In an introductory state 
ment appears the following information: “In 
presenting to our customers the line of hoisting 
machinery illustrated in this catalog we are plac 
Ing before them the result of many years of prac 
Heal experience in his special class of machinery. 


‘> + « All our engines are built upon the du 
Dlicate part system from standardized jigs and 
templates. This insures absolute aceuracy, like 


parts of the same size engine are absolutely inter- 
changeable, and the fit of duplicate parts is guar 
anteed, This important feature can be readily 
appreciated by the user, who may need repairs for 
equipment in isolated districts, far removed from 
machine shop facilities, and where an incorrect fit 
means costly delay. Duplicate parts of all styles 
immer are kept in stock, enabling us to make 
to cute a deliveries of repair parts. We endeavor 
for ime a engines of all regular sizes in stock 
delivery mate shipment. We can also make quick 
"itches . engines not on hand, as we carry a 
vB stock of finished parts which merely require 
— Our system of testing is thorough and 
their ow All engines are set up and run under 
beahe “lh rae te and made to develop an actual 
siderably peated and to lift an actual load con- 

os Ih excess of our published rating. Kee- 


to be voted upon this fall, according to Prof. 
J. WH. Allison, of the University of Minnesota, 
who just has returned after a year’s study of 
forestry problems in Scandinavian countries. 

The tax plan in Sweden is even more favor 
ably to the owner of forest land than the one 
proposed for Minnesota, Mr. Allison said, be 
cause it provides a net income tax rather than 
au tax on gross income from forest products. 

Mr. Allison’s statement showed that forests 
in Sweden cover about 55,000,000 acres, or 
about 82 percent of the total productive land 
area of the country and 42,400,000 acres of 
forests are privately owned. Of this privately 
owned timber, about a third is held by lumber 
and paper companies and the other two-thirds 
by farmers and estates. 

Gradually timber growing has assumed an 
important place in farming operations, accord- 
ing to Mr. Allison, because the timber crops 
produce a net income from lands which could 
be cultivated or pastured only at a loss. The 
harvesting of the timber crop, which is a winter 
operation, makes the farming of the better 
lands more profitable than it would be other- 
wise. It provides several months of work in the 
winter time for men and horses which would 
otherwise have very little to do. 

Land is classified according to its timber 
producing capacity, the income equivalent to 
this capacity being estimated and this income 
being capitalized at 6 percent. The land tax 
is one-sixtieth of the value thus determined and 
is payable annually. 
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One Price 
Insurance 


You can insure your lum- 
ber properties in this lum- 
bermen’s reciprocal and be 
protected by contract against 
extra assessments for exces- 
sive losses. 

Write or wire for our rate 
and authorization on your 
plants. 


Reciprocal 
Non-Assessable 


LumBer Underwriters 


A. B. Banks & Co., Mgrs. 














ddan ROCK, ARKANSAS 
WIGGINS bexi'eetu Cords 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 


serve their POTEEL COMPANY 
smooth edges PITTSBURGH. OA 
andexcellence aa a oemease 
of engraving. 






The John B. Wiggins Company 
Established 1857 
Engravers 


Plate Makers Die Embossers 





1108 South Wabash Avenue, CHICAGO 














You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 


The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 
Write for Pamphlet 49-S, giving rates 
and full particulars. 
Fry our Collection Department any time on 


ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 
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On timber oper- 
ations through- 
out the coun- 
try Simonds 
Crescent 
Ground 
Cross- 


Cut 
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ting. 


Chicago, IU, Boston, Mass. 
New York City New Orleans, La. 
Memphis, Tenn. Atlanta, Ga. 








London, England 


Cal 


for over 40 
years been 

the choice of 

woodsmen. 


These saws pull 
easy and cut fast- 
er. They hold 
their edge longer 
and require less fit- 


Order from your near- 
est dealer or any Si- 
monds Service Station. 


SIMONDS 
Saw and Steel Co. 


ESTABLISHED 1832 — FITCHBURG MASS 


San Francisco, Cal, Seattle, Wash. 
Montreal, Que. Toronto, Ont. 
Vancouver,B.C, St. John, N. B, 


BUSINESS CHANGES, INCORPORATIONS, ETC. 
(Continued from page 68) 
erecting four-story building, also dry room building to 
be one story high 
BRITISH NORTH AMERICA 


ONTARIO. Collingwood Shaw Lumber Co. will erect 
a box factory. 


Goward Temagami Timber Co. have built a rotary 
sawmill on the site of the plant destroyed by fire. 
. 
Casualties 


ALABAMA. Fort Deposit—-Fire destroyed the sawmill 
of J. F. Price, four miles from here; loss, $5,000; some 
machinery destroyed 

Fort Deposit—Marks & Betty Lumber Co.’s sawmill 
damaged by fire: loss, $3,000 

Mont gomery—Deal-Bachtel Lumber Co., loss by fire, 
$4,000, 

ARKANSAS. Benton—E. A. Parker Lumber Co., 
loss by fire in dry kiln and contents, $25,000; 600,000 
staves destroyed, 

CALIFORNIA, I“s Angeles—J. Case Lumber Co., 
loss by fire between $40,000 and $50,000. 

Oakland —Melrose Sash & Door Co., loss by fire. 

Redding——-Warehouse of Red River Lumber Co. daimn- 
aged by fire; loss, $25,000. 

San Francisco—-Kitchen & Son Mill Works, J. T. 
Gorman Wood Turning Co. and J. H. MeClallum Mill 
Co., combined fire loss of $50,000, 


COLOKADO. Denver—Chenault -Clem Lumber Co., 
loss by fire, $15,000. 


FLORIDA. Perry—Conner Saw Mill destroyed by fire. 

GEORGIA,  Glenville—Glenville Mfg. Co., loss by 
fire, $50,000; mill, ice plant and ten box cars destroyed. 

KENTUCKY. Frankfort—Ieland G. Banning sawmill 
destroyed by tire; loss, $20,000, 

LOUISIANA. Plain Dealing—R. E. Beville sawmill 
and planer destroyed by fire. 

MAINE. Alfred—John B, Stevens’ sawmill and ma- 
chinery destroyed by fire; loss, $50,000. 

RKumford— Denton Lumber Co., loss by fire, $5,000. 


OHIO. Canfield--Heller-Murray Lumber Co., loss by 
fire, $3,000, 


OREGON, North Powder—Jacobs Bros.’ sawmill 
burned 


WASHINGTON. Ridgefield——Bratlie Bros. Mill Co., 
loss by fire in sawmill, $12,500; will rebuild. 

South Bend—J. A. Lewis Shingle Co., loss by fire, 
$70,000; plant destroyed. 

Twisp— Stockdale Lumber Co., loss by fire, $6,000. 


WISCONSIN. Manitowoc-——Lakeside Woodenware Co., 
loss by fire, $15,000. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA, Vancouver—Fire destroyed 
the plants of the Defiance Shingle Co. and the Empire 
KBox Co. on False Creek and greatly damaged the saw- 
mill properties of the Standley Lumber Co. and the Sitka 
Lumber Co. adjacent. The total loss is estimated at 
about $100,000 

ONTARIO. Benny—Hope Lumber Co. rebuilding 
planing mill recently destroyed by fire. 

Toronto—Danforth Lumber Co., loss by fire in lum- 
ber yard, $500. 

Vineland—Planing mill and quantity of lumber be- 
longing to Aaron Culp destroyed by fire. 


New Sheds and Yard Improvements 


ARKANSAS. Clarendon—Southern Lumber Co. erect- 
ing coal, sand and gravel yard. 


MISSOURI. Ianthe—Logan-Moore Lumber Co. which 
recently bought the burned-out yard of Sterling Stewart 
will rebuild the sheds. 

Mexico—La Crosse Lumber Co. building new lumber 
yard, office, display room and oak flooring storage room, 
double shed, 70x32 ft., with driveway through yard, 
und cement storage in the rear. 

TEXAS. Edinburg—Grant Lumber Co. erecting new 
yard and sheds. 

Groesbeck—Robertson Lumber Co. building lumber 
shed at yard on 8S. Commerce St. 

Houston—Ford-Jarvis Lumber Co. building shed at 
Lyons Ave. and Houston Belt & Terminal tracks; shed 
will be 375 by 150 ft., and will cost $8,000. 


TROUBLE AND LITIGATION 


Toronto, ONnT., Sept. 13.—John Stirrett & Sons 
(Ltd.), Port Arthur, Ont., have been successful 
in an action against the Kaministiquia Power Co. 
for injury to their plant and operations by reason 
of the lowering of the water levels on Dog Lake. 
The company claimed $400,000 for loss of stranded 
logs ete. The damages will be fixed by the master 
under the judgment, and it is expected that they 
will run into several hundred thousand dollars. 


TIMBER LAND SALES 


ELIZABETHTOWN, Ky., Sept. 14.—W. K. Marks, 
manager for the Two Rivers Lumber Co., of Eliza- 
bethtown, has purchased 343 acres of timber from 
R. L. Cofer, for $10,000. The tract lies near 
Colesburg, Ky., and is reported to comprise some 
very fine timber, the last left in the county. Mr. 
Marks will install a mill at once. 








Rapip City, S. D., Sept. 14.—The largest sale of 
timber in this section for some years has been an- 
nounced by the United States Forest Service, which 
has just sold to the Warren-Lamb Lumber Co., of 
Rapid City, timber comprising about 62,000,000 
feet in the Spring Creek district. 
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OBITUARY 


MALCOLM McKINNON, of Knight Bros. @ 
McKinnon, Cobalt, Ont., was drowned recently 
in the White River, about 50 miles north of 
Cobalt, where he was inspecting some logs for 
his sawmill at Round Lake. Mr. McKinnon was 
about 55 years of age and is survived by his 
wife and four boys. He was born in Flesherton, 
Ont., and had resided in Cobalt since 1905. Mr. 
McKinnon took an active interest in public af. 
fairs and had been mayor of Cobalt for three 
years. He was widely known throughout north- 
ern Ontario, and in addition to his Cobalt in- 
terests he operated a retail lumber yard at 
Kirkland Lake, Ont. 








ISAAC NEWTON TAYLOR, 79 years old, a 
retired lumberman of Fort Wayne, Ind., died 
recently at his home there after a brief illness 
due to his advanced years. Mr. Taylor was born 
near Portland, Ind., the son of the Rev. I. N, 
Taylor. He settled in Fort Wayne when he was 
13 years old and spent the remainder of his life 
in that city, virtually all of his business career 
being spent in the lumber business. He is sur- 
vived by the widow and two daughters. Fuy- 
neral services were held in the Mungovan chapel 
and burial was in Fort Wayne. 


WILLIAM M. HARVIE, a retired lumberman 
of the Chavies section of Perry County, Ken- 
tucky, died at his home, Wednesday, Sept. 8, 
after a brief illnes in the 70th year of his age, 
Mr. Harvie retired from the lumber business 
several years ago, leaving the business to his 
two sons, William Henry and Frank Harvie, 
— have since operated the business success- 
fully. 


ALEX M. BENTLEY, aged 53, for several 
years active in the lumber industry in eastern 
Kentucky, died at his home near Etty on Long 
Fork Creek in Pike County, Kentucky, Thurs- 
day, Sept. 9, following a long illness. He leaves 
a wife and several grown sons and daughters. 





CHARLES ADRIAN CORDELL, SR., a retired 
lumber dealer, died last week at his home in 
East Front Street, Dunellen, N. J. He was 71 
years old. Mr. Cordell was well known in lum- 
ber circles throughout New Jersey. He was 
buried in Dunellen. 


B. B. GRAY, aged lumberman of W illacoochee, 
Ga., died Tuesday, Sept. 7. Although 80 years 
of age, Mr. Gray was active up to a short time 
before his death. 


SRSA BRBEBEEBBABABEBE 


HYMENEAL 


WHEATON - SYKES. Miss Grace _ Sykes, 
daughter of Mr. and Mrs. William L. Sykes, 
3uffalo, N. Y., was married on Sept. 11 to Lewis 
U. Wheaton, the ceremony being performed at 
the home of the bride’s parents by Rev. Dr. W. 
Earl Ledden. The house was tastefully dec- 
orated for the occasion and was softly il- 
luminated by candles. The bride is the daugh- 
ter of a well-known lumberman, the president 
of the Emporium Lumber Co. After a wedding 
journey Mr. and Mrs. Wheaton will reside at 
La Salle, N. Y. 


BURNS-GREENWOOD. Leslie M. Burns, of 
the Laughead & Burns Lumber Yards, Alexis, 
Ill., was united in marriage on the morning of 
Sept. 4 with Miss Lena Greenwood of that city 
in the Catholic Church at Alexis, with Rev. 
Father Gordon officiating. Mrs. Porter Miller, 
Rockford, and Guy Burns, Alexis, sister and 
brother of the bridegroom, were attendants. The 
bride and groom were born and reared in Alexis 
and are popular young people in the community. 
Mr. Burns was graduated from Williams & 
Vashti College, Aledo, and served overseas in 
the World war. 


ELSWICK-TAYLOR. At Millstone, Ky., 0 
Sept. 11, Levi Elswick, a lumberman of the 
Pound section of Wise County, Virginia, was 
married to Miss Oda Taylor, the pretty young 
daughter of John W. Taylor, sawmill operator 
of Millstone Creek, Ky. Rev. Brown officiated 
at the ceremony, after which a supper Was 
served in the Taylor home. Many friends of 
the bride and groom were present and all agree 
that it was a beautiful country wedding. Mr. 
and Mrs. Elswick will reside at Pound, V2. 
where the groom will continue in the lumber 
business which he started several years ago. 


LAWSON-HINKLE. At King’s Creek, Ky. 
Sept. 9, Frank M. Lawson, sawmill operator 0° 
that section, was married to Miss Minnie Ma) 
Hinkle, formerly of Whitley County, Kentucky. 
The bride is the daughter of J. Frank Hinkle, 7 
farmer. The happy couple left immediate! 
after the ceremony for a honeymoon trip In the 
North and East. They will reside at King® 
Creek. 

SANFORD-KOEHLER. Announcement nes 
been made of the engagement of Miss Rut) 
Henrietta Koehler, daughter of Henry Koehler, 
of Henry Koehler & Co., Louisville (Ky.) lum: 
berman, to Foster Eugene Sanford, also © 


Louisville. The date of the wedding has n° 
been announced. 





SEP 


1x4’ 


1x6’ 


1x4 





d, a 
died 
ness 
born 
was 
- life 
Teer 
sur- 
Fu- 


japel 


man 
Cen- 
t. 8, 
age, 
ness 

his 
rvie, 
-eSS- 


yeral 
stern 
wong 
jurs- 
aves 
rs. 


tired 
e in 
is 71 
lum- 

was 


chee, 
rears 
time 








ae — 








RS RR mem 


SEPTEMBER 18, 1926 


AMERICAN LUMBERMAN 


81 











Latest Reports on Lumber Prices 





The following f. 0. b. mill prices are taken from sales made during week ending Sept. 11 in sections named: 









SOUTHERN PINE 















































Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas Shreve- . ties- sas 
port, burg, City, port, burg, Oity, port, burg, Oity, port, burg, Oity, 
La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. La Miss, 0. 
a Flooring Finish Dimension, S181E Boards, S18 or S28 
1x3” EG 2: ees. eae s&better rough: No. 1— No. 1— 1 
s&better... 6 3 to 12" ox 4” 9 9 9 lo eee ee 7.2 
eee — allan lle ae Ss BE vownene oS Se SF Other Igts. 38.92 37.34 37.21 
Go seer eees ~ teahiespenseieaed abate 6: Cee 2 eer 40.66 
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“emit SELES 56.55 54.05 58.50 eee 31.00 30.00 28.00 Be 9.00 8.00 ..... 
“Shi eee 1x5 & 10”........ 67.44 67.61 67.28 ” eter. 27.83 27.93 35.82 , 
age "Sesto 74.80 70.85 7114 | geese 43.78 ..... 39.52 Longleaf Timbers 
No. 3 eee = eee 67.94 y 18 & 20’. 44.50 30.88 40.30 | x 1&8 S48. 20’ 7 
1x6" No. 1G 3 hE 15.60 GSS O194 | No 2— . PE Beas Sverre iatintny 
e. 2 ©. =) mee # Se sseese'e® o- oie ‘ BSB aaceves 24. 22.6 45 P uieenennwencd -“anem +enaee 36. 
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4x4" B&better Oe Oe  oien- ccans cxcne 63.71 ae 22.95 19.61 22.05 - Be 
No. 1... 6/4 & 8/4x8”..... ..... . 63.71 ‘ > ‘ oa No. 1 rough, 20’ & 
1 OOF cas 23.74 19.71 23.00 52 
 * eer 18 & 20’ 24.08 2217 25°51 WRGOE accccocse 30.52 ...0. ° . 
5ox4” B&better .... C surfaced: 10’ to 20°. . 18.00 _— MTT TTT T TTT 35.00 ...06 eevee 
No. 1 ........ SE xcnavick “xen . a 2... ae OP neeeeeeseeeees 48.41 .esee  cooee 
Ss pee OP ee ea 49.00 41.50 46.57 Se 22.50 20.00 23.32 Ty whsecenceuenes + - a lee 
x4" B&better “iat Rei Seta 49.00 43.76 48.13 A Shae Be 23.42 2272 23°53 10 ween tree esses 5B.00 ..cce cecce 
No. 2... Reeser 49.00 44.25 48.90 18 & 20 29.00 22.49 26.41 | No-,1 S48, 20° & under: 
ee) YE 3 eee 59.50 46.85 58.13 10 to 28’..  sices 18.50 ..... | seeee eee 
Partition BUR. scedieavevee 66.00 54.82 6175 2ut0", 10° ....%.. NOD ..00% 23.39 a Rsaeeroer reer Sees Meee eae 
1x4 & 6” B&better.. 48.00 , —. wtgabeeres somes Lng seKee 12 21.00 20.94 22.83 oa TERTOVARSENORE -55Se Re See 
4x” & 10". 1 7! oy 28.68 22, 5s ZB” sccccccccceces covee SREB cocee 
Boston Partition VANDI” cece eeeeee eens 60.00 ..... 1 2 : Plaster Lath 
11/16x4” B&better... 31.50 46.53 ’ . . : sil ay = Ox » 
. i: Ti Seo eres :  —eheee 25.00 20.50 27.39 Be. b, , G vcvcecn 5.05 4.75 4.66 
No. 1& btr. ..... 41.00 seaciag, G0 cate 30.13 23.93 31.36 | No. 2, %")4°....21: 4.65 3.58 3.68 
. o - — - 9 mn 4 
Bevel Siding No. 1, 100°, 16" .:. esses ceeee 35.97 Bs & 20"... eee 26.75 33.98 Byrkit Lath 
1x6” B&bette 5 on ox Other Igts. 37.29 ..... 35.97 | No. 3, 2x4 ee SE Be 6 OD DW icccaccccescs onpee o> 2a 
2x0" Babetter 45.00 ..... 29.25 gts ky Se 40.34 /* ee DEAD De See Et BW... ccccccccee cctec seeas De 
— 1 tee +. 40.05 coves Other Igts. 39.90 40.34 eaten ahem 16.00 15.34 16.04 OF Li Ns ckce c00es inte 16.63 
No. 2. oe acum aaa No. 2 (all lengths): a ee 15.00 15.75 16.88 : 
ae 1x4” "47.82 17.27 BORE ein ctda: atewe 14.33 18.00 Car Material 
Drop Siding ae —en 100 2 ee 10.08 0000 (All 1x4 & 6”): 
1x4 or 6” B&better.. ..... 43.67 44.82 No. 3 (all le eh Giacinto . : B&hetter, 9 & 18" .coe covce 49.75 
Mk: eases 39.49 43.37 - a 23 » gg | No. 2 & better log run: . 
> = oo & > Be sen0eceove BaP ccvcs =.00 : 
a att eres ry 4 mer MOO? oo cosas 632.200: 15.79 a ee re ae No. 1, 8’ 
oS a 4 yaa Random 44.00 eeeee & % os 
F :  Seeskse senen SEBO cvcce No. 2,.random ..... 22.50 ccs 24. 
an, te tying 2x6", da cI ie eee es ie 
‘a @.... 63.40 ..... 59.36 Me. 2, OO SO ccce ccs Breen scenes 22.38 ..... : ae 
} f Siebel 77.00 |..." 66.45 Other Igts. 37.00 32.28 36.31 oe a oe tee ee — ag a age 3 to 36’ ee 89.05 
Jambs No. 2 (10 to 20’): Oe ae. ee EEE Janes eens 48.00 
B&better: i 23.17 22.08 22.41 I oes, pccks aioe Cpt $07 SEE. haces: poees 43.23 
~ a ast BHI acces 24.29 22.54 22.52 i? & ow tT a sete ; 
SE: eee: ee “““ | No. 3 (all lengths): NE Nice ces Ties 
. Roofers | eee 17.94 17.62 17.81 ge ESS 23.69 6x8”, 8’, 90% heart 35.00 ..... seece 
We We I is ccacase, sese% | Pere UNE -tewan tae 18.54 19.09 18.36 a OSes. stave i ee No. 1 Sq.E&S 29.00 ...0-  seeee 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Sept. 10: 
Flooring Finish—Dressed Dimension—Dressed $2S&CM—Shiplap 
Ege grain— 1x3” 1x4” Bé&better ‘“C”’ No. 1 No. 2 Now1 = =No.2 No.3 
i 72.0 OE ee re $66.75 $50.00 . BE ess5seenas $37.50 $22.00 $16.50 
ee err eee $72.00 x - r 12,14, 10, 18, 12,14, 10, 18, ” 
B&t SE OE cdcmanscuncenavand 69.75 52.00 SRE sevcrrenes 36.50 23.50 18.00 
 ereeey $80.00 70.50 | Be ips 73.00 54°00 16 20 16 20 110” 23.50 18:50 
Saree CREA ORS arte 67-50 P axabe 2 TTIILIITE, 75:00 58.00 | $27.00 $29.25 2x 4” $24.50 $26.25 SE GRAN ETT 
Flat grai 1%, 1%, 2”x4 to 8”.... 76.75 ..... | 25.00 26.75 2x6” 21.50 22.75 Ceiling and Partition 
— 1%, 1%, 2”x5, 10, 12”.. 78.00 ..... | 26.00 27.50 2x 8” 22.50 24.00 1%" =” %” |” 
B&better ........... 58.00 46.50 = re thisbioes 27.50 29.75 2x10” 24.25 26.00 Clg. Clg. Clg. Part. 
«3S Beeepeeeeeee 47.00 38.25 Fencing and Boards 29.00 31.00 2x12” 26.25 27.50 | B&better .$40.50 $42.75 $44.50 $48.00 
PW bniekéiscdvanes 23.50 23.00 ; No.1 No.2 No.3 MO. Boecece coves 37,00 ..... coeve 
: in 3 tte e ee ewes =o => an 4 Casing and Base Pe Beesas @ eeece ace 40400 -e0ev0 
i meninges 1x 8” oo... 2.2. 36.00 23.50 18.00 B&better Lath ‘ 
1%” and under. .26 percent discount | 1x10” |... 2.177! Ss ee eS ee SS aeerrrrrrrr errr Feewmen $75.00 — No.1 No. 2 
1%” and over... .?1 percent discount ees 50.00 26.50 See © Biles Gy Be sav sewatccccddenences 79.75 th ee MTT TT o 0 o $4.95 $4.45 
The following are f.0.b. mill prices on Wisconsin hemlock: 
No. 1 Hemiock Boarps, SiS— HEMLOCK, No. 1, S1S1B— 
Ix 4” = $27 > eat Ye _ ons 4” $30 50031 00 $30 d0@s2 00 $31 50032 00 $34 00@ 36.00 $35 60G38.00 
-00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4’ A J F J ‘ R J x 
= 6” 29.50 30.00 29:60 “31:00 32.00 32.50 35.00 35.50 31.00 31.60 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
= 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
— 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 | 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 


ver merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 
or shiplap or flooring, add 50 cents to prices of No. 1 boards. 





No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 


wider, $18@20. 
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Duluth, Minn., Sept. 14. 
proportion of the movement 


COMMON Boarpbs, RoucGH— 
6’ 


Northern pine 
Prices f. 0, b. 


lumber 
Duluth 


is moving in substantial volume 


NORTHERN PINE 


are steady and unchanged: 


FENCING, RoUGH— 


in mixed carlots with the 


agricultural districts absorbing a large 


8’ 10’ 12’ 14’ 16’ 18’ 20° 6’ 8° 10, 12614’ 16’ 18420’ 
a a ne $55.00 $57.00 $62.00 $62.00 $62.00 $60. 00 $65.00 $65.00 6” No. 1 ......... asinniiaciie $51.00 $55.00 $59.00 $61.00 $61.00 
a cain 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 ee POUR: 41.00 43.00 46.00 46.00 
ee aes 67.00 70.00 77.00 77.00 72.00 72. 00 77.00 177.00 i seataes ied indideaiieaa ae 29.00 31.00 32.00 32.00 
No. 2, 8” 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1...... F auaainaasieicen ae 50.00 56.00 62.00 62.00 
Sg AeoGestape 28.00 40.00 49.00 49.00 45.00 45.00 653.00 55.00  E Sepreesse PT 36.00 41.00 47.00 45.00 
; TP Masaeon 41.00 44.00 54.00 64.00 50.00 49.00 60.00 60.00 a; Wh waicoee sbvéhuanonnen ae 28.00 29.00 30.00 29.00 
No AD HEM A308 A489 HGS MD Hap 38g No. 4 6-foot and anger, mixed wins, 4", #24; €, $24 
| eee 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 28, add 75 cents; S1S1E, add $1. 
For $1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.26. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, 81SiE— SIDING, 4 AND 6”, 4 TO 20’— 
S50 $3i’s0 $2160 $8150 $3250 $2050 $3450 e e af 6” 
Pen $27.50 $31.50 $33.5 x i t 5 
MEO? ccesscsphats 2750 2850 31.50 31.60 31.50 31.50 33.50 33.50 Bé&better ..... seheee ii ee Spserncossss --$20.08 $32.08 
geben: 27.50 30.50 32.50 32.60 32.50 32.50 34.50 34.50% verre terereres oT a orway, etter.... 34.00 36.00 
entre 31.50 32.50 35.50 35.50 35.50 33.50 35.50 35.50 D c-eerereereee seeeees : 
aS Bata 22.50 33.50 36.50 36.50 36.50 34.50 36.50 36.50 


No. 2 piece stuff, $3 Jess than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3. 
Minnesota larch, 2x4- and 2x6-inch, 


$3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G. $2 a thousand extra; product of the strip as it g:ades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Sept. 13.—Following are typical 
average f.o.b. Norfolk prices made during the 


week ended Sept. 10, as reported to the North 
Carolina Pine Association: 
Rough: 
4/4 ; 
No. 2 & better otge 7 ; ove cSeaee 
No. 3 edge ...... aca nin ath noi .. 38.00 
No. 1 edge . box sin dash lather ta artic ak ..» 24.00 
No. 2&btr. No, 3 No. 1 box 
i =” ae 8 6=—Sf wes $27.75 
1x10” tcken See . 30.25 
Di” Gcieiediwiwtuwade 72.50 $50 wo 32.75 
Edge, No. 2 & better, 5/4...............-.- $56.00 
Bark strips, Nos. 1 & 2......... Sere 
/ ef rrr Sarre eer Te tr 6.25 
Dressed: 
Flooring, 33” 
No. 2 & better piraseheedesd te nbauneeenreer 2 
SS eee iccthle em we ke dak aa ke 
jark strip partition. fi Ah: cit ir cc la aac tga aed 35.75 
Box bark strips (dressed or resawed)...... 20.25 
Roofers— No. 1 Air dried* 
DG” sGuirdsvasaweeeunnk nomen $27.75 $19.50 
LO -seeeswerraseok xs — 26.75 20.50 
ee eee 26.25 20.50 
NS i ia Lil aie le i alee es ened 20.75 
*F.o.b. Georgia-Alabama points of manufac- 
ture, 





RED CEDAR SIDING 


Seattle, Wash., Sept. 11.—-Prices of red cedar 


lumber, new bundling, 8-18’, f.o.b. mill, are: 
Bevel Siding, /2-Inch 
Width— Clear -_ — 
OO Sse $28.00 $26.00 $15.00 
Dt netsakeevaweredes 30.00 28.00 18.00 
Dy ‘cweernenevinguac’ 34.00 33.00 24.00 
ee ee ee 
DEE | kiersacnweadenxwe ——— 8 sheee 8 8 aah 
Clear Bungalow Siding, 34-Inch 

Pi <ndebesueeeRKPECein bhaedaadecstnnnkeda $51.00 
PP inact banbverekavadthean wae nua techwnanee 60.00 
DIMEN “ukstdurancdenietnedeameadacauiesweaduce 68.00 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 11. 


~Eastern prices f.o.b. 
mill are: 


Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Eiztra stars, 6/3......cecs. $1.72 $2.15 
Extra stars, 5/2 ........60- 1.80@1.84  2,.25@2.30 
Extra clears .............. 1.92@1.96 2.40@2.45 
POGEOGGR, B/E cccccccccccces 2.58@2.65  3.15@3.30 
DD cthhennenedeecbaws 2.13 3.05 
Perfections ceesneceed Ge 3.8003.95 
First Grades, Rite-Grade Inspected Stock 

Wxtra stars, 6/2........... $1.80@1.84 $2.25@2.30 
memtra stare, 6/3. ...ccccces 1.88@1.92 2.35@2.40 
Extra clears .............. 2.24@2.28 2.80@2.85 
SE, GUE 6c eésicscccsuee 2.65@2.69  3.30@3.35 
SE. Binndsawieadinaned 2. 41 

Perfections ............... 2.89@3.00  3.90@4.05 

Second Grades, Standard Stock 
Common stars,. 5/2........ $0.80@0.88 $1.00@1.10 
Common stars, 6/2........ -92@ .96 1.15@1.20 
Common clears .......... - 144@1.52 1.80@1.90 
British Columbia Stock, Seattle Market 

2 Pe kc tcics eecmeeees $2.85@2.95 
Cite CAE osadse wees $2.65@2.73 3.30@3.40 
0 eee 2.88@3.12 3.95@4.15 
ea 3.04@3.10 4.10@4.20 





WESTERN PINES 


Spokane, Wash., Sept. 11.—Following are cur- 
rent prices, f.o.b. mill, which became effective 
Aug. 19: 

PONDOSA PINE, 16-Foot, INCH— 


No.1 No.2 No.3 No.4 No.5 
- sasvevenee $42.00 $31.00 $20.50 ..... ..«e- 
- wsackanen 42.00 32.00 23.50 ..... nae 
- sssssaasana 40.00 27.00 21.50 ..... ener 

Mr nskecsaen . 42.00 27.00 21.50 ° evoes 
gekseenaee 44.00 27.00 22.50. ..... ae 
2 & Geeics tecee cecac coosce S208 FI 

PONDOSA PINE SHOP— 

vagiery, 

Cc No.2 No.3 Com 

ae & 6/4.....$61.50 a0: “50 $25.50 $16.00 ..... 

re. «teceesees 71.50 51.50 36.50 16.50 ..... 

Se -<a@nctsens estye sacee seees ccooce $24.60 
IDAHO WHITE PINB, 16-FooT— 

No.1 No.2 No.3 No.4 No.5 
 stindeounan $48.00 $41.00 $27.00 .... soeee 
- édetaesiae 51.00 44.00 30.00 ‘eee <éaeee 
OE - 49.00 42.00 28.00. ..... sean 

a ternenenee 64.00 42.00 28.00 .... oer 
a ttacewkues 69.00 46.00 29.00 ..... amie 
O @ Weick cence cree sce Be 6a 


WHITE Fir, 6- To 20-Foot, INcHo— 


” ” 0” 


a yaw. 


Nos. 1 & 2.. 7 00 $25.00 $26.00 
ING. B.cccccces 7.00 20.00 21.00 32. 00 seces 
No. 4..... eoce cccse cecce cevce cece 5.50 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 14.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


No.1 No.2 No.3 

Hy and on. pike hake . eeeee $57.00 $42.00 $34.00 
pameunnewcane seeecccecere GROS Ge maul 
phen sa prices are for shipments of No. 3 


and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


[Special to AMERICAN LUMBERMAN via Air Mail] 

San Francisco, Calif., Sept. 13.—The follow- 
ing average prices are summarized and com- 
piled from the report of the California White 
& Sugar Pine Manufacturers’ Association for 
the week ended Sept. 11: 


California White Pine 


Nos. 1&2clr. C sel. D sel. No. 3 clr 
ee. caves $73.90 $66.35 55.95 $47.15 
B/GBE.W. cccere 73.85 66.90 56.60 57.30 
6/4xa.w. ...... 70.40 63.65 50.05 56.00 
are re 81.90 74.20 62.30 66.05 

Mixed Pines Douglas Fir 
Common, 1xa.w.— C “— 5 
3 ghee $45.50 Noo 3 clear... 4eb5 
NO. 2 seeeeeees 28.65 Com., 4/4xa.w... 17.80 
NO. 3 wee eeeees 19.35 Ties and timbers 22.75 
No. 4 ....+---- 15.75 Dimension ...... 18.90 
Lath— oa 
Pe teeankwes ). 80 i ; 
OE ec coensons 4.65 wate Pr 
abeawes'as 3.62 C&better ........ $41.80 
3 aS 1.80 No. 3 & btr., 4/4 
, Ul ee 29.40 SPE re 19.22 
OS ONS Se 25.25 No. 4com........ 16.08 
On, WG. ccccee 21.05 No. 1 dimen., 1,%, 20.55 
No. 1 dimen., 1,; DE. cicdesasuwese 19.60 
OT Serer | ao” ae 3.75 
No. 2 dimen., 1% 
ee 15.75 White Pine Shop 
Australian Inch shop ....... $30.75 
OSE sawadens $59.60 No. 1, 6/4xa.w... 41.30 
Cedar No. 2, 6/4xa.w.... 26.05 
Miscellaneous ...$26.15 Panel, %xa.w.... 73.25 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 15.—F. ©. b. mill prices 
on actual sales of fir, direct and wholesale, made 
by member mills of the West Coast Lumbermen’s 
Association, Sept. 12 to 14, were as follows: 


Vertical Grain Flooring 


B B&btr. Cc D 
NE iterates alesis $37.50 $37.50 $30.00 ar 
ee we 43.25 
Vi) 38.25 
Flat Grain Flooring 
MOE Wt a eee sue Gel 26.75 20.75 
7 ee 33.25 30.00 
Mixed Grain heii 
ME” waswhivaan ‘ $17.59 
“Ceiling 
ET -o.s0iG, Siena Grave 25.25 20.00 
eC neue 26.25 29.00 
Drop Siding, 1x6” 
32.25 27.25 
Me San daeawhans 36.75 28.00 
ee) wiclwaadatrae F da 18.25 
B&Better Finish, Kiln Dried one Surtaced 
1x6” be, 12” 
ae ee $52.00 $61. “00 $54.25 
Common Boards and Shiplap 
1x6” 1x” 1x10” 1x12” 
cece $18.00 $16.25 $17.50 $20.25 
cS ee 12.00 12.60 14.00 15.50 
4 See 8.50 9.75 9.75 ae 
Dimension 
12” 14’ 16’ 18’ 20° 22824’ 26-32’ 
No. 1, 2” thick— 
4” $16.50 $16.75 7 $19. 4 $20.00 ... 
6” 15.50 15.75 17.50 18.25 19.00 $20.75 $22. 50 
” 15.75 16.00 17.75 18. 25 18.50 22.00 21.50 
10” 16.75 16.75 17.75 18.00 18.75 20.25 21.75 
12” 17.00 17.00 18.50 20.25 19.00 21.00 24.50 
2x4-inch, 8-foot, $16.25; 10-foot, $17.50; 2x6- 


inch, 10-foot, $16.50. 
Random— 
2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2.........$11.50 $12.00 $12.00 $13.00 $13.25 
Pe Bi neshanke 7.75 7.75 ae spt a 
No. 1 Common Timbers 

3x3 to 4x12” to 20’ surfaced............... $20.00 
5x5 to 12x12” to 40’ rough......... . 18.75 
5x5 to 12x12” to 40’ surfaced......... . 19.19 
. Fir Lath 
ek Ei BN Si cacaa nee ebaaarecemes cous $ 3.00 

Bé&better Flat Grain Car Siding " 
NT ST ose cass cin as aoa Helens oko ae $38.09 
Se A hei need ots 0be ced Eee Rede Reese 45.00 








CROSS TIES 


St. Louis, Mo., Sept. 13.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face.....91.45 $1.25 
No. 4, 7x8”, gr 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’; 8-inch face..... 1. +4 1.00 
No. 2, 6x7”, a) 7-inch face..... 1.1 85 


No. 1, 6x6”, 8’, 6-inch face..... 1. 00 15 


Red oak ad heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, s 
cents less than white oak; sap cypress, 20 cen 
less than white oak. 


itch Bridge 

“ee Plank 

WN OO gg vccaweascese ee $42.68 
Se EE ck coccess Jchinneweueknn ae 38. 








—— 





Finis! 


1x4— 
1x12” 
1x14” 
1x16” 


Bung 
14x 

14x1 
Bevel 
x6” 
YELI 
Factc 





avere 
Cinci 


ty 


obtai 
Sept. 
factu 


Cle... 
Clr, 

Sap, 

Sel, ¢ 
Clr. 
Clr, 
Sel, 
Sel, 
No. 
No, , 


cme 
cm, 
Clr, 

Sel, 
Se], 

No. 1 
No. y 


_ 


Ch 
Price 
Oak | 
thou: 
Clear 
Selec 


Com 
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[Special telegram to AMERICAN LUMBERMAN] 


AMERICAN LUMBERMAN 
WEST COAST LOGS 


Ze [Special telegram to AMERICAN LUMBERMAN] 








Everett, Wash., Sept. 11.—Log market quota- 











tland, Ore., Sept. 14.—Present log quota- tions: 
: wan aon , P — SS oo Fir: Seattle, No. 1, $24 to $25; No. 2, $18 to $19; Portland, Ore., Sept. 14.—The following are 
0 No. 3, $12 to $13. prices for mixed cars prevailing here today: 
00 Cedar: $17, $15 Cedar: Rafts of shingle logs only, $18 base; 25 
00 Yellow fir: $22, $17 and $12. _ cents added for each one percent of lumber logs. Finish— Factory stock— 
00 Red fir: $17, $16, $15.50 and $15. Hemlock: Steady. No. 2, $13 to $14; No. 3, 1x12” $73.00 y ebeoccesens $30.00 
00 Spruce: $24, $18 and $12. $11 to $12. 1x 4—10” pigioiantahea 62.00 , eer 32.00 
00 Hemlock: $13, $12 and $11. Spruce: $1 higher than fir. siglo iDaa is aec 1A Be act eto 33.00 
00 Bevel siding— = = 3 % Liccccccees 34.00 
x4” eae ima i 29.00 mt isa ia hear iiaeel 4.00 
CYPRESS POPLAR ” ccxceces . 31.00 Green box lumber 19.00 
i St. Louis, Mo., Sept. 13.—The following are 


iad i 
3.00 


58.00 
15.00 





— 








current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 


New Grades Factory 
Tank Selects Shop Box 
OM cicwcnsoewes $116.75 $ 68.75 $48.75 $32.75 
Dl senawsnewers 121.75 78.75 60.75 34.75 
ee  vewncteeused 123.75 81.75 63.75 34.75 
GE cn covcscceses 131.75 94.00 71.50 33.50 
eee ccoe 136.75 102.75 77.25 iachine 
SEE nvecteesesns 136.75 102.75 77.25 nee 
SE -pncdeniwenes 141.75 107.75 82.25 ae il 
Saat SOOO, GIO oc 0 cndscvceseasece aucune 
Common Rough— No. 1 No. 2 No. 3 
ME scvceenbawn eens $52.75 $43.75 $31.75 
EEE 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S$1S “ oe 


A Cc 
ix4—10” . ur 00 $ 99.00 $ ont 2 $ y 00 $72. 00 
. cinencs 110.00 108.00 110. 0.00 79.0€ 
OS — 127.00 122.00 112. 00 104 a weeds 
SR iseweaa 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
Me” stienasnesabaneawed $74.75 $65.75 $63.25 
DT avianieseresseacce 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
 . vineedneboue $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select Shop com. com. 
ran $ 72 59 $ $31 $26 
E. nuctiaaciadied 75 62 48 35 29 
, ee - 63 50 35 29 
«See 82 68 55 37 31 
ee 100 75 65 ae wate 
Boards— No. 1 com. No. 2 com. 1” random 
De sicenmivewania $42.50 $33.00 ‘ 
ene 42.50 34.00 eee 
ET Go oad bare mines 43.50 35.00 eeccn 
SE nein dciaaledace 53.00 —_——— 6—S—(‘(Cié«C a 
Pk OE ciweesabeee 4. acres $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Sept. 14.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


can Best Primes Economies 
Mivabboeineccane’ $5.70 $3.20 men 

ra ckbvanamuwaeseee 6.70 4.85 $3.90 

_ CP EE IEE 6.95 5.45 4.30 

 * seueenwsenabatbaw 6.95 5.45 4.30 

— 4-Foot, 34x1//-Inch— 

ee RR $8.90 Mt: Ricscsrveses . «$7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Sept. 4. as reported by the Oak Flooring Manu- 
facturers’ Associ ation: 

13x14,” 13x21,” 3x14," 34 x2” 
Cir. qtd. wht.... ..... $125.85 $99.71 $93.30 
Cir. qtd. red....$ 89.89 96.12 62.00. ..... 
Sap, i) | R900 J e 
Sel. qtd. w.dr. 57.00 79.49 ..... 60.00 
Clr. pln. wht. . 68.29 S4.88 53.73 60.51 
Clr. pin. red. 68.58 S085 54.61 58.79 
Sel. pln. wht 8.61 71.68 46.68 48.40 
Sel. pln. red. 56.81 71.35 46.84 48.87 
No. 1 common... 43.88 52.81 24.07 25.27 
No. 2 common 15.85 ) eee 9.00 

14x14” Yx2” ¥xl1” x2” 
ya qtd. wht $108.00 $128,080 ..... «sss 
Cir . Seas: eer $S1.87 
- r. pln. red 69.50 76.84 $74.50 TH.50 
Sel. pln. wht. . 63.7% 6542 «..... 63.46 
Sel. pln. red 61.82 63.08 57.50 60.50 
‘0. 1 common... 38.50 43.57 ..... 35.30 
No. 2 common... ...., yea art 
een 





OAK FLOORING STRIPS 


sateen, Sept. 15.—The following are carload 
Prices, f.0.b. Chicago, on f#sx2-inch square edge 


oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





ln i 
tr ain trd. ain 
—. isn $134.00 $88.00 $124.00 $82.00 
Sele sear Saas PP eRc se 71 00 
fpoones s+ 73.00 71.60 71.00 71.00 
te 
Common, No. Dickducuawennisnoeas $46.00 $44.00 





Cincinnati, Ohio, Sept. 


14.—The following are 





average wholesalers’ carlot prices, Cincinnati 

base, on poplar: POPLAR BEVEL SIDING 

Sort TexTuRE— 4/4 5/4&6/4 8/4 : aS 
ae - $100@110 $110@120 $110 120 Louisville, Ky., Sept. 13.—The poplar siding 
Saps & select. market has been fairly steady, 6-inch selects be- 
oo ; =. yf ‘de 50 35 85 70 70 75 ing back up to $40, with all other prices firm. 
No. 2 com. B.. 25 27 27 29 28 30 Quotations read: 

VALLEY— 
Ne: 90@ 95 $ 95@100 $100@105 Clear Select No. 1 com. No. 2 com. 
Saps & selects. 60 65 70 75 75 80 | 6-inch ; 55 $40 $28 $22 
NO. 1 COM... cee 45 48 52 55 55 eM ee oar e ee ve 
No.2 com. A.. 35 36 37 40 40 42 | %-inch ....... sa = - = 
No. 2 com. B.. 25 27 26 28 27 30 CGR a oinande 50 37 24 18 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Sept. 13.—The 


following is asummary of Chicago/Cleveland average hardwood 









































prices obtained during the week ended Sept. 6, as reported to the Hardwood Manufacturers’ 
Institute: 
cum BLACK GUM-CONTD POPLAR SOFT ELM-Cou7D BIRCH-CONTD 
quartered Plain Quartered ane ees nti ane aes 
Figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds No 1 Som & Sels Firsts & Seconds Firsts & Seconds Ko 3 Common 
4-4 1580 sala 4-4 32,50 ... 4-4 .., 126,25 10-4 72,50 .,, 4-4 22,50 
Quartered No 2 Common 12-4 76,00 z 
Firsts & Seconds 4-4 27,25 ... Panel & iidie tio, 1 No 1 Com'& Seis” Firsts & Seconces 
4-4 106,50 No 3 Common 4-4 160,00 4-4 sets 4-4 75,25 .., 
5-4 112,75 116.00 $-4 20,00 __||15-17"" Box Boards 6-4 54,00 ,., Sh C178 on 
6-4 112.25 ... 4-4 115,00 8-4 57,00 .., 6-4 83,75 90,25 
864 115,75 ... 13" & rg FAS Firsts & Seconds 10-4 57,00 .., 8-4 90,75 95,25 
No 1 Com & Sels a-8 47, 9-8... x 12-4 62,50 .., Selects R w 
4-4 62,75 ... Firsts & Seeedil 4-4 .., 113,00 || No 2 Common 4-4 61,75 60,75 
6-4 68,00 ,., 4-4 44,50 ... 5-4 99,50 116,00 4-4 26,75 ... b-4 68,00 75,25 
6-4 67,06 .., 6-4 02,59 ,, be4@ 4... 111,50 6-4 33,00 ,,, 6-4 GE,7> 81,75 
8-4 71,25 ... No 1 Con & Seis” 16-4 .., 157,25 8-4 25.25 8-4 76,50 84,0U 
Pla 4-4 36,00 39,50 |/Saps "5 1 97,25 
Firsts & Seconds 6-4 .., 200 |} 5-8 .., 59,75 ||13-17" Box Boards |j"o 1 Shop 
4-4 105,50 106,75 || "o 2 Common oe TE 79,50 4-4 84,00 .,, 4-4 43,25 ... 
5-4 109,00 .., 4-4 26,50 .,, on ae 87,75 Firsts & Seconds S-4 53,25 ... 
€-4 110.75 ... WRITE 28 00 89,25 4-4 ion 6-4 47,50 ... 
No 1 Com & Sels Quartered 8-4 .,.. 100,50 5-4 60,25 6-4 »d,25 .,, 
4-4 58,25 ... Firsts & Seconds No 1 Com & Sels wo 1 Com & Seis Wo 1'Common 22 
5-4 65.25 ... 5-8 94,75 a ee 60,25 4-4 39,50 39,75 4-4 42.50 ,., 
t-4 74,50 ... 4-4 130, 7. 13150 |] 8-4 32) 72,75 || No 2 Common 6-4 33,00 ... 
No 2 Common 5-4 140,25 ,., RO=€ cee 83,75 4-4 33,75 35,75 ||ilo 2 Common 
4-4 35,00 .., 6-4 120279 179,50 |jlo-4 ,., 98,75 || No 3 Common 5-4 33,75 37,0u 
5-4 40,25 ... No 1 Com & Sels No 1 Conor. 4-4 ... 22.75 6-4 32,75 ... 
6-4 40,00 .,, S-8 62.75 occ 4-4 5,50 56,25 CHESTNUT Peoky 
8-4 39,00 ,,, 3-4 72,25 ,... D-4 one 62,00 ain @-4 24,45 ... 
SkP CUM 4-4 79,00 100,50 jj 6-4 55,50 .,, ee 59,75 
Quartered No 2 Common 3-4 52,00 72,50 -< nthe 58,75 
Firsts & Seocnds 4-4 49,90 ... 12-4 ... 98,50 pies 56,75 
4-4 62,75 ... Plein Po 2 Common PAs. Wormy 
5-4 69.75 ... Firsts 4 Seoonds OO sis 41,00 Petes 56.75 
6-4 70,50 ... o-8 79,25 ... ae 49,75 oouat sormy 
8-4 71,25 ... 3-4 86,25 ... 6-4 48,25 La 32, 50 
10-4 86,00 , 4-4 94.00 113.75 [ho 2A Common 3-4 og 38,25 
No 1 Com & Seis” pe4@ 114,75 125,25 |) 4-4 38,25 59,75 4-4 .., 41,00 
4-4 49,50 ,.. 6-4 114,75 119,00 |] 6-4 30,00 46,75 b-4@ ok, 47,50 
$< S198 ... 8-4 141,75 127,50 || C-4 34,00 ,,, OE cso 42,00 
6-4 04,25 ... No 1 Com & Sels ro 2B Common 6-4 ... 42,50 
6-4 957,50 ... 1-2 37,75 ... q 4-4 26,5 38,25 Binow Ie 
1i-4 70,50 ne6 46,25 .., Ho S Common Firsts & Seconds 
Plain $-4@ 55,00 ,.., 4 pane 28,25 ~~“ ... 77,00 
13-17" Box Boards 4-4 64,75 68,75 ot S-<4 ... 84,25 
$06 F7E.25 ice b-4 «74,25 =U, 50 Firsts & Seoonds No 1 Com & Sels 
Ye]12" Box Toards 6-4 78,00 €0,50 |] 4-4 98,25 39,25 4-4... 5b,25 
4-4 62,00 ,,. ee 60,00 || 5-4 113,00 ,,, No 2 Comnon 
o" & War } Us 2 Common 6-4 106,75 Ses 4-4 .., 32,25 
4-4 60,25 ... 4-4 20,50 51,00 |] 6-4 122,25 .., No 3 Conmon 
D-4 68,5° ... to 3 Com Fly Grade |0-4 128; 00 2 call 20 0,25 _| 
6-4 75,00 . $<4 34,00 35,00 |h2-4 137.75 133.2 sro 
Firsts & Seconds © & Corwion Né-4 150,00 .,, cuartered 
3-4 92,25 ... 4-4 23,25 27,0. jhol Som’ & Seis Firsts & Seconds 
4-4 61,00 ,, C=4 noe 30,25 |] 4-4 57,00 .,, 5-68 53,75 ... 
b-4 63.75 69.00 || Sound wormy S-4 66,75 ... ito 1 Com & Sels 
6-4 60,25 ... 4-4 45,75 GS-4 80,75 ... 5-8 40,75 .., 
“4 ee =D 0: 10-4 92,25 ,., Plain 
No 1 Com & Sels “PIein NZ-4 .., 98,25 |lFirsts 4 Seoonis 
S-8 33.25 ... Firsts & Seconds |[ft-4 -15,75 ,., 5-6 56,00 .,, 
3-4 34,50 .., 3-4 77,50 ... to 2 Zommon iio 1 Com & Sele 
4-4 44,00 47,50 4-4 85,75 ... 4-4 °28,00 ..,. 5-68 46,00 
6-4 48,50 .., b-4 ... 112,50 || 5-4_ 37,00 — 
6-4 $9.50 ..; 6-4 111,75 ... SUPT. ARLE iio 1 Com & Sels 
No 2 Common 6-4 119,00 ... jo 2 Common S-4 46,00, 
S-8 19,25 ... No 1 Com @ Sels 4-4... 36,00 TACTYOLIA 
4-4 26,50 ... 3-8 32,00 .,. 8-4 ¥ iad Pivets, z Seconds 
5-# 27,50 ... 1-2 36,75 ... Tat) 2SELE 4-4 64,25 .., 
6-4 30,00 ... 5-2 48,25 46,25 |Firsts & Seoods 6-4 7  . 
8-4 29,25 ... 3-4 48,75 ... 4-6 nce 78,00 Ho 1 Com’ & Seis 
No 3 Common 4-4 61,25 65,75 ||6-4 ,,, 82,75 4-4 43,00 ,,, 
4-4 20,75 9-4 63,50 69,25 || 6-4 86.00 b-@ 91,25 ... 
b 8 ed 6-4 ... 80,50 fio 1 Com ‘ Sela’ 8-4 59,25 .., 
quarterea No 2 Cormon 4-4 2... 55,00 No 2 Common 
Firsts & Seconds 4-4 49,05 46,25 |/6-4 ,,, 62,75 4-4 28,75 .., 
4-4 61,50 ... 5-4 47. 25 uicia 8-4 tebe erst 6-4 30, *25 mi 
} 8 Sound wormy Mixe 6-4 30.25 
gy a — 4-4 41,00 52,00 |Firsts & Seconds 
Plein 6-4 ceo 64,00 || 4-4 52,75 .., o 1 Som & sels 
Firsts & Seconds Se s6 71.75 ||6-4 69,00 ; we see 75,25 
4-4 39,50 ... i= 72. 00 68. 75 
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AMERICAN LUMBERMAN SEPTEMBER 18, 1926 
“SOFT TEXTURE” SOUTHERN HARDWOODS PHILADELPHIA PRICES 
Cincinnati, Ohio, Sept. 14.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, Philadelphia, Pa., Sept. 15.—Wholesale prices 


West Virginia and Tennessee hardwoods today: 











4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QUARTERED Waite Oaxk— Basswoo— - on 
SE rng wih cials $135@145 $145@15 55 $155@ 165 PAB «=o cree $ se = g + tae 4 $ > be 
ED: seeenes 10 10 115 15 — 1 CO +08 ‘ oe = . 4 43 
No.icon..... = oo = 90 = = No. 2 com..... 28 3 3 3 
NO. 3B COM .ccce 45 50 54 59 55 60 CHESTNUT— 
Sound wormy.. 43 45 52 57 55 60 0) errr $100@105 $112@118 $122@128 
" No. 1 com..... 60 65 65 67 70 75 
QuaRreReD Rep Oak— No. 3con..... 20 21 21 22 21 22 
FAS coescoses $110@115 ) Sd. wormy and 
No. 1 com..... 60 65 No. 2 com... 36 38 38 40 40 42 
No. 2 com..... 40 45 Sd. wormy and 
PLAIN WHITE AND Rep Oak— No. 1 com. & 
2 : 2 5 5 
ON EES $105@110 $115@120 $125@135 PENNS nose es es & @ * 
Selects ....... 7 7 175 85 90 Birci— 
No. 1 com..... 60 65 70 73 75 80 ie. seneneas $105@119 $110@115 $115@120 
No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 
No. 3 com..... 22 24 23 25 24 27 ie awedane 65 70 70 5 70 75 
Sound wormy.. 43 48 53 58 55 60 No. 2 com....- 31 33 33 3 38 40 
Hickory— BeecH— 
lee ++ «ee $ 95@105 $ 95@105 a are $ 65@ 70 $ 70@ 75 $ 75@ 80 
Sf ae ane dhe 65 70 65 70 mee. © OO ccas 42 45 47 50 47 50 
No. 2 com..... oo eee 35 40 35 40 No. 2 com..... 27 30 30 33 33 35 
MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Pt idtccbaee ead ewdeesouaebay $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 
Dk. 2 i otewincaweweaeas ean 0 63 68 68 72 77 81 90 95 
We Oca cns Kae reese seaeeane 33 88 35 40 41 45 48 50 50 53 
Waite AsH— 
RS Ra ee ie he ew ki me eae $ 95@100 $107@112 $112@117 $125@130 $155 @160 
No. 1 com. and sel. eccesces -- 55 60 72 77 78 82 100 105 95 100 
ly ae ee nnnceee erweneewe - 82 85 35 40 40 45 45 50 50 55 
The following list represents present value of Cincinnati, Ohio, Sept. 14.—Average wholesal- 
hardwoods, f. o. b. Lower Michigan mills: ers’ prices, carlots, Mississippi Valley woods, 
m2 ms ms) 
FAS Selects com. com, com. Gum— 4/4 5/4&6/4 8/4 
: om. red— 
Bass woop— —. - - S00 108 sear - tar © cseeetes 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 No. 1 com. 
5/4 70 75 60 65 47 60 30 32 24 26 Qtrd. i sap no yd. : 
6/4 75 80 665 670) «62 BB 83 35 24 26 eee 58@ 60 62@ 65 68@ 70 
8/4 80 8 70 75 57 60 38 40 ...... 9 omen 47 52 52 
10/4 95 100 8 90 70 7 ae OD oseness 5 i it 
> > . 
a — 100@103 100@105 105@110 
5/8 No. 2 common and better 30@32 12@14 No. 1 com... 56 58 se 68 
4/4 60@ 65 45@ 50 3@ 36 23 25 16 18 
os Sg Ls se ss 35 87 28 30 18 20 Sap: 
5 0 40 42 30 32 18 20 Bxbds., 13-17” one 
8/4 80 85 65 70 650 52 33 35 20 22 Pinin PAS 6° — nA 
1RCH— & wider... 52 55 54@ 58 58@ 62 
Biac : No.l1com... 40 41 42 45 45... 
4/4 100@105 80@ 8 47@ 50 28@30 18@20 No. 2 com... 24 25 26 29 
5/4 105 110 85 90 52 30 32 19 21] yarprz— 
6/4 105 110 85 90 57 60 35 37 19 21 * 
8/4 110 115 90 95 65 70 40 45 ...... Spot worms N. 
10/4 115 120 100 105 80 85 60 55 ...... D log run...$ 40 $ 55 $ 60 
at —_ ye 105 110 2 Be eve CoTrTron woop— 
0 45 120 125 105 110 teers seeeee FAS, 6” &wadr. $ 53@ 58 $ 58@ 63 ‘ bat 
Sorr ELm— = FF ee 38 40 40 42 . ‘ 
a Be GG. 006s 33 36 
4/4 65@ 70 50@ 55 42@ 45 26@28 . me Sin 
5/4 10" 4 75 @ 60 - 5() oe on QUARTERED WHITE OAKkK— 
6/4 75 80 60 65 52 55 30 32 22 24 PAS .cc 2% 
cn a i ee BAS .,°7-2777gROtgS Stzs@ Iss s1R@ 38 
10/4 90 695 6-70 75 6H 0 45s. No. 1 com..... 70 3 7 730 80 85 
12/4 95 100 80 85 «670 675 645 (50 i... No. 2 com 40 45 45 50 50 55 
16/4 115 120 100 105 90 26 G8 xscaccs 8 ee 
- QUARTERED Rep OakK— 
ARD MAPLE— SPR $105@110 ... ... ... : 
4/4 70@ 75 60@ 65 47@ 50 28@30 15@17 No. 1 com..... > TP cee see oes ° 
5/4 sO &5 65 70 55 660 380 32 «18 «20 No. 2 com..... 35 40 ‘ 
f/4 85 0 70 75 60 658335 18 20 | Plain Ware anp Rep Oak— 
8/4 GO) 95 75 &O 65 70 38 40 20 22 7 
10/4 110 115 95 100 8 90 45 50 23 25 FAS ...+-- 3 BO FS + tale segeO108 
12/4 120 125 105 110 95 100 45 50 26 28 Selects ....... 68 76 
14/4 140 145 125 130 115 120 50 65 ...... No. 1 com..... 53 58 5863 63 68 
16/4 160 165 145 150 135 140 50 55 :..... No. 2com..... 42 44 45 ... 45 50 
ae a wc vc : are 25 30 
HakD MAPLE FLOORING Stock, Roucu— Sound wormy.. 37 38 40 45 45 50 
4/4 VAeGEOhS eenneReS 43@ 45 26@28 17@19 | Sorr ELm— 4/4 5/4 6/4 8/4 
| POA ee eee 45 47 28 30 18 20 FAS ee $65 $67 $67 $70 
Sorr MAarLe— a 1 com..., 47 50 50 55 
No. 2 com.... 25 27 2 2 
4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 sides ; F d - 
fy % se 65 70 50 65 33 35 18 20 
) 5 70 75 55 60 38 40 18 20 
8/4 8 90 75 80 60 65 40 45 20 22 HARDWOOD FLOORING 
END DrigeD WHIte MarLe— Sales by Michigan and Wisconsin flooring mills 
4/4 100@105 ........ | of maple, beech and birch flooring, as reported to 
5/4 Pe ie abe one 80 a <deatee tacrawe the Maple Flooring Manufacturers’ Association, 
py 319 115 wlan aaa 85 Er averaged as follows f.o.b. cars flooring mill basis 
/4 120 125 .....0.. me OR setkie <aanes during the week ended Sept. 11: 
MAPLE Clear No. 1 Factory 
iAP er $50.84 
SOUTHERN PINE TIES Be wtdne ganda 74.17 nia sath 
SS ei esac oe acters 78.25 66.04 $37.70 
New York, Sept. 13.—Following are quotations ; 314” i eaiice oie ead 71.35 err 
on southern pine railroad ties, f.0.b. New York: | ! ‘et italia etched sig a 
Se en 17.45 
All 8’ 6”— Sap Heart 3EECH- 
ED id. sarah min kia bir icdlié dieiaeur eae $1.40 $1.85 $2X2” 2.1 ee ee ee ee $67.98 
7x8” Peisebecsdaeaedebacheeravar 1.35 1.75 _Bire li— 
i” ‘nustracekhedicassdoeaadeens 1.25 1.65 we 








secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Board of Trade, are as follows: 


Southern Pine, Merchantable—1905 
(Steamer delivery) 


3x 4” and 4x4”...$44.00 SE bs0cseearane $49.00 

3x 6” and 6x6”... 43.00  ciecrcewsews 58.00 

3x 8”, 4x8” and DE 0 aeaeences 56.00 
OM” éveucounes 44.00 REE 70.00 

MG ssverenewees 51.00 BEET bvaveneeeue + 65.00 
Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.50 to 32-foot 
price 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x224-Inch Face 
(Rail delivery) 


CO Se re eee ee ere $93.00 
B&btr. sap rift..... iccascapeaianses\ae la So aiciaees istic ek aaa 83.00 
SS | eer Cibo aneede sea waneehareeees 61.00 
SI ka 0 6846.06 K rere tecernnes 51.00 
Me. 3 COM: GA BR cccccacessvccvecessscese SE 
Air Dried No. 2 Common Roofers 
250", DMEM .ccccs $27.50 1x10”, %x 9%....$28.50 
SR. Te tie vescs 28.50 1x12”, %x11%.... 29.50 
Shortleaf Dimension, S4S, '4-Inch Scant, 10- to 
16-Foot 

 <ctnnncawema $29.00 BS - wanimaminnate $30.00 
 — ae 28.00 BE actuvevadweet 31.00 
BT secwwn mare 29.00 


North Carolina Pine Flooring 


No. 2&btr. No. 3 No. 4 
BRe” GL cescconess $84.00 ' ee 
BEete” GRE ccoccecees 58.00 46.00 $28.00 
Kiln Dried North Carolina Roofers 
i ER, wieddenersenaseceeeeocpereenes $29.00 
ee I I a aides kids win cichhin wiht ne Nw eae 30.50 
BEE 5 TO POR hedceseevcsestescwewsencses owe 31.00 
1X12", BIL... cccvccccccccccccccscccccvccces 32.00 
33-inch thick, $1 more. 
Red Cedar Bevel Siding 
| 3 gt rR ee eer rr $42.00 
Pe oe” OE ci ccceenen nen és bi ouneweseeeewns 62.00 
Se” GU cesencccceenverse600+ineessenes 68.50 
Maple Flooring f.0.b. Philadelphia 
} cn hone Gauuiean Wasa kee meee $88.00 
BE, Biveesavcceseavesuderekiecasaaee 72.00 
CE PRONNST vocicevecdvorvrccsooeeonses 46.50 
86x144” and 2-inch clear..........eeeeeeees 64.00 
Western White Pine, Dressed 
Cc D No. 2 No. 3 
ie Lasieenes $ 74.50 $64.50 $47.5 $35.75 
a cieaeeues 89.50 79.50 45.00 38.75 
OS cineca ee 79.50 69.50 48.25 37.75 
Se rr - 79.50 69.50 44.25 37.75 
er - 89.50 79.50 44.25 37.75 
BOGE weenecds 104.50 94.50 45.25 38.75 
13” and up.... 109.50 99.50 46.75 40.25 
Lath, 4-Foot No. 1 
ee $7.75 f.0.b. cars 
Hemlock..... —waseued 5.75 c.i.f.—$6.25 delivered 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., Sept 14.—Last week 
was not as productive of northern pine orders as 
some this year, but it was more active than 
many. tetailers and industrial users are buy- 
ing only for immediate needs. Prices hold firm, 


with few exceptions where surpluses are held 
on some items. 

BUFFALO, N. Y., Sept. 13.—The northern 
pine trade continues rather quiet. Box Jumber 
holds about steady in price, as mill stocks 
are not heavy. Demand for it has not shown 
any special increase in this section lately. The 
lowering of prices of common lumber in some 
competitive woods is giving northern pine J- 
creased competition. 

BOSTON, MASS., Sept. 13.—There are com- 
paratively few inquiries for northern pine, and 


these are mostly for moderate assortments for 
prompt delivery. Retailers and industrial con- 
sumers are not carrying much stock. Buyers 
do not find northern pine prices as attractive 45 


the recently reduced lists on western woods. 
Moderate concessions can now be secured on 
some northern pine items, but the # neral 
price situation remains steady. 


NEW YORK, Sept. 13.—Early fall trading is 
dull, prices having become a good dea! — 
with improvement in competitive woods Mills 


are paying but little attention to the mé tropoli- 
tan market and fall arrivals will be 


light. 
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EASTERN SPRUCE 


BOSTON, MASS., Sept. 13.—Current inquiry 
for eastern spruce frames is not active enough to 
keep prices steady even after recent declines. 
Sales have been made at $38 base within a few 
davs. Demand for Provincial random is improv- 
ing. Sellers are eager and prices are no stronger. 
Business in boards is slender and prices are un- 
changed. Quotations: Dimension, rail shipments, 
g. to 20-foot, 8-inch and under, $38@39; 9-inch, 
339440; 10-inch, $40@41; 12-inch, $42@43. Pro- 
vincial random, 2x3 to 2x7, $33@34; 2x8, $36@37; 
x10, $38@39. Covering boards, 5-inch and up, 
<-foot and up, DIS, $34; matched, clipped, 8- to 
14-foot, $36@38. Furring, 1x2, $32@33; 1x3, $31 
“32. nA 

NEW YORK, Sept. 13.—Demand is better than 
in the late summer and prices have strengthened. 
Reports of carload sales are fairly numerous. 
Arrivals have been rather heavy in comparison 
with shipments received in the last six months. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Sept. 14.—Northern 
white cedar post and pole distributers reported 
this week that business has been light but with 
evidences of increasing sales of posts within 
the current and following months. Small rounds 
of posts are more plentiful than a year ago. Pole 
business is light. Prices are firm. 


HARDWOODS 


CHICAGO, Sept. 14.—A good volume of north- 
ern hardwoods is being consumed, specially by 
the factory trade, but prices do not show the 
strength they should at this time of the year. 
A noticeable recent change in the market situa- 
tion is the increase in the amount of maple being 
taken by the flooring manufacturers. The furni- 
ture trade is also buying good quantities of birch. 
Southern hardwood trade continues brisk with 
common grades of sap and red gum showing 
strength. Oak flooring still moves in good vol- 
ume at strong prices. 


INDIANAPOLIS, IND., Sept. 14.—Demand 
from industrial sources and retail yards is in- 
creasing, and in some instances orders are hard 
to fill. Prices on all grades of flooring woods 
are strong and demand from local factories con- 
tinues heavy. Demand from furniture factories 
also is heavy and shows about the same level 
it has maintained for the last two or three weeks. 
Most Indiana factories are working steadily 
and have well filled order files, but they are 
not buying for future use and no heavy reserves 
are being built up. The railroad demand is 
lighter than at this time last year. 

NEW ORLEANS, LA., Sept. 13.—Local ob- 
servers report little change in the hardwood 
market situation for the week. Some improve- 
ment of call for FAS red gum is noted, with 
ontinued active request for thick elm and 
maple, Sap gum, it is suggested, has not been 
quite so active. Prices are reported well held. 


KANSAS CITY, MO., Sept. 14.—The hardwood 
Market continues good with regular buyers well 
represented. The furniture trade is placing or- 
‘ers steadily and there is a strong call for gum, 
Walnut and some oak. Demand from retailers 
* g00d for oak flooring, but finish demand is 
not so heavy. Oak timbers and plank are in 
lair demand in the oil fields. 


ST. LOUIS, MO., Sept. 13.—A fairly good vol- 
ne Of sales was recorded in southern hardwoods 
ast week, while inquiries were numerous. Much 
vullding is going on. Nos. 1 and 2 common red 
ne white oak are demanded by flooring plants, 
— FAS sap gum is wanted by planing mills. 
‘utomobile body concerns are buying elm, gum 
‘nd maple. Furniture factories also are active. 
“'tunwood is in fair demand. The market 
naintained a firm tone. 


( 


CINCINNATI, OHIO, Sept. 14.—There is som« 
provement in hardwood trade over the Au- 
= average. General business has been affect- 
wth Sasa adverse weather over the country and 
de etree ‘ — to slow up the expected hardwood 
ime conti rly prospects for a fair fall vol- 
faisty ates — encouraging. Prices have been 

Steady, with no important changes during 


’ 
} 
1 


ne last week, 
trade nus, OHIO, Sept. 13.—The hardwood 
ime of “eo to exhibit strength and the vol- 
are bein “ — 1s gradually increasing. Orders 
and ies 00ked from retailers, planing mills 

‘dustrial plants. In fact, shipments are 


well distributed over the country with buying 
showing up better among plants making automo- 
biles, furniture, musical instruments and boxes. 
Dry stocks are not large and are not increasing 
owing to heavier shipments. Mills have in- 
creased production slightly, however, to take 
care of the larger demand. Prices of oak at 
Ohio River: 


FAS No. 1 No. 2 No. 3 
Gumrteved 1.660 $145 $90 $50 . 
PE naverevascues 105 72 45 $20 


HOUSTON, TEX., Sept. 13.—There has been 
a slight improvement the last week in FAS sap 
gum. Red gum, FAS is in good demand; in fact, 
most of the upper grades show improvement. 
Icxxport trade continues slow. Box factories are 
buying heavily of low grade stocks. 

BALTIMORE, MD., Sept. 13.—A rather more 
hopeful feeling is noticeable in the hardwood 
trade. Some distributers claim that quotations 
have advanced $2 to $5 in certain items in the 
last few weeks, with southern mills especially 
finding the demand wider. The furniture inter- 
ests are placing orders with greater freedom and 
other consumers are also in the market. 


MINNEAPOLIS, MINN., Sept. 14.—Buying of 
northern hardwoods continues on the small- 
lot basis. In the aggregate the movement is 
large both from mills and wholesalers to indus- 
trial users. One of the significant features of 
the market is that prices have been almost 
stationary for many months. Production at 
the northern mills is more restricted and price 
concessions are not being offered to stimulate 
trade, 

BUFFALO, N. Y., Sept. 13.—Hardwood de- 
mand has not picked up lately as well as ex- 
pected, but inquiries are coming out in fair 
volume. Prices in most cases remain steady, 
with marked strength in the better grades of 
red and sap gum. 





NEW YORK, Sept. 13.—Good supplies of nearly 
all hardwoods are in the market, but arrivals 
from the South continue a little slow. A good 
fall market has developed and all signs point to 
steady improvement, with industrials in the lead. 
Flooring demand continues brisk for maple and 
oak. Wholesale prices, clear white oak 13/16- 
inch quartered flooring, $135; clear quartered red, 
$105; select sawed quartered white, $89; select 
sawed red, $87; clear maple, 2-inch face, $83; 
No. 1, $70; plain oak, 4/4 FAS, $119. 





BOSTON, MASS., Sept. 13.—Consuming trades 
are calling for hardwoods more freely. Telephone 
inquiries regarding prices and deliveries have 
been fairly numerous. Buyers show more con- 
fidence in prices and the market has an appre- 
ciably firmer tone. Mill advices are confident 
and predict advances within the next few weeks. 
Flooring is moving a little better and the price 
range has widened due to advances by some 
sellers. Quotations, 13/16x2%-inch clear: 3irch, 
$77.50@78.50; maple, $87.50@90; oak, white, plain, 
$954 102; selects, $82.50@84; No. 1 common $604 
64. Quotations, inch: 


FAS No. 1 com. 
pe er OL ae ee $100@119 $604 70 
Tr ere rrr ee 83@ &8& 5863 
ND? gears 5 Sa ore ae 7T5@ &0 4555 


a 
105@115 


T5@85 


60@a@75 


Birch, red 
Birch, sap 


CI. ick cee 100@110 oe 
PI hie Sinaia co acetate aah ie pe ac 90@105 55a 69 
Oak, white, plain ..... 105@120 | eae 
Oak, white, quartered 14540155 - 
SPINE sacle: hon al ae pa 119@115 fae 


LOS ANGELES, CALIF., Sept. 11.—The gen- 
eral hardwood situation is improving, with de- 
mand for gum and oak finish featuring the mar- 
ket. There has also been an increase in the 
size of orders from furniture manufacture) 
Prices are firm and stocks rather limited, 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 15.—There has been a no- 
ticeable lack of demand for West Coast lumber 
in the Chicago market since Labor Day and a 
number of soft spots have developed. Long 
joist, while rather strong at the mills, is weak 
in the selling market and local yards will not 
take it except at concessions. What little change 
there has been in common lumber during the 
last week has been upward, while on the other 
hand, uppers show a slight weakening if any- 
thing. 

NEW YORK, Sept. 13.—Wholesale fir prices 
delivered c, i. f. New York harbor range about as 





FOR THE FORDSON 


A light, portable, versatile auto- 
motive hoist that can be kept busy 
around logging and lumber mill 
operations in time and money- 
saving ways. Combines Willam- 
ette hoist features with Fordson 
tractor. It is essential equipment 
for contract pole loggers, for load- 
ing light logs, for land clearing 
and road grading operations, and 
in new mill or camp construction. 


Allison Automotive Two-Speed 
Hoists are sold through author- 
ized Fordson dealers. Let us 
tell you about their appli- 
cation to YOUR needs, 
and the name of your 
nearest dealer 


{ETTE 


IRON & STEEL WORKS 
Manufacturers of Logging Machinery 
PORTLAND. OREGON; U.S.A, 




















. Wire Rope for 
7 Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
















done with mechanical equipment. 
Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 
Denver 
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Trim and Mouldings 
Direct from Car to Customer 


Increase your profit. Save those extra handling, 
costs which are eliminated when you buy trim 
and mouldings sanded at our mill. Reduce too, 
the risk of damage and loss incurred when finish- 
ing, bills are completed at local planin3, mills. 
Deliver from car to customer—save the differ- 
ence—and please your trade. 


Case-Fowler trim and mouldinjs are shipped with 
all flat surfaces sanded, in prime condition ready 
for the painter’s brush. Our Hardwood Trim 
and kiln-dried mouldin?, in Red and Sap Gun, 
Yellow Poplar, Cypress as well as Short Leaf finish 
and yard stock are manufactured and marketed 
under our own management. We ship the product 
of our own mills exclusively. All items can be 
loaded in strai$ht cars or mixed with Hardwood 
lumber. 


On your next requirements address the nearest office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


“ 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 





Branch Offices and Representatives 


CHICAGO DETROIT PA., DEL. & MD. NEW YORK NEW JERSEY ST. LOUIS 
J. N. Woodbury V. B. Churm E. G. Spears S. F. Mackelduff W. A. Fundinger Wm. Dings 
V.B.Churm 1553 West Madison 1234 Commercial Spencer Arms 1234 Commercial 2131 Ry. Exchange 
1553 West Madison Street Trust Bldg. Apartment Trust Bldg. Bldg. 
Street Chicago, Ill. Philadelphia, Pa. 69th and Broadway Philadelphia, Pa. 


NEW ENGLAND, J. J. Bertholet, 7 Columbia Terrace, Brookline, Mass. 








follows: tough, $33@35; dressed, $3334.59 
These figures are considerably above midsummer 
quotations, but the market, despite heavy ar. 
rivals of late, is in better condition than since 
spring. Surplus stocks continue to dwindle as 
shippers stick to their policy of sending as litt}. 
unsold lumber as possible to the eastern geg. 
board. 

BOSTON, MASS., Sept. 13.—New England 
wholesalers booked a fair business in fir transite 
last week and expect to do rather better this 
current week. A _ stibstantial volume of West 
Coast softwoods is now on the way East or soon 
to be afloat. Much of this stock is already golq 
and greater confidence and determination jg 
shown in the effort to secure satisfactory prices 
for the balance. Ordinary schedules of dressed 
fir in transit now sell here at $30@31, ship's tac. 
kle. No. 1 common fir boards are $28@29. 

KANSAS CITY, MO., Sept. 14.—Fir demand 
was a little slower last week, but inquiries jp- 
dicate considerable business in sight from coun- 
try yards in the next two weeks if weather con- 
ditions do not interfere. Prices are on a firmer 
basis than they have been for some time. 

SAN FRANCISCO, CALIF., Sept. 11.—Ther 
has been a slight improvement in the fir market 
during the last week. Prices have advanced ; 
few cents a thousand and eastern rail shipment 
have increased. Inquiries are more numerous 
and western business is reported brisk. Demar 
for creosoted timbers exceeds production. 


LOS ANGELES, CALIF., Sept. 11.—A genera] 
betterment of the fir situation has been evidenced 
during the week, particularly from rural districts 
and smaller cities. Stocks are unusually low 
and prices firm. Searcity of common items at 
the mills is reported by most representatives. 


CYPRESS 


NEW ORLEANS, LA., Sept. 13.—The local re- 
port is that cypress demand is a little better 
for the week, with nothing resembling a buying 
drive presently in sight, however. Prices ar 
rated unchanged, mill stock assortments good 
and mixed car orders still the mainstay, 

CHICAGO, Sept. 14.—Fall business in red 
cypress has been rather slow in developing 
and the retail yards which draw their supply 
from Chicago have not come into the market 
as strongly as had been anticipated. This is 
due probably to unsettled weather. Some rail- 
road and industrial business has been develop- 
ing in the last week. 


KANSAS CITY, MO., Sept. 14.—Cypress de- 
mand last week was a little under the expected 
volume, but the inquiry still is good and country 
yards have considerable business to place. Out- 
side of industrial demand, city business was 
slow. 

BUFFALO, N. Y., Sept. 13.—The cypress mar- 
ket is slow. Retailers have no large stocks 0! 
hand, but are unwilling to buy lumber ahead 
Prices are not showing much change, but som 
mills ask advances. 

BOSTON, MASS., Sept. 13.—Cypress is mov- 
ing slowly and quotations are widely spread. 
tequisitions of retailers for yard items are light 
Industrial consumers are filling some of theif 
requirements with other woods at lower prices 
ted cypress is quiet at fairly steady prices. Que- 
tations on yellow cypress: 


FAS. Selects Shop 
eee ee $ 85@ 98 $70G@ 83 $48@58 
5/4@6/4 ......... 90@108 80@ 93 63@65 
| arr 105@115 88@105 73 QS 
I gest ohancaudke 125@135 - .@.. 


BALTIMORE, MD., Sept. 13.—A somewhat 
better feeling prevails in the cypress trade, with 
activity on the increase and potential buyers 
more disposed to enter into commitments 
Stocks here are held down to low levels. 


INDIANAPOLIS, IND., Sept. 14.—An improve 
ment in demand for red cypress continues . 
this section. The call is mostly from the ruré 
communities where construction is of hea’! 
volume. Financial conditions in these districts 
are improving, which is responsible for the 1 
creased building. The industrial demand show® 
improvement. The city yard trade is [alr 
Prices are firm. 
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CINCINNATI, OHIO, Sept. 14.—There 
been an improved inquiry for cypress, 
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market remains steady with somewhat greater 
activity. Dealers say that fall business will be 


fairly broad. 
HEMLOCK 


CHICAGO, Sept. 14.—The retail yards through- 
sut Wisconsin and Michigan continue to consume 

good volume of northern hemlock from the 
Chicago market, which has resulted in a dearth 
of No. 1 common. Although stocks of this item 
are broken and many orders are being refused 
pecause of the lack of stock with which to fill 
them, prices have not advanced because of the 
stiff competition from other woods. Quotations 
of all items are being made at $4.50 below the 
list price 

NEW YORK, Sept. 13.—No. 1 western hem- 
lock is selling delivered c.i.f. New York harbor 
at $32.50@33 for rough, and $32@33 dressed. Re- 
ceipts have resulted in little diminution of sur- 
plus stocks in the last week or two, but prices 
are firmer and bargains much less numerous 
than a month ago. 

BOSTON, MASS., Sept. 13.—Transit shipments 
of western hemlock are more easily sold to New 
England buyers this week and prices are strong- 
el Eastern and northern hemlock are quiet 
and prices are no firmer than in August. Hem- 
lock boards are meeting with no more than a 
moderate share of attention and the highest 
prices Which seem to be obtainable at present 
are: Eastern clipped $32; northern clipped, $31, 


random, $29@30. 


WESTERN PINES 


CHICAGO, Sept 15.—Distributers of Inland 
Empire pines are encountering great difficulty in 
placing their product with the retail trade in 
Chicago territory. The yards are buying only 
for their immediate requirements and will pay 
no attention to any stray bargains which may 
be offered at reduced prices. Shop seems some 
weaker, but very little is being sold. There ap- 
pears to be some scarcity of No. 3 and No. 4 
common in the Chicago market due to the active 
demand for those items among the fruit raising 
sections in the West. 


SAN FRANCISCO, CALIF., Sept. 11 Pine 
prices have advanced slightly in factory grades, 
and upper grades are reported steady and firm. 
Inquiries from the middle West and the eastern 
coast have increased. Rail shipments and ex- 
ports have both shown increases over the pre- 
vious 15-day period. Local retail business is 
poor because of strike conditions in the building 
trades, but valley and peninsula retailers report 
business brisk. 


NEW YORK, Sept. 13.—No. 1 common Idaho 
pine, and ID) selects Pondosa pine, sell wholesale 
at $64.50 each Idaho is about $1 less than early 
June quotations, and about $1.50 above the price 
asked in early August. Pondosa priees have 
changed but little during the summer and early 
fall. The market in all items is firm and ship- 
ments about normal. 


BOSTON, MASS., Sept. 13.—Western pines are 
dull. Prices were lowered on a number of items 
during the last month and some mills will now 
entertain bids at concessions from new lists. 
Competition in Pondosa pine has become more 
Intense. (juotations on common grades: No. 2, 
Ix6, $46.25@47.25; 1x8 and 1x10, $42.25@43.25; 
1x12, $43.25@44. No. 3, 1x6, 1x8 and 1x10, $36.75 
37.75; 1x12, $37.25@38.25. Demand for common 
#rades of Idaho white pine is disappointing to 
Wholesalers, Quotations: 


No. 1 com. No. 2 com, No. 3 com. 


1x4 $63.50 lS A ae 
1x6 64.50 61.00 $42.00 
1x8 63.50 56.50 13.50 
1x1) 66.50 56.50 43.50 
Ixl2 ee 59.00 14.50 


, KANSAS CITY, MO., Sept. 14.—Line yards 
sa been buying some western pines, and in the 
as . 7 ‘ 

‘st two weeks there has been a little more 


Dusine * 

On mess coming from the territory north of the 
INIO Ji . 1 : ° ° . 
ba — rhe industrial demand is slacking 
a a little, 


_ OS ANGELES, CALIF., Sept. 11.'The west- 

ieee situation, possibly influenced by the 

peewee, in the fir market, is showing some 

sutton ment. Box manufacturers in the citrus 

lumber ie in the market for crating 
rices hold their own. 


REDWOOD 


SAN FRANCISCO, CALIF.. Sept. 11.—Both 
‘ipments and orders for redwood were above 


st 
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“Specials” in FIRST QUALITY Stock — 


100 M’ 4/4Cl. Qrtd. White Oak Strips. 200 M’ 3/4 No. | C&S Plain Red Oak. 
100 M’ 4/4Cl. Sap. Qrtd. White Oak Strips. 15 M’ 3/8 No. 2 Com. Plain Red Oak. 
200 M’ 4/4 No. | Com. Qrtd. White Oak Strips. 90 M’ 1/2 No. 2 Com. Plain Red Oak. 
10 M’ 5/4No. | Com. Qrtd. White Oak Strips. 75 M’ 5/8 No. 2 Com. Plain Red Oak. 
60 M’ 3/8 FAS @rtd. White Oak Avg. 15 M’ 6/4 No. 2 Com. Plain White Oak. | 
100 M’ 1/2FAS Qrtd. White Oak Avg. 30 M’ 6/4 No. 2 Com. Plain Red Oak. | 
100 M’ 5/4 FAS Qrtd. White Oak Avg. 75 M’ 4/4No. | C&S Qrtd. Red Gum Fig. 
100 M’ 6/4 FAS Qrtd. White Oak Avg. 75 M’ 5/8 FAS Qrtd. Red Gum. 
BR me ws — : se y bey cae = 150 M’ 5/8 No. | C&S Qrtd. Red Gum. 
50 M’ 4/4 No. rtd. White Oak. 20 M’ 3/4 No. | C&S Qrtd. Red Gum SND. 
50 M’ 6/4 No. | C&S Qrtd. White Oak. 30 M’ 4/4 No. | C&S PI. Red Gum Strips 3/5” 
20 M’ 3/8 No. 2 Com. Qrtd. White Oak. 25 M’ 5/8 No. | C&S Plain Sap Gum 4-7’ 
30 M’ 1/2 No. 2 Com. Qrtd. White Oak. Fs < . » " 
; ; 20 M’ 3/4 No. | C&S Plain Sap Gum 4-7’. 
100 M’ 5/8 No. 2 Com. Qrtd. White Oak. 4 
40 M’ 3/4.No. 2 Com. Qrtd. White Oak. 15 M’ 1/2 No. 2 Com. Sap Gum 
20 M’ 5/4 No. 2 Com. Qrtd. White Oak. 15 M’ 5/4 No. 2 Com. Sap Gum, Avg. 6-7”, 
75M’ 5/8 FAS Plain White Oak. 30% 14-16’ 
100 M’ 5/4 No. | C&S Plain White Oak. 15 M’ 6/4 No. 2 Com. Sap Gum, Avg. 6-7” 
15 M’ 5/4 Noe. 2 Com. Plain White Oak. 30% 14-16’ 


We Can Do Kiln Drying, Surfacing and Resawing. 


Turner-Farber-Love Company 
Home Office: MEMPHIS, TENN. 
Mills at Memphis, Tenn., Leland, Charleston, Tehula, Miss. 




















This equipment in the ADE plants, automatically 
controlling the temperature and humidity in the 
dry-kilns, is an evidence of the extent to which ADE 
has gone to certify to you the proper moisture 
content of your lumber. 


A million and a half feet of Southern hardwoods a 
month are eut through these safe-suarded kilns, 
every stick with the mark of ADE. 


AiLLyeR Deutsca Eowaros, INc. 


OAKDALE Hardwoods — Pine LOUISIANA 


CHICAGO—223 Railway Exchange Bldg. Branch Offices : DETROIT—11-239 General Motors Bldg. 
GREAT BRITAIN—Suffolk House, Laurence Pountney Hill, London, E.C.4. | CONTINENTAL EUROPE—No. 5 Rue Gretry, Paris, France 
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“NEARWHITE” 
IS IDEAL 
WOOD FOR 
INTERIOR 
USES. 
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FINISH 
FLOORING HE way Nearwhite Soft 
pesca Shortleaf Pine is dried is a 
MOULDING big asset to dealers in making 
DIMENSION friends with carpenters, contrac- 
LATH . ° ° . 
caueeniion tors, builders. Right drying is 
SHOP AND a point that builders are watch- 


a ee ing more closely these days. 


CUT TO LENGTH 
STOCK A SPECIALTY Give NEARWHITE a Trial. 


The SUMTER LUMBER Co. 


ELECTRIC MILLS, MISSISSIPPI 














SOUTHERN DIMENSION COMMERCIAL 
HARDWOOD STOCK VENEER 


LU MBER KILN - DRIED - AIR DRIED CUT-TO-SIZE 
ROUGH-SURFACED-MOULDED SHEET STOCK 
AIR DRIED - KILN DRIED CUT TO EXACT SIZES CROSSBANDING - CENTERS 


ROUGH-RESAWN-SURFACED 


Cuicaco Mit ae LumBer Company 


General Offices: Band Mills: 


Conway Building Helena, Arkansas 
111 West Washington St. oun, teen 
Chicago, Illinois Alsatia, Louisiana 











production for the past week. Northern Califor- 
nia, slumping because of labor trouble, has main- 
tained a steady demand while the southern part 
of the State has shown a tendency to increase 
business. Rail shipments have fallen off slight- 
ly but export business has shown a marked jn- 
crease. Prices are firm. tetail business is be- 
low normal. 

NEW YORK, Sept. 13.—Demand for building 
stocks has continued to fall off, but industria] 
items have been selling better and prices have 
advanced $1 to $2 in the last month. Distrib. 
utors’ stocks are well assorted, 





KANSAS CITY, MO., Sept. 14.—Demand for 
siding and lath is causing a better call for mold- 
ings and trim to fill up cars. There is better 
inquiry for industrial items, and short lengths 


are being asked for at special prices. 


BOSTON, MASS., Sept. 13.—New England de- 
mand for redwood is barely fair with prices un- 
changed. Retailers generally have light stocks, 
but they are not yet doing much buying except 
moderate replacements for quick delivery from 
eastern storage stocks, which are being main- 
tained in good assortments by wholesalers. In- 
dustrial demand keeps about even. 


LOS ANGELES, CALIF., Sept. 11.—All condi- 
tions point to a substantial increase in demand 
for redwood during the month, although August 
brought about a recession in buying. The sur- 
plus at the docks and in retailers’ hands has been 
pretty well absorbed. Prices are unchanged. 


NORTH CAROLINA PINE 


BOSTON, MASS., Sept. 13.—Some North Car- 
olina pine mills are making moderate mark-ups 
and preparing for a good fall demand. Roofers 
are firmer. The low price for 8-inch air dried 
is now $31.50 and there have heen sales here 
within a few days of extra desirable roofers at 
$33. Low range on shortleaf flooring, 1x4-inch; 
Ba@better rift, $78; C rift; B@better fiat, 
$54. Band sawed narrow edge is offered at $60@ 
62, and circular sawed, $56. Retailers are buy- 
ing a little more freely, while industrial trade 
remains quiet. 

NEW YORK, Sept. 13.—Demand and inquiries 
have been fairly large for the first two weeks of 
September, showing steady improvement as the 
month progresses. Yards are not well supplied 
as yet, but many of them are taking on supplies. 
Recent price advances are firmly maintained. 

BUFFALO, N. Y., Sept. 13.—The North Caro- 
lina pine market is a little firmer and some 
wholesalers have advanced quotations on 6-inch 
roofers from $29.50 to $30, with 8- and 10-inch 
$31.50. Mills are unwilling to make concessions 
on roofers, as they claim to have only small 
stocks and to be able to dispose of these without 
difficulty. Flooring prices are unchanged. 

BALTIMORE, MD., Sept. 13.—The inquiry for 
roofers and framing continues active, with some 
further items being called for on an increasingly 
broad scale and with stocks on the wharves hav- 
ing undergone further reductions. Some firming 
up in quotations is noted. 


SOUTHERN PINE 


CHICAGO, Sept. 15.—Although the southern 
pine mills in most instances are still strong, spe- 
cially in quoting desirable items, a weakening 
tendency has been noted by local distributers in 
Chicago territory. As a result of the retail yards 
moving a small volume of lumber for this time 
of year, southern pine shipments to Chicago have 
been light, and concessions are now being re- 
ported, specially in 1-inch lumber to get it into 
the Chicago market. 

NEW ORLEANS, LA., Sept. 13.—Mill reports 
indicate a decline of bookings and shipments for 
the week, with increased production. Production 
apparently led, with shipments second and orders 
third. Local sales offices vary in opinions in re- 
spect to bookings, some reporting orders coming 
in freely whereas others see a slackening of spot 
call. But there is general agreement that prices 
are well held and mill stocks broken in assort- 
ment, with inquiry rather brisk. Improved de- 
mand during the last fortnight is said to have 
set a new crop of transit cars afloat. One ob- 
server sizes up the current buying situation 4s 
better in the country districts, and a little less 
active in the cities. 








ST. LOUIS, MO., Sept. 13.—The southern 
pine situation continues about on the same 
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7) 
— basis as of the week preceding. 3usiness dur- 
r- ing the week was spotty, and, on the whole, 
i- about equal to that recorded last week. Deal- hi > h . allb d 
“ i ers are buying lumber for immediate require- You can provet 1S ist e superior gypsum w oar ; 
a0 ments and future needs. All orders specify re lite i fi — ith Lable i lati liti 
a prompt shipment. There is no appreciable ypso ite 1S re-resisting, with remarkable insulating qualities 
“a change in prices. _ due to minute air cells in the patented gypsum core. Ideal for 
Ye KANSAS CITY, MO., Sept. 14—The holiday all forms of remodeling and repairing. Easily and quickly in- 
last week, followed by wet weather, cut down stalled, and will not warp, shrink or crack. Any desired 
. the volume of orders for southern pine. The . s * 
mf eastern market continues dull and buyers there scheme of decoration 18 possible. 
ve mostly want lower prices than the west side 
a mills are willing to make. Because of the con- 
dition of mill stocks, it is hard to place cars 
that are badly mixed. Prices here are about 
steady, and changes upward are individual and 
ox generally reflect shortages in the item affected. 
wes INDIANAPOLIS, IND., Sept. 14.—Some in- 
: crease in demand for southern pine is noted. 
Prices have strengthened. Following a week 
of heavy inquiry, last week orders began being 
le- received from rural yards. Thus far the orders 
in- are for badly mixed cars and jobbers find some 
ks, difficulty in placing them, as mill stocks are 
rot short. City yards are buying well. 
‘om 
., CINCINNATI, OHIO, Sept. 14.—The southern 
pine market has shown more strength during the 
past week. Business has been in larger volume 
and some buying has been of urgent character. 
\di- Prices are stronger than at any time since last 
and spring and are up $1.50 to $2 on the average 
‘ust from August levels. Production has been seri- 
ur- ously interferred with in the South, and mill 
een stocks are being drawn upon rather heavily. 
Buying has been of general character with con- 
siderable filling-in business. 
aioe NEW YORK, Sept. 13.—The volume of busi- ‘ys 
‘ups ness so far this month has not been up to ex- r f 
fers | pectations, but last week was better than the ows 
ried previous one, and continued improvement is fore- 1 J. 
a cast. Air dried roofers are still scarce and com- >a 
5 at mand good prices. a 
ach; BOSTON, MASS., Sept. 13.—Southern pine 
rs prices have firmed up a little during the last 
we week or two, but there is very little change 
oa in the demand from New England buyers. Some 
rade longleaf flooring manufacturers are becoming 
more confident and advancing lists, while one 
ries large Alabama producer has announced a mod- 
= of erate reduction. High range on longleaf floor- 
the ing 1x4-inch; B&better rift $85; C rift, $75; B& 
slied better flat, $58. Ment Wi es S h 
lies. BUFFALO, N. Y., Sept. 13.-——The southern 8reate ess da ge g treat- 
od. pine demand is fair, mills are disposed to advance r Strength a De Cause of it ’ 
| quotations, owing to bad weather, but there is nd Tigidit Ss - 
aro- | not enough demand in this section, to warrant 4 Better in ° y. 
some much increase. Wholesalers ask about the same ain; Sulation. 
‘inch prices today as two weeks ago, but find retail- Ning Miny ‘i ure Bypsum . 
ae ers are still buying sparingly. up the cor. te d 
310 RA LIA ns e 
a HOUSTON, TEX., Sept. 13.—The chief item of eat, Cold and 
, sales at present is mixed yard stocks. Business 
is good generally. Upper grades show slight im- 
— provement. Export trade is weak. S t aws More €a il 
thee Tue as nj 
some 1 
ingly SHINGLES AND LATH Pine, 
hav- MINNEAPOLIS, MINN., Sept. 14.—Wholesal- a; Nails wi 
ming ers in this market still are awaiting an improve- ° ithout 
ment in the red cedar shingle market, which is Nailed Withi 3 
expected this fall. Prices have been unchanged out d n Ye 
from the low level which has prevailed for anger f ° 
— many weeks. Wholesalers here say that orders Split 
ne 


are coming from scattered points in the North- 
spe- west. Clears sell at about $2.40 and stars at 


be . ; Wri 
—~ $2.10. eens, | te for free l 


yards KANSAS CITY, MO., Sept. 14.—Shingle buying 





time is mostly confined to country yards. Prices here 
have have shown no change for months. The de- 
g re- mand for lath is good, especially in the country 
; into and in the Southwest. Siding demand is slow 
. c ore “ders are - 7 - : 
reali oa — proc ly ee ae ee See Gypsolite may be shipped in straight or mixed cars with Insulex, Plaster and other gypsum 
.ports eae — products from our mills located at Ft. Dodge, Ia., Akron, N. Y., and Rotan, Texas 
ts for 


pase ST. LOUIS, MO., Sept. 13.—The shingle de- 
ictio 


mand continues quiet, the last week having wit- 
yrders nessed no improvement in activity. The market 
in re- is firm. Quotations: Extra clears, $2.40, mill 
oming base, and $3.91, St. Louis; extra stars, $2.10, 
be 0 mill base, and $3.44, St. Louis. 
price Sates 
ssort- COLUMBUS, OHIO, Sept. 13.—There is a . 
d de- steady demand for shingles in central Ohio ter- WA H | R OARD 
— ritory, with the volume of business about the = ; 
e ob- Same as for the last few weeks. Buying by 
on as rural dealers is the best feature. Some orders UNIVERSAL GYPSUM & LIME Co. Chica Oo 
e less are being placed by city dealers, especially for ? g 
the better grades. Practically all of the orders Dept. 55, 111 W. Washington Street 
— booked are for immediate shipment. Transit ie 
Ene 


oe cars are not numerous. Red cedar extra clears a 
sa 
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Your customers will 
strength, yet light weight and easy 
handling of Babcock Spruce Lad- 
ders. Write for catalog. 


all is the Time 
to Sell Ladders 


Fall always brings lots of fruit to 
It means time to fix the roof 
before cold weather. 
of painting to save buildings from 
winter storms. It means taking down 
screens and a score of other things 
that make a market for ladders. 


It means lots 


like the 


We Pay the Freight. 


BABCOCK 


SPRUCE LADDERS 


The W. W. BABCOCK CO., BATH, N.Y. 














Hemmin 


This trailer Is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers because 
it gives a steel center line draught 
through the entire train. 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insures long wear at rock bottom main- 
tenance cost. They are especially designed 
to meet the needs of lumbermen. That’s 
why so many of them are in use today on 
the most difficult logging operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Sau O- Wheel Trailer 











SPECIFICATIONS: 
AXLES 4” x 6”’ split hickory. 
SKEINS 3%"’ x 10” or 4”’ x12”, long sleeve 
malleable. 
WHEELS 34”’ diameter, with 5’’, 6” or 8” tire. 
BOLSTERS 4’’x11’’, 6’ long; side bars, 4’’x6’’: 
center bar, 4)4’’x6%”’,, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’, 5’long; reach,4’’x6”,ii’jong. 
CAPACITY 10 tons. 


































Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 








sell at $4.15; extra stars, $3.70; Rite-Grade, $4.55: 
3ritish Columbia XXXXX, $5.20. Lath trade js 
steady and prices are unchanged. 


NEW YORK, Sept. 13.—West Coast shingle 
prices vary greatly in different sections of the 
metropolitan district, owing partly to backhaul 
charges and partly to the abundance of supplies, 
Recent cargoes have added greatly to supplies. 
Yards are buying well, but most of them have 
fairly good stocks. Eastern spruce lath have 
come in fairly plentifully and the market is well 
balanced, Yard stocks need replenishing. Prices 
are firm. 


BUFFALO, N. Y., Sept. 13.—The shingle mar- 
ket shows a steady tone and prices are un- 
changed from a week ago. British Columbia 
shingles are down to a point where more buying 
has recently been done British Columbia 
XXXXX are $5.11; Washingtons, $4.91; extra 
clears, $4.11; stars, $3.96. Retail needs are ex- 
pected to show an increase this month 


BOSTON, MASS., Sept. 13.—Shingles ars 
more easily sold to some outside retailers, but 
the trade is still quiet in the metropolitan dis- 
trict. White cedars are $4.15@4.50 for clears, 
and $4.654@5 for extras. The best makes of 
British Columbia red cedar are now offered for 
rail delivery at $5.2145.31. Demand for lath has 
improved; eastern spruce sell at $7 for 14-inch 
and $8 for 1%-inch. Western hemlock lath are 
offered, ship's tackle, at $6.25 for 1%-inch 


INDIANAPOLIS, IND., Sept. 14 While little 
change is noted in the shingle market in central 
Indiana, the outlook is rather more encouraging 
A sudden increase in the volume of rural con- 
struction has been noted in the last two weeks 
and inquiries are more numerous from rural 
vards. Lath demand is good, with indications 
pointing to a heavier volume. Inquiries are 
heavier from rural yards. Prices remain strong. 

HOUSTON, TEX., Sept. 13.—Shingles are still 
dull and lath are improving only slightly. There 
has been no price change since last week in 
either shingles or lath. 


NEW ORLEANS, LA., Sept. 13.—Brisk call is 
reported for cypress primes and economies, with 
primes apparently in low supply and no very 
heavy stocks of economies. Cypress bests are re- 
ported in fair demand. Prices rate unchanged. 
Cypress lath continue to move readily at un- 
changed prices. 

LOS ANGELES, CALIF., Sept. 11.—Shingie 
demand showed improvement this week, but 
prices remain soft. Lath continue in satisfac- 


tory request. 
"MAHOGANY 


BOSTON, MASS., Sept. 13.—There has been 
some gain in demand for mahogany since Au- 
gust. Inquiries for nearly all grades are jin- 
creasing in number and importance. The in- 
terior finish trade continues fairly active. Most 
consuming industries show interest in fall re- 
quirements. Prices are unchanged. 


NEW YORK, Sept. 13.—Industrial demand for 
the better grades of mahogany continues brisk, 
and prices hold firm. Stocks in the hands of 
distributers have undergone substantial replen- 
ishments of late. 


BOXBOARDS 


BOSTON, MASS., Sept. 13.—Demand for box- 
boards is fair and is beginning to show a little 
expansion as the box and shook mills preparé¢ 
for fall trade. The call for containers to be 
used in the canning industry and for moving 
farm produce is now approaching the peak 
Prices are no firmer than they were last month, 
but the boxboard people find encouragement in 
the fact that reduction of unsold stocks and 
curtailed production is steadily eliminating con- 
cessions from present quotations. Round edge 
white pine boxboards are offered at $26.@2%, 
for inch stock. 


CLAPBOARDS 


BOSTON, MASS., Sept. 13.—Not very many 
important orders for clapboards are being placed, 
but wholesalers have noted some improvement 
in demand since Labor Day. Stocks in most 
retail yards are light. Prices look steady as 
follows: Eastern spruce clapboards, a thousand 
pieces, 4-foot, 6-inch, extras, $120; clears, $115; 
second clears, $110; 54%4-inch, $5 less. West Coast 
clapboards, a thousand square feet, clears, red- 
wood, $28; red cedar, $30; California pine, $354 
40; western spruce, $40, 
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